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GUBERNATORIAL TIMBER. 


To give prominence to any lumberman becavse of the 
identity or character of his political affiliation is de- 
cidedly without the province or purpose of the AMERI- 
cAN LUMBERMAN, but if to him is tendered a significant 
political honor born of appreciation of his high per- 
sonal character and exceptional ability the distinction 
of recognition upon this page of the paper is readily 
and appropriately awarded. The deliberate action of 
his constituenfs in Kansas warrants the conferring of 
that distinetion upon George H. Hodges, lumberman 
and statesman, of Olathe, that state. Mr. 
Hodges, democratic candidate for governor of 
the Sunflower State, is the first retail lum- 
berman to whom his fellows have ever ten- 
dered the honor of such exalted candidacy. 

The career of George H. Hodges affords 
an example by which young men may well 
profit. It is an illustration that an indom- 
itable will and sincerity of purpose will 
overcome the obstacles which may come in 
their way. He has won his present busi- 
ness and political standing by hard work, 
and by a straightforward course that. has 
pointed for a goal that he thinks stands for 
the right. In the state senate he has been 
a wall that was impregnable to any and 
everything with the least suspicion of 
taint; on either side have been interests 
whic!: clamored for recognition, but any 
that did not appeal to him as tending to 
justice and the welfare of the people fell 
upon deaf ears. Possibly he is less a party 
man ‘han many, judging from his present 
posit on, might imagine. Kansas is in a 
state of insurgency, and it is pointed out 
that several of the laws involving the 
principles for which the so-called ‘‘in- 
Surgenvy’’ are contending were framed by 
Senatcr Hodges. ‘‘For the right’’ is the 
motto that is emblazoned upon his banner. 

Senator Hodges was born well—born to 
povert:), but well born. His father was a 
teacher, imbued with the idea that he who 
guides the young mind is serving the com- 
munity and the world. His mother, still 


living at the age of 73, is a notable ex- 
ample good health and the sturdiness of 
high j» ‘nciples, The members of the Hodges 
family, onsisting of the elder Mrs. Hodges, 
Senator Hodges, his wife and two childrea, 
Frank, brother, and the latter’s motherless 
little gil, are as one, and in the home life 
on every hand is observed the tender care 
ag by George H. Hodges’ mother. 
One |} 


infinite faith in her children and 
er. In speaking of the boyhood of 
he said: ‘‘He never caused me an hour’s 
When away from home I knew he was in 
good ls.’? ¢*And if he should become governor?’’ 
isked. ‘‘T ean not say that I wanted him to 


they 
Geors 


anxi 


she ‘ 


make ihe trial,’? she answered. ‘‘I look upon such 

honor ‘ifferently from some others, I suppose. But I 

believe he ig capable, I know he is honest, and if 

elected to the position he will do his best, as that is 

What George has always done.’’ This tribute of an aged 

—" to a son, the son a ‘‘politician,’’ a calling so 
en a 


re ‘ssociated with questionable methods, was worth 
sng a long way to hear. 
4 1869, when George was 3 years old, a covered 
ag brought from Wisconsin to Kansas Father and 
a “ Hodges, George, Frank, a sister now dead, 
pty the earthly possessions of the family, It was 
. a away from the old to the new—the seeking of 
be utry where, it was hoped, the possibilities would 
pe ag The first work done by the boys was herd- 
tle, and as every morning they drove forty 





cows to the grazing ground and every night returned 
them to their owners, receiving $1 a month for each 
cow, the financial horizon was brighter than it was 
back in their native state. Later the boys became 
lathers, and hundreds of houses in that country were 
prepared by them for the plasterers. At this work 
they could earn $1.50 a day, and possibly it was 
through handling lath that they were attracted to the 
retail lumber business. 

At this time George B. Shaw & Co. owned a yard in 
Olathe and to them young Hodges applied for work. 
He was told by the manager that no more help was 





HON. GEORGE H. HODGES, OF OLATHE, KAN. ; 
Retail Lumberman and Candidate for Governor of His State. 


wanted; that the firm could not pay for more labor in 
the yard, and the young lather informed him that he 
need pay him nothing; that his object was to learn the 
business. The friends of Mr. Hodges say that one of 
his characteristics is energy plus, and his presence made 
itself felt in the yard. He found plenty to do. Among 
other work performed by the payless employee was 
macadamizing the alley, he breaking the stone himself. 
His associates would salute him by asking.if he was 
serving time, and, having answered them pleasantly, 
he would keep right along industriously impressing his 
energy upon the stone pile. 

Wherever it may be, intelligent work tells, and in 
due time George became manager of the yard at a 
salary of $50 a month, and when this salary was as- 
sured tere were rejoicing in the Hodges family and 
planning for the future. Knowing as much about the 
retail business as he did, why not have a yard of his 
own? He had no money, but a banker who had made 
note of his frankness and industry loaned- him $2,500, 


a“ * PEs 


£44 io eee 


and George H. Hodges was a full-fledged lumberman, 
doing business for himself, whose total receipts for 
the first three months were 25 cents. The outlook was 
the reverse of roseate, but the young lumberman had 
learned no such word as fail. Soon thereafter he was 
joined by his brother, Frank, who had been teaching 
school, and then ensued a steady pull and a steady 
growth. From this small beginning the 
brothers have acquired «a _ most 
tion in business circles. From « start when the sales 
in their yard for three months averaged less than 2 
cents a day they now own nine yards, with sales 
which foot up a quarter of a _ million 
yearly. Last year their shed in their home 
yard burned, involving a loss of $25,000, 
and at the present time over the ashes 
is rising a shed that will cost approx- 
imately $15,000. In the true sense of the 
word the Hodges brothers are merchants. 
Moss-grown methods they repudiate; it is 
the now they live in and it is the methods 
of the now which they follow. 

George knew the power of knowledge and 
he set about to educate himself in a broad 
He studied figures and learned and 
originated ‘‘short cuts.’’ He knows the 
multiplication table to 25 and can add a 
eolumn of four figures at once. He has 
read history, law, literature that pertains 
to government, and has not neglected 
poetry and philosophy. He is conversant 
with Shakespeare and with many of the bet- 
ter present day authors. He reads and ab- 
sorbs the vital truths. He has received the 
advantages that come from travel abroad. 
For frankness, knowledge, stability, honesty 
under all circumstances, and even for facial 
contour, he is often likened to the late Gov- 
ernor Johnson of Minnesota. 

Mr. Hodges’ fight for the governorship is 
practically singlehanded. Opposed to him 
are money and what some are pleased to 
call ‘‘the machine.’’ He is making daily 
from three to four speeches, which are 
pointed to as remarkable for their scope and 
the information they convey. He has a 
keen sense of humor, but humor finds no 
place in his speeches. It is highly probable 
that when he shall have covered the ninety- 
four counties of Kansas not a single 
anecdote will have been heard from his 
lips, which, it is believed, will be a record 
in political addresses. ‘‘It’s facts and not 
fun that is needed by the people,’’ he says, 
and straight from the shoulder he strikes 
with facts and logic. An interesting cir- 
cumstance in his career is that three weeks 
before he had planned that his school days 
would end he quit because his school teacher insisted that 
he should ‘‘speak a piece,’’ and from this diffidence he 
has been graduated to become a platform speaker who 
holds his audiences, composed of all political ereeds, 
believing as they do in his profound sincerity and eager 
as they are to listen to the figures presented by him 
touching the affairs of the state. 

No man is a whole man whose sympathies are dead, 
and that Senator Hodges is a man of sympathy is 
proven by the fact that he took to his own home a 
negro who once was in his employ, who had fallen 
from a train and lost a leg, and there had him nursed 
until he died. The skin may be black, but Senator 
Hodges sees a man beneath it for a’ that. Those who 
know him say that preéminently he is a man of the 
people and every time for the people. His early 
struggles with poverty aroused his interest in all who 
are fighting their way, as he fought his, and were it 
not that he believes that. as the chief executive of 

(Concluded on page 75.) 
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Land Among the Orders. 


Get a stock of our California White Pine 
products and you will find it easy to land the 
orders of prospective buyers of sash and doors 


California White Pine 
Sash and Doors 


have entirely superceded Northern Pine in popular 
favor and if you wish to meet the increasing de- 
mand for California Pine products in your locality 
you will find a stock of our goods a great aid in 
bringing the trade your way. 













Write Today for Quotations. 


WEED LUMBER COMPANY, 


WEED, CALIFORNIA. 
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JAMES D. LACEY. WOOD BEAL. VICTOR THRANE. 


ARE 





INTERESTED IN SOUTHERN 
OR PACIFIC COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 214, 5 
or 10 acre Subdivision of each forty. 








e 
We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES D. LACEY & CO. 


(ESTABLISHED 1880) 








312 Hibernia Bank Bldg. 


New Orleans, . 


‘Sure-Fit 
Flooring” 


The kind that makes satisfied 
customers and brings you re- 
peat orders. 


1104 Spalding Building, 


Portland, Ore, 


1009 White Bidg., 


Seattle, 


1215 Old Colony, 


Chicago, 



























Send today for samples and inspect the 
perfect matching of our choice 


BIRCH FLOORIN 


OUR PRICES WILL INTEREST YOU. 







We also carry a full stock of everything 
in hemlock and hardwood lumber, lath, 
kiln dried basswood siding and ceiling 
and cedar products. 





Send us a list of your stock needs for 
quotations. Prompt shipments assured. 


FOSTER-LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 
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OF SPECIAL INTEREST 
TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended August 
6, 1910, was 3,573. 


State of Illinots, County of Cook, ss. 


I, Elmer C. Hole, secre and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 

ELMER C. HOLE. 


Subscribed and sworn to before me this 15th day 
of August, 1910. 
HENRY S. LOVELY, Notary Public. 


This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 


lists of any three other lumber news- 
Papers. — 























FOREST FIRES. 


A Minnesota newspaper prints a contributed article 
diseussing recent forest fires in possibly a more than 
needfully florid fashion, in which the writer says 
among other things, some of which are pertinent 
enough, this: ‘‘Why, I ask again, does not such a 
System (of fire protection) exist? Greed of timber 
land owners and lumbermen, criminal negligence and 
carelessness of those in authority, is the only answer.’’ 

Where there is freedom to create one’s own premises 
there ought to be no trouble about conclusions. The 
writer quoted seems, however, to have failed at both 
ends. By what manner of test the ‘‘ greed of timber 


land owners and lumbermen’’ can be construed as 


cause for the wanton destruction of their own estates 
is only one of many curious forms of reasoning that 


baffle analysis. The public understanding has long 
been warped by frequently recurring insinuations and 
charges of this sort. Unmindful of the fact that the 
products of the lumber industry, from its inception to 
the present day, have gone into channels of consump- 
tion all created and controlled by the public, not by the 
industry, the transparently false assumption has been 
that this simple evolution of cause and effect was an 
example of personal greed, wanton waste or other 
defenseless form of unrighteousness. However true it 
may be that the public through its lawmakers has been 
careless and neglectful in this matter, this manner of 
aspersing ‘‘timber land owners and lumbermen’’ is as 
silly as it is tiresome. 


FIRE PREVENTIVE MEASURES. 


Plans are being worked out for the holding of a 
lake states forest fire conference some time in December 
under the joint auspices of the Minnesota State Forestry 
Board and the Minnesota Forestry Association, at which 
the problems relating to forest fire protection in the 
lake states will come up for general consideration and 
probable action. The prevalence of forest fires during 
the current season has lent unusual interest to the pro- 
posal to hold a conference of this character and forestry 
officials of Michigan and Wisconsin have promised their 
full codperation. A tentative program already has been 
prepared by J. E. Rhodes, of Minneapolis, to whom 
has been delegated the planning of the proceedings. This 
program will be submitted to the Minnesota Forestry 
Board for its approval and will include discussion 
of all phases of the northern forest fire and fire pro- 
tection problems. It is hoped that every timber owner 
and, in fact, everyone who is interested in the fire 
protection question will take an active interest in the 
meeting, and Mr. Rhodes will be glad to receive sug- 
gestions which will assist him in outlining an actually 
beneficial program for the conference. 

Within a short time a definite announcement will be 
made of the date of the meeting and due notice will 
be given to all who are interested. In the meantime 
active measures are being taken to secure the organiza- 
tion of northern timber owners in such a way that. a 
fire patrol system can be established for the protection 
of privately owned timber and, it is not improbable, for 
the patrolling of public forests as well. Thus the lake 
states are leading a progressive movement which event- 
ually will solve the problem and insure ample protection 
to the timber owner as well as to the public. 


THE EXODUS TO CANADA. 


The exodus of 350,000 Americans to Canada during 
the last five years has involved not only in some part 
a mystery but plainly a misfortune also. Early in the 
90s of the last century, while touring the lumber 
regions of Canada, this writer discovered that the 
‘‘patented’’ press of that country was persistently 
pushing the policy of grossly maligning and discredit- 
ing the United States, the animus of which was to 
forestall any growth of annexation sentiment, of which 
there was apprehension at that time. Rather curiously, 
the tables seem in a manner to have been turned in the 
meantime. The president of the Southern Commercial 
Secretaries’ Association, of New Orleans, La., is re- 
sponsible for some rather startling disclosures in this 
connection. The 350,000 Americans gone to Canada in 
last year, he says, include residents principally of the 
central West, of a superior class, carrying with them 
not only intelligence and character but money. The 
movement thus of so formidable an element to an alien 
country, ‘‘the lure of which,’’ it is declared, is merely 
‘‘ephemeral,’’ is naturally also deprecated. ‘‘If. they 
must leave at all,’’ it further is urged, ‘‘let them go 








(not to Canada) to the South, where land is cheap and 
soil is rich and cultivable twelve months of the year; 
where the climate is equable and the health is equal to 
if not better than in any other given section of the 
United States, ’’ 
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THE MICHIGAN IDEA OF TERMS OF SALE. 


At the meeting of the Michigan Hardwood Manufacturers’ Association at Detroit 
this week the hardwood and hemlock millmen of that state had up for consideration 
the vexed problem of terms of sale and appeared to have made some progress toward 
the solution of the question. There certainly is no practice connected with the 
lumber trade that is more varied in different localities than the matter of cash 
discounts. The manufacturer attaches to his acceptance certain terms of sale. The 
buyer is delayed in receipt of the car or for some other reason is tardy in taking 
his discount. It may be a matter of but a few days or it may be a matter of thirty 
days and yet shippers cbmplain that. the consignee takes the discount even after the 
discount period has expired. The difficulty, as it seems to the Michigan men, lies 
very largely in the way in which the cash discount is expressed. Terms of sale which 
have a certain discount which may be taken in thirty days rather encourage the 
consignee to take his discount when it is a matter of a few days more than thirty 
days because there is no way to figure such discount according to the elapsed time. 
It means practically 2 percent or nothing. The consignee feels that, if he takes no 
discount, the seller is getting the better of him, even if he has violated the terms 
of sale by not taking the discount strictly within the time prescribed; and the 
millmen certainly feel that the buyer is imposing upon them by taking this discount 
after the discount period has passed. 

To solve this situation the Michigan manufacturer offers no new terms of sale 
but he offers them in a new guise which will permit discounts to be figured exactly 
according to the time that has elapsed between the invoice and payment. The 
Michigan association proposes to sell hardwood and hemlock lumber at net sixty 
days. If, however, the buyer desires to take a discount and to pay in less time than 
sixty days the manufacturer will allow him 12 percent per annum for the decrease 
in the sixty days period allowed by the terms of sale. If he pays upon receipt of 
the invoice on a net sixty days basis he is permitted to take a 2 percent discount. 
If he pays thirty days after receipt of the invoice he can deduct 1 percent and so it 
may be figured for whatever part of the sixty days remain unexpired when he makes 
payment. Many progressive manufacturers feel that there is a close relation between 
the time within which a cash discount should be allowed and the average time within 
which lumber may be expected to travel from the mill to the buyer, it being their 
theory that the buyer on an average will not pay for stock before the lapse of the 
average time required for delivery. The scheme proposed by the Michigan association 
will take into due account this desire and will give the buyer an opportunity to 
inspect the lumber at any time within sixty days and take whatever proportion of his 
discount that may remain. 

The Michigan men are not in a hurry to put these terms of sale into effect. 
They intend first to obtain expressions from their full membership on this plan; 
then, if it seems to meet with general approval, it is more than likely that the new 
terms of sale will be promulgated and will govern sales of lumber in that state. 
For the plan many things are urged, not the least of which is that it represents 
simplicity in figuring discounts. This certainly is desirable in any terms of sale that 
may be used in any locality, since simplicity prevents misunderstanding and makes 
computation of discounts a simple arithmetical operation. 





CURTAILMENT OF OUTPUT IN THE NORTHWEST. 


No part of the lumber producing area of the country showed a more pronounced 
recession of demand after the flush of the spring trade had passed than that of the 
north Pacifie Coast and Inland Empire. The railroads mostly withdrew from the 
market, involving car building in the decline. The scare about winter wheat in 
the Dakotas was another cause for the falling off in orders. West of the Missouri 
river and south of the Dakotas the competition of cheaper southern pine, which 
crowded every market for an outlet, tended to restrict demand for lumber from the 
western slope. Altogether there was a decided slump in demand for Coast lumber, 
which came as a surprise to producers, because in the spring indications pointed 
to an excellent demand throughout the year, in the belief of operators, though 
it must be confessed that this view was not fully shared by the knowing ones in 
the eastern part of the country. 

Shipping from Coast points continued heavy up to July 1, largely on orders that 
had accumulated for months previously. In July there was a gradual subsidence 
of orders, which the mill operators wisely offset by first shutting off night sawing, 
and lately: closing down the mills for the season. This policy is resulting in an 
obvious curtailment of the output. This feature also pertains to the Inland 
Empire. 

In the Columbia River district, with Portland as the market’ and shipping head- 
quarters, the mills generally have continued to run, as foreign and coastwise 
demand was sufficient to maintain vessel loading, and the local and state require- 
ment, together with the Utah and Colorado trade, helped to keep the saws going. 

In the Puget Sound country, during the last thirty days, many of the mills 
eutting for lumber have shut down, while others are running on the eight hours a 
day plan, or are operating three or four days a week. It is thought that thus 
the output has been curtailed to the extent of a quarter or one-half. 

It is estimated that the output of the mills in Washington, Oregon, Idaho and 
Montana already has been reduced by the curtailment process to the amount of 
5,664,000 feet a day, and that by November 1 there will have been a daily reduc- 
tion of 6,186,000 feet. That would be equivalent to 30 percent of the output of the 
mills of the states named during 1909. . 

But it should be said that these figures were compiled from only 275 mills, while 
it may be supposed that there will be more or less curtailment by the smaller mills 
not reporting, as they have been unable to operate under some time existing con- 
ditions, 

The fir mills of the northwest coastal region are generally so situated that they 
are unable to store much stock, and when lumber begins to accumulate the mills 

‘are forced to curtail output. That is the natural way to meet a falling off in 
demand. 

The low prices at which Coast lumber has been selling have also been an 
influence to the shutting down policy. This condition has affected operations in 
the Inland Empire and on the Coast about alike. It has forced the shutting down 





of many mills in order to avoid a loss in the getting of logs, manufacture and 
shipment. 

The withdrawal of the railroads from“the market has been a serious matter for 
the northwestern mill operators, since it is estimated that 30 to 40 percent of 
the output is absorbed by the railroads and car factories. 

It is thought that as the wheat scare in the Dakotas has induced the yard deal- 
ers to allow their stocks to run low, there will be an upstart of demand shortly 
after the beginning of the new year. This will depend upon the trend of prices, 
however, as the policy of retailers always is to buy only to fill in when prices are 
down, and start in for stocks when prices begin to advance.. Moreover, the demand 
in North Dakota is likely to be ‘‘spotty’’.in confermity to the outcome of the 
grain crops in different localities; because there was-some failure in the Dakotas, 
north Minnesota and more or less in South Dakota, though not so much as in the 
sister state to the northward. 

It is said that already ‘‘ precocious’’ buyers from the middle West are endeavor 
ing to place orders at northwestern mills for lumber to be shipped next spring at 
present prices, but such early birds are being met with but oblique encouragement. 
This is taken as a favorable indication for next year’s business. It can be seen 
that the manufacturers are not looking for much improvement until after the 
first of next January, though they think that the passing of the November elec- 
tions may help some. 

The California rail demand has been quiet all season; but now that that state 
is glorying in good crops of fruit and grain it is safe to conclude that the demand 
for lumber will improve from now forward. 





CONDITIONS IN THE BOX MATERIAL INDUSTRY. 


The packing box trade is one of the big subdivisions in the lumber industry. One 
expert stated recently that of the lumber manufactured in the United States packing 
box cases consumed from 14 to 16 percent. Others believe that this figure is too 
high, but whether it be 10, 12, 14 or 16 percent it-is undoubtedly true that this 
industry is an important adjunct to the lumber trade. In recent years some box 
manufacturers, to insure a supply of low grade material, have taken up the manu- 
facture of lumber, using the low grade product and selling the better grades, in this 
way becoming producers of lumber as well as packages. 

The woods used in the manufacture of boxes are many. Nos. 3, 4 and 5 boards 
in white pine are turned over to the box factories for manufacture into shooks and 
for the assembling of shooks into boxes. In later years the box trade has been 
using a great deal of low grade hardwoods, such as sycamore, cottonwood, poplar, 
red gum, birch, beech, ete. Yellow pine and western pine are also used. Among the 
Pacifie coast manufacturers spruce and western pines are the favorite materials. 

Notwithstanding the inroad which the manufacturers of fiber and substitute boxes 
have made on the wooden packages, the volume of business done has been satisfactory 
This has been especially true during the last three months. Price conditions on box 
shooks, however, have been and are very unsatisfactory and it is exceedingly doubtful 
whether the average manufacturer of this commodity has been able to make any real 
money. One of the reasons given for this is that, while box material has been fairly 
low in price, the advanced labor conditions have absorbed what differences might 
have been made by reason of the low price of lumber. Box shooks should sell in 
this territory for at least $2 a thousand more than the box shook manufacturq@s are 
getting. This feeling is very general among the members of the trade. It is also 
reflected in the desire of the large buyers of box shooks to contract for a two years’ 
supply at present prices. Manufacturers, however, are disinclined to accept business 
beyond a six months’ period and at the outside covering the requirements for twelve 
months. Their refusal to accede to longtime contracts is causing a general feeling 
that price conditions for the future will rule higher. Another phase of the situation 
is the fact that manufacturers of fiber or substitute boxes, in order to obtain a 
foothold, have undoubtedly figured on too close a margin and are now discovering 
that fact. 

Improved conditions, stimulation in demand and the curtailment of output will 
undoubtedly produce results that are sadly needed; namely, better price conditions. 





BURNED) NORTHWEST TIMBER—LOGGING PROSPECTS. 


During August last, when forest fires were destroying or damaging timber iu 
Montana, Idaho and Washington, many dealers in the Dakotas and the middle 
West believed that the result would be that in the coming winter an extraordinary 
effort would be put forth to cut the burned timber in order to save it from decay, 
injury by worms and serious loss of merchantable value. A careful review of tle 
situation by a staff correspondent of the AMERICAN LUMBERMAN sheds some lig!it 
on present and prospective conditions pertaining to the burned over timber in 
question. From personal interviews with many of the largest owners of timber i2 
the burned districts the conclusion is reached that the output of logs the coming 
winter will not exceed that of the winter before; indications are that it will 
be less. 

It is to be observed that the larger part of the loss by fire, this season, lias 
been on government lands, large areas of reserves having been burned over. This 
timber almost entirely was located at inaccessible mountain localities in northern 
Idaho, and to some extent in Montana. The burned timber is far from flota!le 
streams or railroads. The timber that was burned, whether belonging to the gov- 
ernment or to private owners, was not entirely destroyed, as the supposition com- 
monly prevails. If logged within the next three or four years much of it will 
show a depreciation of but 30 to 40 percent. Several millions of scorched govern 
ment timber not being accessible, but a small part of it can be reached the coming 
winter. Some of it will be logged on contracts which are being made, or soon 
will be made. These contracts are being made for mill companies which desire 
the timber, and they will cut it instead of green timber of their own. This will 
not increase the output of such mills. Private owners, some of whose timber has 
been burned, will make special effort to log it as soon as possible, and that will 
save their green timber for future operations. It is claimed that this will not 
result in more lumber production than would have been the ease had there bee? 
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no fires. All the larger owners of timber, it is said, who suffered heavily from 
forest fires, announce that they are making plans to put in less logs the coming 
winter than last season, as they think that market prospects do not justify a 
large cut. 

A feature of the situation is found in the fact that the largest part of the burned 
timber of the Inland Empire is white pine. The losses to fir timber, mainly grow- 
ing in western Washington and Oregon, are comparatively inconsiderable, as it 
does not burn easily, on account of climatic conditions and the amount of vegeta- 
tion growing in the timber. In the western pine region of eastern Washington, 
Idaho and Montana very little underbrush grows and the trees are so far apart 
that the fire losses are very small. On the other hand, much underbrush grows 
in the white pine region of Idaho, and here is where occurred the heaviest losses. 
Hence it is concluded that the output of white pine of that district by the mills 
of the Inland Empire during 1911 will show a comparative increase, and the per- 
centage of poor lumber to the upper grades will likewise exceed the ordinary 
proportion. 

During next season plans will be made to log the burned timber, but it is too 
late this fall to make a sufficient beginning in the way of building railroads into 
the burned over districts to reach the timber. It is hoped that conditions will 
have become so adjusted before next fall that logging the burned timber will 
eause no surplus to burden the market. Conservation is the purpose of the asso- 
ciated mill operators, and efforts will be devoted to saving the damaged timber 
without creating too large a surplus. 


THE TAPLINE SITUATION. 


Numerous vague rumors relating to the tapline situation suggest a feeling by 
interested parties of settlement of the question between the railroads and the tap 
lines without a hearing before the Interstate Commerce Commission. It seems to have 
been considered possible that some of the more important interests might be able 
to come to an understanding with the railroads or that the railroads in general 
might abandon their cancelation of the tapline divisions and thus close up the matter. 

The AMERICAN LUMBERMAN has been unable to verify any of these rumors, and 
after careful consideration of the matter it is convinced that there is no foundation 
for them and furthermore that there is no possibility for action along such lines, All 
that remains for the tapline roads to do is to file their complaints before the Inter- 
state Commerce Commission and to prepare their evidence for a hearing. It is 
understood, although not yet officially announced, that these hearings will begin about 
November 25, or shortly thereafter, and that the first hearing will probably be in 
New Orleans, followed by other hearings in Kansas City, St. Louis and possibly 
other points. 

If a considerable number of the skortline railroads shall have made their com- 
plaints to the Interstate Commerce Commission by January 5, 1911, and the hearing 
is still in progress and unfinished it is probable that the commission will make a 
further suspension in order to give further time for determination of the points 
involved. If, on the other hand, only a proportionately small number of the tapline 
railroads have appeared to maintain their rights to the division it may be that the 
Interstate commission will not further suspend the cancelations but will allow them 
to go into effect until such time as it has finished the hearings as to the tap lines 
which have made complaint, or it might be that it would order a further suspension 
of the tariffs in which the complaining lines were interested but would allow the 
cancelations as to the divisions with other tap lines to become effective. 

This is a ease also where individual action is necessary. Where a fight is made 
on a railroad rate it may not be necessary for all shippers to join in it and, in fact, 
many in such eases do not do so, reasoning that if those who make the fight are 
suecessful the nonparticipants will share the benefits. In the present instance, 
however, the status of no lumber short line as a common carrier will be determined 
unless it comes before the commission with its complaint. 

It is probable that some of the rumors referred to had their basis in a misunder- 
standing of routine tariff details. The AMERICAN LUMBERMAN last week called 
attention to the fact that in suspending all tariffs which contained tapline cancela- 
‘ions the commission suspended many rates to which it had no specifie objection 
inasmuch as these tariffs included a great deal of other matter not relating directly 
to the tapline question. In order, therefcre, to remedy this complication it becomes 
necessary to take some means to separate the tapline rates and divisions from other 
subject matter of these tariffs. It is stated that this will be done by the Interstate 
Commerce Commission vacating its orders of suspension; the railroads then filing 
new tariffs in which the tapline matter is separated into independent supplements so 
that the commission can again suspend these supplements without involving other 
rates. 





Another and different proposition was involved in the reissue by the Southwestern 
Tariff Committee of one of its important tariffs which had been involved in this 
question. In making suspensions the Interstate Commerce €ommission included five 
issues of the Southwestern Tariff Committee. These included supplements 7 and 8 
to Southwestern tariff 50-B; tariff 4-Z, supplement to 48-D; tariff 56 and tariff 63-B. 
The Southwestern Tariff Committee then issued a circular calling attention to the 
Suspension of these tariffs but stated that they should be preserved, as they were 
part of the tariff record and would again become effective, January 5, 1911. October 
7, however, it issued a new tariff, 50-C, which it is understood made no change in 
rates but merely consolidated tariff 50-B and the various supplements which had 
been issued to that tariff. In case of a large tariff it is necessary to do this as often 
as the number of supplements becomes complicated and confusing, it being the 
intention to have only three supplements to such a tariff in force at any one time. 

The new tariff as issued necessarily included all of the tapline divisions inasmuch 
as they had been restored to force by the suspension order of the Interstate Com- 
merce Commission. It states, however, upon its face that supplements 7 and 8 of the 
Previous tariff have been temporarily suspended by the commission. Many interested 
lumbermen, however, when the new tariff appeared, at first interpreted it as meaning 
that the southwestern lines had abandoned their cancelation of tapline divisions and 
that the divisions would hereafter continue in effect the same as before they were 
canceled, and the fact that the new tariff was issued under special permission of the 
Interstate Commerce Commission was taken as indicating that it had concurred in 








this settlement of the difficulty. In fact, however, such special permission is granted 
by the Interstate Commerce Commission in all those cases where it is necessary or 
desirable that a tariff should become effective at an earlier date than the thirty 
days prescribed by law. This tariff was issued October 7 and became effective 
October 12. Without special permission from the commission it could not have become 
effective before November 7. 

As regards the tapline divisions it is new possible to issue a supplement to this 
tariff and change or again make a cancelation of them, in which case the Interstate 
Commerce Commission would again suspend the supplement until January 5, 1911. 
Such a supplement might be issued to become effective January 5, in which case it 
need not be suspended by the commission but would automatically go into effect on 
that date unless the present suspension orders had been extended. Or it may be that 
the Southwestern Tariff Committee will wait until January 5, 1911, and at that time 
issue a supplement making the cancelation. Nothing, however, in tariff 50-C, as 
issued, in any way commits the southwestern railroads concurring in this tariff to 
any agreement or intimation that the divisions with the interested tap lines will be 
extended for a day or an hour longer than the day when the present suspension 
orders will expire. 

The above statement in regard to this tariff is gotten from an examination of the 
tariff itself. In order to confirm these views, however, the following telegraphic 
correspondence is appended: 

CHICAGO, October 19.—Interstate Commerce Commission, Washington, D. C.: Rumor 
has gained circulation among tapline people that Southwestern line tariff fifty-C, Inter- 
state Commerce Commission seven hundred sixty-three, is intended to restore perma- 
nently tapline divisions. Our understanding is that this tariff was filed under special 
permission in order to enable railroads to separate tapline matter from other rate 
changes. In order to set matter at rest, will you kindly wire us, collect, stating 
whether there has been any change in situation and what action commission will 
take on this new tariff? Also, if possible, advise when hearings will be held.—AMER- 
CAN LUMBERMAN. 

[Special telegram to the AMERICAN LUMBERMAN.] 

WASHINGTON, D. C., Oct. 20.—Your telegram of the 19th. You are correct in your 
construction of the action of the Interstate Commerce Commission with reference to 
tapline tariffs. There has been no change in the situation. It is assumed that all 


a nt ee 


’ tapline allowances have been postponed until January 5, 1911, to give the commission 


an opportunity to investigate the matter further. The commission has not yet formu- 
lated regulations with reference to hearings or otherwise.—E. A. MOSELY, Secretary, 
Interstate Commerce Commission. 

Attention has been called to the action of the commission October 10 in vacating 
its order of suspension as to Southwestern tariff 48-D. This places the tariff where 
it was before the order of suspension was issued and puts the cancelation which that 
tariff made back in force again. As already indicated, however, this is merely the 
action which is to be taken regarding all of these suspension orders in order that 
the tariffs may be reissued and resuspended for the purpose of separating the tapline 
concelations from other matter. 


RETAIL LUMBER DEALERS AND THEIR INSURANCE. 


In line with a recent editorial in the AMERICAN LUMBERMAN urging owners of 
retail lumber yards to keep close check on their insurance policies in order that 
there may be no question of their value, Bird Critchfield, secretary of the Nebraska 
Lumbermen’s Mutual Insurance Association, has made an interesting investigation 
of retail lumber yard policies in his state and makes known his findings in a 
circular addressed to the members of that organization. 

He says he visited over one hundred towns and inspected about 150 lumber yards 
during the last six months, personally examining seventy-five policies of insurance now 
held by dealers visited. At least 10 percent of the policies examined were defective, 
and in some cases worthless. In 20 percent of the yards visited dangerous expo- 
sures, such as piles of straw, shavings, dead grass and weeds, oily floors, gasoline 
tanks, automobiles ete., were left about. This should not be, for the reason that 
from these hazardous risks and careless managers comes the tendency to raise the 
rates on lumber yards as a class. He sums up his advice as follows: 





First. Examine your policies and satisfy yourself that you have enough 
insurance on your property to cover a loss, should a fire start in your yard. 
A fire in a lumber yard usually makes a clean sweep. 


Second. Read each form attached to the several policies and see that 
all read alike as to the property covered. 


Third.. If you allow gasoline tanks, automobiles or other machinery 
using oil about the yard or sheds you should notify the companies and 
get permission. : 


Fourth. Careful owners or managers will provide two or more barrels 
filled with water and placed at convenient places about the yards, with a 
bucket marked ‘‘fire bucket’’ hung above them, ready for emergency in 
case a small fire should break out. 

These are all good points for the retail lumberman to remember. He is always 
looking for opportunities for investment that will yield good returns. He is quite 
willing to invest a little money or spend considerable labor if he thinks it will 
produce a profit. It is doubtful if anything else can be done that will yield as cer- 
tain returns as the exercise of a little thought in the examination and supervision 
of insurance policies and a little labor in cleaning up the yard and reducing the 
fire risk. The latter effort, especially, will pay a prompt profit in the reduction of 
risk and possibly in the reduction of premium. 

A large percentage of the fire risk in this country is not the result of unavoid- 
able conditions, but rather of carelessness. Littered yards, oily sheds, dry grass 
and lack of fire apparatus all are unnecessary dangers which can easily be 
avoided. The retailer whose alleys are choked up with high and dry grass, and 
who sometimes, in the dull season, wonders what he can find for his yard hands 
to do, can employ them in no more profitable labor than in getting out the inflam- 
mable material and picking up the odd ends about the yard, in generally putting 
the yard in shipshape and fire resisting condition. 

It is easy to advise the retailer how to buy and how to sell profitably, but these 
things depend somewhat on the state of the market. It is easy to advise the 
retailer how to collect his accounts, but that depends somewhat on the disposition 
of the other fellow. Economy and the reduction of fire risk, however, are dependent 
entirely upon himself. He will look in vain for any outlet for his activity that 
assures more prompt and certain returns. 
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BEARING OF PACIFIC COAST CASE ON RATE REGULATION. 


The final decision of the United States circuit court at St. Paul, Minn., in the 
Pacifie Coast lumber rate case was given by the AMERICAN LUMBERMAN last week 
with brief editorial comment. A more detailed review of this ease reveals some pecu- 
liar points regarding it which appear worthy of further discussion. 

The case involved rates from many western lumber producing points to various 
points of destination at or near the Mississippi and Missouri rivers, but the rates on 
which difference of opinion existed between the Interstate Commerce Commission and 
the reviewing court were ‘those to Omaha destination and to St. Paul, and to Chicago 
through these two points. 

A rate of 40 cents to St. Paul and of 50 cents to Chicago had been in effect from 
1893 to 1907. A rate of 45 cents to Omaha had been in effect from 1893 to 1901, 
when it was raised to 50 cents, being the same as the rate to Chicago, these two points 
being blanketed in the same rates. In 1907 the railroads raised the rate to St. Paul 
to 50 cents, involving a raise also of 10 cents in the rate to Chicago, and raised the 
rate to Omaha 5 cents, making a differential of 5 cents between Omaha and Chicago, 
which had previously been given the same rate. The Interstate Commerce Commis- 
sion, after a lengthy hearing and careful consideration of the case, which was pre- 
sented at great length by both the railroads and the shippers, allowed the railroads 
to make a 5-cent advance from the West to St. Paul and, while it allowed no advance 
in the rate to Omaha, permitted a graded advance from Omaha east amounting to 
5 eents to Chicago. This order of the commission was in effect a reduction of 5 cents 
in the rate to Omaha and equal reduction in the rate to St. Paul from the advanced 
rate which the railroads had made. The railroads applied for an injunction against 
the order of the commission and the matter was referred to the master in chancery, 
who in a very lengthy report reviewed the case and came to the somewhat remarkable 
conclusion that, while the Interstate Commerce Commission was justified in allowing 
no advance on the rate to Omaha as compared with the rate in effect prior to 1907, 
it showed discrimination in allowing an advance of 5 cents in the rate to St. Paul, 
and the master’s report ordered that this advance to St. Paul as compared with the 
old rate should be 10 cents. His report also ordered that the advance of 5 cents 
which the commission had allowed over the oJd rate to Chicago through Omaha for the 
distance from Omaha to Chicago should now be raised to 10 cents, so under the 
master’s order the rate to Omaha will be 50 cents as originally, but the differential 
rate from Omaha to Chicago shall be 10 cents where it was nothing originally and 
that the rate to St. Paul will be 50 cents where originally it was 40. 

The master’s report is somewhat remarkable in that it not only disagrees with the 
conclusions of the Interstate Commerce Commission but is at entire variance with 
the rate-making theory of the railroads in whose interest the decision was rendered. 
It is somewhat remarkable also in the fact that it goes entirely out of the issues 
which were presented for the consideration of the master by the complaining rail- 
roads and the defendant commission, because nowhere in their case did the railroads 
set up a plea of any inconsistency in the rates as to these two points of destination. 
Whereas, as a matter of fact, for fourteen years they had of their own volition, when 
the rate-making power was entirely in their own hands, maintained a difference of 
10 cents in the Omaha and the St. Paul rates and had in 1907, in making their 
advance, established a differential of 5 cents, the master comes to the conclusion that 
when in making its reduction the Interstate Commerce Commission allowed the differ- 
ential to remain at the same point of 5 cents this action upon their part was so 
grossly and inherently inconsistent as to come under review by the court, and to give 
it the power to establish a rate different from that ordered by the commission or that 
which the railroads had themselves at any time maintained. 

In order to arrive at this somewhat remarkable decision the master allowed the 
railroads to put in evidence which they had not offered before the Interstate Com- 
merce Commission, and which they did not claim to be newly discovered or to be of 
such a nature that they could not have presented it to the Interstate Commerce 
Commission. 

The main contentions of the attorneys for the commission in opposing the injunc- 
tion sought by the railroads were that the making of railroad rates was purely a 
legislative function; that it was one which had been delegated by Congress to the 
Interstate Commerce Commission; that it was in no wise of a judicial nature and 
could not in any degree whatever be assumed by the court in reviewing the act of the 
Interstate Commerce Commission, and that the courts were limited in their control 
over the Interstate Commerce Commission purely to questions of law and had nothing 
to do with questions of facts as entering into the elements of rate-making. One of 
the main decisions relied upon in this contention was that of the Supreme Court of 
the United States in the case of the Interstate Commerce Commission vs. Illinois 
Central Railroad, 215 U. S., 452, in which the court said: 

The authorities lend no support whatever to the proposition that we may, under 
the guise of exerting judicial power, usurp merely administrative functions by 
setting aside a lawful administrative order upon our conception as to whether 
the administrative power has been wisely exercised. 

The master’s report in its conclusions of’ law states the same proposition as 
paragraph 7, as follows: 

The Interstate Commerce Commission is an administrative tribunal and the 
wisdom and expediency of the lawful exercise of the discretion delegated to it 
under the constitution and the statutes is not reviewable by the courts. 

The master’s report goes on, however, to limit and qualify this proposition by 
paragraph 10, as follows: 

Federal courts of equity have the power and are charged with the duty to 
relieve from orders of the Interstate Commerce Commission which deprive com- 
plainants of their property without due process of law or take it without just 
compensation, from orders which are beyond the delegated power of the com- 
mission, and also from orders which evidence so unreasonable and arbitrary 
an exercise of its power and which are so inherently inconsistent with and vio- 
lative of the spirit and intent of the interstate commerce act as to be sub- 
stantially without, though formally within, their delegated authority. 

The master therefcre arrives at his conclusion as between the St. Paul and: the 
Omaha rates because they are ‘‘inherently inconsistent.’’ As to the other rates 
ordered by the Interstate Commerce Commission he says in a general way: ‘‘It is 
difficult to escape the conclusion, if it were the function of this court to fix a just 
and reasonable rate upon this traffic for the service rendered to points such as these, 


that rates of this character are unduly low. That is not the duty of this court, how- 
ever.’’ He indicates here that he would have been pleased to set up his judgment 
against the expert knowledge and experience of the Interstate Commerce Commission 
upon other portions of its order if he had felt that he could lawfully assume that 
power, but that under the circumstances he was compelled to restrict the exercise of 
his authority to that portion of the commission’s order concerning which the railroads 
had set up no complaint. 

The main point at issue in the whole matter is, however, whether the Interstate 
Commerce Commission, with its years of experience, its expert knowledge and train- 
ing and with the mass of authority which it has accumulated in its records, is better 
qualified to pass upon the reasonableness of railroad rates than are judges or such 
lawyers as have attained the title of special master who have absolutely no qualifica- 
tions whatever along these special lines. It clearly was the intention of Congress to 
make the Interstate Commerce Commission the sole authority in such questions. The 
discussions and arguments in Congress at the time of the passage of the present 
interstate commerce act clearly indicated that congressmen and senators believed that 
the power of the Interstate Commerce Commission in this direction had been thor- 
oughly settled by the decision of the Supreme Court already quoted in the Illinois 
Central case and that it was therefore unnecessary to endeavor in the act more 
specifically to legislate upon this subject. The special master who made this par- 
ticular report stated at the outset that he knew nothing about rate matters; and his 
knowledge of the lumber business appeared to have been in much the same condition, 
as shown upon page 23 of his report, where he makes the following remarkable 
statement: 

During the summer of 1907 it became known and understood among the 
lumber trade that the then existing rates were to be increased. The industry 
immediately began to feel in some degree the effects of this unsettled rate 
situation. Purchasers at destination points began to postpone the placing of 
orders and to cancel orders already placed. The reasons given were that on 
account of the increase in rates lumber would be cheaper in the near future. 
One salesman testified that on a trip where he would ordinarily take orders for 
from 300 to 500 cars of lumber he was unable to get a single order, because 
he would not guarantee the old rates. 

In the above statement the second phrase in italies is the real reason why orders 
could not be secured in eastern territory at that time. Certainly no one in ghe 
lumber business was so idiotic as to believe that the 10 cents advance in rates would 
at any time or under any possible condition make lumber cheaper at points of 
destination. The effect of this advance would practically cut the points of destination 
off from their western lumber supply and pile up the lumber at the mill points. 

The Interstate Commerce Commission has taken an appeal to the Supreme Court 
of the United States. Inasmuch as the order of the commission which was thus 
enjoined expired by limitation on October 15 last the issue is a dead one as regards 
this particular case. If the railroads, however, now make an advance in their rates 
the issue would be a live one in its relation to action which the Interstate Commerce 
Commission would undoubtedly at once take in suspending the advance, and the 
Supreme Court would probably take jurisdiction in the matter. Even if the railroads 
should not at the present time advance the rates (they have not as yet made any 
announcement of their intentions) it is probable that such an advance would be 
made at some time before the Supreme Court in the regular order would reach the 
case, as this would take about two years. Should no advance be made by the railroads 
it is probable that no effort will be made for prompt hearing of the case before the 
Supreme Court. If, however, an advance should be made, an application would 
undoubtedly be made praying that the case be set for an early hearing. Further- 
more, what is known as the Willamette case is already on the Supreme Court calendar 
for the first week in December, and involves practically the same issues as to the 
scope of the powers of the Interstate Commerce Commission; and in that case the 
railroads did advance their rates in order that a test case might be made on appeal! 
to the ‘highest court. We shall therefore probably know soon whether the St. Paul 
decision is to have a fixed place in American jurisprudence or is to be classed with 
many others having their birth in the lower courts and their death at the bar of 
the court of last resort. 

It is probable that when the matter shail come before the Supreme Court of the 
United States its view of the matter may be somewhat different from that of the 
special master whose report is now under discussion. In his discussion of the order 
of the commission he declares ‘‘any of these features to be a gross, arbitrary ani 
palpable disregard and perversion not only of the intent and spirit of the law but 
of the very terms of the law itself, wherein it prohibits discrimination against carriers 
and localities and undue preference of carriers and localities.’’ In another place he 
speaks of the ruling as follows: 

It is so inconsistent and violative of the fundamental principles of rational 
justice, so incompatible with the commission’s own expressed notions of what 
is just and reasonable, as to manifest and evince upon its face an arbitrary 
violation of the spirit and intent of the law and an arbitrary disregard of the 
fundamental principle of the interstate commerce act out of which their 
powers grow and in accordance with which their powers must be exercised. 
This is very peculiar language to be used by a man who acknowledges his own 

ignorance of rate making, in regard to a body of the standing and authority of the 
Interstate Commerce Commission and whose wisdom and discretion in the exercise 
of its duties are acknowledged by both the shippers and the railroads. It must also 
be remembered that the above language is applied to the action of the Interstate 
Commerce Commission in continuing a difference of 5 cents between the rate “a 
Omaha and the rate to St. Paul, being the same difference which the railroac: 
themselves had established in their rate advance, this difference having been for 
fourteen years prior to that time 10 cents. It must also be remembered in this 
connection that the larger proportion of the traffic did not stop at Omaha on the 
Omaha rate but came on eastward to Chicago and other points, and that on this 
traffic a portion of the rate to Omaha was absorbed for the eastward haul, inasmuch 
as the haul from Omaha to Chicago had received a division of 10 cents and on this 
business through Omaha the railroad actually received 45 cents for the haul from 
the West to Omaha, which was in exact alignment with the St. Paul rate. These 
facts were set forth in the master’s report but do not appear to have been give? 


OcToBER 22, 1910. 
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any consideration by him in his remarks as to discrimination in the rates. In 
considering this fact one can only, wonder what remarkable conclusions such a mind 
would involve in considering the fruit rate from California, which is the same to 
Denver as it is to New York, or what would happen to the entire system of blanket 
rates in force on various commodities if they should in any way be subjected to 
review upon the principles which were here announced. 

It. is probable, however, that the master’s opinion of the Interstate Commerce 
Commission will not be concurred in by the United States Supreme’ Court when it 
comes to pass upon the matter. It has already referred to the Interstate Commerce 
Commission in the following language: ‘‘Such decision, as we have said with 
tiresome repetition, is peculiarly in the province of the commission to make, and that 
its findings ‘are fortified by presumptions of truth due to the judgment of a tribunal 
appointed by law and informed by experience.’’ 

The judges in the circuit court in affirming the report of the master did so very 
briefly and did not incorporate any views of their own which are in any way worthy 
of discussion at this time. It is but the last gun in a battle which has been going 
on for some time. The railroads have always relied upon courts and their narrow 
technicalities, while the faith cf the shippers has been in the Interstate Commerce 
Commission, whosé powers at first were only advisory and in the direction of publicity. 
It was the intention of the new Interstate Commerce Commission to give it supreme 
power in these matters and it is believed that the Supreme Court will hold that this 
has been done. If this has not been done the sentiment of the country is such at the 
present time as to insure that further necessary legislation wiil be promptly passed. 
The making of railroad rates is clearly outside of the duties of the courts and judges 
and wherever they have usurped such powers the results have not been complimentary 
to their knowledge and experience in such matters. 


SERIOUS CAR SHORTAGE THREATENED. 


Reports from nearly all parts of the southern lumber producing field indicate the 
appearance of the car shortage which generally is a feature of the lumber business 
at this season, Complaint directed against the car supply this fall is of two classes, 
some mills reporting that they are unable to get sufficient cars and others finding 
a grievance equally as serious in the fact that they are compelled to load edge grain 
flooring and other high priced products in hopper bottom cars or in other equipment 
entirely unsuited to the handling of such commodities. 

Considering the volume of the cotton crop there would under normal conditions 
be no reason to anticipate a serious shortage of equipment, and it is not at all certain 
that there will be any. One phase of the car situation, however, is worthy of note, 
namely, the unusual amount of rolling stock on the southern lines which is in bad 
order. By this is meant equipment which has been kept in service in spite of the 
fact that it is in condition for the shops and is, therefore, liable to go out of service 
at any time. Among the reports in this week’s correspondence which are worthy of 
notice may be mentioned the following: 

St. Louis reports that the car shortage in producing territory is getting consider- 
ably worse. 

Toledo reports difficulty in securing consignments from yellow pine districts. 

Baltimore feels the effect of car shortage from North Carolina pine producing 
territory. 

Lake Charles, La., says that the Southern Pacific and Iron Mountain one-line 
mill points are complaining of lack of cars and the mills are apprehensive of serious 
shortage. 

Memphis reports difficulty in securing shipments on account of car shortage and 
curtailment in output as a result. 

Advices from New Orleans indicate that shipments in the cypress belt are being 
retarded, 

Reports from Jackson, Miss., state that Mississippi millmen are appealing to the 

te railroad commission for relief from car shortage. 

Kansas City reports indicate that a varied but annoying car shortage is affecting 
ivany of the southwestern mills.and that flat cars are being furnished where box cars 

te ordered. 

\t Houston, Tex., the car situation is reported as varying. Some days ears are 

be obtained while other days none are furnished. 

i. C. Harrell, secretary of the Georgia-Florida Saw Mill Association, reports that 

'S are becoming scarcer in the territory of that organization. 

"rom the tone of the coal trade letter it will be observed that limitations have been 
i!aced upon coal cars in the West on account of shortage of equipment at the mines. 

The next week doubtless will determine the seriousness of the shortage, but many 

\nufacturers have already expressed the opinion that dealers who are in need of 

ock would do well to buy now. 


CONSERVATION AND DEVELOPMENT. 


A recent issue of a contemporary, after quoting from two western governors’ 
criticism of the policy and progress of conservation in the West, declares that a 


middle ground between conservation and the restriction of development must be 
sought. 








The need for such middle ground does not exist, for the tendency of conservation 
is not to restrict but to promote development. In some parts of the West the view 
of the problem is too narrow. It is considered a question of forests, grass, and 
water on government land only. That is but a part of the question, which in its 
entirety is as broad as the nation. The citizens of Pennsylvania and of Iowa are 
48 much concerned as are those of Idaho and California, but the problems to be 
worked out in different parts of the country are different. There is searcely an 
interest which is dependent upon raw material or upon extensive manufacture 
that is not or should not be concerned in using resources in the best way and in 
the lessening of waste. The whole question resolves itself into that. A few con- 
crete examples will make this clearer than it can be made by stating it as a 
general proposition. : 

Enough natural gas has been blown into the air from unplugged wells in the 
various fields of this country to pay the national debt many times over. That 
waste could have been prevented, and what is still going on can be, without 


restricting development, and the waste that might have been and still may be 
saved would be sufficient to furnish enormous power to factories and electric 
railways. 

The manufacture of coke, as at present carried on in this country with the bee- 
hive oven, wastes more nitrogen every year than is available from all the nitrate 
deposits of the known world. Manufacturers of commercial fertilizers send mil- 
lions of dollars yearly to foreign countries for a commodity which is permitted 
to go off in smoke from our coke ovens. The nitrogen lost is worth more than 
all the coke made. They save theirs in Germany, and ours could be saved, too, 
by changing the method of manufacture. That would be conservation, and it 
could be carried out with little restriction of development at first, and with enor- 
mous expansion afterward. 

The bony and other inferior coal now dumped at the pit’s mouth or left in the 
mines because it is unsalable amounts to one-third or more of all the coal mined in 
this country. Converted into gas and used to operate gas engines, it develops 
power, ton for ton, equal to the best coal burned in a steam engine. It is one of 
the problems of conservation to save and use this inferior coal by converting it 
intd gas, and distributing the power, by electricity or otherwise, to plants that 
will change waste to wealth. This country’s eulm-piles and gob-heaps are worth 
more than its gold mines, and there are ways to make this resource available. 

The breaking of overlying coal seams by mining those beneath, by which the 
upper may be largely or wholly lost, is preventable by supporting the mine roof 
with stone as the deeper coal is removed. It is done in Europe, and might be in 
this country without checking development, while the saving would mean vast 
additions to the country’s wealth and the lengthening of the future’s coal supply. 
It is another of the problems for conservationists. 

A season’s rainfall on bare agricultural-soil may leach out as much fertility as 
a year’s crop takes out. If the ground is kept covered with vegetation the leach- 
ing stops. That is conservation, and it does not restrict development but enlarges 
it. The crop that covers the soil pays; it checks erosion from the surface and 
that saves resourees; sand and silt are kept: out of navigable streams, and that, 
too, means development, for where navigation is good trade will increase. In this, 
as in nearly all other problems of conservation, development follows like an 
endless chain, the saving and use of one resource leading to the inauguration of 
better methods and new industries elsewhere. 

The same results will follow the saving and use of water, whether for power, 
or irrigation, or both, and whether on publie or private lands; the rule will hold 
where forest lands, whether publicly or privately owned, are protected, cared for 
and caréfully managed; and it will hold in the case of pasture lands that are 
guarded against over-grazing. Immediate returns may in some cases be restricted, 
but later a greater yield will more than make up any temporary deficit. Unfor- 
tunately, in some parts of the West the broad question of the conservation of 
natural resources has been obscured by the interposition of narrow state polities, 
and the demand is made that the problems, so far as the government is interested 
in them, be handed over to the individual states to be worked out, each for itself, 
and each attempting the solution from its own viewpoint. Unwillingness to 
aceede to that demand has ealled forth the charge that development is being 
restricted by conservation and that some better way of solving the problems 


must be sought. 


THE CURRENT EXPORT SITUATION. 


There unmistakably is occasion for a clearér understanding, more catholic spirit, 
greater stability of standards and better codperative methods upon the part alike of 
exporters and importers of American wood products. With these important essentials 
so largely lacking, the relations of the American exporter and the foreign importer 
have not reflected the intelligence, breadth and candor that reasonably might be 
expected of the type of men engaged in either of these great branches of commerce. 
There instead have been needless cross purposes, even ‘‘bad blood’’ where systematic 
coiperation would have been more creditable and more profitable and more in keeping 
with the fitness of things. The opening if longer neglected will be a flagrant sacrifice 





of opportunity. 

Speaking generally, late government bulletins disclose the fact that the exports of 
wholly or partly manufactured wares have latterly exceeded those known as natural 
products. For the first eight months of the current calendar year the movement of 
manufactures out of the country amounted to 53 percent of all exports, a ratio 
hitherto unparalleled in the history of the republic. The value of all exports is also 
shown to have been increased materially. Narrowed to the exports of wood products 
alone, this movement has been noticeably lacking in average prices realized rather 
than in volume. Warranted complaints as to prices have largely been due to faulty 
competitive methods. At all events it is true that in foreign, as in domestic trade, 
wood products have yielded less satisfactory returns than almost any other important 
article of commerce. The falling off in the movement of natural products implies, 
of course, an increased volume of domestic consumption, or a greater than any 
previous volume of home demand. 

Coming now to the meeting of yellow pine exporters at New Orleans, La., Monday 
of this week, a report of which appears elsewhere in this paper and is self explana- 
tory, that section of the industry seems to have gained a firmer foothold and to be 
on ‘the high road toward desirable ends already outlined. 

In hardwood exporting circles certain differences lately causing friction are the 
oceasion for a special embassy of the National Lumber Exporters’ Association now 
abroad in the interest of that organization. The object of this enterprising mission 
has relation to certain matters of difference besides affording a tempting opportunity 
for any additional understandings that may be found desirable. Both incidents are 
marks of progressive methods and alike indicate a disposition to proceed with greater 
intelligence and a farther reaching regard for methodical fairness and good will. 

The export lumber trade in a general way, as already intimated, is lacking in 
strength rather than volume. These features denote the same lack of confidence in 
future prices-on both sides of the Atlantic. On account of prevailing instability in 
all branches of the trade, at home and abroad, buyers are timid and afraid to buy 
except to supply immediate requirements. There visibly is no reason for this manner 
of needless sacrifice. 
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GENERAL REVIEW OF CURRENT LUMBER TRADE. 








Trade continues to be characterized by a careful buying on the part of the 
country retail trale so as to avoid overstocking—a mere filling in process 
considerable movement in the larger cities of the interior on building account, with 
some rise of requirement in the Southwest, but less than was expected. General 
disappointment is expressed because the fall trade is less than normal, with lack of 
mS Prices generally are irregular and inclined to be soft. 
Certain mill interests are persistent in their effort to keep their output moving into 
distribution at the best prices that can be obtained; but this feature is more peculiar 
to southern pine, including the North Carolina variety, than to any other. In that 
particular division of the trade the output is in excess of the demand, and must be 
forced on the market by a liberal application of price lists. This situation is likely 
to continue until there shall be sueh a swelling of demand as shall clear away 
surpluses and bring production on a parity with the demand for actual consumption. 


* * * 





a 


snap’’ in the business. 


The season has progressed so far that no marked increase is likely to develop in 
the requirement, except possibly in the Southwest, where progress is being made in 
settlement and improvement. It is possible, however, that the outturn of the crops 
has been so good, and so much confidence has been engendered by that result, that 
a little later buying may be suflicient to start an upturn in prices. In that case 
there might be some stocking up by a large number of dealers. A favorable feature 
of the situation is the good showing that is being made in building by many of the 
more prosperous cities of the interior. The census has shown such an increase of 
urban population that real estate owners and speculators have come to the conclusion 
that demand will continue for dwellings, as well as business structures, and they 
seem to have entered upon another lap in building progress. Several cities within 
recent times have reported large increases in the issue of building permits, with the 
prospect that construction will be active throughout the winter whenever the weather 
shall permit. This feature promises to go far toward mitigating the dullness that 


usually characterizes winter trade. 
* * 


The industries are still pursuing a conservative course in the purchase of raw 
material, including lumber. The furniture manufacturers have not yet started up 
their full capacity, except perhaps in respect to certain kinds of output and in 
particular localities. The automobile industry is resting from the strenuous effort 
of the last few years, though the managers claim that the outlook for the coming 
year is promising of profitable results. But while the main industries are generally 
operating their plants they are not overburdened with accumulated orders and are 
In such a situation the buying of lumber naturally 
is restricted to current needs, without much reach into the future. What the pro- 
ducers would like to see is a demand for stocks with reference to the future. They 
want a lot of orders on their books as a means of keeping up a full capacity opera- 
tion, and to sustain their eredit and balances at the banks. Hand-to-mouth orders 
mean close buying and minimum prices, which are not considered good business by 
producers. Besides, under such conditions accounts are scatfered and in small 
amounts, and collections come in slowly and results accumulate in like manner. 
Altogether such trading does not comport with big business. Such a state of things 
is not satisfactory to the producers of lumber. 

* * * 

Yet it.is generally stated that stocks at the mills are running down and becoming 
broken under restricted production, more or less; that stocks in the hands of retail 
dealers and consumers are restricted to actual needs. Both classes of lumber buyers 
would suddenly need a large total of ‘stock in case of a sudden demand for con- 
sumption. But such a sudden requirement is not likely to arise at this season. We 
must look for that after the beginning of next year. There probably will be a fair 
demand from the builders until the end of this year and presumably throughout the 
winter, if the weather shall be favorable. As to the industries, it is probable that 
they will not add much to their stocks until after next January 1. It is the well 
known habit of factory concerns to allow their stocks to run down in November 
and December, prior to inventory time and semiannual settlements. But in respect 
to searcities or broken assortments buying must continue until the end of the year. 
Hence we may expect a moderate trade, more or less irregular and divergent in 
amount, according to locality, until the end of the year. 

As yet no serious car shortage has occurred outside the Gulf section of Mississippi, 
Louisiana, and southeast Texas. Such shortage as appears in the South has not had 
a notably distressing effect on trade in the North. Dealers and consumers are generally 
receiving all the lumber they require, while the urgency of demand is not immedi- 
ately strong enough to intensify car shortage to the distressful point. The fact 
probably is that the volume of freight movement is not large enough to cause any 
strongly serious blockade in any district. Besides, trade is of a too leisurely and 
indifferent character to be worried much at the moment about transportation facilities. 

~ * * 

In the Southwest generally is a more active condition of the yellow pine trade 
than elsewhere in the country, though demand and movement have not reached early 
expectations. Kansas City wholesalers report a fair call 
in tributary territory, though rural retail business con- 
tinues on a moderate scale. The cities are using rela- 
tively more lumber than the farming communities. The railroads also are buying 
considerable stuff, which, with the ties, timber and lumber earlier contracted for, 
maintains a considerable movement on railroad account. Foreign trade at Beaumont 
and Orange also is making some showing, but at Lake Charles exportation is rather 
light. Throughout southern Texas the heavy immigration, with a corresponding 
activity in improvements, is maintaining a large lumber trade, which promises to 
inerease and hold up well through the winter, as that season, in that climate, is 
favorable to outdoor work. In Alabama the home trade is good, owing to the 
money returns from cotton and the general prosperity of that state. A feature is 
the excellent demand for shed stock. Demand is especially good for C rift flooring 
in the 3%4- and 2%-inch face makes, of which practically no stocks are at the mills. 


running light or in moderation. 


SOUTHERN PINE. 


B and better flat grained and No. 1 flooring are accumulating, but demand is fair 
and prices mostly unchanged. It is claimed that the mills are a little stiffer than 
they were on ear sills. Orders continue small. The manufacturers prefer to get 
prices for small heart material than io sell car stuff at sacrifice figures. No change 
has occurred in the export trade, and the large mills are piling their stuff cut for 
the foreign market. In the general northern market trade partakes of the charac- 
teristics prevalent throughout the season. Building is taking large quantities of 
southern pine, but the absence of an active railroad trade and car shop requirement, 
and a careful buying on the part of the industries, preclude the possibility of a 
rushing demand that is needed for the sustention of prices. It is a buyers’ market 
all along the line. The retailers are giving orders only for what they need for 
filling up assortments or for current building contracts. They refuse to heed 
arguments about prospective car shortages and advancing prices. So long as traveling 
salesmen and the ubiquitous price lists and special offers are coming in showers they 
will continue to refuse to be stampeded into stocking up. When they become aware 
of a real bulge in the market they will begin to buy, and not before. I1t is thought 
that the railroads will be forced to buy considerable stuff before long, because their 
equipment and road properties need additions and repairs if the companies are to 
take care of the big traffic that will come of moving the crops. Reasonably speaking, 
one can scarcely see how there can be a bull market for lumber in the near future— 
not until after New Year’s at the earliest. In the aggregate, however, a large 
volume of southern pine is moving, with prices unsatisfactory to producers, except 
in respect to some special cuts and contracts. 


* * * 


Features pertaining to this trade have not changed materially within recent time. 
Prices of uppers and good common lumber are firm and demand is steady, though 
it might be more urgent. Cull stock that goes into box 
making is in full supply, with the call not very brisk. 
Such manufacturing points as Chicago, Saginaw, Bay 
City, Detroit, Toledo, Cleveland, Buffalo, Pittsburg and others are working up a 
large total of coarse stock and it is probable that before next spring there will be a 
marked reduction in the supply. Trade in the northwestern wheat country is not 
heavy, but is rather on the increase. Local demand, on shop and building account, 
has to a degree fallen off, as is usual in far northern cities at this period. Shop 
lumber, as a specialty, is held in strong hands and is in good condition, with the 
demand about equal to the supply. 


NORTHERN PINE. 


* * * 

Symptoms of a little more demand are reported from Seattle, but at Tacoma and 
Portland trade remains about the same. Mills are getting ready to close down at 
Grays Harbor points, short time running is being prac- 
MOUNTAIN AND ticed by Puget Sound mills, and complete shutdowns 
SLOPE. will soon be common unless the market shall improve. 
The most pronounced recession is in fir lumber and timber. The foreign trade is 
taking considerable output, the coastwise business is only fair, and the rail trade is 
conspicuously dull. Red cedar shingles are running down in supply, but the eastern 
demand is not yet sufficient to stimulate prices. In southern and central California 
the good fruit and agricultural outturn of the season promises to energize improve- 

ment and make a good demand for lumber. 


* * * 


Consumers continue to buy lumber as they need it, abstaining from a liberal 
stocking up. There is a lack of demand from the furniture factories in the central 
West. Some of the industries are today in search of 
various sorts when they need it, but there is no rush 
in the movement. Quarter sawed and plain oak lead 
in demand, but there is a moderate movement and abated urgency in the call. At 
Louisville demand continues irregular and buying generally less active than had been 
expected. Quartered oak does not show gains, but plain oak has made a decided 
improvement. Cottonwood is selling well for the box factories. Mahogany is selling 
better than it was and importations are large. At Memphis demand is somewhat 
irregular, but as a whole a fairly large business is being done. It is claimed that 
trade has made an increase of 20 to 25 pereent over the volume last year. But 
that may be on account of an increase of available supply and urgent effort to sell 
the surplus. In that market ash seems to be one of the poorer sellers. The demand 
for red gum and oak is satisfactory and a good business is being done in poplar, 
according to the report. At northern points, however, it is noted that the automobile 
trade is calling for less good wide poplar than formerly, and that good cottonwood 
is being increasingly substituted for poplar in auto and carriage making. The 
poplar manufacturers nevertheless report free sales of all the good wide poplar that 
they can turn out, for it is the ne plus ultra for wide, smooth, bended work. Low 
grade poplar, like about all low grade stock, is rather ‘‘druggy’’ on the general 
market. In Chicago it is claimed that the hardwood market is firming up to 4 
degree and a good trade is predicted during the remainder of the fall and winter. 
There is need, however, of more activity by the furniture industry in order to take 
care of the medium and better grades of lumber. At Columbus, Ohio, reports are 
favorable to the hardwood trade, but Columbus has a gift for optimism. At 
Pittsburg wide poplar and oak are in excellent demand. At Buffalo demand has 
improved somewhat. Altogether the hardwoods are doing relatively better than the 
softwoods, except in respect to some specialties in good lumber of the better kinds. 
Car oak is selling well at upper Ohio river points. In northern hardwoods birch and 
maple are the leaders. Rock elm and soft elm are not in oversupply and are in 
fair demand. 

Hemlock in all the markets is mentioned as being in relatively good form, both 
as to demand and prices. 

No especial change has occurred in cypress. Car shortage at Louisiana mills 
hinders shipments, Trade is good at Baltimore and other eastern cities, and 
favorably mentioned in those of the middle West. 


HARDWOODS. 
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PERTINENT NOTES ON INDUSTRY, FINANCE AND TRADE 








The situation in respect to finance and trade within 
recent time has presented several peculiar phases. 
Conditions continue to be mixed and somewhat ad- 
verse, though there is more confidence manifest among 
manufacturers and merchants than earlier in the 
season. The general crop outcome has been so much 
more favorable than expectations during the growing 
season that it has inspired the hope, that is almost, 
or quite, tantamount to belief, that there is a bright 
prospect that the coming year is to be a good one 
for business in all the leading branches. But it is to 
be observed that this faith was developed suddenly 
and simultaneously, as if there had been a concert 
of leading financial and business circles, aided by 
President Taft’s optimistic utterances forecasting the 
late government crop report, of which he no doubt 
had preinformation, to spring a new mood of confi- 
dence on the public mind for purpose. Coincidentally 
came the boomlet in stocks on Wall street, and an 
advance of five points on the leading securities of 
that sort. Preceding this sudden activity on the 
stock market was a better demand for bonds, which 
were mainly absorbed by banks and large financial 
interests. Since there had been no remarkable in- 
crease of trade, the steel business was still laggard, 
and the buying of all sorts of commodities continued 
to be from hand to mouth, and prices of grain were 
falling, the sudden breeze on Wall street looked some- 
thing like a ‘‘frameup’’ for a special purpose. That 
purpose, it can be assumed, was to accelerate a further 
liquidation of long stocks, which certain banking 
interests, presumably the Morgan clique, perhaps the 
Rockefeller crowd, or both, had determined to unload 
further. 

All the commentators on the recent bulge agree that 
there was something sinister in the movement. In 
fact, all along, since last April, there have been little 
flurries in the security market, engineered, of course, 
in Wall Street, and in each instance they have been 
for the purpose of liquidating long holdings. 

A trick like the latest one was executed in the 
fall of 1909, when in October the New York specula- 
tors, backed by the financial interests, resolved on a 
boom. Then they based their argument on the rise 
in the demand for iron, steel, the manufactures thereof, 
lumber, industrial output generally, and the good 
prices for raw and manufactured material then pre- 
vailing. The fact was that the swell in business then 
witnessed was some measure of reaction that had 
come after a long period of dullness succeeding the 
panic of 1907. Stocks of all sorts had run down 
and replenishment to some extent had to be made. 
The stock gamblers seized on this condition as a 
means of starting a bulge in the market, and they 
succeeded. But the effect was to stimulate general 
business and inspire a confidence in that of the coming 
year which was not justified by underlying conditions. 
Thus we see that the boom subsided after the first 
of this year, revived a little in February and March, 
falling back exhausted in April. Now the operation 
s again being attempted. The measure of its success 
will depend on circumstances that may arise. Wednes- 
lay of this week prices of stocks receded, evidently 
ecause the manipulators had unloaded their holdings 
o the extent they thought safe. They, of course, seek 

jolly the market along so as to prevent a disastrous 

‘lapse. Call rates on money had advanced, which 

s a check to speculative trading. Moreover, Eng- 
“nd is losing gold to other nations, and is likely to do 

) for some time. 

No doubt the sizable outcome of the leading crops 
+ u guaranty that tucre will be business done the 
coming year, but the fall of prices for wheat, corn, 
ats and other cereals will not tend to a sudden rise 

trade. Financial complications in Europe, uncer- 

\inty about polities, the unsettled rail rate question, 
‘1. Overexpansion of credit, the process of liquidation 
f old obligations, the caution of the banks about 
‘xtending credit to any but the safer undertakings, 
se lack of demand for railroad material, and other 

fluences are hindrances to any sudden rise in busi- 

ss. Restriction in the purchase of all sorts of com- 
uodities is the rule, purchasers confining themselves 

' what is necessary in order to continue business and 
siowly perfect past due and current liquidations. It is 
vetter thus. Sueceeding overexpansion and a ham- 
pering or breakdown of credits, there must be re- 
covery by the slower process of economies and careful 
going. But business will not stop. Consumption will 
continue and at length surpluses will have been re- 
duced so that there shall be a recurrence of demand 
sufficiently strong and large to stimulate prices. Then 
we shall be on the road to another period of boom, or 
socalled prosperity. .But the late rise and activity in 


stocks in Wall Street does not mean that the boom is 
at hand. 


* * - 


_It is generally well known by all persons of observa- 
tion and study of the world movement of things that 
make for progress in material accomplishment that 
within the last ten years development has been great 
in applied electric power. According to report made 
y the Department of Commerce and Labor the declara- 
tion here made is distinctly demonstrated by the 
capitalization cf companies in the five years ended 
with 1907. In that period, beginning with 1902, this 
capitalization increased from, $639,125,363 to $1,367,- 
338,836, or 113.9 percent. The number of commercial 
companies reporting had increased from 2,049 to 2,516, 


while outstanding issues of common stock amounted to 
$666,003,772, of preferred stock $75,313,725 and of 
funded debt $600,677,085. Dividends were paid on 
common stock to the amount of only 48.3 percent of 
the total outstanding, and on preferred stock only 59.5 
percent received any dividends whatever. This is 
taken to mean that the problem of profit and loss has 
not yet been worked out in all cases. Of the total of 
common stock en which dividends were paid, namely, 
$321,509,301, $30,871,350 paid 10 percent or over, while 
the most of the dividend paying companies paid 
between 5 and 8 percent, with $55,000,000 on which 
less than 4 percent was paid, leaving $344,500,000 on 
which no dividends were declared. Municipal plants 
are included in the report, they having increased from 
815 in 1902 to 1,252 in 1907. Of the latter 998 have 
bonds outstanding to the amount of $25,343,000, with 
an average rate of interest of 4.54 percent. Of course 
if the figures pertaining to all the various electrical 
corporations could be brought down to date a marked 
increase in the general results could be shown. It can 
be said that in view of the facts that the employment 
of the electrical power is comparatively recent in its 
larger development, and a large part has been ex- 
perimental work, the dividend feature must wait for 
evolution to perfect schemes to the profit yielding 
stage. It is so with all scientific and mechanical de- 
velopment from the tentative beginning. 


im * * 


The government crop report of last week estimated 
the total yield of the corn crop this season at 3,523,- 
000,000 bushels. At 50 cents a bushel, the Chicago 
price, the crop has a selling value of $1,523,000,000. 
Two-thirds, it is estimated, of the annual corn crop is 
consumed on farms. The third that is sold provides 
a cash working capital on which the producer can 
realize whenever he needs that resource. The two- 
thirds of the crop remaining goes into the feeding of 
live stock, with an added profit on the corn fed in 
the shape of beef, mutton, hogs, poultry and eggs, and 
horses. ‘Thus a big corn crop has an enormous mean- 
ing as a contributor to the wealth of the country. 
The spring wheat estimate is large enough to bring 
the total wheat outturn this year to 669,533,000 bushels, 
or within 45,000,000 bushels of the yield last year, 
which was next to the record one. Oats this year 
turned out the largest crop ever harvested, and barley 
and rye are well up to the average. The combined 
value of the five cereal crops this year can be esti- 
mated conservatively at $2,524,257,000. The cotton 
crop this year is variously figured out, but it is thought 
by good judges that it should equal a selling valve of 
$1,000,000,000. Including the cereals, cotton. hay, 
potatoes, flax and minor crops, the total cash value 
produced from the fields this year should equal $4,- 
500,000,000. That enormous total sheuld be a sufficient 
basis for business and resultant prosperity. 

oa + * 

That the railroads need a large amount of stee! is 
the belief, backed by data, of the manufacturers. 
Poor’s statistics show a decrease in the number of 
locomotives in 1909 of 429, or a drop from 61,030 to 
60,601; yet the railroad mileage im the meantime had 
inereased 6,310 miles. The ten preceding years had 
shown an increase of 24,384 locomotives. It is believed 
that owing to the heavy wear to which locomotives 
have been subjected, within the period of strict 
economy practiced by the railroads, they are wearing 
out much faster than formerly. As to cars the last 
report of surplusses and shortages showed a marked 
reduction in the net surplus, and it is known that the 
railroads 2re keeping in service many cars which 
should be discarded. The present activity in the stock 
market, and the advances that have been fairly well 
sustained (October 18), if it shall continue, may enable 
the railroad companies so to strengthen their credit 
that they can reénter the market for an increase of 
equipment. This, with the certain knowledge that 
this year’s crops will furnish a heavy freight-tonnage, 
should certainly be some encouragement to the railroad 
managers, despite the uncertainty about the outcome 
of the rate hearing and what are deemed other 
antagonisms toward the railroads. A swelling traffic, 
with an improved financial condition, should push the 
companies to new efforts to provide facilities for 
transportation. 

* * * 

Though the speculative advance of railroad stocks 
on the Wall Street market within recent times has 
made steel producers more cheerful than during the 
summer, response in actual contracts or sales has been 
but little. Manufacturers take it for granted that the 
railroads can not long stay out of the market, and it 
is the opinion that Wall Street is discounting an im- 
provement in steel orders later in the year. The de- 
mand for lighter steel products, such as wire, bars, 
plates, merchant steel etc., has lately. been brisk, and 
now a moderate buying of rails, structural steel and 
ears would enable the steel companies to increase their 
capacity 15 to 20 percent. 


The much discussed cottor bill of lading controversy 
has been abated, for the time being at least, by an 
agreement to form a bankers’ guaranty company. This 
measure was at first proposed by the English bankers, 
but was strenuously objected to by the New. York 
bankers, who finance the greater share of cotton deal- 


ings with foreign markets. As the English bankers 
insisted on a positive guaranty an assurance company 
was agreed to as a last resort to satisfy the foreigners. 
It generally is regarded as merely an expedient. At 
the same time it will not be necessary or acceptable 
to a large part of the mercantile side in the cotton 
trade. Many exporters are in a position to guarantee 
their own bills. In case exporters or other consignors 
of cotton have good credit there should be no necessity 
that the bills of lading be especially guaranteed. It 
is also pointed out that the cotton exporters who lack 
the credit to operate on their own responsibility prop- 
erly must accept the burden of such disability. The 
guaranty company probably will be of larger scope 
than is generally understood. It is stated, in one 
instance, that its head office will be in London, with 
branches throughout the United States, and with a 
capital commensurate with the business that it will 
undertake. This shows that the English bankers are 
ready to undertake the organized guaranty method 
in order to satisfy their own demands. It is thought 
that the company will be a large stock corporation, 
with limited liability, composed of English bankers 
and spinners, in which American bankers and export- 
ers will be invited to participate. 
* 7. * 


By competent statistical authority it is shown that 
for the first time in the history of the port of New 
York the inerease of its foreign commerce in the year 
ended June 3, 1910, was $201,429,889. The second port 
in the United States in regard to its foreign com- 
merce is Boston. The total value of that city’s foreign 
commerce last year was $199,522,973, which was less 
by nearly $2,060,600 than the mere increase in the 
value of the foreign commerce of the port of New 
York. For the first time in its history the value of 
the fereign commerce of New York in the last fiscal 
year was $1,578,977,314. Up to 1890 the entire nation’s 
foreign commerce had never equaled that of the 
metropolis’ port for the last fiscal year. 


a * + 


The Canadian census office lately published a bulletin 
on the condition of late crops at the end of September. 
The report showed a lower average for the whole of 
Canada than last year at a like time, but the reduction 
pertained chiefly to the northwestern provinces. In the 
eastern, or older part, of Canada a high percentage of 
condition was shown for nearly all crops, and the 
quality and quantity were better than one and two 
years ago. In Manitoba, Saskatchewan and Alberta 
a comparative drop of about 20 percent was shown 
in the grain and root crops, but threshings indicate 
that the yield will be larger in wheat, oats and barley 
than was promised at the end of August. Peas and 
beans were 8 percent lower in condition than at a like 
time last year, but nearly 10 percent higher than in 
1908. Buckwheat was about the same as last year, 
and 12 percent better than in 1908. The estimated 
yield of rye for Canada is 1,634,000 bushels; peas, 
6,444,500 bushels; beans, 1,089,600 bushels; buckwheat, 
7,302,000 bushels, and mixed grains, 20,103,000 busheis. 


7 * * 


During the present fiscal year raw cotton to the amount 
of 86,037,691 pounds was imported into the United 
States, though this is the greatest cotton producing coun- 
try of the world. The importations were valued at 
$15,816,158, a iarger sum ever than before in one year 
expended by this country for foreign cotton, except in 
1907, when $19,930,988 was thus expended. Most of 
our imported cotton is procured in Egypt, where quality 
is the object sought. The total quantity imported 
directly from Egypt in the last fiscal year was 57,911,- 
960 pounds, valued at $11,483,555. From Europe there 
were cotton importations of 10,000,000 pounds, valued 
at $2,000,000, and 10,000,000 pounds from Asia, worth 
a little more than $1,000,000. From South America came 
7,000,000 pounds valued at $1,000,000. Of that imported 
from Europe nearly all came from England, and orig- 
inally came from Egypt and the British colonies. Peru 
furnishes this country a considerable amount of cotton, 
as do British India and China. 

The average price of imported cotton exceeds that 
which we export from this country to the extent of 30 
percent. A few years ago the average price of im- 
ported cotton was nearly 100 percent more than the aver- 
age export price of domestic cotton. This was prob- 
ably due to the increasing share which cotton from coun- 
tries other than Egypt holds of the total imports. By 
reason of its length and fineness Egyptian cotton always 
commands a price considerably higher than that of 
American upland. The average import price of Egyptian 
cotton in 1910 has been 20 cents a pound against an 
average of 14 cents for American export cotton. 

_—Neeeeereeae 


BIDS FOR LUMBER SUPPLIES REQUESTED BY 
GOVERNMENT. 

WasuincTon, D. C., Oct.17.—Bids will be received by 
the purchasing agent of the Isthmian Canal Commission 
October 31 for furnishing 1,400,000 feet of either long- 
leaf yellow pine, Douglas fir or spruce lumber, 2x10 or 
2x12, SIS2E in stock lengths, to be delivered at the 
rate of 280,000, feet a month. Bidders are also invited 
to say what reduction im price a thousand feet they will 


be willing to make if delivery is made on the Isthmus all 


by January 1, 1011. 
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THE COAL TRADE 


Western coal markets have lapsed into almost summer 
mildness. The weather accounts for it. The first autumn 
buying in the domestic coal trade is over. Between it 
and the second period of active buying is a matter of 
weather. At least, moderate trade will continue through 
any and all circumstances,but the kind of trade that 
inspires prices hangs upon low thermometric readings. 

The chief points of interest are how the market has 
acted under this recent abnormally warm weather and 
to what extent that market action foreshadows winter 
conditions. Depending so much upon car supply, as the 
tone of the western coal trade does, naturally there has 
been easiness of quotation through the very light demand 
of the last week. The ultimate consumer has not been 
interested in his winter supply of coal any more the 
last week than in the preceding week. .Prices do not 
suit the householders and they procrastinate. Current 
buying in the domestic grades possibly does not equal 
the consumption, which would mean brisk ordering later, 
when the time therefor is ripe. The steam grades are 
quiet. Manufacture seems to be normal, without notably 
falling off and, on the other hand, without any spurt 
of activity. There is, therefore, a good steady inquiry 
for the steam grades, which under the circumstances the 
shippers are able to fill without special difficulty. Ap- 
parently there is some steadying of screenings, com- 
pared with the previous continuous decline for a month. 
At times shippers may be compelled to sacrifice, but in 
the main demand has equaled supply and quotations are 
close to the level of a week ago, 65 to 75 cents, mines, 
with an occasional lot forced at about 50 cents. From 
the latter figure the market seems to react as soon as 
the heavy tonnage on track is marketed. The supply of 
screenings is diminished somewhat on account of the 
lighter call for the prepared sizes. It can not be learned 
that mines are closing down to any extent from lack of 
orders for the coarser sizes, but there may be some shift- 
ing to mine run. In one way and another, however, the 
current output of the domestic grades is believed to be 
less than it was several weeks ago. Prices for lump and 
egg have not dropped on circular and southern Illinois is 
still bringing $2.25 to $2.50 mines for shipments to 
many parts of the West. At Chicago locally there have 
been occasional concessions from those quotations when 
coal has arrived unsold. The placing of distance limita- 
tions upon the movement of western coal cars still tends 
unduly to congest terminal points with fuel and to 
produce a corresponding dearth on connecting lines. One 
disgruntled shipper goes so far as to say that the initial 
roads have imposed these restrictions for the purpose 
of weakening quotations at home, so that they can buy 
locomotive coal more cheaply. But there is no question 
about the wide scattering of coal cars. Box cars, how- 
ever, are somewhat more easily obtained than gondolas, 
and on two or three of the western coal roads operators 
have been asked to load more generally in box cars for 
distant points. This method of loading is more expen- 
sive, and tracks under screens are not always at a suffi- 
cient distance below to permit the use of box cars. It 
is urged by shippers also that the loading of coal in 
box cars tends to break up the coal. However, there 
seems to be a little better supply of box empties for 
oo shipments, when this kind of equipment can be 
used. 

On the whole the recent mildness of the market 
searcely furnishes a clue as to how the market will act 
under the improved business which is sure to come with 
cold weather; for no matter how unsatisfactory may be 
the state of railroad equipment for the usual robust 
autumn movement of coal, that lack of efficiency is not 
uncovered during a period when the market has lapsed 
into dullness. It will require the actual presence of the 
active demand to demonstrate what the roads can do. 
There have been a few surface indications in trans- 
poration matters that point to increased difficulty. The 
locomotive capacity is being used pretty well up to the 
limit and a much further tax upon engine efficiency, it 
is stated, would reveal a decided weakness there. The 
scattered coal cars of the Illinois roads are slowly com- 
ing back under the vigorous campaign for their recovery 
that is being conducted by the interested officials, but 
lack of cars at mines is a daily occurrence in many of 
the western coal districts. One of the largest producers 
in Indiana ran only three days last week, an official 
states, simply from lack of cars at mines. 

Eastern bituminous coals share in the current apathy 
of the trade. From a mine standpoint the prices are 
quoted firm to strong, but at Chicago there have been some 
shadings of quotations through the receipt of unsold coal, 
some of which, finding no local market, was consigned 
by its owners to junction points farther north and west, 
in order to avoid demurrage charges and in the hope 
that by the time it arrived there a market might be 
found. Occasionally the coal had to be again recon- 
signed to a still remoter point. Bunches of that sort 
have produced some weak spots in the immediate neigh- 
borhoods to which they happened to be sent on specula- 
tion. Even some western coal has had a tendency to 
accumulate at junction points en route to promising or 
possible markets, but without definite sale, and it has 
unsettled prices to a certain degree. The distinction 
should be remembered between this coal and that which 
is sold for shipment from mines. The latter is relatively 
much the firmer. Eastern bituminous shippers do not 
seem to be worried a great deal about the western mar- 
ket. They have apparently an adequate outlet for their 
products nearer home, though the mild weather seems to 
have prevailed all over the country. For mine shipment 
the eastern coals are holding up to circular. 








‘No striking effects are observable in the anthracite 
trade. The demand has simmered down in sympathy 
with general weather conditions. . Dealers are not in- 
clined to buy until their own customers order, and even 
when requested so to do the householders will not become 
sufficiently interested to produce a visible effect upon 
the market. 





LATE LUMBER LAW 











ENGINE FOR PLANING MILL NOT SO ANNEXED AS 
TO BE A FIXTURE. 

Where all that the evidence showed with regard to an 
engine installed for the purpose of furnishing motive power 
for a planing mill was that the owner of the land placed 
it upon a concrete foundation, attached thereto by eight 1%4- 
inch steel bolts, and that after it was installed a house was 
built over it, the supreme court of Mississippi holds that it 
could not be said that the character of the engine was 
changed from that of a chattel to realty; in other words, it 
could not be held that it was so annexed to the realty as to 
become a fixture, and a part thereof, so that title thereto 
would pass to the grantee in a deed conveying the land on 
which same was situated.—Boone vs: Mendenhall Lumber 
Company, 52 So. 584. 


REQUIREMENTS IN CARLOAD DELIVERY BY 
RAILROADS. 


Delivery of a carload of lumber to a consignee upon its 
private track belonging to it and leading to its mill, the 
supreme court of North Carolina says, must be a matter of 
agreement. A railroad company can not be compelled to 
operate its engines on a private track belonging to a private 
corporation or individual over which the railroad company 
has no control or supervision. But while the railroad com- 
pany was under no legal obligation to haul the car in ques- 
tion off its own tracks and on to the private tracks of the 
consignee, yet it was iis duty to place the car in a position 
for unloading so that it might be accessible for that purpose. 
Transportation ceases when the duty of the carrier as a 
warehouseman begins, and in respect to freight transported 
in carload lots when the car reaches destination and is 
placed for unloading. What particular parts of the carrier's 
tracks and freight yards may be used for such purposes must 
of necessity be left to its discretion; but the car must be 
reasonably accessible and placed for delivery before trans- 
portation is fully ended.—Brooks Manufacturing Company 
vs. Southern Railway Company, 68 S. E. 243. 


NO RIGHT OF ENTRY AFTER FAILURE TO REMOVE 
TREES. 


The supreme court of New Hampshire adheres to the rule 
that unless the sale of standing trees is made conditional 
upon their removal within a limited time the property in 
the trees is not forfeited by the failure to remove them 
and a mere stipulation as to the time of removal does not 
render the deed conditional. Furthermore, the court holds 
that the value of the trees belonging to one who enters 
without right and takes them is not an element in the land- 
owner’s damage for the entry, but that that furnishes no 
basis for a claim of right to enter and take:them. There is 
a right of reclamation of personal property upon another's 
land without fault of the owner, but the right does not 
extend to cases where the situation is created. by the fault 
or wrong of such owner. In the case here before the court 
it might as well transfer the entire title to the land to the 
grantee of the timber who failed to remove it in the allotted 
time the right to occupy the land for eighteen months with- 
out permission from the owner. As the grantee has no right 
to enter the land, the court can not give him one.—Pierce 
vs. Finerty, 76 Atl. 194. 


BENEFICIARY OF FRAUD CAN NOT DENY 
GRANTOR’S TITLE. 


Where it appears that a party claiming to be the owner of 
timber land was induced by the representations of another's 
agent to execute deeds, surrender the possession of the land, 
and permit such other to cut the timber, to allow the latter 
to dispute the former’s right to the possession and to dam- 
ages, when he gained possession in such a way, would be as 
inequitable as to permit a tenant to deny his landlord's title. 
When it sufficiently appears in the case that he obtained 
the possession, or cut the trees from the land by virtue of 
the deeds which he fraudulently procured, good faith would 
require that he should surrender the possession of the land 
and not be permitted to contest the title until he has done 
so, especially where the deeds through which he obtained 
possession of the land have been set aside and cancelled 
because of the false and fraudulent representations of his 
agent.—Supreme court of North Carolina in Foy vs. Blades 
Lumber Company, 68 S. E. 6. 


WARRANTY CF SHINGLES AND RIGHTS AFTER 
ACCEPTANCE OF INFERIOR ONES. 

Statements made in a letter to induce the person addressed 
to buy certain shingles that “‘They are mighty good shingles, 
they are as good as you can get anywhere,” the court of 
civil appeals of Texas holds, constitutes a warranty as to 
their quality. Nor does the court consider that the pur- 
chaser, by accepting the shingles with knowledge that they 
were not of the quality represented, waived the warranty, or 
was precluded from asserting the warranty in defense of an 
action for the price. It holds that if he should prove that 
the shingles were not of the grade warranted by the seller 
and that the value of the same, at the time and place of 
delivery, was less than that of those he contracted to buy, he 
should be allowed an abatement of the contract price equal 
to the difference between the contract price of the shingles 
ordered and the value of those delivered.—Harroll vs. Mc- 
Duffie, 128 S. W. 1149. 





QUERY AND COMMENT 


Why ‘‘Yellow Pine Is Slipping Away.’’ 


WARREN, ARK., Oct. 12.—Editor AMERICAN LUMBERMAN: 
I have read the article by P. A. Gordon. Some points are 
referred to in Mr. Gordon's letter with which we are very 
much in accord. One in particular is that every responsible 
bona fide manufacturer of yellow pine should have salaried 
salesmen just the same as a wholesale grocery house or dry 
goods firm. You know that we never have been believers in 
marketing our lumber through wholesale or scalping con- 
cerns that do not have a dollar invested other than what 
they might have in a little office room with a $5 a week 
stenographer and mimeograph circular machine. When the 
manufacturers of yellow pine get to thinking and realize 
that it is more valuable to their industry, as well as to 
their own business, to invest a few dollars in marketing 
their lumber through salaried salesmen instead of spending 
so much time in trying to figure out where one-half cent a 
thousand can be made in running boards through the edger 
or by reducing the cost sheet by eliminating two or three 
cleanup men around the plant and saving the cost of pro- 
duction in this way, just that much earlier yellow pine will 
come into its own. On the other hand, we know of a num- 
ber of good concerns in the Michigan and Wisconsin terri- 
tory whose buyers are doped every day by some smooth- 
tongued lumber broker coming into his office and booking an 
order for two or three million feet on the strength of a 
lithographer letter head and the strong talk that he- owns 
and operates mills. It is no unusual case to get among the 
buyers in Michigan and northern Illinois and find them com- 
plaining about slow shipment and inferior grades from 
yellow pine concerns in the South. When asked for the 
names of such concerns it generally develops that their 
complaint is due to bad judgment used in placing their 
orders with one of these scalpers or brokers referred to, and 
when you tell them the salesmen do not have a dollar's 
worth of stock in a yellow pine plant they throw up their 
hands and tell you they understood they were large operators 
and had fortunately received one or two first class ship- 
ments from the concern. It is not altogether the fault of 
the manufacturer in using commission men or wholesalers 
to market their product that brings about the complaint of 
some of these buyers who are looking for a price regard- 
less of the quality of the stock or the responsibility of the 
concern with whom they place their orders. 

In our opinion the buyer of yellow pine should know 
positively that the individual or concern with whom he 
placed his order is responsible in every way to protect the 
prices or the contract with the same quality of goods con- 
tracted for. It is very true, as Mr. Gordon says, when the 
yellow pine manufacturer once realizes the proper way to 
market his product is through salaried salesmen then he 
will be able to get a price for his lumber to offset the cust 
of manufacture. The wholesaler or scalper never will get 
him the price because he has no further interest in the 
manufacturer than the small sum of $7.50 a car or 50 cents 
a thousand which he receives as his commission for selling. 
It will cost more money to sell lumber through salaried 
salesmen, but it is our experience we are at all times in 
position to dictate the price that we receive for our product, 
which we believe in the end nets us better f. o. b. mill prices 
than the concerns who do not have salaried salesmen and 
depend on wholesale and commission concerns for their 
orders. SOUTHERN LUMBER COMPANY, 

0. O. Axley, Assistant Manager. 











Freight Rates Ordered by the Interstate Commerce 
Commission. 


CINCINNATI, OHIO, Sept. 28.—Editor AMERICAN LUMBER- 
MAN: Relative to the general freight rate situation and the 
desirability of further legislation in connection therewit!, 
it is my opinion that the present law fully protects shippers 
and that the only thing we have to fear is lack of interesi 
on the part of the shippers themselves. The present law 
requires the railroad companies to give due notice of any 
change that is to be made in rates and the commission is 
empowered to suspend such changes until an investigation 
can be made. It is my opinion that a protest of a cor 
siderable number of shippers will always have the effect « 
the commission suspending the rates, so that I believe th«* 
the present law affords ample protection. What I am mos 
concerned in is in availing ourselves of the rights and privi 
leges under this law. The law itself, to me, at least, 
satisfactory. B. F. DULWEBER 


[Correspondent ’s statements are in answer to the sug 
gestion that in the event that the railroad companies 
gave notice of an increase in charges, which upon Cor 
plaint and after investigation had been establishea 'y 
the Interstate Commerce Commission, special permiss:)! 
should be secured from that tribunal and the burden f 
proving the justice of such rates placed upon the rail- 
roads. If the transportation companies are privile; ed 
to increase a rate as soon as the order of the commiss'" 
expires by limitation it does not show that they place 
very much reliance in the justice of the charges set »Y 
that tribunal or it shows that they are very eager ‘° 
demonstrate that because the Interstate Commerce ( pe! 
mission does not agree with them is no indication of ‘ie 
justice or injustice of the freight rates. : 

It would seem only reasonable to assume that a!‘e? 
an exhaustive inquiry into all the conditions surroun(ing 
the traffic and the charges imposed upon it that the rates 
ordered by the commission if just and equitable _ 
be so regarded for more than two years. The idea : 
carrying extensive and expensive litigation in regard : 
rates every two years is one which does not appeal ver} 
strongly to shippers.—EDbITor. | i 





(em we eee 


7 mn = 
arr ae 


A 
om 


he 


Ww 
he 
he 
n- 
he 


he 
yst 
zet 
the 
ants 
ng. 
ied 


ict, 
ces 
und 
reir 


et by 
er to 
Cem- 
f the 


atter 
nding 
rates 
should 
lea. of 
urd to 
] ver} 





ie 







OCTOBER 22, 1910. 


AMERICAN LUMBERMAN 











THE LUMBERMAN POET 








The traveling men, being up in the air, 


De 


So a notice was sent to them everywhere 


TI 


The sons of the South and the Yanks and the rest— 
To Indianapolis, there to contest 





There was Griffin, the man with a voice like a file, 
And Sunny Jim Lang, newly-married the while, 


K 


The Ahrens had come on a family rate 


A 


(The house, you remember, was paying the freight) ; 





| would take many columns their names to repeat, 


‘I 
Mi 


‘ecause it is known to be tougher than—well, 





When no one to fly it around volunteered, 

~~ ‘ 

a Gordon, a man who no elements feared, 
Declared he would try it. Then ev’ryone cheered— 


P 
P 
P 





cided it wise to get up there for fair, 


Inviting them off of the street— 
1e highbrows down east and the gun-toters west, 


In a regular aeroplane meet. 


The first to -arrive was Pa Gordon, of course, 

The fountain of wisdom’s perennial source, 

The champion brave of the traveling force, 
The chief of the National clan. 

Like Washington, president some time before, 

Pa Gordon is always the first one in war, 

In peace and in, also, which pleases him more, 
The heart of the traveling man. 


it Carson, who’d scouted for many a mile 
To be with the others, by heck. 


nd Jefferson Webb, from the Wolverine state, 


There was Hayward and Blackburn and Peck. 


Each ready his cash and his counsel to give, 

Joe Anson, John Campbell and, yes, as I live, 
If there wasn’t Grandfather Brown. 

The smooth Mr. Corse he was right on the spot, 

Bill Ridd, of Wisconsin, came in on the trot, 


And others from country and town. 
fact the attendance was very complete; 


¢ leaguers and minors, all happy to meet 
And the goblet of friendship to clink. 
ere was Randall, who formerly hailed from Beloit, 
cKenzie and Follansbee, salesmen adroit, 
| Duggan, who’s running for mayor of Detroit, 
Paul Higgins, with necktie of pink. 


Arrived on the ground (it’s the place, by the way, 
—y, That’s always the safest fer people to stay), 





= Was carefully polished and brought from its tent 


~ And loudly and often a summons was sent 
For someone to test its delights. 


is biplane was made on a wonderful plan, 
signed by some talented traveling man 

‘0 had covered the land from Beersheba to Dan 
And aequired some ideas of his own. 
‘canvas was steak from a Kansas hotel 


were useless on subject so painful to dwell; 
The tenderest part is the bone. 


For making the motor green money he chose; 
With the high cost of living, the traveler knows 
How rapidly anyone’s salary goes 

For things of the commonest use. 
The rudder was made of a customer’s mind, 
For traveling salesmen quite frequently find 
To change its direction the same is inclined 

On even the slightest excuse. 


Not an eye (ora larynx) was dry. 
a climbed to position; a lever he seized ; 
ropellors got busy; the armature wheezed; 
a told them to start it whenever they pleased 
And waved an heroic goodbye. 





There was Whipple and Jessop and Earl and Bill Viv, 


And Reynolds, prepared to inquire ‘‘Whatchagot?’’ 











But vainly Pa pulled at this lever and that. 
While white and expectant the aeronaut sat, 
The aeroplane stayed in the spot it was at— 
The salesmen all wondered the cause. 
Then Gordon explained that, as matters now are, 
A man couldn’t fly very high or fly far 
On the present commission, five dollars a car 
A statement received with applause. 


Then someone who wanted some kind of a show x * Ct 

Suggested the method to get it to go VG XS 

Was some of the ballast from off it to throw A o--4] 
And then it would certainly fly. 

A yellow pine salesman got onto the thing 

And threw off two dollars. A flutter and, bing, 

The aeroplane trembled and rose and took wing . ye GQ 
Like a bird mounting up to the sky. 





But an accident happened, as accidents will: + 
_—* Tn the crowd was a man with a yellow pine mill, 
y; A man who saws lumber in good times and ill, 
Though markets be busy or dull. 
The two dollars fell on the lumbermen’s head 
And, after the aeroplane skyward had fled, 
They found that the yellow pine millman was dead, 
With a horrible crack in his skull. 





It’s needless to say that this accident sad 
At onee put the aeroplane show to the bad. 
The millman was searched for what orders he had, 
Then ev’ryone hurried away. 
One thing was made certain and this thing it is: 
When you’re lightening ballast in any old biz, 
Some fellow around you will surely get his— 
It’s plain as the sunlight of day. 





The aeroplane artist who’s honored as such 

Is one who’s not given to iightening much 

But knows ev’ry lever and every clutch, 
The ways of the wind and the air; 

Who sticks to his ship and his schedule, too, 












Who has his own purpose, and carries it through 
If the skies shall be gray or the skies shall be blue, 
If the weather be foggy or fair. 





Ask some salesmen what are the ‘‘six best sellers’’ and they’ll tell you they 
don’t know the names of the other five. 





There are a number of sales managers who could qualify for a workhorse parade. 





There is nothing new under the sun. It was Moses, we believe, who made the 
flight from Egypt. 





The balloon has been made dirigible, but gentle woman still has her own sweet way. 





The amateur aviator, with his hand on the control, is told, 
‘*To go upward—push forward.’’ Not a bad motto for the 
young salesman, too. 





These are busy times for the farmer: If an auto isn’t 
killing his chickens out in the road an aeroplane is landing on 
his premises and cutting down a few rows of corn. 





The man who goes on a lark and takes a few swallows 
needn ’t think he will feel like a bird in the morning. 





An optimist is a person who, when he falls off a 
bicycle, is glad that it wasn’t an aeroplane. ——_ 








A pessimist is a person who, when he falls off a : == 
bicycle, is sore because it wasn’t a footstool. A COMMON CARRIER. 





THE CURIOSITY. 
Of travelers speaking, there’s one I am seeking, in corners I’m peeking by night 
and by day; 
Yet, though I have sought him, I never have caught him, to sight never brought 
him, though try as I may. 
I’ve labored to get him but never have met him, though traps I have set him in this 
place and that; 


I’ve sought him at table, from attic to stable, but never been able to find where 
he’s at. 

I queStioned each drummer I met all the summer in hotel and hummer, in lobbies 
and bars; 

But—isn’t it queer, though?-—I never came near, thoigh, a salesman who hadn’t 
just sold twenty cars. 
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THE WIDE WORLD IN MINIATURE 








DOMESTIC. 
General. 

Rocky river bridge, near Cleveland, Ohio, 708 feet long 
and with a central span 208 feet in width, the largest con- 
crete span in the world, was formally opened October 11. 
Over 50,000 tons of concrete were used in the structure. 

To the men of Allegheny county, Pennsylvania, who 
fought in the Civil war the Soldiers’ Memorial hall, near 
the entrance of Schenley park, Pittsburg, was dedicated Oc- 
tober 11. The structure cost $1,650,000 and has an audi- 
torium that will seat 2,000 persons. 

Forty-three persons were injured, several seriously, Oc- 
tober 13, when St. Louis & San Francisco passenger train 
No. 5, southbound, went through a bridge between Talli- 
hina and Compton, Okla., the tender jumping the track. 

United States Senator Jonathan Prentiss Dolliver, pro- 
gressive republican leader and famed orator, died suddenly 
October 15 at Fort Dodge, Iowa, from dilatation of the 
heart. He was elected to the Fifty-first Congress from the 
Tenth Iowa district and was five times reélected. In 1902 
he was elected to the upper house and was reélected when 
his term expired. 

Thomas J. Riggs, jr., government engineer, who has been 
at work on the Alaskan boundary survey, reported October 
13 the discovery of the highest mountain on the continent, 
exceeding Mount McKinley, 20,480 feet high, by nearly 
£,000 feet. The mountain is east of the 141st meridian. 

Contributions for the families of the victims of the Los 
Angeles Times disaster totaled $27,000 October 15. 

Charles Gilibert, well known baritone, died suddenly at 
the Hotel Gregorian, New York city, October 11, where he 
came to fill a twenty weeks’ engagement at the Metropolitan. 
Interment will be at Paris, France. 

October 14 a freight train on the Grand Rapids & Indiana 
railroad dashed into a work train at Summit, Ind., killing 
six men and injuring many. 

Hurricane winds and storms which swept the entire 
Florida peninsula October 17 and 18 probably ruined the 
orange crop and trucking industry in that territory. Prop- 
erty loss at Havana, where a deluge continued for five days 
prior to October 18, will not exceed $1,000,000. 

Dr. Alexius Carrel, at the Rockefeller Institute for Medi- 
cal Research, Baltimore, Md., has made what {fs _ pro- 
claimed one of the most important medical discoveries of 
the age, involving a method for the removal from the human 
body of the tissue and making it grow as fast as it did in 
the human form. 

David Rankin, operator of the largest farm in the world, 
died at Tarkio, Mo., October 18. On 25,640 broad acres he 
leaves 250 men employed. Over 1,000 horses and mules 
are required to do the work of his farm. 

The first attempt ever made to cross the Atlantic in a 
dirigible balloon failed, but Walter Wellman and five com- 
panions who sailed in the America from Atlantic City, N. J., 
October 15 were picked up at sea October 18 off Cape Hat- 
teras by the Royal Mail Packet Company’s steamship Trent. 

Mrs. Julia Ward Howe, author of the “Battle Hymn of 
the Republic’ and an advocate of woman’s rights, passed 
away October 17 at her summer home, “Oak Glen,” in 
Middletown, R. I., at the age of 91 years. 

Dr. James Withycombe, director of the government station 
at Corvallis, Ore., estimates the value of Oregon’s crop of 
agricultural products this year at $115,000,000. 

Thirty thousand men marched through the streets of 
Pittsburg October 17 as a protest against the use of pro- 
fane language. 

Larkin Goldsmith Mead, American sculptor, died at Flor- 
ence, Italy, October 15. 

During September 180,000 homeseekers visited Texas, ac- 
cording to the reports of the railroads entering the state. 

Last week 2,000,000 postal cards were sent to eastern 
congressmen to interest them in San Francisco’s claim as 
the site of the Panama exposition in 1915, it was announced 
by the directors of the San Francisco Exposition Company 
October 15. 

A general religious revival, such as Chicago has not seen 
for many decades, swept the city this week. Thirty thou- 
sand men, women and children knelt in prayer Tuesday 
evening, October 18, for the salvation of Chicago. 

Five of the ten balloons which started in the international 
contest October 17 were believed to be racing over the south- 
west part of Ontario, October 19. Lieutenant Vogt and W. 
F. Assman, with the balloon Hamburg III descended from 
a hight of 18,000 feet with terrific speed at 11 p. m. Tues- 
day in the upper bay of Lake Nipissing, Ont., Canada, 775 
miles from St. Louis. 

Support for a bill which he says will be introduced in the 
next congress, asking an appropriation of $135,000 to give 
the body of John Paul Jones a proper burial, was asked by 
William A. Marble, of New York, president general of the 
Sons of the American Revolution, at the annual Yorktown 
day banquet of the Illinois society October 19 in Chicago. 

An advance summary of the annual report of the finances 
of Chicago for 1909 made public in a transmittal letter of 
City Controller Wilson October 19 showed that the total 
expense for 1909 was $46,822,524, or $1,133,000 less than 
that of the preceding year 1908. 

At the seventh annual meeting of the American Associa- 
tion of Rallway Surgeons in Chicago October 19 it was de- 
clared that the dangerous railway drinking cup and the in- 
fected whiskbroom of the porter must go. Many roads are 
using paper cups which are thrown away after once used. 


Washington. 

Report of the bureau of statistics of the Department of 
Commerce and Labor, issued October 11, shows that the ex- 
ports of domestic breadstuffs, meat and dairy products, food 
animals, cotton and mineral oils from the United States for 
the current year up to October 1 amounted in value to $466,- 
594,422, as compared with $512,278,173 for the correspond- 
ing nine months’ period of last year. 

According to the annual report of Surgeon General Tor- 
ney, October 17, the general health of the United States 
army has shown a steady improvement for several years. 
The total number of deaths from all causes in the last year 
was 370. 

As officially announced by the federal Census Bureau, 
Portland, Me., has a population of 58,571; Louisville, Ky., 
223,928; Lexington, Ky., 35,099; Charlotte, N. C., 34,014; 
Shreveport, La., 28,015; Brockton, Mass., 56,878; Chicopee, 
Mass., 25,401; Fitchburg, Mass., 37,826; West Hoboken, 
N. J., 35,403; Lima, Ohio, 30,508; Elizabeth, N. J., 73,409; 
Lewiston, Me., 26,247; Newark, Ohio, 25,404, and Waco, 
Tex., 26,425. 

Estimates of appropriations necessary to continue the 
construction of the Panama canal in the fiscal year to end 
June 30, 1912, call for $47,920,847. The total amount ap- 
propriated so far is $248,002,668.58. 

During the fiscal year just ended desertions from the 
army were 23 percent less than in the previous year, ac- 
cording to the annual report of Judge Advocate General 
George B. Davis. 

At the international exposition to be held at Turin, Italy, 
from April 15 to Gctober 31, 1911, the United States has 
arranged for the construction of a building and has reserved 
for use of American exhibitors 10,000 square meters of 
space. 

In an address at San Francisco, October 14, Secretary of 
the Navy Meyer stated that he favored the general move- 
ment on the Pacific coast for adequate naval protection, but 
that the fleet should not be divided at this time. He advo- 
cated the abolishment of half the navy yards on the Atlantic 
coast. 

During the fiscal year 1910 the United States imported 
86,037,691 pounds of cotton, valued at $15,816,138. Of 
this amount 57,911,960 pounds, valued at $11,483,555, came 
from Egypt. 

Brig. Gen. Arthur Murray, chief of Coast Artillery, 
U. S. A., in his annual report to the War Department on 
the efficiency and personnel of the service strongly advo- 
eates an increased detail of artillery troops to man the na- 
tional coast defenses. 

Delivery of postal cards at the rate of 7,000,000 a day 
has nearly enabled the government printing office to catch 
up with the demands for the Postoffice Department for a 
surplus stock, it was reported October 12. 

In accordance with a resolution passed by the fourth In- 
ternational Conference of American Republics at Buenos 
Ayres, the International Bureau of the American Republics 
at Washington will be known hereafter as the Pan-American 
Union. 

Orders were issued at the Navy Department October 11 
that Commander Robert E. Peary, arctic explorer, be pro- 
moted to the rank of captain in the corps of naval civil 
engineers October 20. 

During the ten years ended June 30, 1910, tailors coming 
to the United States numbered 196,327. Carpenters and 
joiners, of which there were 130,281, constituted the next 
largest class. 

If Secretary Ballinger’s estimates of expenditures for the 
Department of the Interior hold good the appropriations 
for that department during the next fiscal year, including 
pensions, will fall about $2,000,000 below the appropriation 
of $175,000,000 for the present year. 

Investigations by Director Durand, of the Census Bureau, 
as to the enormous growth of a number of western cities 
show that gross frauds have been perpetrated. President 
Taft directed October 17 that all persons implicated in the 
alleged frauds be prosecuted. 

October 17 the Philippine legislature convened. In his 
message Governor General Forbes stated that. the fiscal 
year closed with a surplus of more than $1,000,000 in the 

Philippine treasury. 

At the federal building, Chicago, October 20, will assem- 
ble the commission appointed by President Taft to deter- 
mine the feasibility of a 14-foot channel from the drainage 
eanal at the Lockport works into the navigable depths of 
the Mississippi river at a point just below Commerce, mid- 
way between St. Louis and Cairo. 


All army officers in the department of the east must walk 
at least twelve miles a week or do equivalent athletic work 
in the open air for one hour a day, four hours a week, rain 
or shine, according to the latest orders promulgated by 
Major General Grant. 


A committee of national bank examiners held a secret 
meeting at the office of the controller of the currency Octo- 
ber 19 to organize a credit bureau for the purpose of assem- 
bling information for the use of the controller and the na- 
tional bank examiners. 

In the manufacture of wood pulp in the United States in 
1909, as shown by the annual report of .the Census Bureau 
October 18, 4,002,000 cords of wood were used, an increase 
of 650,000 cords over the consumption of 1908. 


October 14 a plan to form an international league for the 
prevention of cruelty to animals was approved by the Amer- 
ican Humane Association in session at Washington. 






FOREIGN. 

Premier Canalejas, of Spain, declared October 14 that re- 
ligious exiles from Portugal, excepting those of Spanish 
nationality, must leave Spain without unreasonable delay or 
they would be expelled. 


A semiofficial communication from Rome October 12 states 
that the Italian government has adopted measures to pre- 
vent refugee religious orders from settling in Italy. 


King Manuel of Portugal, the Queen Mother Amelie and 
duke of Oporto left Gibraltar October 16 on the Victoria 
and Albert for England. 


Official announcement was made October 11 that Brazil 
has recognized the republic of Portugal. 


Many wrecks and the loss of hundreds of lives among 
sailors were caused by a hurricane which swept the eastern 
coast of the Baltic sea October 13. 


British freight steamer Portmarnock, which sailed from 
San Lorenzo, Argentina, October 5, for Leith, Scotland, was 
reported October 17 ashore off Cape Frio. Twelve of the 
crew were drowned. 

Telegraph reports October 11 state that high winds on 
the Gulf caused an inundation of the port of Campeche, 
capital of the state of Campeche, causing considerable prop- 
erty damage. 

H. Venezelos, Cretian leader, who was intrusted by King 
George of Greece with the task of forming a cabinet, has 
been successful and a new ministry awaits the approval of 
his majesty. 

An explosion in the Siegfried potash mine. in Prussia, 
October 19, caused a fire that imprisoned fifteen miners. 


At Christiania the first aviation meet in Norway was in 
progress October 45. 

M. Menchikoff, one of the chiefs of the central bureau 
of secret police of Russia, has deserted the government and 
threatens to make public the Russian secret spy system. He 
says spies pass as socialists and revolutionists in order to 
instigate conspiracies and then denounce the conspirators 
to the police for hanging or exile. 


Yellow fever has broken out at Puerto Cabello, Venezuela, 
according to cable advices received at the State Department 
at Washington, D. C., October 13. 


King Frederick Augustus, of the Saxon capital of Dres- 
den, is aggrieved over the refusal of the United States 
government to take active interest in the great international 
hygiene exhibition to be held there in 1911. 


Accepting the term of a popular ultimatum, Albert, prince 
of Monaco, October 15 granted the establishment of a na- 
tional treasury through the operation of which the revenues 
of the principality and those of the prince will be kept dis- 
tinct. 

The Austrian Lloyd Company, of Vienna, Austria, is or- 
ganizing a direct fortnightly fast steamship service to China 
by way of Bombay, Penang and Shanghai, to make the voy- 
age in thirty-one days, instead of in fifty-one as at pres- 
ent. 

Four schooners were wrecked October 10 in storms on 
the Nova Scotia and Newfoundland coasts. 


Gustave A. Madero, brother of Francisco I. Madero, is in 
prison in the City of Mexico, Mexico, charged with having 
attempted to induce a number of army officers to inaugurate 
a revolutionary movement against the government. 


Considerable protest was aroused recently when Dr. 
Fridtjof Nansen, celebrated diplomat explorer, in an address 
at Christiania, Norway, defended the claims of Columbus, 
upsetting the theory of the Norwegians that the Icelander 
Eric the Red discovered America 500 years before Columbus 
first crossed the ocean. 


On the ground that it is disloyal to the Americans and 
English and that the Norwegians should confine themselves 
to the Arctic region the Norwegian explorer, Carsten Borch- 
grevinck, is opposing the recently announced plan of Roald 
Amundsen to go to the south polar regions. 

Ramon Barros Luce was elected president of Chile Oc- 
tober 15. 


Preliminary agreement for a loan of 10,000,000 taels 
(about $5,600,000) was signed recently by the viceroy of 
Manchuria with P. D. Cloud, representing the Macy-Hawley 
syndicate of New York city. 


W. S. Fielding, minister of finance of Canada, has written 
to the State Department at Washington, D. C., that Canada 
is prepared to resume reciprocity negotiations as suggested 
by Secretary Knox during the summer. An early meeting 
is expected. 

October 14 the French steamer Ville De Rochefort was 
rammed and sunk off Noirmoutiers island by the Britis): 
steamer Peverill. The latter picked up the first and second 
mate and chief steward of the French craft, but twenty 
three others are believed lost. 


Erected at a cost of $100,000, the Austrian Institute o! 
Radium Research, owned by the Vienna Academy of Sci- 
ences and dedicated to international research, will be opened 
next week. 


Recently the smal! steamer Valeria, from Reval, Russia 
for Hamburg, Germany, foundered in the Baltic sea. - Four 
bodies have been washed ashore and it is supposed the 
whole crew of sixteen was lost. 


It was reported October 19 that Spain is on the verge of 
a rupture with Morocco over the payment of the indemnity 
of 130,000,000 pesetas (about $26,000,000) which Spain 
demanded following the successful campaign against Riff 
tribesmen in 1909 and contemplates dispatching 40,000 
soldiers across the Riff coast to occupy Tetuan. 
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RRENT RAILWAY ACTIVITY. 


NEW SOUTHWESTERN TARIFF. 

[Special correspondence to the AMERICAN LUMBERMAN.] 

Sr. Louis, Mo., Oct. 18.—The Southwestern Freight 
Tariff Committee, through its chairman, F. A. Leland, 
issued this week a new tariff, known as Southwestern 
Lines Tariff No. 50-C, which cancels Southwestern Lines 
Tariff No. 50-B, the latter being one of the tariffs that 
raised all the trouble with the tapline interests of which 
every reader of the AMERICAN LUMBERMAN is familiar. 

This new tariff bears the issue date of October 7 and 
the effective date of October 12, but it did not reach 
its subscribers until Friday, October 14, two days after 
the effectiveness of the new tariffs became operative. 
Not the slightest intimation had come from the trunk 
lines as to their intention to cancel their last obnoxious 
supplement which canceled all existing freight rate 
divisions between the trunk lines and their tapline con- 
nections. 

The new tariff, just issued, under special permission 
of the Interstate Commerce Commission, applies to lum- 
ber in carloads applying from points in Alabama, Ark- 
ansas, Louisiana, Mississippi, Missouri, Oklahoma and 
Texas, in other words originating points in all south- 
western territory, also Columbus, Ky., and Memphis, 
Tenn., to points in Arizona, Arkansas, Colorado, Iowa, 
Kansas, Missouri, Nebraska, New Mexico, Utah and 
Wyoming, in other words, all northern markets in west- 
ern territory. 

This new tariff restores the freight rates to where 
they were before the memorable August 13, when the 
trunk lines in southwestern territory, suddenly and with- 
out warning, lopped off all of their tapline divisions, as 
has been fully exploited in these columns. 

The Southwestern tariffs suspended by the Interstate 
Commerce Commission were No. 4-Z, Supplement 1, to 
No. 48-D, Tariff No. 56, Tariff No. 63-B and Supple- 
ments 7 and 8 to Tariff 50-B. The Southwestern tariff 
committee then got out a circular announcing these 
suspensions, but stating that suspended tariffs should be 
preserved instead of being destroyed, as they were still 
a part of the tariff records and would again be in force 
with the expiration of the committee’s orders of suspen- 
sion on January 5, 1911. The reissuing of Tariff 50-B, 
however, as Tariff 50-C cancels the original tariff and 
ail its supplements and restores the tapline divisions to 
their original status before they were canceled by: the 
railroad. Many St. Louis lumbermen when the new tariff 
appeared therefore took it to, mean that the railroads 
had entirely abandoned their position on the tapline 
divisions. Tariff 50-C, however, upon its front cover 
specifieally states that supplements Nos. 7 and 8 to the 
previous tariff had been temporarily suspended by the 
interstate Commerce Commission and the reissue of the 
tariff is not now generally considered here as definitely 
indicating what it was first taken to mean. While the 
tapline divisions are published in full in this tariff, 

he railroads will be at liberty after January 5, 1911, 
to issue another supplement canceling these divisions. 

_ There appears, however, to be a somewhat general 

impression that this matter eventually is to be settled 

between the railroads and the shippers without going into 

a hearing before the Interstate Commerce Commission, 

an some railroad people have been quoted as assuring 

the ‘umbermen that such would be the case. No more 
ie information in regard to this is, however, ob- 
‘le here, 





“STATE COMMERCE COMMISSION SUS- 
TAINS LONG AND SHORT HAUL ORDER. 


_Weshington news dispatches of October 19 announce 
that the Interstate Commerce Commission has issued 
‘der in regard to section 4 of the new interstate 
‘ree act regarding the long and short haul clause. 

con 4 provides that rates shall not be greater 
any short haul than for a longer one over the 
line of route, but gives the Interstate Commerce 
mission power to permit this under circumstances 

h would appear to make it advisable. October 8 
‘nterstate Commerce Commission began a hearing 
‘ashington to consider application for the suspen- 

of the fourth section of the act. Many of these 
cations for suspension were for blanket suspen- 

of the entire section. Other applications were 

the suspension of the entire section until such 

© as the carriers would be able to change their 
airs to comply with it. The statement was made 
at it would take something like two years to do 
‘ls. A general attack was made upon the long and 

‘ort haul proposition, and it was contended that it 

vas unjust and impracticable. 
The commission in this order, however, has upheld 
the principle of Section 4, and announced that it 
vould apply it strictly, or would apply it only under 
extraordinary circumstances which would appear to jus- 
‘tly such action, as Congress evidently intended when it 
gave the commission some latitude in the matter. 

The Interstate Commerce Commission in its order 
set February 17, 1911, as the time when the provisions 
of Section 4 shall go into full effect. Prior to that 
‘ime the railroads must file applications in all cases 
in which they desire to be relieved of the require- 
— of Section 4, and these applications shall be 
Spesiis and a separate application shall be filed for 
ey Separate case, so that each particular rate may 
_ heard upon its individual merits. In the meantime 
i railroads are permitted to file tariffs and to con- 
mue rates which do not comply with this section. 

The long and short haul provision of the interstate 
commerce act has important bearing upon lumber 


transportation, and a principle is established which 
is of great importance to shippers in general. The 
railroads contend that they should be permitted to 
make especially low rates to meet competition. It is 
not understood, however, that Section 4 could prevent 
them from doing this. What it does do is to prevent 
them from making higher rates to noncompetitive 
points than are justified by conditions. The shipper 
on a single line of roads has always been at a serious 
disadvantage as compared with the one having choice 
of several for shipments, and it is the purpose of this 
section to equalize this inequality to some extent. 





DIRECTORS CHOSEN. 


At the annual meeting of the stockholders of the 
Gulf & Magnolia railroad, at Hope, Ark., directors 
were chosen for the ensuing year and from these the 
following officers were elected: 8S. Q. Sevier, presi- 
dent; J. H. Betts, vice president; P. A. Thorp, secre- 
tary, and J. L. Davis, treasurer. A report was. sub- 
mitted by the president showing the condition of the 
road’s finances and the action of the board in author- 
izing the issuance of 50-year 5-percent guaranteed 
bonds ratified. It was announced that the line for the 
road had been located from Hope, Ark., to Monroe, 
La. The new board was authorized to proceed with 
the construction thereof. 





KENTUCKY AND TENNESSEE EXTENSIONS AND 
IMPROVEMENTS. 

LOUISVILLE, Ky., Oct. 18.—The construction of the 
extension of the Lexington & Eastern railroad, contracts 
for which were let at the offices of the Louisville & 
Nashville in this city last week, is regarded as of the 
utmost importance to lumber interests. The extension 
will be eighty miles long, and will cost $3,000,000. 

While nominally the Lexington & Eastern remains an 
independent line, it is understood that the construction 
is being financed by the Louisville & Nashville, which 
also controls the Wasioto & Black Mountain, which is 
being built seventy-five miles through the Cumberland 
mountains in eastern Kentucky. 

The contracts let here called for the construction of 
the extension in sections. Among the successful bidders 
were Mason, Hanger & Co., of Richmond, Ky.; W. J. 
Oliver, of Knoxville, Tenn., and Jones Bros., of Colum- 
bus, Ohio. Actual work is to begin within the next two 
weeks, and under the terms of the contract must be com- 
pleted September 30, 1911. The extension will follow 
the north fork of the Kentucky river and will run 
through Breathitt, Perry, Knox and Letcher counties, 
passing through Whitesburg and reaching nearly to the 
Cumberland mountains. It doubtless is the intention of 
the Louisville & Nashville ultimately to connect the 
Lexington & Eastern with the Wasioto & Black Moun- 
tain line. 

The tremendous activity in sales of timber lands in 
eastern Kentucky during the last year is the result of 
railroad construction. Thousands of acres of timber 
land that heretofore has been too far from the rivers to 
permit of the logs being floated down, and altogether 
without rail transportation facilities, can be operated 
easily, and scores of companies are being formed for the 
purpose. Some fancy prices have been paid for land 
along the route of the new roads. 

The work of laying the steel on the Wasioto & Black 
Mountain has begun, grading having been completed. 
It will be laid at the rate of a mile a day, so that it 
is expected to have the work completed within two 
months. The road extends from Wasioto, on the Louis- 
ville & Nashville, northeastwardly along the mountains 
Harlan being one of the terminals. 

The Holston River railroad, a branch of the Southern 
railway, has been opened. ‘This line is forty-seven miles 
long and extends from Moccasin Gap, Va., to Bull’s 
Gap, Tenn. Arrangements for the purchase of rights of 
way and survey along the projected route of the road 
from Somerset to Corbin have been begun. Those who 
are promoting the construction of the road say that the 
financial details have been successfully worked out. 

For the first time this fiscal year Louisville & Nash- 
ville earnings have shown a comparative decrease. For 
the first week in October the gross earnings amounted 
to $1,030,580, as compared with $1,053,025 for the cor- 
responding week of last year. In spite of the slight 
falling off, however, the Louisville & Nashville an- 
nounced an increase in wages for its conductors and 
engineers, the increase ranging from 10 to 17% percent. 
This is in line with recent advances given the shopmen 
employed by the road. 

Much interest is being taken in the hearing of the 
Interstate Commerce Commission to be held in this city 
next week, when evidence will be taken concerning the 
petition of the hardwood dealers who asked that lower 
rates from the Southeast into central and eastern terri- 
tory be ordered and that the reconsignment privilege be 
instituted at this point. The roads stand ready to com- 
ply with the latter request, it is stated. 


Light on Railroad Earnings. 


CINCINNATI, OHIO, Oct. 18.—Editor AmMmRICAN LUMBER- 
MAN: Referring to the freight rate propaqsition, I attach 
hereto a clipping which shows that the earnin of the 
Louisville & Nashville railroad increased $263,663 in Septem- 
ber:and that since the first of the fisca on the earnings 
of that line have expanded by $1,082,294. You doubtless 
have seen many similar news items recently, as this show- 
ing of the Louisville & Nashville is the rule and not the ex- 
ception. B. F. DULWEBER. 


CAR SHORTAGE FELT. 

LAKE CHARLES, La., Oct. 18.—The car shortage is 
beginning to be felt. Southern Pacific and Iron Moun- 
tain one-line points are complaining of a lack of cars, 
and if a sudden change in the market should occur this 
condition would prove truly disastrous to the mills 
which have steadfastly refused to sell for whatever was 
offered, and have been the means of keeping the yellow 
pine quotations from going downward. 





NEW NORTH-WESTERN LINE. 

MADISON, WIs., Oct. 17.—Work on the new cutoff lines 
of the Chicago & North-Western railway between Mil- 
waukee, Minneapolis and St. Paul is progressing rapidly. 
This short line, which will practically be a new line 
across the state, consists of two new links, one from 
Sparta to Wyville, twenty-three miles, and another from 
a point a few miles north of Milwaukee to Wyville, 14V 
miles, The grading of this division has been almost 
completed. ‘Ihe link between Sparta and Wyville will 
give a through line from LaCrosse to Necedah. By using 
the new cutoff lines, together with the present trackage 
across the state, a much shorter route will be made from 
Milwaukee to the twin cities. A total of 177 miles of 
new line will be constructed, and 224 miles of track will 
be reballasted and relaid with new tracks. The branch 
between Milwaukee and Wyville is being built by the 
subsidiary concern of the North-Western, known as the 
Milwaukee, Sparta & North-Western railway. This line 
will cost over $1,000,000. A large sum will also be 
— for new terminals at the Milwaukee end of the 
ine. 





NEW ZEALAND TIES. 

Vera Cruz, Mexico, Oct. 17.—The largest cargo of 
railroad cross ties ever brought to this port was unloaded 
here a few days ago from the British steamer Baron 
Balfour, from Port Huron, New Zealand, and numbered 
69,400. They were consigned to the Vera Cruz Ter- 
minal Company and the Mexican (Vera Cruz) railroad, 
being divided about equally between these two companies. 

These New Zealand railroad ties are of standard 
length and are sawed to exact dimensions. They were 
cut from timber ‘known as blue gum, a very hard wood 
resembling the American white oak in appearance and 
clear from knots and other defects. It is claimed that 
these ties are of more lasting quality than any that can 
be obtained in Mexico and that they can be laid down 
in Vera Cruz about as cheap as Mexican ties can be 
bought. 

An interesting feature connected with the Mexican 
(Vera Cruz) railroad’s use of a part of this cargo of 
ties is that this road has experimented extensively with 
steel ties. It is reported that the latter have not given 
the satisfaction that was expected and that wherever 
they are in use they will be discarded and replaced by 
wooden ties. The road is owned by English interests 
and the steel ties in use upon it came from that country. 





CLAMS AND BASEBALL. 

CLEVELAND, OHIO, Oct. 17.—The second clambake en- 
joyed by the local lumber fraternity, Wednesday, Octo- 
ber 12, was not only a marked success in itself, but was 
the foundation of a new social organization among the 
local lumber and sash and door men. On account of the 
day being a legal holiday and the centennial celebration 
at its hight, only twenty-seven attended. Several auto- 
mobiles took the party to the Valley inn, where a ball 
game was arranged. Barner’s ‘‘kulls’’ and Gynn’s 
‘*seoots’’ lined up with thirteen men on the former team 
and twelve men on the latter. In the first part of the 
game the ‘‘kuils’’ had everything their own way on 
account of the perplexing pitching of L. H. Flander- 
meyer, but when he tired out the ‘‘scoots’’ had their 
inning and ended the game with a score of 23 to 26 
in Barner’s team’s favor. J. V. O’Brien performed the 
functions of umpire in a way that was praised by all 
and the 3-base hit of C. H. Prescott, as well as the won- 
derful base running of ‘‘Cupid’’ Zengerle and head- 
work of ‘‘Dad’’ Meyers were features of the game. 

The clambake was excellently prepared and served, 
even the refreshments being ‘‘hot stuff.’’ At the close 
of the dinner-a collection for the waitress was made, 
and Dan Miller, the fluent salesman of the Robert H. 
Jenks Lumber Company, was appointed to make the 
presentation speech, which he did in a most able and 
remarkable manner. 

After the feast the party gathered on the porch and 
George 8. Gynn was elected temporary chairman. It 
was the consensus of opinion that the lumber dealers 
should organize a social club for similar events, to be 
held throughout the year. To further the project the 
following committee on organization was appointed: 
F. T. Peitch, W. W. Rathbun, George Meyers, C. H. 
Prescott, J. V. O’Brien and George 8. Gynn. At a 
meeting of the committee held later it was decided te 
name the club the Saw Log Club, and a meeting of the 
club as a whole will be called within the next few days. 

Those who were present at the festivities and who 
formed the charter membership of the new club were 
J. V. O’Brien, C. H. Prescott, F. T. Peitch, J. D. Hitch- 
cock, George 8S. Gynn, George Barner, J. E. Diamond, 
Fred Peters, J. J. Tanyon, D. E. White, 8. E. Putnam, 
M. B. Mead, W. P. Hilton, H. H. Sherman, M. E. Ham- 
mel, L. H. Flandermeyer, E. E. Huey, W. C. Haag, 
Dan Miller, George Meyers, W. J. Ellenberger, Art 
Zengerle, W. H. Rathbun, E. Hilton, R. C. Klumph, M. E. 
Russel and C. V. Jacobs. 
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ARBITRATION AS A MEANS OF SETTLING TRADE DIFFERENCES. 


Expressions of Opinion from Officers and Members of Leading Lumber Companies and Associations—Many Angles Involved in the. Question. 


The proposal to establish a system of arbitrating dif- 
ferences between lumbermen has aroused intense and 
general interest which evidences the importance of the 
project. All classes of lumbermen, and most particularly 
those who have participated in association work, realize 
that the adjustment of disputes is one of the difficult 
features of the trade as carried on today. Controversies 
over grades and other phases of lumber shipments detract 
materially from the profits of all branches of the trade. 
Therefore, the scheme of arbitration appeals to the 
entire trade or at least to the better element in all its 
branches. There may be a few isolated cases where lum- 
bermen are disposed to take unfair advantage of those 
with whom they deal and in such cases the arbitration 
proposition might not make a strong appeal. The per- 
centage’ of lumbermen who would view the question 
in this light, however, is negligible and the only other 
material objection raised against arbitration is advanced 
by those who have not yet been convinced that it is 
practicable as a means of doing away with lawsuits and 
other expensive results of trade disagreements. 

It will be noticed that the communications which fol- 
low include official expressions by secretaries and other 
officials of many of the leading associations. One of 
these—the Canadian Lumbermen’s Association—has es- 
tablished an arbitration system which, its secretary says, 
has, by virtue of its establishment, been a factor ‘‘ tend- 
ing to the amicable settlement of disputes.’’ 

it is recognized that the perfecting of any plan of 
arbitrating disputes between the various branches of the 
trade and within such branches will be a great task im 
itself. No scheme which could be outlined here would 
meet all objections; neither would it be possible to put 
any plan into effect that would fail to take cognizance of 
the peculiar conditions under which all kinds of trade 
disputes arise and the complex relations between thos 
disputes and the manufacturing, wholesale and retail 
branches of the trade as well as the multitude of allied 
woodworking lines of industry, wherein they arise. The 
first step, however, is the securing of an expression of 
opinion trom lumbermen whose views are respected by 
the trade at large, with the purpose in view, if the con- 
sensus of their opinion shall be favorable to some 
scheme of arbitration, of later going into greater details 
and outlining a plan of action. 

The following letters treat of many angles involved in 
the question and are worthy of the consideration of 
every lumberman who can recall a dispute, the settlement 
of which by arbitration would have mitigated expense and 
trouble. 

Bay City, Micu., Oct. 7.—EHditor AMERICAN LUMBERMAN: 
I must acknowledge that 1 have not given this matter much 
of any consideration and therefore do not feel qualified to 
undertake to advise concerning it. We never have had any 
disputes that we have been unable to settle between our 
customers without recourse either to the courts or a third 
party. CHARLES A. BIGELOW, 
President Michigan Hardwood Manufacturers’ Association. 

tee SE er 

Orrawa, Onvt., Oct. 8.—Editor AMERICAN LUMBERMAN : 
Probably the shortest way of indicating the attitude of this 
association toward arbitration will be to enclose a copy of 
our constitution and bylaws. On page 2 thereof, section 
Vi, paragraph (b) provides for the appointment of arbitra- 
tion committees. Our members are firmly of the opinion 
that the settlement of any difficulty existing between two 
lumbermen can be more sympathetically adjusted by arbitra- 
tion than would obtain by making an appeal to the courts. 

As a matter of fact, we have yet to appoint our first arbi- 
tration committee. The knowledge that this association 
provides in its constitution for the arbitration of differences 
is, I am convinced, a factor tending to the amicable settle- 
ment of disputes without making an appeal either to an 
arbitration committee or to law. ‘The control or elimination 
of the individual who would rather lose a fortune in a 
lawsuit than admit that he is wrong is desirable in any 
branch of trade, and we believe that such a person fears 
arbitration a great deal more than a lawsuit, because he 
knows that a mere legal technicality or quibble will not 
help him. We gather from your letter that your intention is 
to carry the arbitration idea to its logical conclusion and 
form a national arbitration board. In this connection, per- 
haps, you will consider the advisability of providing for the 
possibility of dispute between Canadian lumbermen and our 
good friends on your side. I think an aggregate annual 
trade of upward of $47,500,000 warrants this. Whatever 
is for the good of the trade—and in these matters the 
more we eliminate the forty-ninth parallel the better—we 
hope to play a modest part in the accomplishment of such 
results. We shall be glad to receive a copy of the outline 
of your plan and the writer will take pleasure in laying 
the whole matter before our executive committee. 

FRANK HAWKINS, 
Secretary Canadian Lumbermen’s Association. 





Cuicaco, Oct. 7.—Editor AMERICAN LUMBERMAN: Can 
hardly speak for the association because no action has been 
taken by the members on the arbitration question. I will 
say that personally I am opposed to the scheme. I feel 
that you will be unable to reach the unreasonable ones and 
those who are reasonable will adjust differences without 
being obliged to call in an arbitrator. I do not feel that I 
should care to have outsiders interfere in my business, and 
for that reason I could not recommend the plan to others. 

CHARLES WESTCOTT, 
Secretary Chicago Wholesale Lumber Dealers’ Association. 


CINCINNATI, OHIO, Oct. T.—Editor AMERICAN LUMBERMAN : 
We consider arbitration as one of the best methods of 
settling disputes and the Cincinnati Lumbermen’s Club has 
incorporated in its constitution a method for arbitrating all 
disputes between members or between shippers and receivers 
that insures a fair deal to all concerned. As far as this 
market and territory is concerned our club is able to handle 
all matters of this kind without any trouble and usually to 
the mutual satisfaction of all concerned. At the same time 
a national arbitration board can doubtless handle the whole 
country on the same plan as we are working. The only fear 
would be that it would be so large a ——— as to be 
unwieldy. Witt 8S. STERRETT, 

General Manager Sterrett Lumber Company. 


SaGInaw, Micu., Oct. 8.—Editor AMERICAN LUMBERMAN: 
It is my individual opinion that a plan for general arbitra- 
tion between buyers and sellers of lumber is not only possible 
but practical, though I doubt if it can be made compulsory. 
For instance, the rules and regulations of the ational 
Hardwood Lumber Association provide at the present time a 





scheme for arbitration where lumber is purchased in accord- 
ance with their grading rules, provided both parties agree to 
be bound by the regulations regarding reinspection in cases 
of dispute. We have never given this matter any considera- 
tion as an association for the reason that our members are 
too small to make us much of a power and the lines fol- 
lowed by our several members are so varied. 
GEORGE P. WALKER, 
Secretary Saginaw Valley Lumber Dealers’ Association. 


Wausau, WIs., Oct. 8.—Editor AMERICAN LUMBERMAN: 
As a general principle I am a thorough believer in arbitra- 
tion instead of war, and I do not see why this principle 
should not be much more completely applied to commercial 
disputes than is now the case. So far the members of this 
association have taken no live interest in the proceedings 
of the American Lumber Trades Congress. I am now ac- 
cumulating some material, however, as it is likely that the 
question of arbitration will come up for discussion at our 
annual gree next January. If, therefore, in the mean- 
time you outline a plan for a national lumber arbitration 
board, I believe that you will do a very useful thing. 

R. S. KELLOGG, 
Secretary Northern Hemlock and Hardwood Manufacturers’ 
Association. 


Sr. Louis, Mo., Oct. 10.—Editor AMERICAN LUMBERMAN : 
Personally I believe that a scheme of arbitration as sug- 
gested by you would be a wise move and I can not see any 
serious objection to it by any fair minded man. I am 
inclined to think you will find a good many of the lumbermen 
in favor of it. W. PALMER CLARKSON, 

Secretary Pioneer Cooperage Company. 


New Haven, Conn., Oct. 10.—Editor AMERICAN LUMBER- 
MAN: The board of directors has not considered the ques- 
tion of arbitration carefully, but I feel sure that we are 
favorably disposed towards it. Louis A. MANSFIELD, 

Secretary Lumber Dealers’ Association of Connecticut. 








CINCINNATI, OHIO, Oct. 11.—Editor AMERICAN LUMBER- 
MAN: I certainly do believe a scheme of arbitration can be 
devised which can be applied in a practical way to those 
controversies which arise between lumbermen. 

Less than two years ago the Lumbermen’s Club adopted 
such a scheme for the settlement of differences and since 
then we have arbitrated some ten cases promptly and, I be- 
jieve, with exact justice without expense to the disputants. 
A board of arbitration familiar with the problems of the 
lumber trade would decide expeditiously, justly and with 
little expense, three-fourths of the differences which arise 
between buyer and seller, dealer and consumer, and it would 
be found surprising how many cases could be settled by pre- 
sentation of correspondence and papers alone, without the 
expense of having witnesses and counsel. 

Such general system of arbitration would make obstinacy 
such as you mention unpopular and expensive and would very 
rapidly sift out the unfair members with which our trade, 
like others, is burdened. I suggest district boards in the 
larger cities, formed from members of local organizations and 
with proper representation for manufacturers’ interests, 
with perhaps a supreme board for complex cases or appeal it 
might be found practicable. CLIFF S. WALKER, 

President Lumbermen’s Club of Cincinnati. 








MINNEAPOLIS, MINN., Oct. 10.—Editor AMERICAN LUMBER- 
MAN: ‘The question of arbitration was one of the most 
interesting subjects discussed at the meetings of the Ameri- 
can Lumber Trades Congress at its session in Minneapolis, 
June 19-20, 1908, and at the Chicago meeting, June 8, 1909. 
Both of these meetings were well attended by lumbermen in 
all classes of the trade and they as well as their constituents 
should know something of the provision for arbitration in 
article 14 of the code of ethics adopted at the Chicago meet- 
ing of the congress. 

That article received earnest and thoughtful attention 
from competent men, and while it is short and simple in its 
provisions it is right to the point and provides a tribunal 
of disinterested lumbermen who have a general knowledge of 
the conditions pertaining to the lumber business that actually 
fits them as arbitrators for the adjustment of differences in 
lumber transactions, but that in a court of law would dis- 
qualify them to serve on a jury where lumber was involved. 
This clause of the code of ethics has already been ratified 
by many associations of lumbermen and it should be given a 
practical trial. While other rules of arbitration superior to 
this may be devised, this one has received the sanction of 
so many lumber organizations that the injection of other 
rules at this time would have a tendency to produce a 
division as to minor methods that would do more harm than 
good. If the trade ethics rule shows weak spots when 
tested it could be remedied as occasion requires. 

Arbitration is practicable when a majority can be induced 
to try it. Fair minded men would like it and others would 
be forced to fall in line or see their trade go to their more 
liberal minded competitors. H. 8S. CHILDs, 

Northern Pine Manufacturers’ Association. 

BERNARDSVILLE, N. J., Oct. 10.—Editor AMERICAN LuM- 
BERMAN: Personally I am in favor of arbitration in settle- 
ment of differences between dealers, if they can not agree 
among themselves. We have no trouble with shippers and 
are therefore very little interested, other than for the sake 
of general trade relations. W. F. ELLIs, 
President New Jersey Lumbermen’s Protective Association. 


CuIcaGco, Oct. 8.—Editor AMERICAN LUMBERMAN: This 
association thoroughly believes in arbitration. For a number 
of year an arbitration committee of five members has been 
appointed annually to whom all matters in dispute are re- 
ferred for settlement. In case of dispute it may be referred 
to the committee through the secretary in abstract, jointly, 
such abstract setting forth the point or points at issue and 
each party’s interpretation of the rules upon which its claim 
is based, being signed by both parties to the dispute. Should 
either of the parties refuse or fail to furnish the necessary 
information the committee uses its judgment as to whether 
with the information furnished it can properly give its opin- 
ion. The decision of the committee is final and binding upon 
the parties concerned. JOSEPH W. TAYLOR, 

Secretary Master Car Builders’ Association. 


Bay Ciry, Micu., Oct. 10.—Editor AMERICAN LUMBERMAN ;: 
I am in favor of all disputes being settled by arbitration. 
J. M. MILLER, 
Bradley, Miller & Co. 


CuHicaGco, Sept. 29.—Editor AMERICAN LUMBERMAN: A 
nationai or state board of arbitration could have no greater 
power than is now provided by the courts of law in which 
the coercive feature supplants voluntary action. The Ameri- 
can Lumber Trades Congress is an ethical body and as such 
can voice ethical principles which it has no power at law 
to enforce but which would have great weight with a court 
as establishing commercial principles. ‘There is no branch 
of business to which arbitration is more desirable and ap- 
plicable than in the lumber trade and it is pleasing to note 
that the a of dealers who will refuse to arbitrate 
a disputed question with the wholesaler does not probably 
exceed 2 percent, but even at that some means should be 
adopted to discredit recalcitrants with the mass of whole- 
salers; but this remedy lies — within the power and 
action of the manufacturers’ associations in the disseniina- 
tion of proper information among their members and I am 
now sure as to what extent this may legally be done. 

If any association made submission to arbitration a qualifi- 


cation for membership it would keep out just the men we , 
want to educate. Any system of compulsory arbitration to 
be effective must have the backing of law and if such back- 
ing were secured it would merely mean a special court to 
take cognizance of such cases and we would have completed 
the circle and be back in court where we are now in in- 
stances where a voluntary arbitration can not be brought 
about. I do not see, therefore, wherein a national or state 
association or trades congress can do more than recommend 
arbitration as an ethical principle for voluntary settlement 
of disputed questions. GEORGE W. HoTrcHKIss, 
Illinois Lumber Dealers’ Association. 
WYNNE, ARK., Oct. 7.—Editor AMERICAN LUMBERMAN: 
Differences between the buyer and seller who desire to be 
fair are almost invariably the result of mutual misunder- 
standing or lack of information often easily explained by a 
third party who can look impartially at the mistakes of both 
sides. Therefore, I think that arbitration is decidedly the 
best way to settle all controversies, because it is cheaper 
and because the arbitrators are men who understand the 
peculiar points at issue. The after-effects, too, are much 
better. I can see no valid reason for objection to a proper 
plan of arbitration in any of the lumber or stave trade asso- 
ciations. In the Tight Stave Manufacturers’ Association we 
have had an arbitration committee for several years which 
has given satisfactory proof of the worth of such a commit- 
tee. The National Coopers’ Association recognizes it. It is 
quite often that a proposition to refer differences to the 
committee is suggestive of the possibility of adjustment be- 
tween themselves and this indirectly opens and concludes 
a satisfactory settlement witbout any publicity whatever. 
Of course an association would not have the righf legally, 
to enforce compulsory arbitration upon its members and yet 
I dare say there are few who would object to such reference 
or to submit to the result. Kk. A. HAMILTON, 
Wynne Stave Company. 


CHILLICOTHE, OHIO, Oct. 4.—Editor AMERICAN LUMBER- 
MAN: I believe that any reasonable plan will meet the uap- 
proval of some lumbermen, and I believe that no plan, how- 
ever reasonable, will meet the approval of some lumbermen. 
Practically all reasonable lumbermen will settle without such 
a board. There are men who do not want an honest decision. 
They hope to win on a technicality. Ii. S. ADAMs, 

Former Secretary Union Association of Lumber Dealers. 

CoLUMBUS, OHIO, Oct. 10.—Editor AMERICAN LUMBERMAN : 
There is no reason why an arbitration scheme can not be 
easily devised. Our Ohio Shippers’ Association has not 
taken that matter up at all because of the fact that the 
interests therein are so varied and cover so many lines of 
trade that it would probably not be so advantageous as be- 
tween the members. We have, however, what is practically 
the same thing as between shippers and carriers, in our 
conference committee composed of representatives of the 
shippers and carriers, each committee having jurisdiction 
over specific matters of dispute that may arise. The Ohio 
Grain Dealers’ Association, the Grain Dealers’ National Asso- 
ciation and the National Hay Association each have arbitra- 
tion committees to whom may be referred all trade con- 
troversies between members of the several associations and 
between members and outside parties, in fact arbitration 
between members is obligatory if demanded by either party 
to the controversy. The dechten of the committee in any 
case referred to it is final except in cases before the state 
arbitration committee which may be appealed to the national 
committee. The great advantage of such an arbitration com- 
mittee is that a disagreement is handled by men of character 
and who for the most part seem fully to understand the 
business and the trade situation. E. W. SEEDs, 

The Seeds Grain & Hay Company. 

MILWAUKEE, WIS., Oct. 10.—Editor AMERICAN LUMBERMAN: 
This is a subject in which every member of our organiza- 
tion must be interested, though it would be difficult for me 
to offer any suggestions as to the best way to bring about 
settlement of any disputes by arbitration. Personally, I 
always have favored the adjustment of difficulties either 
through association rules or by an amicable agreement be- 
tween the interested parties, but there are few cases on 
record where a settlement by litigation left both parties 
satisfied. I would be very glad to give my support to any 
meritorious proposition you might have in mind looking to 
the settlement of disputes by arbitration. 

W. R. ANDERSON, 
Secretary Beer Stave Manufacturers’ Association. 





PHILADELPHIA, PA., Oct. 11.—Editor AMERICAN LUMBER- 
MAN: ‘The writer heartily believes in arbitration and is 
satisfied that the members of the association are practically 
all believers of the same principle. We do not believe such 
a thing as state boards or a national board of arbitration 
is feasible, but do believe that the associations can do much 
to advance the arbitration ideas. In this connection | 
think it is proper to call your attention to the fact that 
the National Wholesale Lumber Dealers’ Association have 
been working on this idea for a number of years, and have 
secured excellent results. I am very glad that your journal 
is inclined to take an interest in this subject of arbitra- 
tion, and I believe that if you get in touch with the officers 
of the National Wholesale Lumber Dealers’ Association and 
arrange to codperate with them on this proposition the 
advance can be made within the next year. It perhaps 
would be well for this association to make it a keynote of 
their next convention. F. 8. UNDERHILL, 
President Philadelphia Wholesale Lumber Dealers’ Associa- 

tion. 

CuHicaco, Oct. 17.—Editor AMBPRICAN LUMBERMAN: Con 
cerning the subject of arbitration, I do not think our mem- 
bers are particularly interested since, with one exception. 
we have agreed with the producers of our wood materials 
on grading and inspection rules which are so explicit that | 
have not learned of any serious instance of dispute, and 
we are inclined to believe that if other wood consuming 
lines would follow the same plan for the mutual adoption 0! 
rules, or if the two representative hardwood associations 
would agree there would be little need of an arbitratior 
court. We presume, however, that there are other direc 


‘tions in which such a court or board would be exceeding] 


valuable and, as you say, save time and money. If any- 
thing of that character is decided upon would certainly b 
interested in seeing a copy of the plan. 
E. W. McCULLOUGH, 

Secretary National Wagon Manufacturers’ Association. 

KALISPELL, Mont., Oct. 10.—Editor AMERICAN LUMBEK 
MAN: I have given the matter a great deal of ‘though! 
not only regarding arbitration among lumbermen but amon 
other business men as well, and feel that while it is th 
ideal method of settling disputes it will be many day 
before it is an accomplished ‘success. Personally I fet 
very kindly toward the proposition. . B. RoBerrs. 


SEATTLE, WASH., Oct. 10.—Editor AMERICAN LUMBERMAN - 
I believe in arbitration as a means of quick settlement, 
economy in making them and as creating a more friendly 
feeling than would law suits. M. R. Hunt. 

East AUBURN, CAL., Oct. 11.—Editor AMERICAN LUMBER- 
MAN: I believe in case of any disagreement arising betwee" 
lumbermen it would be much better if both sides would agree 
to arbitrate their differences. It is not always possible to 
get the parties to agree to this plan, but if both sides are 
inclined to be fair I see no reason why .they should not agree 
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to this in preference to taking the matter into court, and 
in many cases it would save both of them considerable 
money. I think you will be doing the trade a favor if you 
will encourage arbitration. E. T. ROBIE, 
Secretary Sacramento Valley Lumbermen’s Club. 


BIRMINGHAM, ALA., Oct. 10.—Editor AMERICAN LUMBER- 
MAN: We have given some attention to the question of 
arbitration, but not as yet in a definite way, at the associa- 
tion meetings. We are therefore unable to advise you as to 
our conclusions. So far as the writer is concerned he cer- 
tainly does favor the idea of an arbitration plan which 
could be applied in a practical way to the controversies 
which arise between lumbermen. There can be no doubt of 
the crying need of some scheme which will enable us to 
decide the numerous small differences which come up be- 
tween shipper and buyer without the loss of time and heavy 
expense that is attendant upon such adjustments now. 
Furthermore at least half and probably more of these differ- 
ences are finally settled without much regard for the merits of 
the case. I believe it would be a long step toward the bet- 
terment of conditions existing in the yellow pine trade if 
we could decide upon sound and well recognized business 
principles and yet elastic enough to be practicable, by means 
of which we could quickly and easily adjust all these little 
differences. We hope to have something of the sort worked 
out soon, and it is our intention to bring the matter > on 
the floor at our next meeting and get an expression from 
our membership. In the meantime we shall be glad to re- 
ceive any printed matter you may issue and to assist you 
in any way we can. J. H. Eppy, : 
Secretary Alabama-West Florida Lumber Manufacturers 

Association. 





LOUISVILLE, Ky., Oct. 7.—Editor AMERICAN LUMBERMAN : 
There is no reason why every reputable concern in the coun- 
try should not approve of this method of settling disputes. 
It is only a question to arrive at some equitable manner of 
handling it. I favor forming a general association exclus- 
ively for arbitration. Rules and bylaws could be adopted 
covering all disputes which should be binding on both par- 
ties. I am heartily in favor of your suggestion and hope 
you will be able to interest all dealers. . F. FREY, 
President the Kentucky Retail Lumber Dealers’ Association. 


New York, Oct. 13.—Editor AMERICAN LUMBERMAN: Our 
association has considered the question of arbitration and 
has provided for it in the bylaws of the association. This 
scheme of arbitration peculiar to this association we believe 
to be the best that can be devised and so far as it has been 
used by members of the association has been found entirely 
satisfactory. As for compulsory arbitration, we do not be- 
lieve it would find favor in this section, and therefore it is 
our opinion that our association would not’ endorse it. 

J. D. Crary, 
Secretary the New York Lumber Trade Association. 


NORFOLK, VA., Oct. 12.—Editor AMERICAN LUMBERMAN : 
This association, first, last and all the time, has favored 
arbitration as a means of settling all classes of trouble and 
disputes. I believe the average business man is averse to 
litigation and I know that there are a great many who will 
lose money rather than go to law. We arbitrate just as far 
as possible everything that needs arbitration. We have kept 
our records very clear of suits. I believe most of our con- 
tentions are carried to the courts as a matter of principle 
and not because of the financial viewpoint. With the forma- 
tion of associations has come the desire, I believe, to get 
together and eliminate expensive proceedings. 

R. H. Morris, 
Secretary the North Carolina Pine Association. 








BELLINGHAM, WASH., Oct. 14.—Editor AMERICAN LUMBER- 
MAN: If an arbitration board of high standing could be 
established at a city like Chicago, with a suitable corps of 
inspectors who could be sent to points where necessary, it 
seems to me that many cases which now find their way into 
the courts could be disposed of with small expense and 
with justice to all concerned. Count me for arbitration. 

. J. DONOVAN, 
President Lake Whatcom Logging Company. 





EL. Paso, Tex., Oct. 11.—Editor AMERICAN LUMBERMAN : 
| have concluded that arbitration is the only sensible way 
to adjust claims or differences, not only among retailers 
and shippers but between individuals. When an arbitration 
committee is to be had beforehand and the shipper as well 
as the buyer knows this fact little differences will not come 
uy, and it will have a tendency to keep a dishonest retailer 
from making a claim in cases where such claim would 
1id by the ae x rather than run the chances of losing 

» customer. do not think arbitration will work on a 
dical, hot headed fellow, but I think if proposed to the 
vel headed fellow it will work wonders, both for himself 
.@ the lumber business in general. I think an arbitration 
sumittee of three should be appointed in any manner sug- 
ed by the contestants, and this committee should be 
vosed of lumbermen who are actually in business at the 

They should consider the facts in the case from both 
and keep a copy of the Code of Ethics of the American 
ver Trade Congress before them all the time. If this 

!' not work out a settlement, appoint still another com- 
‘ee to work in conjunction with them. The loser to 
the bill. . W. WHITLOCK, 
etary Lumbermen’s Association of New Mexico and 
.rizona, 


~~ = 


a 


Favorably Impressed. 


JARSTOW, Tex., Oct. 17.—Editor AMERICAN LUMBERMAN : 
' means tumult, sorrow, destruction and heavy monied 
! other burdens to be borne by present and future genera- 
is. I believe in the peace of justice and, as the world 
* seen, some wars, at least, have been unavoidable. But, 
ing to the broader enlightenment and intelligence of the 
orld, the increasing proximity that the peoples of the 
“orld are enjoying through science and invention and the 
sbler thought prevailing, which recognizes the brotherhood 
man, we are, I trust and believe, going forward with a 
'm step toward the full realization of establishing a court 
arbitrial justice, wherein all differences and disputes shall 
— and finally determined between peoples and 
; Now you will discover from the above my sentiment and 
conviction in connection with all matters concerning differ- 
cuces and disputes in connection with all industrial and com- 
monciat operations, whether associated with the lumbermen 
2 the United States, or in any or all other industrial opera- 
tions in which our people are concerned. 
: In many matters of dispute men now appeal to our civil 
courts for the settlement of their cases. f course, in no 
: oy can both sides be successful in oe | question at issue. 
a t other side recognizes the constitute authority for such 
: ers,and abides by the decision. So, I believe, in the 
= gt the lumbermen, to which you refer, that we should 
po . at once such a court of arbitration was adopted as the 
— of final decision in their differences, the members 
ae would accept the verdict that was reached. I say 
pe s anving ever in mind the genuine pu acity which is 
po mes developed in the human mind. t the same time 
oo ae the sound sense that in the end prevails with 
oA Merican people. Your plan for presenting this im- 
= -~ matter to the lumbermen of America impresses me 
im . avorably and in the event of its consummation I shall 
Pleased to receive a copy of it as you kindly suggest. 
GrorGE E. Basstow, 
Ex-President National Irrigation Congress. 





. Sometimes Absolutely Necessary. 
LEVELAND, OHIO, Oct. 17.—KEditor AMERICAN LUMBER- 
pons We are each of us, I take it, interested in the same 

m; namely, that of mitigating the effects of uncon- 


trolled competition in our various lines of business, and at 
the same time respecting the moral rights of each individual 
competitor. When competitors in the same line of trade, 
contrary to an agreed arrangement or understanding, in- 
fringe on each others’ moral r red in the case, there seems 
to be no other way out of the dilemma than by mutual con- 
cessions, or by submission to arbitration. Some men are 
so constiuted that they will concede nothing, and these men 
unfortunately are the very ones who, when the question of 
arbitration comes up, insist that there is nothing to arbi- 
trate. These men could not be induced to have the ques- 
tion “Is there anything to arbitrate?’ even, arbitrated. 
They do not care, even remotely, to approach the possibility 
of yielding a point. After all, and in the main, it is men 
of this character who constitute the chief obstacles to asso- 
ciation work. The man who weakly or thoughtlessly in- 
fringes on his associate’s trade is more easily handled, and 
is generally amenable to reason and accommodation. If we 
expect to run an association without “kickers,” and they 
seem to be most violent where the question of arbitration 
is concerned, we shall be disappointed. On the other hand, 
the general mass of the members of any association will be 
found amenable to the enforcement of reasonable agree- 
ments, even by arbitration. The very nature of arbitration 
implies doubt. A man who agrees to arbitrate a question 
agrees to do something which, if we may say so, he does 
not know what it is going to be. To render a man willing 
to take this chance it is necessary that he should have the 
utmost confidence in the fairness of the arbitrators, and 
where these arbitrators are in the form of a commitee they 
should not be —. but should be elective, and the 
men themselves who are likely to ask their services should 
have a voice in their selection. The arbitration committee 
becomes thus his own committee and public opinion would 
not tolerate his contempt of their decisions. 

There is no other force, in my opinion, than that of public 
sentiment to compel a man to respect an arbitration. 


Penalties, fines, or any other forms of punishment have 
proven ineffective to that end. The contempt of your asso- 
ciate because you have violated a straight agreement, be- 
cause you have not played fair, is as strong an influence as 
can beb rought to bear on you to make you do the right 
thing. If this will not fetch you, you are not suited for 
association with men and had better play the game alone. 
To repeat, in order to render a man willing to arbitrate, 
if there is no other way out of a controversy, he must 
respect, have confidence in, and better still, have a 
voice in selecting his arbitrators. This last should always 
be the case, I believe, where a long time or permanent arbi- 
tration committee is made up to serve an association like 
ours. CHARLES T. WILLIAMS, 
President National Association of Box Manufacturers. 





ARBITRATION ADVOOCATED. 

SEATTLE, WAsH., Sept. 9.—I". D. Becker, of the Pacific 
Coast Shipper’s Association, Seattle, who recently wrote 
the secretaries of all the lumber associations urging that 
they adopt a plan whereby all lumber associations would 
settle their controversies by arbitration, is well pleased 
with the sentiment expressed in answer to his letters. 
He has received a number of letters from different secre- 
taries, stating that they are heartily in favor of the plan, 
and that they will take the matter up at their various 
meetings and endeavor to have bylaws passed compelling 
the members of the associations to settle their disputes 
by arbitration. The American Lumber Trades Congress 
already has approved of Mr. Becker’s plan, and it now 
remains for the subsidiary organizations to adopt it. 





UTILIZATION OF WILD LANDS FOR PUBLIC PLAYGROUNDS. 


In its issue of October 8 the AMERICAN LUMBERMAN 
suggested a plan for utilizing the wild lands of Michigan, 
Wisconsin and Minnesota for the benefit of the general 
public and furnishing at the same time protection against 
further losses by fire. The suggestion has aroused con- 
siderable discussion and has been indorsed by many lum- 
bermen and, in a number of instances, by the press. 
The communications which follow indicate that the trade 
in these states is fully alive to the desirability of arriv- 
ing at some means of protecting the cutover and other 
wild lands from the devastation of forest fires. 


Should Furnish Revenue. 


LANSING, MIcH., Oct. 14.—Editor AMERICAN LUMBERMAN : 
If you will advise us a little more fully as to the method of 
obtaining revenue from the turning of lands into a play- 
ground we will be pleased to give you our opinion of the 
matter in detail. 

There is no doubt in the minds of all of us that public 
lands should furnish revenue to the state and the Public 
Domain Commission which was organized a year ago is de- 
vising ways and means along that line. We would be glad 
to consider the playground proposition if you care. to write 
us more fully upon the matter. A. C. CARTER, 

Deputy Commissioner Michigan State Land Office. 





Playground Project Approved. 


MADISON, WIS., Oct. 12.—Editor AMERICAN LUMBERMAN : 
I have read the article in the AMERICAN LUMBERMAN for 
October 8 and am in hearty accord with the general prin- 
ciple. The state of Wisconsin now owns within its forest 
reserves over 300,000 acres, but we are selling the scatter- 
ing and agricultural lands in certain counties and are using 
the proceeds of these sales to purchase other forest reserve 
lands so as to consolidate the state holdings nearly all in 
Oneida and Vilas counties. The permanent forest reserve 
lands within Vilas, Oneida, Forest, Price and Iron counties 
now comprise about 200,000 acres and eventually we hope to 
increase this to 2,000,000 acres. Within this area there are 
about 1,200 lakes and ponds and they form the headwaters 
of two of our principal rivers, namely the Wisconsin and 
Chippewa. In building up a forest reserve in this region 
we have three main objects in view, namely: 1. To con- 
serve the stream flow of our rivers in order that our wealth 
of waterpowers may be increasingly valuable. 2. To secure 
a permanent and increasing supply of timber for the use of 
the wood-using industries of our state. 3. To make a great 
resort region or playground for not only the citizens of Wis- 
consin but for the people of the whole Mississippi valley 
as well. It is our intention to protect all young timber 
growth; reforest areas that are entirely denuded and to 
prevent serious forest fires by the eg of forest 
rangers or patrols, and cutting wide fire lines so as to 
divide the reserve into comparatively small blocks wherein 
fires can be controlled. Most people do not begin to _ 
ciate the financial benefit that can be secured by building 
up a great resort trade. Official figures show that tourists, 
campers, hunters and fishermen contribute over $10,000,000 
annually to the state of Maine and over $9,000,000 to the 
state of New York, largely within the comparatively small 
Adirondack region. A forest reserve of, say, 2,000,000 acres, 
embracing the beautiful lake region of northern Wisconsin 
will be the direct means of bringing thousands of tourists 
and sportsmen to the state. Our state board of forestry 
wishes to encourage the fullest possible use of the reserves 
and therefore we are advertising that we will lease camp 
or cottage sites upon any of the lakes within the forest 
reserves to not only the citizens of Wisconsin, but other 
states as well. We grant leases for a period of twenty 
years, subject to renewal, and the yearly rental varies from 
$10 to $50, according to the size of the lot and the value of 
the timber which is upon it. ‘The lessee signs a contract in 
which he agrees to abide by the forestry rules and regula- 
tions, not to cut any timber without the consent of the 
board and to use all possible precautions in building fires. 

At the present time anyone is free to camp in tents, hunt 
or fish upon the reserves, but in order to have some control 
over them it may be yy! to issue camping permits in 
the future. I believe that this use of the reserves will be- 
come very oo and it should certainly be of great ad- 
vantage to thousands of people living in the cities who 
wish a pleasant summer home among our beautiful lakes, 
and at a merely nominal rental. 

Whether your project of using the wild lands owned by 
private individuals as a general playground can be’ worked 
out seems to me very doubtful, as such lands are constantly 
changing ownership and, unless the state should be given 
control over them, there would seem to be no system of 
their administration or care. The protection of such lands 
from the annual scourge of forest fires is extremely im- 
portant. We now have Wisconsin -over 500 town fire 
wardens who are paid by the towns for the time which 
they actually serve in fighting fire, and they have authority 
to call out any citizens to assist them in case of fire, and 
to forbid the setting of any fires in a dangerously dry time. 
The system ic a good one so far as it goes, but the great 
trouble is that it is attacking the problem from the wrong 
end, to put out fires after they occur. The best way to fight 
fires is not to let them start, and this ¢an only be secured 
by a well organized and thoroughly competent forest fire 
patrol. I am very greatly in hopes that at the coming 


session of the legislature provision will be made for such a 
fire pateel to protect all the timber lands in northern Wis- 
consin. 


Such an organization will cost approximately $200,- 








000 a year to be of any real benefit. This brings up the 
nub of the whole question of conservation, namely, that the 
people of the United States, if they really believe in and 
want conservation of natural resources, must remember 
that it will cost money. The losses in Wisconsin from the 
forest fires of 1908 amounted to over $9,000,000, and I am 
afraid that the final report at the end of this year will show 
1910 to be nearly as disastrous. The AMERICAN LUMBERMAN 
can do a great work by arousing the state governments, 
lumbermen and timber land owners to the value of the wild 
lands within the lake states, and when this is fully appre- 
ciated there should be no trouble in securing the necessary 
funds to protect them and put them to their highest useful- 
ness. E. M. GRIFFITH, 
State Forester, Wisconsin. 


Future of Wisconsin Forests. 


Eau CLAIRE, WIS., Oct. 15.—Editor AMERICAN LUMBER- 
MAN: ‘There is considerable truth in your recent letters 
and the editorial in question. It might be possible in. Wis- 
consin by combining the work of game wardens and fire war- 
dens to secure a system of patrol which would do some 
good, but the only way to prevent damage by fires is to 
prevent fires. In attempting to do this we are confronted 
by the statistics which show that nearly 75 percent of the 
serious fires are caused by careless settlers. Our viewpoint, 
in looking at the future usefulness of the lands from which 
the timber of value has been removed, is different from the 
one you seem to occupy. The question of a future crop of 
timber on Wisconsin lands seems to us to be eliminated. 
This northern Wisconsin can serve posterity to a much 
greater degree as a farming, dairy and fruit raising locality 
than in producing a crop which requires fifty qr seventy- 
five years to mature, or as a mere pleasure resort. To 
bring this land into subjection fire is a most important in- 
strument. We believe that the time is coming very soon 
when a large part of the 9,000,000 or 10,000,000 acres of 
unimproved land in Wisconsin will be brought under culti- 
vation and occupied. With this end in view the growth of 
young timber on the land is a detriment, as it is difficult 
to remove, especially without the use of fire. 

The beauty spots of this portion of the state should cer- 
tainly be occupied as playgrounds for the less fortunate 
people elsewhere, but the great territory now unoccupied 
must inevitably be utilized for agricultural purposes, if the 
greatest good is to be obtained from it. 

J. T. BARBER, 
President North Western Lumber Company. 





SALES OF WISCONSIN STATE TIMBER LANDS. 


MapiIson, Wis., Oct. 17.—Owing to the action of the 
large lumber interests in securing large tracts of state 
timber lands in view of the threatened legislation pro- 
viding for the division of the land into small portions 
and for selling it to settlers on time payments, the 
forestry and the state land commissions probably will 
take action to withdraw these lands from the market 
until the proposed act is passed. It is stated by State 
Treasurer Dahl that about 20,000 acres of forest lands 
have been sold during the summer, since the first mention 
was made of selling it only in small lots and to actual 
settlers. There now remains about 90,000 acres of tim- 
ber lands for sale, besides the 300,000 acres in the state 
forest reserve. 

Under the present state land law, public lands are 
sold for cash only, and any number of acres may be 
bought. This places practically all of the land within 
easy reach of large lumber and real estate interests, to 
the exclusion of the small purchaser and settler. It is 
proposed to limit the purchaser to 160 acres at a time 
and to sell the tract on time payments with a small pay- 
ment down and a low rate of interest. Such a system 
would be much more profitable to the state in every way. 

The forestry commission, which has power to with- 
draw the forest lands from the market at any time, 
consists of President C. R. Van Hise, Dean E. A. Birge 
and Dean H. L. Russell, of the University of Wisconsin; 
the attorney general, and George Byer, of Oconto. The 
members of the land commission having charge of the 
school lands are the state treasurer, secretary of state 
and the attorney general. 





A bulletin issued by the Navy Department bureau of 
supplies and accounts, Washington, D. C., dated October 
14, advises bids on the following lumber material will be 
opened November 1: 

Ash, white, 8,000 feet, to be delivered at Brooklyn (N. Y.) 
navy yard. 

ahogany, 4,000 feet, to be delivered at Brooklyn (N. Y.) 


rd, 
aple, white, 1,000 feet, to be delivered at Brooklyn 
(N. Y.) navy yard. 
Pine,’ white, No. 3, 18,000 feet, to be delivered at Phila- 
delphia (Pa.) navy yard. 
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PROPOSED FREIGHT RATE ADVANCES INVESTIGATED AT THE NATIONAL CAPITAL. 


Continuation of the Testimony of Carriers—Conditions and Purposes of the Roads Outlined by Railroad Presidents—General Necessity for Higher Rates. 


WasuincTon, D. C., Oct. 15.—The hearings in the 
official classification rate case this week have attracted 
almost as much attention as they did when the first 
of the series took place, and there is little doubt but 
that the presence of so many presidents and heads of 
roads in their various departments has done much to 
add to the interest. Among, the many men prominent 
in transportation circles present during the hearing 
were Clyde Brown, president of the New York Central, 
and O. E. Butterfield, of the same line; George S. Pat- 
terson, of the Pennsylvania; James McCrea, president 
of the Pennsylvania roads; Daniel Willard, president 
Baltimore & Ohio; J. W. Cox, for the Norfolk & West- 
ern; H. L. Bond, general counsel for the Baltimore 
& Ohio; C. C. McCain, chairman Trunk Line Commit- 
tee; Francis B. James, Cincinnati; John H. Atwood, 
Kansas City; L. D. Brandeis, Boston; J. L. Roberts, 
Philadelphia; H. C. Barlow, Chicago, and Clifford 
Thorne, of Washington, Iowa, representing the various 
shipping interests; the commission is represented by 
George Brown, Frank Lyon, C. C. Hillyer and J. P. 
Muller, and the hearing is being conducted before 
the full commission. 

At the opening of the hearing Mr. Cox presented 
a statement showing advances in wages, and the net 
revenue which would accrue on his road as the result of 
the proposed increases in rates. 

Francis I, Gowan, general counsel for the Pennsylvania 
roads, before beginning the examination of President 
McCrea, asserted that the general character of the evi- 
dence so far produced in New York was to show that on 
the lines of all the carriers in Official Classification ter- 
ritory there had been advances in wages during the last 
year; that, based upon the business of 1909, the in- 
creased operating cost imposed upon the carriers 
amounted to about $35,000,000. If the rates now in sus- 
pension could be applied increase in the earnings would 
be about $27,000,000, thus leaving a deficit of $7,000,000 
to $8,000,00 in the amount they would have to pay in 
wage advances. Testimony of that character was fol- 
lowed by the testimony of traffic officials of several 
of the roads tending to establish the fact that, having 
regard to the conditions which prevail, the carriers had 
exercised a wise discretion in the selection of the rates 
upon which advances were proposed to be made, and that 
there was justification for the advances to be made in the 
class rates as a whole while the advances in the com- 
modity rates were applicable to relatively few. It was 
also shown that the carriers could not make any advance 
in their passenger rates, also tending to show that there 
was no real justification for the view or conclusion that 
the increases in gross earnings would result in such in- 
creases in the net earnings as would be sufficient to 
absorb the increases in operating cost. 

Mr. Gowan said that it was the intention to present 
at this hearing testimony which, while it would to a 
certain extent refer to matters which had been already 
dwelt upon, would also deal with the general questions 
which have some bearing upon the points which the com- 
mission has to determine. While the carriers feel that 
they have adduced sufficient evidence already to dis- 
charge the burden resting upon them to establish a 
prima facie case, it has been felt that it would be more 
satisfactory to the commission if the more general ques- 
tions should be dealt with. He also called attention to 
the fact that the advance in wages had been met by ad- 
vances in rates, both in the case of the advance in 1902 
and again in 1906; therefore, the present advance is 
only in line with what has heretofore been done. 


From the Pennsylvania’s Viewpoint. 


President McCrea, of the Pennsylvania lines, stated 
that he thought what he had to say could best be given 
in the following remarks: 


The testimony that I want to give is that the Pennsyl- 
vania system east of Pittsburg has cost very much more than 
the capitalization represents. On that capitalization it has 
never paid more than a fair return; less, in fact, than most 
other characters of investment, such as manufacturing, min- 
ing and agriculture. The results of constant increases in its 
business have been distributed either through reductions in 
rates, increases in amounts paid for wages and material, or 
by reinvestments in the property not capitalized. It has 
always been typical of good and constantly improved service— 
in fact, the character of service which, if I understand the 
American people, they desire perpetuated and improved. A 
railroad system of this character so capitalized and render- 
ing a service which is not only of the highest character but 
satisfactory to the public and to its patrons, deriving, as it 
did in 1909, net earnings to the amount of but 5.01 percent 
of the amount actually invested in the property, it is diffi- 
cult for me to understand how a system of rates which 
secures such results can be regarded as on too high a basis. 

The Pennsylvania Railroad Company has for many years, 
as a result of its operations, realized a substantial surplus 
in each year over and above the amount required to enable 
it to meet its interest charges and pay moderate dividends 
on its stock to its stockholders. This surplus has varied in 
amount from year to year. For the last ten years the aver- 
age has been about ¥12,000,000 a year, practically all of 
which has been expended on the property for the purpose of 
enabling the company to conduct its operations more safely, 
more efficiently and more cheaply. Since the passage of the 
interstate commerce act, in 1887, the amount expended on 
the property of the lines east of Pittsburg out of the surplus 
earnings and from other sources than the proceeds of the 
sale of issues of bonds. or stock or other securities aggre- 
gates $262,000,000, and the company was enabled to provide 
almost all of this large sum out of the surplus earnings from 
the operation of its property. ’ 

The Pennsylvania railroad and many of the roads em- 
braced in its system were built at a time when it was diffi- 
cult to secure capital for such enterprises. The country 
through which the roads were built was at that time com- 
paratively thinly settled and the business light. The char- 
acter of the construction which was suitable for the time 
and the existing conditions was, to a large extent, unsuited 
to later conditions. The safety of the public and of em- 
ployees required elimination of grade crossings of highways, 
the use of safety appliances, and the use of improved ma- 


terial and equipment, all of which in themselves do not yield 
much, if any, net return, and it was to meet these conditions 
and to adapt its road and equipment to modern requirements 
that the uncapitalized earnings in the form of surplus have 
been so freely spent. Had these earnings not been avail- 
able, and had they not expanded for the purposes indicated, 
the Pennsylvania railroad would today be a very different 
railroad and would have been wholly unable to render the 
service to the public which it is today rendering. The 
accumulation of these surplus earnings which have been 
thus expended has been possible only because the rates of 
freight in force since the passage of the interstate com- 
merce act have been sufficient to realize for the company 
— in excess of its expenses, taxes, interest and divi- 
ends. 
Future Financial Problems. 


The fact that these surplus earnings were being earned 
in each year has not been a matter that has been concealed 
from the public, but on the contrary the existence of the 
surplus and the disposition made of it have not only been 
public property but the method or practice pursued by the 
company in providing in part at least for the necessary 
additions to and improvement of its property in this man- 
ner has been generally and publicly commended and ap- 
proved. It is vitally important that in the future the 
company should be enabled to continue to pursue the policy 
which has guided it in the past, and to provide in part at 
least for future additions and improvements out of surplus 
earnings. It is fairly to be expected that the company 
will be required to make as great expenditures in the future 
as it has made in the past. An enormous amount of work 
remains to be done for which additional funds will have to 
be secured. ‘The public of today is demanding a service of 
a far more costly character than ten or twenty years ago 
was expected or desired, and in order to make the improve- 
ments required to meet the constantly increasing demands 
of this character and to furnish a service which, according 
to modern views and standards the public, in a sense, has a 
right to ask for, large expenditures must continue to be 
made upon the property, and if this company is to meet 
these conditions and is to continue to progress and not go 
backward (because there is no such thing as a large rail- 
road system standing still) it must continue to derive earn- 
ings from its operations not merely sufficient to enable it to 
make a fair return to its stockholders but sufficient to earn 
a surplus which can be expended on the property sufficiently 
large to maintain the credit which it has established. 


Disposition of Earnings. 


In the last ten years the Pennsylvania Railroad Company 
has expended upon its property out of income upward of 
$116,000,000, and has also secured through the sale of its 
stock exclusive of premiums to the amount of about $275,- 
000,000, and through the increase of its bonded debt, 
exclusive of car trusts ($25,000,000), of about $172,500,000. 
Its ability to sell its stock and bonds has been due to the 
fact that it has not merely paid dividends of 6 percent or 
7 percent, chiefly the former, but that it has been able to 
show at the end of the year large surplus earnings which 
it has put back into the property. When investors have 
been asked to purchase its stock or bonds the company has 
been able to show that it was then in receipt of enough 
income to enable it to make a fair return on the securi- 
ties that it proposed to issue, even if the proceeds of these 
securities could not be so invested as to enable the company 
to derive an immediate return thereon. In other words, the 
existence of the surplus earnings established a credit which 
enabled the company to secure the additional funds neces- 
sary to make improvements or additions as these became 
necessary. 

What would have been the condition if the company’s 
earnings had been so restricted in the past as to prevent it 
from accumulating surplus earnings available for the im- 
provement of its property? If the $262,000,000 which 
have been thus expended on the lines east of Pittsburg nad 
been realized through a sale of securities those securities 
would have had to be sold at a price which could have 
been realized for them, and if the earnings of the com- 
pany had been such as barely to cover the amounts required 
to meet its interest and dividends on its then outstanding 
securities the prices realized for any additional issues of 
securities would have been such that the additional charges 
to which the company would have been subjected would 
have today necessitated rates higher than those which have 
been prevailing in order to enable the company merely to 
meet its interest and dividend charges. 


Economy and Efficiency in Transportation. 


But there is another feature to be borne in mind in this 
connection, and that is that a large part of the $262,000,000 
thus expended upon the property has been spent for pur- 
poses which would hardly justify an increase of its - tal. 
Take, for instance, the amounts expended in changes of line 
in order to eliminate curves or to reduce grades; in almost 
all cases of expénditures of this character the old line is 
abandoned. Take, also, the large amounts which have 
been spent in the elevation of the railroad through cities, 
and many other items of a like character; expenditures of 
this character which do not result in any additions to the 
property which would tend to increase its gross earnings or 
revenue ought not, where it is possible to avoid it, to be 
treated as capital expenditures. 

During all the period that these large expenditures were 
being made, mainly out of surplus earnings, one of the main 
purposes that the company had in view was the reduction 
in the cost of transacting its business. Throughout this 
period the general trend of wages has been upward, and 
the same has been true of its taxes and of many other 
items which enter into and affect operating cost. Increased 
cost resulting from these features has been largely met by 
the reduction in cost resulting from expenditures made for 
this purpose, and thus it has been possible to avoid con- 
stant and frequent increases in rates of freight which other- 
wise would have to have been made in order to enable the 
company to meet its increased operating cost. 

In the present year the expenses of the companies whose 
lines are embrac in what is known as the “Pennsylvania 
Lines East of Pittsburg’ have increased due to an increase 
in the rate of wages paid to their employees between seven 
and eight million dollars a year, and it is necessary for this 
company in some way to recoup itself for this additional tax 
on its income. Heretofore in similar cases this has been 
accomplished partially ~~ advances in rates and partially 
through economies resulting from reductions in grades, 
increased hauling capacity of locomotives, increased capacity 
of cars, and increased volume of business. 


Retrogression Through Wage Increases. 


For the last three years there has been practically no ' 


growth in business. The records of 1910 will show that the 
business of that year is below that of 1907. I do not mean 
that it should be inferred from this that there is not, in 
my opinion, going to be any future growth in business, but 
east of the Mississippi at least, in my judgment, it is goin 
to be at a markedly slower rate than in the past, and wit 
that growth will probably come a diminishing length of 
haul, thereby tending to reduce the gross earnings of the 
companies. But even if our gross earnings are to continue 
to grow as the result of growth in business the additional 
net earnings that will be derived from the increased busi- 
ness will, in all probability, fall very far short of making 
good the additional cost put upon the companies by the 
wage increase. 

That this is true is largely demonstrated by the results of 





the company’s operations for the five months following the 
advance in wages. In these five months the gross earn- 
ings of the lines east of Pittsburg increased about $6,700,- 
000, while the net earnings (including in the expenses 
expenditures heretofore made for additions and betterments, 
in order to enable a comparison to be made with last year, 
when expenditures of the same character were also included 
in operating expenses) decreased about $3,000,000. Treat- 
ing these months as typical months—and there is no reason 
why they should not be regarded as such—and extending the 
figures so as to embrace a year's business on this basis, the 
result would be that with increased gross earnings of about 
$16,000,000 there would be a decrease in the net earnings of 
about $7,200,000. * * * 


Proportionate Maintenance of Earnings. 


In my judgment it would be wholly unsafe to assume 
that the company will, as the result of the growth of its 
business, be enabled to recoup itself for the depletion in its 
surplus revenue which is certain to result from a continu- 
ance of the present operating cost. Under these conditions 
I feel that it is essential in the interest of the public and 
of shippers, as well as of the railroad company itself, that 
it should be permitted to secure through an advance in 
rates the amount which represents its additional outlay on 
account of the advance in wages, in order that its surplus 
earnings may continue at approximately the rate at which 
they have been running in the past. It will require the 
expenditure of more than these surplus earnings to enable 
the company to keep pace with the demands of the public 
and of the shippers, and unquestionably additional capital 
must be secured in the future. If we are to obtain tiis “we 
must not only be in a position to make a fair return on 
it but we must be able to show a margin of safety in our 
earnings. 

In closing I want to say that, based on my railroad 
knowledge and experience, I believe that, age eee A speak- 
ing, that which I have said in regard to the Pennsylvania 
railroad as to the necessity for the rate of advance is 
equally true of almost all railroads in the United States— 
certainly of those which are conservatively managed and 
which are endeavoring to give the public such a service as 
they have a right to expect. 

Under examination by Mr. Brandeis the question of the 
capitalization and other items in connection with the 
New York terminal were gone into at considerable length, 
showing that, as it stands today, it is valued at $97,000,- 
000, and when completed will represent a total cost of 
$108,000,000. Mr. McCrea was asked whether he did not 
think this should be capitalized; he replied that he did 
not, as he does not anticipate the returns from that in- 
vestment will be in figures sufficiently large to form any 
appreciable item of profit. It is simply the replacement 
of a new and improved station for an old one for the 
purpose of furnishing an improved service to the public. 


Reasons for Advanced Rates. 


Touching on the increases in wages in 1902 and 1905 
Mr. McCrea said that the increase in this one item alone 
during the last ten years was 33 percent; and that in 
both instances the increases had -been followed by in 
creases in rates; that the company had done almost all 
that was possible to aid an economic policy in the way 
of reducing grades, enlarging locomotives and increasing 
car capacity; these elements all added together had 
enabled it to continue exactly the same policy followed 
before the advances, and it is in order to continue to 
follow out that. policy that the roads are now asking for 
the increase in freight rates. 

Touching upon the point brought out that they con- 
tinue to pay dividends to the stockholders despite the 
increases -in wages, he said that the employees made the 
plea for increased wages upon the increased cost of 
living expenses, yet the stockholders had not received 
any particular increase during all these years; they are 
receiving today the same amount they received ten years 
back, and yet their living expenses had increased just 
as much as those of the employees, and some way must 
be provided to recoup. 

An effort was made to get Mr. McCrea to admit that 
the increase had been put in the freight rates because, 
by acquiring several lines to the Coast, the Pennsylvania 
had stifled competition, and that the increase of nearly 
20 percent in freight rates was effected by the control 
which the Pennsylvania acquired deliberately and for the 
purpose of suppressing competition between it and the 
other roads to the Atlantic seaboard. Mr. McCrea stated 
that the reports of the presidents went fully into that 
feature of the case and that it was shown that there was 
no question but that the railroads were threatened, and 
that their ability to serve the public with its growing 
demand was falling off, and it was for that reason that 
the ‘‘community of interests’? was undertaken, and 
that it was the wisest thing that ever had happened to 
the Pennsylvania system and had accomplished the result 
for which it was undertaken. The community of inter- 
ests referred to is the control acquired in the stock of 
the Norfolk & Western, the Baltimore & Ohio and the 
Chesapeake & Ohio. 

Mr. Brandeis asked whether it was a fact that the 
relatively poor showing of recent years is due to the 
fact of the elimination of competition above referred 
to and all the stimulus that comes from it and if, in 
the second place, it did not lack that greater efficiency 
and economy of management growing out of a system 
so large that no human power could administer it 
adequately. Mr. McCrea replied that he did not think 
it had anything to do with it, and that he thought the 
road was never operated with greater efficiency than at 
the present time, nor more economically nor at less cost 
than during the last ten years; nor was the service ever 
better than it is today. 

Examined by Mr. Atwood, of Kansas City, Mr. 
McCrea stated that in many instances the stockholders 
were willing to forego, in many instances, their divi- 
dends, in order that the money might go. toward the 
betterment and improvement of the property; as a0 
instance, the Washington & Philadelphia line, which was 
aequired in 1881, at which time it was paying a dividend 
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of 8 percent; ever since that time the stockholders have 
been willing to forego a part of those dividends in 
order to carry on necessary improvements, and they have 
been accepting 4 percent instead of 8 percent as for- 
merly, in order that it might be put into the first class 
‘ondition in which it is now. 


Fair Rates and Their Bases. 


In response to the inquiry as to what should be con- 
sidered in the making up of rates he stated that in the 
first place what the country needs and what has done 
o much to develop it has been the transportation sys- 
tem that has been given it. At the present time the 
improvements, additional facilities in all branches of 
the service and in all kinds of material, are very badly 
needed, and when the commission asks what should go to 
make up a rate he thought it should be governed by 
the knowledge of the needs of the country as a whole 
and the conditions under which those needs can be sup- 
plied, and the measure of return that comes to the 
investor is the measure of supply that can be secured 
to cover those requirements, and any broad scheme of 
rates that does not do that as a broad proposition will 
fall short of giving what the country absolutely requires. 

Asked as to what he thought would be a fair rate 
from the standpoint of the shipper he replied that he 
should say when Congress decided that hereafter it would 
be necessary for the railroads to prove that an advance 
in rates is necessary it was a fair presumption, and taken 
on a whole it is a fair presumption, that it was con- 
sidered that the rates that were in existence at that 
time were fair; thereafter any change in ‘conditions 
which would necessitate a change in rates to preserve 
the general relation which the carrier enjoyed before that 
it was perfectly just and proper to consider from that 
standpoint. 

Mr. McCrea was asked to give the commission his idea 
as to what the rate should be with relation to the 
capacity of the shipper to pay; should it be what it is 
worth to him, what the traffic will bear or all it will 
bear? He replied that he thought it should be what is 
necessary for the transporter to have to enable him to 
recoup himself for his increased expenses. He was not 
advocating these advances in rates so that his road can 
earn more money to pay interest or returns on invest- 
ments made in the past, but so that the road may be 
able to recoup its income in order to be able to main- 
tain the standard of efficiency which it has maintained 
for the last twenty-five years. 

Examiner Lyon asked: ‘‘Upon what basis would 
you fix the rates? Upon the return on the property to 
the carrier or the value of the service to the shipper?’’ 

Mr. McCrea stated that he could only repeat what he 
had said before; namely, that he would fix it on the 
basis of the service rendered by the carrier. ‘‘I do not 
know how else you can fix it. The carrier must have 
a fair return for his service, and when you ask what 
that fair return must be I say it must be sufficient to 
make the property of value to the investors.’’ 

Further testimony of Mr. McCrea was practically a 
reiteration of that given in earlier hearings in New 
York and Chicago upon phases of stocks and bonds, their 
placing under varying conditions ete. © 


Commissioner Prouty—Do you say that you think your 
company ought to pay 7 percent or ought to earn that 
amount ? 

Mr. McCrea—I think we — to pay 7 percent, on the 
ground that we have for a long time paid this and our 


. 


stockholders are, as a rule, small stockholders, a very large 
numbe: of them being women and children, and there is a 
reason to justify the advances in living expenses which 
would justify the stockholders to expect an increase. I 


really (hink it is just that if the employees should receive 
consi(::ation on account of the increased cost of living it 
is on. fair that the stockholders and investors should 
rece‘ve the same amount of consideration. It is a condi- 
ton wich is forced upon us by the outside conditions. 
; sn—Did I understand you to say that the proposed 
‘ f $3,000,000 will improve the bond market of the 
derios inia roads? Would that be sufficient to place the 
Dorel market on a proper basis? 
\-Crea—I wasn't speaking of the Pennsylvania rail- 
\ of the broad interests of the country. I was very 
| through to say that I thought that we should be 
2 o recoup our income to the extent that our ex- 
pel ire increased. That is, if we can. 
_, !aking with reference to the physical conditions of 
the ‘s, he stated that there was not another road in 
rid in the same physical condition as the Penn- 
Mr. Lyon asked whether there are economies 
- ‘rovements made on the Pennsylvania roads that 
‘re ne made on other roads and Mr. McCrea replied that 
mmission could answer that question as well as he. 
's no such thing as a big railroad company stand- 
‘il; or, if it does, it drifts back right away. 
Needs of the Baltimore & Ohio. 
' next witness was Daniel Willard, president of 
baltimore & Ohio since January 15, last. Imme- 
“ely after he took charge of the affairs of the com- 
pany it became evident that additional funds were 
—— to pay for equipment which had previously 
— ordered and for additional track laying, and to 
tt these demands a total expenditure of not less 
thin, $50,000,000 was considered necessary. The first 
mer arranged for was a short time loan of $10,000,000, 
mires it was found that it would be necessary to ar- 
rosy for a loan on a larger scale. It was first thought 
os would be wise to float a $40,000,000 loan, but 
aie soon found that this could not be well placed 
“a it was finally decided to sell 3-year secured notes 
‘ wld 4% percent interest on the best basis that 
sme d be obtained, which was 5 percent, or a fraction 
Mae tet, these notes to mature in 1913, 
. r. Willard admitted that 1910 showed the best 
ooo earnings of any year in the history of the com- 
pany, but in order to do this the company had to make 
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large expenditures. Orders were gi 
& 2 . e given last year for 
a freight cars and 225 locomotives, and aa of 
= were used during the last fiscal year. 
© stated that the road’s common stock is worth 


$152,000,000, on which it paid 6 percent in 1909, the 
surplus for that year being $1,800,000. He estimated 
that the increases in wages amounts to about $4,144,- 
000 a year, with further increases in view. He further 
stated that the road’s gross income in 1909 was $29,- 
600,000, as compared with $31,000,000 in 1910; the 
gross earnings, including outside operations, increased 
from $77,000,000 in 1909 to $90,000,000 in 1910; and he 
stated that if it paid, as it expects to this year, 6 
percent interest, there would be a surplus at the end 
of the fiscal year of 1911 of $200,000. 

Briefly stated Mr. Willard’s evidence was to the 
effect that in the present condition of things railroad 
bonds at anything less than 6 percent are not at- 
tractive to foreign investors. He could not look into 
the future, but while conditions today look as if there 
should be an era of prosperity during the present 
year, and the conditions along the Baltimore & Ohio 
lines all look favorable; he had often wondered why 
its business was not better than it is, although the 
company has all the business now that it can handle. 
The only element which he could find which causes 
a feeling of uncertainty is associated with the political 
situation at this time. With respect to the commis 
sion he stated that he did not believe that in railroad 
matters today any other single element is having such 
an effect upon railroad credit as the effect that its de- 
cisions may possibly have. 

Mr. Willard testified that the increases asked for by 
the increased rates amount to only $35,000,000, and 
that is not large as compared with the magnitude of 
the undertakings. Investors look toward the decisions 
in these cases, not so much because of the money in- 
volved as because of the changing conditions of affairs, 
and he gave detailed information of the attitude of 
European investors in American railroad securities. 


Expenses in Relation to Hauling. 


In reply to inquiries by Commissioner Lane Mr. 
Willard stated that none of the Baltimore & Ohio’s 
surplus had been capitalized, and in his opinion it 
should not be, and that the amount of the capitaliza- 
tion of the roads does not determine the freight rates. 
But he further stated that he thought the capializa- 
tion of the properties must be considered when consid- 
ering the sum of all the rates and that they must be 
adequate to give a fair return. 


Commissioner Lane—Do you think there should be an in- 
crease in rates every time there is an increase in wages? 

Mr. Willard—I think that depends. 

Commissioner Prouty—You are handling all the busi- 
ness you can now. If you have more business how are you 
going to handle it? 

Mr. Willard—It will mean increased expenses. 

Commissioner Lane—Should there be any period of ex- 
periment before the rates are put in? You are asking that a 
guaranty should be given you by the government to the 
stockholders of a 6 percent return. Now comes an increase 
in wages. Look at it from the standpoint of the people 
at large and give me your best judgment as to whether there 
should not be a period of experiment before it is deter- 
mined that you should advance rates. 

Mr. Willard—It is a matter of opinion. In the past 
when such conditions have arisen the railroads have met 
thése conditions either by economies or by advances in 
rates. They have maintained their credit. Today a new 
condition of affairs has come about. The credit of the 
American railroads has been placed in the hands of the 
commission and has been taken away from the hands of 
the railroads, and it may not be possible for the railroads 
to obtain money on the most favorable basis, and should 
they be able to do this their credit now rests in the hands 
of the commission. If for any reason it is thought wise to 
depart from the practices that maintained in the past, when 
it was necessary to increase income and short action was 
taken, now if that Dame ge is departed from. and experi- 
ments are to be tried and that shows that they are unable 
to maintain the property it will be the people who will 
suffer. In the meantime all development will be stopped. 
It seems to me it would be better to face excessive earnings 
on the part of some of the railroads—which, after all must 
be spent under the eyes of the commission—than that the 
work should stop. 

Commissioner Lane—Is it not possible that increases in 
rates would stop if the present rates were allowed? 

Mr. Willard—No; I do not think so. 


Mr. Willard further stated that high prices are the 
eause of much of the trouble; that whenever high 
wages prevail so also do high prices. The railroad 
rates in the United States, he said, are the lowest in 
the world. It is inevitable that rates must raise. 

Commissioner Lane—The position of the shippers has 


been that they were able to get better rates when they were 
able to make a bargain with the railroads than they are 


ir. Willard—This is true with some of the shippers. 

Questioned by Commissioner Prouty as to the con- 
ditions today and under the old system of making rates 
Mr. Willard said: ‘‘If you want me to say what I 
think personally about the railroad conditions of today 
I think conditions are better because of the Interstate 
Commerce Commission, for the people and for the 
railroads.’’ 

He stated that while under the old condition it was 
difficult to keep agreements to advance rates as be- 
tween the railroads, yet when conditions became seri- 
ous enough it was possible for them to do it. He gave 
figures of the amount of expenditure of each dollar 
of the gross earnings of the Baltimore & Ohio as be- 
tween 1900 and 1910 as follows: 





cents. cents. 
Expended for the pay roll................ 42.96 39.90 
POE TOP TBs 000650660543 ce ccccswranabes 5.82 6.94 
DB Gc.0. 440 4:40 0059066008 058 > oa 1.01 
Paid for rails, frogs, switches. . 2.3 2.05 
All other operating expenses... « 17.47 12.61 
= ciwcen th50 0S sbi we 40800 > 200 shone « ‘ 1.6 
Interest and other deductions from income. 11.84 19.12 
EDs £6 deh wd 2.0 0's ows iene 0 vedios 11.11 11.54 
For interest or dividends on capital........ 22.95 30.66 
Applied to surplus........scseeeccccccece 4.22 5.19 


New York Central Lines’ Contentions. 

Mr. Willard was followed by W. C. Brown, of the 
New York Central lines and their connections. He 
stated that already increases in wages had been made 
on their lines during the last fiscal year amounting to 
$3,590,000 on the New York Central, $1,480,000 on the 





Lake Shore, $968,000 on the Michigan Central and 
$910,000 on the Big Four line. He described at length 
the conditions under which the increases were made and 
gave a history in brief of the readjustment. He stated 
that all roads seem to have changed their methods of 
charging out expenses during the last two or three years, 
and that accounts for the difficulty experienced in check- 
ing expenses and revenues. Replying to questions along 
this line by Examiner Lyon, Mr. Brown said that he 
thought it true that the New York Central during 1908, 
1909 and 1910 drew nothing from its income account to 
apply to additions and betterments, and that every 
dollar spent for improvements had been made from 
capital account by the issue of new stocks and bonds. 
He thought that it would be very desirable if the policy 
of the Pennsylvania of $1 laid aside for $1 in divi- 
dends could be pursued on the New York Central, but 
as a matter of fact the latter has never been able to 
approach the Pennsylvania in that respect, nor has it 
been able to do as well as the Baltimore & Ohio. During 
the last twenty-one years the New York Central has 
paid an‘ average of 4.76 percent in dividends annually 
to its stockholders, an average less, he thought, than could 
have been realized if they had invested their money in 
first class farm mortgages. During that time the road has 
taken out of earnings and applied to improvements, 
additions and betterments to the property 1.27 percent 
each year. That is, about 25 cents was applied for 
improvements and betterments to every dollar paid out 
in dividends. 

During the same period the Lake Shore, which is per- 
haps one of the finest railroad properties in the world, 
in twenty-one years has paid out to its stockholders 5.23 
percent annually in dividends, again less than the stock- 
holders would have received if they had loaned their 
money on first class farm mortgages. The Michigan Cen- 
tral in the same time has paid out in annual dividends 
4.73 percent and has paid out in additions and better- 
ments to the property 3.95 percent each year. 

The records for the Big Four were not available back 
of 1894, but since that time it has distributed in annual 
dividends to its stockholders 2.69 percent, and it has 
put into improvements and betterments 1.53 percent. 
The Lake Erie & Western has distributed 1.51 percent 
in dividends and 1.25 percent in additions and better- 
ments. 

The Rutland has paid out 1.15 percent in dividends 
and has put .46 percent into improvements. For the 
last three years this road has not paid anything. Every 
dollar earned during that time has been spent for the 
purpose of putting it in the condition which it is today, 
one of the best roads in Vermont. 

The Pittsburg & Lake Erie has paid an average of 
9.72 percent annually and has put into the property 
25.31 percent. 

Asked by Commissioner Lane as to whether he could 
give any explanation as to why the New York Central, 
running, as it does, through a rich territory, could not 
do better as compared with the Pennsylvania, Mr. Brown 
replied that it has been found impossible to earn any 
more money; that the entire earnings have been devoted 
either to betterments or improvements; that the Penn- 
sylvania is located in a better territory, yielding a 
heavier tonnage than the New York Central. He said 
that of the New York Central the bonded debt is 
$254,914,845, all of which except $48,000,000 was sold 
on a basis of 3% percent at par. He thought that no 
railroad in the country has a better report on its funded 
debt, which is an average of $163,879.92 per mile. The 
Pittsburg & Lake Erie, in his opinion, is one of the 
greatest earners in the world in railroad property, and 
added to this it has a very moderate capitalization. 

Mr. Lyon called attention to the fact that the New 
York Central is capitalized at $275,000 per mile and 
the Pennsylvania at $171,588, and asked whether or not 
that would have any bearing upon the ability of the one 
to lay aside dollar for dollar and Mr. Brown replied 
that it might have. 

Other witnesses represented the Erie and Ann Arbor 
roads. It is stated that the hearings will be resumed in 
Chicago October 27. 





INCREASED MINIMUM RATES. 


The Northern Hemlock & Hardwood Manufacturers’ 
Association, through the office of R. S. Kellogg, secre- 
tary, has issued a bulletin announcing that increased 
minimum weights on lumber from northern Michigan, 
Wisconsin and Minnesota points to central and western 
territory, carried in supplement 3 to Western Trunk Line 
No. 55, amendment 62 to Western Trunk Line 739 and 
amendment 73 to Western Trunk Line 746 and later tar- 
iffs, have become effective. These minimum weights are 
also carried in September 10 to Western Trunk Line 
circular No. 1-D and later circulars of the same series. 
As a consequence, the minimum weights on lumber, 
shingles and lath are 30,000 pounds for cars 36 feet and 
under and 34,000 pounds for larger cars. It is sug- 
gested that the new minimums are apt to cause con- 
siderable trouble to some shippers, but in order to 
secure relief it will be necessary for the shippers to 
file formal complaint with the Interstate Commerce 
Commission and, in view of the fact that the commission 
has repeatedly held that a minimum weight is unrea- 
sunable where traffic can not be loaded to its require- 
ments, there is strong probability that the cause might 

BBB PDL LI III SO 


NEW RAILROAD PROJECT. 


CENTRALIA, WASH., Oct. 17.—The Willapa Harbor & 
Coast Railway Company has been incorporated with a 
capital of $10,000,000. A number of the leading busi- 
ness men of South Bend and Raymond are interested in 
the proposition. It is understood the road will be 
built across Willapa, North and Chehalis rivers. It 
will thus tap the rich timber tributary to all three. The 
project has the appearance of being substantial. 
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SASH AND DOOR TRADE. 


Demand for the products of the sash and door in- 
dustry of the country is fully up to normal for this 
time of the year. In the cities and smaller urban 
centers builders scarcely have relaxed their efforts, 
though the year is nearing the end. The rush is now 
on by all contractors to get structures finished as rap- 
idly as possible with the result that special work in the 
factories is about as urgent as at any time this season. 
At some points the factories report that they are filled 
up with business. The strictly rural trade has slack- 
ened a little in spots,-although there is scarcely any 
let up in demand for stock goods. This slackening is ac- 
counted for by the fact that the farmers are exceed- 
ingly busy harvesting their corn and doing fall 
plowing. 

In the cities so much building is but approaching 
the finishing stage that it may safely be concluded 
that there will be.a good demand for mill work well 
into the winter and a corresponding demand for shop 
material. Prices are fairly firm and it is expected 
that conditions in certain territories will show great 
improvement from now on as it is claimed that the 
obstructions which acted as a deterrent to good busi- 
ness are now removed. This has resulted in a clearing 
of the atmosphere, for which the sash and door people 
are very thankful. 

The Chicago trade in sash, doors and finish is in 
seasonable volume. There is a heavy accumulation of 
odd work orders, as a natural result of the large num- 
ber of buildings completed or approaching that con- 
dition. Dealers complain that stock goods are not 
moving in as great volume as they would like at this 
season, although the decline in that respect in the 
rural trade is no more than might be considered normal 
in the late fall when building on the farms and in the 
villages usually diminishes. Prices are steady and in 
a healthy condition. They are fairly uniform on no- 
tices sent out earlier in the month. 

In the Northwest the fall building operations are 
not as heavy as anticipated earlier in the season and 
Minneapolis and St. Paul factories are nqt taking on 
a large line of new orders. They have a big line on 
hand to fill which will keep them busy on special work 
for some time. They are well stocked with the regular 
sizes and feel satisfied that the retailers wilh clean up 
the surplus. before spring, as they have been holding 
back and allowing their retail supply practically to run 
out. 

In the East the sash, door-and blind trade continues 
to be in fair shape. At Baltimore builders are still 
active and if the demand keeps up the local factories 
will be called upon to furnish material in large quan- 
tities. Prices show a firming up tendency which is 
only natural under such conditions. In many cases 
millmen are still obliged to eut their profits rather 
close but in comparison with other divisions of the 
lumber trade they have had a good year!and the 
activity among the contractors in construction work 
makes it certain that the requirements in the way of 
product will continue relatively large.- In addition 
to the demand for stock sizes there is considerable 
special work being figured on. 

Reports emanating from Buffalo, N. Y., show a 
slackening up tendency among the door mills. This 
may be only temporary, however, for building weather 
is fine and the reports from the East all favor con- 
tinued activity. While the use of oak in door mills is 
large, the great demand for mahogany is very apparent. 
Although gum has also been used quite largely, walnut 
stain has been the favorite. All sorts of pine and 
cypress are being used in the cheaper doors. 

From St. Louis comes word this week of a slight 
improvement in stock goods in small lots. This is 
taken as an indication that the improvement in this 
particular line has actually come at last. And there 
is also said to be some betterment in special order 
work, all of which has put the St. Louis dealers in a 
rather cheerful frame of mind this week. Trade in 
St. Louis proper is much quieter than it is in the 
country thereabout. Planing mills are working on a 
small margin of orders. There is a more hopeful feel- 
ing among the millwork men of the Southwest. 

The window glass situation under the impetus of 
good weather has, if anything, become stronger. The 
movement of window glass is more pronounced this 
fall than for a number of years with the consequent 
result that stocks have been rapidly Jowered, and it is 
estimated that before the general resumption of fac- 
tories begins the quantity of glass on hand will be 
very low. 





SAFETY APPLIANCE STANDARDS. 

WASHINGTON, D. C., Oct. 18.—The many friends of 
“Edward A. Moseley, secretary of the Interstate Com- 
merce Commission, will regret to learn that he has been 
very ill at his home in this city ever since the close of 
his constant and arduous labors in connection with the 
formation of the proposed safety appliance standards 
which are now in the hands of the printers. Very few 
men in the country are more familiar with safety ap- 
pliances than Secretary Moseley, and it is felt by mem- 
bers of the commission that the new rules will be a 
monument to the work he has given so freely to the cause. 

Although the statement was made by the railroads 
repeatedly that the proposed changes in the standards 
would cost them approximately $50,000,000, the com- 
mission is of the opinion that compliance with the order 
will not cause any undue expense to the railroads, as the 
order applies entirely to new equipment and is made 
immediately effective only with regard to new cars. A 
sufficient amount of time will be granted to the rail- 
roads to properly equip their old cars with the new 
standards, as the cars from time to time are relegated 
to the shops for repairs, and it will be remembered that 
this was a point strongly contendec for by the carriers, 
as it will not work an undue hardship, nor will it mate- 
rially add to any threatened car shortage, as would 
have been the case had the order demanded that large 
numbers of the cars should be sent to the shops for the 
additions and alterations all at one time. 





YELLOW PINE SHIPMENTS. 


A comparative statement of cut and shipments of 
218 yellow pine mills for January, 1910, and January, 
1909, issued by the Yellow Pine Manufacturers’ Asso- 
ciation, shows a total cut for July, 1910, of 342,489,955 
feet, as compared with 316,982,610 feet in July, 1909, 
or a net increase of 25,507,349 feet, amounting to §.05 
percent. Total shipments for July, 1910, were 339,595,- 
854 feet, as compared with 350,059,483 feet in July, 
1910, or a net decrease of 10,463,629 feet, amounting 
to 2.99 percent. The excess of cut over shipments in 
July, 1910, was 2,894,105 feet, or .85 percent, while in 
July, 1909, the excess of shipments over cut amounted 
to 33,076,873 feet, or 10.43 percent. These figures show 
that the volume of business during July was considerably 
short of what it should have been. 

The statement of shipments by states shows a consider- 
able improvement in the business handled in the eastern 
field, including New England, New York, Pennsylvania, 
New Jersey, West Virginia and Maryland. There was a 
slight falling off in Ohio, Indiana and Michigan, but 
the most serious depreciation appears in Illinois, where 
shipments in July fell off approximately 8,000,000 feet, 
as compared with the same month of last year. There 
was also some falling off in Wisconsin, Minnesota and 
Towa and considerable loss in Missouri, Nebraska and 
Kansas. The Oklahoma trade was over 2,000,000 feet 
short of last year. In Texas the July demand seems 


COMPARATIVE STATEMENT OF SHIPMENTS BY STATES FOR JULY 1909 AND 1910. 






































Missouri | A tat Arkansas. Texas. Louisiana. 

; m 9 Mills 35 Mills ill i 
df STATES SHIPPED To— 1909. 1910. 1909. 1910. 7909" ani *7910. “909.°" — 1910. 
New England states...... ss... 27,247 1,188,280 1,720,196 152,263 243,553 454,118 155,890 
New Yorke oe. so ecceees  sestees neeeees 155,876 425,096 31,400 169,069 471,282 487,183 
enn. and Ps 5 ea eee ~ auemeces 1,267,739 1,066,629 36,300 86,630 935,847 576,856 
West Va. and Maryland... 12022) LLi2Ll! 170,64 oe ae 69,776 197,009 50,195 
Ohio eee essere cee esses 97,770 17,529 4,272174  3,944/445 667,646 530,886  3,003:121 3,156,895 
Indiana +... ee. eee see Be wes 4,421,018  4/315,382 2,858,664 3,236,386 3,821,900 "515,017 
MGIUBAN: 6... <.cc%0s.00.05.005-4 45,670 6.2... 4,012,802 3,373,163 455,887 530,852 1,603,200 1,638,444 
tink nines cre 542/526 61,344 11,561,600 10,738/590  4,399'751 4,606279 10:544'681 9791137 
Tenn. and Kentucky. .-.-. 0.02.5. cesses 1,445,86 328,416 34,688 98,911 2.98853 2/191,987 
Wisconsin ..-......00.ee Vases SE 996,781 808,643 112'010 574,588 1,349,947 788,111 
PER was secinceene on deck | Semen :  _ 604,78 452.795 79,285 36,228 206,222 118,145 
Lowa we ese sees sees eee. 172,430 18,283 5,390,439 5188234 1,748,568 1,703,480 5,645,852 —_5,437,075 
 Aeeeenererpees 489,929 381,416 11,226,372 8,792,147 4,640,706 3,953,159 13,507,944 — 13,070,027 
I ceca sasones | epee 5,006,720 3,209,693 1.953.964 1.81501: 4.971.786 3,873,847 
| Ree Rete 71,960 17,791 5,987,345 4,466,582 5,608;160  6/018,056 9,511.961 —-9,385.374 
Colo. & South Dakota. .... 19,554 28140 1,524'386 782,316 461,450 592,081 1,566.7 783,547 
Oklahoma ............-- 3,197,322 2,79213855 45272'698 3,076,650 4,944.910 4,737,907 9,283,704 8,926,248 
ee boeen PCs 645 Gilet» te 393,744 479,376 19,960,389 18.460/440 16,445,479 16,932,542 
New Mexico and Arizona... ...... 002.212 WO5SOD) os cc as 611.786 523,263 239/985 315,192 
Mexico. “Es eR MMR SE A RS RS SON Sn aR 966,611 910,611 308,413 1,096,875 
BN REM RM GMIREES cc cictss ccclanedl. eakea Ss 4,229,886 4,959,370 ........  .sseecee 5,130,755 5,459,359 
Retail, used at plant... .. 15,2138 503,765 105,926 2,586,285 561,426 1,045,023 312/829 Bester 
or ng. smn gg le Namekit Spies  <eeeSiee cancers yd 275,567 133,008 1,493,470 
omestic shipments, water 2.0... eee eee BEGRG a oes 370,446 —.27570,094 

MMO eh ec 1,015,454 1,757,200 1,710,336 2,078,126 8,182,964 6,642,535 30,475,099 28,684,527 

Total shipments . 6,469,598 5,605,070 70,051,010 63,417,299 58,514,489 56,860°293 123,879,889 124,814,104 
Percentage ...........--. 1.85 1.65 20.01 18.68 16.71 16.74 35.39 1s ate 
Mississippi. Alabama. Georgia & Florida. —— Total 218 Mills.— 

one ss ——36 Mills—— ——29 Mills — 7 Millis : Feet ; went 
STATES SHIPPED To— _ 1909. 1910. 1909. 1910. 1909. 1910. 1909. 1910. 1909. 1910. 
New England states 1,141,238 1,273,983 1,760,016 1,525,025 300,000 630,000 4,995,915 5,595,894 1.43 1.65 
New York ........ 816,141 53,028 2,267,389 3,197,835 359,390 450,000 4101-478 5,582'211 1.17 1.64 
Penn. & New Jersey 1,200,315 1,140,911 1,406,300 2/056,879 69,863 735,000 4,916,364 5,662'905 1.40—1.67 
West Va. & Md.... 171,080 "409,783 1/419,322 1,218/839 ....... 650,000 1,958,051 3,023,758 156  .89 
C1 a as 5,071,730 4,232,634 2,939,657 2,501,968 36,881 100,000 16,088,979 14,484,357 4.60 4.27 
Indiana... 2... 3,277,141 2/867,886 1,883,908 1,162'417 18,735 35,000 16,359,582 16,132}088 4.67 4.75 
Michigan ......... 1,561,450 1,607,829 1,241,345 1)174;465 125,335 40,000 9,045,689 8,364,753 £58 2.46 
SE cigh enemas 13,249,048 9,071,293 3/464,162 1,343,646 ........ 53,000 43:761.768 35,665,289 12.50 10.50 
Tenn. & Kentucky. 2,973,084 3,128,412 3,131,185 2/561,567 203,559 155,000 10,776,915 8,764,293 3.08 2.58 
Wisconsin ........ 386,894 323,439 80,158 SEMEN: 222k. csarithn 2'925,790 2.519170 84 74 
Minnesota ey ota’ens geeaat PRS Picav GeO. ulkiPacaSai. © dhicsaeiier 907,883 "643,885 (26 .19 
ice cae 278,922 ; netics sake nan 100,000 13,356,547 12,773,863 3. 3.76 
Sener .,....... 794,948 671,925 224,601 155,820 ....... ........ 30,884,500 aw ty 3:89 798 
Nebraska <2. 2... 357,836 95,324 WORT. AMO GET. ccc. cake one 13,032,897 9,114,718 3.72 2.68 
oe eereer iy 155,318 ET ATM es., cckMiaks “vaassne soesrwad 21,334,744 19,982'800 6.09 5.89 
Cae @ Oe. Debetn. SPEOOS  BOGMOD ~occiccc. ccccccss  cccscss cccccace 3)848,482 23320773 1.10 68 
Oklahoma ss, i?) A I aye ee te ue 21,735,855 19'533,160 6.21 5.75 
ets RAUL ERA Pe AERO SEAOTEE! Shake sen xeaenes sc acueen 36,799,612 35,872,358 10.51 10.56 
re eee povetes. cuties —— = 3 

Local— 1,275,024 2,007,486 36 59 
Shipped in state.. 3,623,673 5,030,516 4,145,905 3,640,325 346,349 1,050,000 17,476,568 20,139) 995.9 
Retail, used at plant - 171,579 14809087 Mi9.244 1152412. 130'827 “L2ses1o iozeree 37h 
Ms , ship., wate ’ ’ ’ ’ 5, . 4,030,485 9 ,02 5 2 5. FOR OOS 4 Te 
Dom. ship,, water. 3,406,931 '106;711 877.099 "G0sd08 A 7? 489,464 12,610,169 19,505,095 8.61 5.75 
Not specified (not 1,095,000 700,000 5,782,042 3,985,413 1.65 


given above).... 


ae 1.17 
4,314,759 4,048,738 6,492,954 4,833,608 1,644,483 1,766,916 53,836,049 49,806,650 15.38 14.67 





Total shipments. .48,689,172 47,475,752 37,314,701 31,309,129 5,140,624 10,114,207 350,05 5 
13.98” 10.66 ee aa ee 


Percentage ....... 13.91 


REDWOOD LUMBER SHIPMENTS 


San Francisco, Oct..15.—Domestie and foreign ship- 
ments of redwood lumber from Humboldt, Del Norte ana 
Mendocino counties for the twelve months of 1909 and 
the rine months of the current year, as published by the 
Lumber Record Bureau of this city, are shown in the 
tables appended: 





SHIPMENTS FOR TWELVE MONTHS ENDED 


100.00 100.00 


to have held up pretty well and fell less than 1,000,009 
feet short of July, 1909, and the Michigan trade showe« 
a large increase. 

Export shipments in July, 1910, were 19,505,095 fect, 
as compared with 12,615,169 feet in July, 1909, indicat- 
ing a considerable livening up of the export demaid 
and consequent activity at the various shipping por's 
and in their contributing territory, also a growing ¢o.- 
sumption of yellow pine in Europe. 





DECEMBER 31, 1909. 











January. February. March. April. May. June. July. A % ; lov 2 
Bay of San Francisco..... 15,181,610 13,838,800 16,931,589 19.063,819 22,108,407 21,881,455 20,503,108 22,081045 I9S3T.9TE 21716387 IETKOSE BOTs H00 
Southern California ...... A 00 t ) i ,82 9,336, i § ; 73 9,283,197 , ’ ’ ’ ’ Ve 13 
Oregon and Washington... ........ Pe  sanecess 19,403 58,999 192,054 ........ —— Ll a 
in A ae RAEN ..intssa sncesene -Stnteaen eemmanes SEE. > Aiebatche<': ketetnees 1,401,600 800,000 1,909,093 2,479,904 
URE pose twoness sreseecs 6s Siso74 151-200 | 888,800. 1,988,568 980,992 487,882 vesese, 884,656 “622,656... 5,899 
awaiian islands .,:......  cccccces RES.” Scebccwae . ‘oe eedare-c i MR. seater s F : ’ EE” | vein Mikaee's 80,30 
Australia and other driental satin aia pila Sct eat 353,727 1,509,214 115,813 908,402 GUND. \iaeinctncies 5,740,270 
POFTS nc ncccccccccesee | . Ap | ee ,066,77 2,146,100 2,865,765 5 578 
U.S. Atlantic ports,’ Europe 2 5,765 5,944,309 1,472,577 947,752 1,438,075 4,152,535 24,430,579 
SE EE, sanvgh 3 esnss 2,368,423 334,228 ....., ee eer SI sa nsiisseiutr= ceteris ERE RIS a amor NP eee ne oer 102,302 4,164,117 
MINE aces Haken aes 25,156,515 21,640,566 27,408,046 30,154,988 37,454,513 34,678,694 33,498,624 41,552,501 35,005,854 38,377,068 36,861,163 40,735,775 402,519.07 
SHIPMENTS FOR NINE MONTHS ENDED SEPTEMBER 30, 1910. 
January. February. March. April. May. June. July. a a 
Bay of San Francisco..... 19,644,080 17576111 19,424,572 22,888,578 24,209,473 22,900.263 21842006 2issasia Sonimess October. November. December. |. Totti. 
Southern California ...... 7,076,470 10,951,784 9,149,529 10,893,709 13,210,254 141,779,067 17,749,692 10,791,087 8716620 - 0100) clitttt) titi 100/318, 162 
Oregon and Washington. -. 11,732 2,848 156,462 281,411 os, | 00,284 SRE 4555 40-3', -padaimppg s aiocemanees 518,140 
Mexico Centra merica. ee atte Onekemaes senses. Aeimmimius x 2,072 689, a al ade ia c-Src "19 
SMR neseeavcse sshassns sccatetchia 1,271,919 60,300 1,000,920 4.../...  .... igs MA Meee EE ete 3,941 toe 
Hawalian islands ........ 585,215 "287,366 103,912 1,517,552 954,797 505,327 1,208,502 "281,730 1,596121 -1..1°°2 (ittttt)fittttt 6,985,522 
Australia and other oriental VIO LSE cece ees | eee e eee © ce eceens 985, 
BE 3s divine dheaete + 990,284 1,803,086 2,833,339 3,957,901 3,739,276 1,942,325 2,811,827 5,815,082 1,274,161 25,166,731 
U. 8. Atlantic ports, Europe POMIANPE peste ebm v.aies b0e.9, desea Abel 100, 
ME 40-64n5e%be 5, ee” (BN ans, oo abv mal 148,104 211,063 NS. cir de nae isle nce waste 2,708,769 
Totals ............ 29,842,181 30,882,828 32,786,119 39,474,502 43,494,235 38,146,924 44,409,885 41,107,227 33,413,762 ........ ........ ......s 333,507,613 














OcrD 


este 
gen 
the 

full 
ine] 


1 


van 
all 

sho 
thre 
exp 


firs! 
the 
pro 
pur 
sub 
any 


dep 


abo 
in 
the 


dey 
sta 
rea 
for 
of 

OXp 


coh 
San 
ope 
vXa 
by 

the 
tio: 
tho 
fee 


duc 
ope 


Opn 


lu 
gr: 
» ] 
the 
ye 
of 
yr: 
tin 
grt 


tin 








Soseceece +e «© 
CO Or OO’ 
af ve ES) Te ohn] 
AIAHWO 


he el ah eh aE od 
UN AIWWOOHH Oe > 


2 PPS. 
Qo 
ou AOR 

i) 


oan 
_~_o- 


SHAS 
SaOte 


100.00 


0,000 
howe 


} feet, 
dicat- 
mai: 

ports 


ry CO 
> 


70,1 44 
07,16 
99,503 
40,270 
130,579 
64.117 


519,307 


557,618 





OcTOBER 22, 1910. 


AMERICAN LUMBERMAN 








HOW MUCH DOES YOUR LUMBER COST? 


This is a question all progressive millmen are inter- 
ested in and one to which very few can give an intelli- 
gent answer. It is the purpose of this article to give 
the outlines of a system that will answer this question 
fully and accurately and without the necessity of a large 
increase in the clerical force. 

This system has stood the test of actual operation and 
has proven absolutely reliable. It has the further ad- 
vantage of at all times exactly agreeing with the books, 
ill figures being taken’ from the operating accounts as 
shown by the ledger. The cost statement consists of 
three sheets, the statement proper and two auxiliary or 
explanatory sheets. 

The statement sheet itself is in three divisions, the 
first of which contains the logging accounts, the second 
the manufacturing accounts and below both the non- 
produetive accounts. The auxiliary sheets are for the 
purpose of showing the amounts expended under each 
subdivision of the accounts, so they show the reason for 
any abnormal increase in the amount expended by any 
department. 


Logging Accounts. 


In the logging section all the accounts are arranged 
about in the order in which the different processes occur 
in actual operation. The same method is adopted for 
the balance of the statement in so far as it is practical. 
At the left of the sheet are the names of the different 
departments through which the timber passes, from 
standing tree to finished product on board the cars 
ready for shipment. At the right of the name is space 
for the number of feet or pieces produced. At the right 
of this space a column shows the amount of money 
expended for the operation. Next comes a column headed 
‘‘Operation Cost per Thousand Feet or Pieces.’’ This 
column shows the actual cost of the operation per thou- 
sand of production but not uecessarily the amount the 
operation adds to the thousand feet of lumber. For 
example, this plant logs by two methods, procuring part 
by one and part by the other method. This column 
therefore shows how much a thousand feet each opera- 
tion has cost, but the actual amount added to each 
thousand of lumber is the ratio between the number of 
feet secured by each to the total feet logged. 

‘To make it absolutely clear, suppose one method pro- 
duced twiee as many feet as the other. In this case one 
operation woud add two-thirds its operation cost to the 
cost of lumber and the other operation one-third its 
operation cost per thousand. The next column is headed 
‘*Cost per Thousand of Lumber,’’ and its necessity is 


shown by the above example. Many operations, of 
course, show the same amount in both columns. The 
next column bears the caption ‘*Cost per Thousand on 
Trimmer Tally’’ and is designed especially to accommo- 
date the logging accounts. All millmen know the trim- 
mer tally overruns the log scale. In case the overrun is 
10 percent, the amount extended to this column is the 
amount shown in the preceding divided by 110 percent. 
In all except the logging accounts both these columns 
are alike. 
Lath and Shingle Cut. 


The next column reads ‘‘ Cost per Thousand, Including 


‘Lath and Shingles,’’ and shows the cost with the lath 


and shingle cut reduced to board feet and added to the 
trimmer tally, or the actual net cost. The amount ex- 
tended to this column is the ratio between the actual 
trimmer tally and this tally with lath and shingles re- 
duced to board feet added, divided into the amount 
shown in the preceding column. Thus, if the trimmer 
tally, plus the lath and shingles (reduced to board feet), 
is 120 percent of the trimmer tally, the amount shown in 
this column will be the amount in the preceding column 
divided by 120 percent. 

The next column is headed ‘‘ Department Cost,’’ and 
carries only the total of each of the three divisions first 
mentioned, namely, logging, manufacturing and non- 
productive. The next and last column shows the average 
cost for the year to date and to the right of it is shown 
the total production for the year for each department. 

A few words about the methods of reconciling the 
apparently unrelated items of lath mill, shingle mill, 
planing mill and shipping and we think our method will 
be clear. First, the lath and shingle mill items will be 
considered, as they are treated exactly alike. The column 
headed ‘‘ Operation Cost per Thousand Feet or Pieces,’’ 
of course, shows how much it cost to make each item, 
per thousand pieces. The next two columns are left 
blank opposite these two items, 


The Planing Mill. 


We will now consider the planing mill for a moment. 
We, of course, use the number of feet surfaced as the 
factor in determining the amount shown in the ‘‘ Opera- 
tion Cost per Thousand Feet or Pieces’’ column. There 
is no necessity of any amount showing in the next col- 
umn opposite this item (this column can be left blank 
for all the manufacturing accounts, as it is especially 
designed for the logging accounts, as explained earlier 
in the article). 

In the column headed ‘‘Cost per Thousand of Trim- 


mer Tally’’ this item is entered in the ratio between the 
number of feet surfaced and the total shipments. Thus, 
if the planer surfaced 2,000,000 feet and the shipments 
were 6,000,000 the amount shown would be one-third 
the amount in the first column. Some accountants will 
disagree with this arrangement, saying the planing mill 
should .be treated on the ratio between feet surfacec 
and trimmer tally. We disagree for the following rea 
sons: Some months show a very much larger percentagt 
of surfaced material sold than others. As surfaced lum- 
ber brings a larger price than rough, when a large part 
of the product is planing mill material, the averag: 
selling price is naturally high. 

As profits are figured on the humber of feet sold at 
the difference between cost and selling price, it is only 
just that the month having the higher selling price 
should also bear its full burden of added cost, not in the 
ratio of feet surfaced to trimmer tally, with which it 
has no affinity, but in the ratio of feet surfaced to feet 
shipped. As a further argument it is possible that the 
feet surfaced should be more than the trimmer tally. 


The Shipping Account. 


We now come to the shipping account. The cost shown 
in the first column is constant for all, as the amount 
represents the total shipments of all material reduced 
to board feet, divided into the amount expended by this 
department. You will now understand that all items of 
manufacture are extended in the next column, which we 
head ‘*Cost per Thousand, Including Lath and Shin- 
gles,’’ in the ratio between the total output of the mill 
with the lath and shingle cut reduced to board feet and 
the trimmer tally. Thus if the lath and shingles add 
20 percent, the amounts shown in the preceding column 
are dividea by 120 percent, except .ue lath and shingles, 
which are entered at the actual cost, discovered by divid- 
ing the amounts expende7 by the total feet cut, and the 
planing mill and shipping items which are entered at 
the same figures as shown in the preceding column. We 
now total the three divisions of logging, manufacturing 
and nonproductive items as shown in this column, extend 
the three footings found to the ‘‘Department Cost’’ 
column, add the three totals and we have the cost per 
thousand f. o. b. cars. 

It has taken some space to make this explanation and 
it may sound rather involved, but is really extremely 
simple as well as accurate. 

GrorRGE L, HOLMEs. 

Donner, La., September 3, 1910. 





THE PROBLEM OF THE LOW GRADES. 


} 


The lumber manufacturer is certain henceforth to 
lave «a large supply, and often an over-supply, of low- 
grade lumber. Approximately one-third of the entire 
lunber production of the country ‘now consists of 
grades no better than No. 3 hardwood or No. 4 and No. 
5 pine. With the cutting out of the virgin timber and 
the closer utilization, which take place year after 


year, there will unavoidably come a larger proportion 
of these low grades. A high percentage of the best 
grads can be produced only from large-sized virgin 
timl; :—timber which in general it will not pay to 
gro’ under forest management. Comparatively young 
tim ‘second growth’’—yields little high-grade 


mes of low prices the lower grades are always 
lest to sell. In times of high prices the con- 
‘uys the low-grade lumber and manages to get 
vith it because it is cheaper. In times of low 
ne buys the higher grades and refuses to take 
er grades at reduced prices. For example, the 
can now get No. 1 hemlock piece stuff for the 
iat three years ago he paid for No. 2, and he is 
s ¥ it right along. No. 3 hemlock which when 
} were higher was sold for sheathing now sells 
SI to the box factory and the builder uses No. 2 
8 ling. 
high grades of all the better woods, especially 
oods, will bring better prices as time goes on. 
supply of these grades is limited and there is 
competition among them. Apparently this will 
ve the ease with the common and low grades. The 
' of structural softwood lumber will be held to a 
level by the competition of cement, concrete, brick, 
e, tile ete., the use of which will largely increase 
the country grows older and builds in more sub- 
intial and durable fashion. The prices of the lowest 
‘ades of both softwoods and hardwoods will be held 
be over-supply as well as by the introduction of 
‘ostitutes, 
it is evident then that we must recognize these two 
udamental propositions: first, that if we continue to 
“ww all timber of log size into lumber we shall have a 
constant over-supply of low grades stuff; and second, 
iat because of this over-supply and the competition 
0! substitutes we can not expect a very considerable 
‘ucrease in the price of the low-grade material, even 
it the prices of the high grades go up a good deal. 
What then ean be done with the low grades? One 
plan which is given serious thought by prominent lum- 
bermen is to secure, if possible, lower freight rates 
‘or the lower grades on the assumption that if such 
lumber could be brought to consuming point for, say, 
1.50 to $2 a thousand less than at present it could 
be profitably marketed. However, it does not neces- 
sarily follow that increased consumption would take all 
of the material offered, and still less is it likely that 
the low rates in themselves would be stimulus enough 


greatly to raise the price obtained by the manufac- 
turer. Low rates on low grades should be granted by 
the roads in recognition of their own maxim of charg- 
ing ‘‘what the traffie will bear,’’ for these grades will 
not move far under high rates. Differential rates in 








CORDWOOD FOR DISTILLATION SAVED FOLLOWING 
CUTTING. 


favor of low grades are also desirable as one means 
of promoting fuller forest utilization, but in no way 
ean they be considered the entire solution of the 
problem. In fact, if obtained, they would be only a 
small part of it. 

The real solution of the problem of the low grades 
may turn out to be the manufacture of a smaller 
quantity of such lumber. If lumber which will make 
little but low-grade lumber must be cut, can it not be 
worked into some other product than lumber? So far 
invention has supplied only two methotls of utilizing 
on a considerable scale the material which should not 
be made into lumber. They are the manufacture of 
pulp and distillation products. Were all the low-grade 
timber of the country suddenly diverted into these 
channels there would be an overproduction greater 
than that in the lumber industry, but any such sudden 
flood of pulp and distillation products is not likely to 
occur because the plants in which they are made— 
especially pulp—require large investments and are suc- 
cessful only when operated by highly trained experts. 
In addition, markets for distillation products are some- 


_what difficult to find. However, instances of profitable 
utilization of this kind are frequent enough to en- 
courage the enterprising lumber manufacturer. 

A quarter of a millon cords of slabs and other saw- 
mill waste is now used each year in the pulp mills, and 
it is questionable if it would pay to send much 
stuff to them that is now made into lumber. This 
would seem to be true of hemlock and perhaps some 
of the hardwoods. Yellow pine waste eventually should 
become a large source of turpentine and hardwood 
waste should supply much larger quantities of alcohol 
and other products than at present. Theoretically, the 
waste from the yellow pine mills will produce as much 
turpentine as is now obtained by boxing live timber. 
Theoretically also there is enough hardwood waste to 
produce the alcohol needed in the industries. Still 
further, the waste in the manufacture of spruce, hem- 
lock and cottonwood lumber would make all the paper 
the country needs. Such perfect utilization is, of 
course, only a dream. Yet as time goes on we will ap- 
proach more nearly to the complete utilization which 
is desired by both the theorist and the practical busi- 
ness man. 

Just enough examples of full utilization are now 
found to give hope for its further extension. One of 
these is furnished by the hardwood operations of the 
Cummer-Diggins Company, at Cadillac, Mich., which, 
as is well known, works up both its sawmill and 
woods waste in a distillation plant. In the first place, 
this company logs unusually clean, which it is enabled 
to do by means of steam skidders and its own logging 
railroad. After the logging is finished, men go over 
the tract and make cordwood from every tree- and 
branch above 3 inches in diameter, which amount to 
about fourteen cords an acre. The final result is that 
nothing is left on the ground but fine brush for which 
there is at present no possible use. Since the cutover 
land eventually will be farmed there is no motive to 
leave the small timber for a second crop. The thing 
to do is to save all of the present stand. The oc- 
companying illustration shows the eordwood saved for 
the distillation plant after logging is completed. Not 
a stick of any size is wasted. 

Of course, the majority of lumber companies are not 
so situated that they can make a cleanup as does the 
Cummer-Diggins Company. On the other hand, the 
same intelligence and energy which this company has 
displayed in solving its waste problem would devise 
means for obtaining profit from much material that 
now goes to the burner or is left in the woods to feed 
forest fires. 

R. 8S. KEeoee. 
BA BBO IOI 


Charles Cuppel, of West Allis, Wis., recently sold 
1,000,000 feet of standing timber in Shawano county, 
Wisconsin, to A. W. Winentsen, for $5,000. 
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REALM OF THE RETAILER. 


The Man that Wants It All—Newcomers Who Know More than Their Predecessors—Getting the Wrong Kind of Customers— 
Attractive Reading in the Trade Journal—Handling Lumber in the Snow. 


DEALERS WHO WOULD OWN THE EARTH. 


I was just that bad that on one occasion I rejoiced 
to see a dealer come out the little end of the horn. The 
town in which he operates has three yards, and for 
five years, from 1901 to 1906, this dealer ruled the 
market with a heavy hand. He had no respect for a 
competitor, His method was to get trade by fair 
means or foul, and during those five years each of the 
other yards changed hands. One of these dealers who 
sold out in the spring of 1904 said he could see no 
sense in spending the best part of his life in a losing 
game, consequently he sold his yard and located else- 
where. 

I was in this town in the summer of 1903, and it was 
plain that this dealer was bound to rule or ruin. So 
far as I could learn he was doing at least a half of the 
business of the town; he said he was doing three- 
quarters of it, but I thought he was stretching it to 
some extent. Now if this dealer’s methods had been 
so much superior to those of his competitors as to hon- 
estly win this proportion of the trade I should have 
less to say about it. But his methods, instead of being 
superior to those of his competitors, were inferior. 
The large business he was doing was a benefit to no 
one except the consumer who was enabled to buy his 
material remarkably cheap. At the first glance you 
would say the dealer was a man who, in whatever he 
would undertake, would go head on. He had a supply 
of steam that seemed to be inexhaustible, but the 
governor on the engine was not good judgment. It 
was some old rattletrap of a thing that.one might 
imagine was picked up out of a junk heap. 

I remember asking him if a fair profit was being 
made on the material that was sold in the town, and 
he said he thought the returns were fair, and at the 
time he was saying it he lighted a cigar which, when 
fairly located in his mouth, pointed at an angle of 
about 45 degrees toward the ceiling. When a man 
wears his hat pitched forward, or holds a cigar in his 
mouth pointing upward, you can set him down as a 
fighter, which is not saying that he is a consistent 
fighter, a fair fighter, or anything of that kind—but 
he is a fighter. And when a man is a fighter in the 
right cause, and knows how to fight legitimately and 
honorably, Glory be unto him! But you have seen 
fighters who were the most stubborn fools that ever 
lived. All they have to back them is a disposition to 
fight, and when that is their only asset, everybody 
wishes they could be thrown back into the mill, 
ground over again and come out higher grade speci- 
mens of humanity. When a man’s object in fighting 
is to get a bigger slice of the world than he is entitled 
to; to beat others out of their just deserts, I would 
say to Mother Nature, ‘‘If you can do so, toss him 
back into the mill, reduce him to pulp, and let’s see if 
the next time he comes forth he will not present a 
better front.’’ 

You know, of course, what this greed to own the 
earth is doing all over the country. It is breeding 
socialism. The common people are crying for a change 
—for achance. The revolution has begun. It is work- 
ing in polities, in society. The leaven is bubbling 
like a geyser spring, and he is blind who cannot see 
that by and by the monopolist, the grasper of the 
earth, will be the most despised of all the earth. It 
is the duty of the man—of the citizen—to watch the 
trend of the times and add his mite toward swinging 
our great country toward the star of prosperity whose 
bright rays beckon us forward if only we will heed 
them. 

ADVENT OF A NEW ELEMENT. 


This 3-yard town is a good trading point. The census 
will say that it has a population not far from 5,000. 

















“You can set him down as a fighter.” 








The town is growing, and is surrounded by an excellent 
agricultural country. Besides, the products turned out 
from the shops easily run up to $150,000 yearly, and 
a point of this kind is not to be sneezed at, to state it 
classically. There is not an excellent trading point 
that some dealer hasn’t an eye on. If the conditions 
at present are not favorable for his locating there, he 
thinks they may be later, and he remains on the watch- 
tower. If yours is a good retailing point it would be 
strange indeed if some outside dealer is not waiting to 
avail himself of its advantages when the opportunity 
offers. Don’t you know how the lineyard proprietors 
are watching for these chances? A dealer told me that 
he had been approached more than a dozen times by 
lineyard companies to sell to them. 

An outside dealer had been watching this town and 
waiting for a chance to wedge in. He recognized the 
fact that the monopolistic dealer was a lion in his 
way, but there are men who have no more fear of lions 
than Colonél Roosevelt has. In 1906 this outsider 
bought one of the yards in the town, and one of the 
first things he did was to fly a flag of truce in the 
face of the man who had been riding roughshod over 
his neighbors. He said he was there to make money if 
oniy he would be permitted to. His object was to 











“Made him wince and lower the angle of his cigar.” 


play fair. The business of the town was of a volume 
that all could live if only they would hang together in 
a neighborly way. But the dealer to whom such a 
proposition was made would brook no such insolence. 
Thus far he had been able to take care of himself, and 
he should continue so to do. Very well, if that was the 
way he looked at it, it behooved the other man to try 
to take care of himself. And the fight was on. 

This newcomer was made of different stuff than the 
man who preceded him. He knew more about the re- 
tail business in a day than his rambunctious com- 
petitor ever knew, and he loaded his guns with this 
knowledge. He brought into play his buying ability, 
his collecting ability, his advertising ability, his abil- 
ity to please the consuming community. It was a 
race between a thoroughbred hoss and a raw colt. The 
shots that were poured into the competitor made him 
wince and lowered the angle of his cigar. For two 
years there was no cessation. For awhile the com- 
petitor took the gaff like a good sportsman, but then 
the yellow streak showed up. He had lost 30 percent 
of his trade, and it was time now for him to fly the 
flag of truce, but it was disregarded. There is nothing 
like licking some men good and plenty, and the last- 
comer continued to wallop it to him. 

When the former guerrilla had learned submission to 
common sense and a superior order of brains, the 
market settled down to a paying basis. The last spring 
I was in the town and the man who fought so per- 
sistently for it was doing 45 percent of the business, 
and I was told that the old dealer was doing the 
smaller part of the balance. He had degenerated into 
a third-rate principality. 

Some of the dealers who read this will recognize the 
town in question. They have not forgotten that the 
contention lost them money, yet I doubt if one of 
them will regret that the old disturber of the peace was 
whipped to a standstill. A dealer in a nearby town 
remarked, ‘‘He was the greatest disturber of trade I 
ever have known. He had no respect for prices, the 
ethics of trade, or anything else in a trade way that 
was decent. He needed the spurs put to him and he 
got them.’’ 

BOOKING BAD CREDITS. 


When writing on this subject not long ago in these 








columns, C, V. Chance, manager of the yard of the 
Hawkeye Lumber Company, at Mystic, Iowa, said, ‘‘If 
each manager would look at each account as he would 
at drawing his salary all money would be easy, as all 
accounts would be paid.’’ 

There is a good deal to think about in that one 
sentence. Drawing a salary comes a little nearer home 
than it does when a bad account is made. The average 
manager naturally is more interested in receiving his 
salary than he is that his employers should be able to 
collect some particular account, as in the one case the 
loss is his, while in the other it falls upon his em- 
ployers. 

Mr. Chance is very charitable to ascribe this loose 
method of doing business to managers, as there are 
numberless proprietors who fall into the same slipshod 
way. A dealer who is doing a very moderate business 
told me that he had accounts footing up $400 on his 
books that were dead ducks. 

It would be fruitless to argue with this dealer, as 
he would agree with you. He understands the situation 
thoroughly. Ask him why he should sell lumber to 
customers whom he had not-good reason to believe 
would pay him, sooner than he would lend those same 
custemers a like amount of money offhand he would 
say th€re was no good reason why he should. He 
knows that the lumber he sold them represented good 
money. He had to pay good money for it. He might 
as well throw a $10 bill out the back door as the lum- 
ber that the bill would buy. 

There are, of course, dealers who would say that 
when the lumber was sold they did not know but the 
account would be paid, yet I would bet $4 that not one 
in fifty bills that turn out bad is sold except under a 
mental protest. There is a doubt as to the reliability 
or responsibility of the customer. 

Not long ago, by the way, a dealer asked me why I 
placed a distinction between those two words. For the 
reason that they are distinct. A man may be reliable, 
yet irresponsible. You know men by the dozens whom 
you would trust as far as their reliability is concerned. 
They are perfectly reliable inasmuch as they are hon- 
est and mean to pay. But circumstances may arise 
which will prevent their paying. They may lose their 
positions, become sick, die, and then what? The ace 
count could not be collected. I should say that a man 
is responsible when a debt can be collected of him, He 
has money ahead of that which he receives on a pay 
day. A spell of sickness does not drain his purse, and 
if he should die, his estate would be good for the debt. 


Unreliable Yet Responsible. 


Doubtless you have known men who were not reli- 
able but who were thoroughly responsible. You 
wouldn’t take their word through a rail fence. They 
will stretch the time of payment to the limit, yet by 
process of law they could be made to pay every time. 
Notwithstanding the unreliability of these men they 
are responsible. 

A Chicago credit man said to me, ‘‘It would not do to 
eliminate reliability from the credit system. We sell 
a great many goods to merchants who are reliable, but 
whom we know are not responsible. Reliability is a fine 
quality up to a certain point, but the man who has cnly 
reliability back of him we watch closely. I will illus 
trate the point with two instances: Out in western 
Ohio we have a customer who evidently is the soul of 
honor. He is a young man, has small capital; we limit 
his credit and keep posted on him regularly. If we 
should learn that he had a bad habit his credit would b: 
withdrawn. We know, too, there is no telling when the 
‘reliable’? man may go wrong. All over the country s° 
called model men, Sunday school teachers and even min- 

















“Notwithstanding unreliability these men are responsible.” 
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“They might tell me to go and soak some of my diamonds.” 


isters show that their alleged reliability was covered 
by a cloak. We have another customer down in Indiana 
who is worth, we know, more than a hundred thousand. 
Besides his store, the stock in which is paid for, he is 
interested in a bank in the town. He could come into the 
house here and buy half the goods in this alley and no 
questions would be asked. He might take them out 
and burn them for aught we care, for we think he would 
be responsible for the last cent.’’ 

This credit man, in my opinion, gave definitions of the 
two words which will be plain to all. 

Of course, there are thousands of dealers who do not 
draw the distinction, and perhaps it is well they do not, 
for if it were drawn closely many of the best meaning 
men in the world would have to lie out in the open, 
without a roof to cover them, as some dealers store their 
lumber. 

There are dealers who believe in taking risks for the 
purpose of insuring further trade. The late Fred Bar- 
nett, of Ripon, Wis., was one of these. I repeatedly 
heard him say he did not think it good business policy 
to draw the lines of credit too tightly for fear of an 
unfavorable reaction. I have known nothing about Mr. 
3arnett’s estate since he died, but owing to his policy 
of credits I have been curious to learn the amount of 
worthless aecounts on his books. There may be another 
phase to this; Mr. Barnett was one of the kindest-hearted 
men that ever lived, and that kindness may have 
prompted him to charge goods when a strict, hardheaded 
business policy would have urged against it. 


1 do not believe, however, that the man in business 
can too elosely identify his money with the goods for 
which money was paid. There is a slight chasm between 
them, but a close analyses shows that they are one and 


the same. Money tas paid for them; without this money 
they could not have been bought; it is expected that 
their sale will bring money, hence you see money is the 
subject and goods only a medium, or accessory. And 
[ think you will agree with me that too many of us look 
at it from a different standpoint. I am morally certain 
that ‘f I should move to another town next week, and 


under the pretext that I wanted lumber to fir up around 
my ‘welling I could get it on time, while if I should 
ask these same dealers to lend me an X they would 
ask if I took them for bankers. I could get the 


all right, but if I wanted money they might 
to go and put some of my diamonds in soak with 


A GOOD EXAMPLE. 


Sevoral weeks ago when in the office of the Bovey- 
‘umber Company, in Minneapolis, Mr. Jackson 
company expressed much interest in the com- 
articles on various subjects pertaining to the 
rade which have been published for months in 

urnal. He said that collections was a subject 
© should like to see treated by dealers, and as if 
tl itor of the paper were a mind reader, it was an- 
d in an issue or two thereafter this conversation 





“He hardly coyld wait for me to load him out.” 


that Mr. Jackson’s choice of subjects would be the next 
one considered. 

Slips of paper on which had been written the names of 
the towns in which the Bovey-Shute company has yards 
would make a handful, and I asked Mr. Jackson, why 
not write to some of his managers and ask them to con- 
tribute papers in the contests. I believe he did so, as 
the third prize winner was Harry G. Hansen, agent for 
the Bovey-Shute yard, at Williston, N. D. 

The paper was well written and jammed full of good 
ideas. The prize received by Mr. Hansen will not keep 
him through the winter, and while honor will not buy 
beefsteak and flour up in North Dakota except on credit, 
there is such a thing as honor as well as money. Mr. 
Hansen has reason to feel elated that of all the communi- 
cations received on the subject his came third under the 
wire, for let me tell you this: Any writer in these con- 
tests who comes even third under the wire has ideas to 
burn. 

Now, I don’t want to dictate concerning the conduct 
of the Bovey-Shute Lumber Company, for, with the money 
and talent the company is made up of, if I should at- 
tempt to do so, the next time I should go into its office 
it might tell me to get out! And that I wouldn’t like. 
So, all I am going to do is to say what I would do were 
I wearing the shoes of the Bovey-Shute people, and 
surely no offense can be taken to that. 

Maybe the managers for the many yards of this com- 
pany are subscribers for the AMERICAN LUMBERMAN. 
I don’t know as to that, as my knowledge of the sub- 
scription list of the paper is no greater than yours. I 
lose no perspiration over the subscription department. 
All I have to do is to pound Little Dutchie on the back 
and implore him to cough up the ideas so that I can 
hold my job. 

I would see to it, however, that every manager on the 
list had a copy of this article of Mr. Hansen’s on coi- 
lections, believing it would set them thinking along this 
line. ‘‘There is Hansen, of our company, at Williston, 
he seems to be doing something. Blamed if he hasn’t 
written an article on collections, sent it to the greatest 
lumber paper on earth and got third prize!’’ Wouldn’t 
it be natural for them to think that so long as Hansen 
has been making such a study of this branch of his 
business it was up to them to dig in a little harder? 
For don’t they know that the salary list is adjusted in 
the general office, and that the most competent men get 
the most money? If I was Mr. Bovey I would fire that 
article at every one of them, believing it would have a 
tendency to raise the grade of managerical ability all 
along the line. 

At this time I want personally to congratulate Mr. 
Hansen on his article. I read every word of it. In it 
are given the expressions of a wise man in his line. And 
if every dealer in the country should read it and let it 
soak in, some of them would know more about collecting 
than their practices indicate. 


LATE FALL CUSTOMERS LESS CRITICAL. 


This idea was first broached to me by a dealer at one 
of the big association conventions, since which time its 
truth has been verified by three others to whom it was 
repeated. This dealer at the meeting of the association 
said that of all times he liked best to sell lumber was 
when cold weather was coming on and the farmers wanted 
material to patch up with around their barns and sheds. 
‘*By gum! Anything goes with them then,’’ he said. 
‘*When a customer is in the yard in the spring he will 
pick around as though he was a connoisseur, but when 
he has to kick his toes to keep them warm a knot doesn’t 
look half so large.’’ 

‘*Never had thought of it, but now you speak of it, 
it seems to me there is something in it,’’ another dealer 
remarked. ‘‘I know that when farmers come in for such 
lumber they are in a mighty hurry to get away. I re- 
member that last fall one of them came in when it was 
snowing, and he hardly could wait for me to load him out. 
It was growing cold fast and he said his cattle were 
getting the humps—humping themselves because of 
the cold I suppose. He said it beat the lower regions 
why a man should put off shed building until that time 
of year, but that was just what he had done. The point 
with him was not to get any particular grade, but to get 
boards that would answer the purpose and get away with 
them.’’ 

Another dealer said he had not considered the ‘‘ prop- 
osition,’’ as he called it, but come to think of it, he could 
vouch for the truth of it. ‘‘I used to run a store,’’ said 
he, ‘‘and can remember when there came an early winter 
day men would come in for boots, and they would buy 
about anything they could pull on their feet. One 
severe day some of the choppers up in the foothills 
came in for jackets and they bought them as fast as they 
could get their sizes. That they were warm jackets 
was the only question that appeared to interest them. 
I don’t doubt but at other times they would have been 
more critical. From this experience I believe you are 
right about the lumber, though the farmers around here 
take care that their sheds shall be in order before severe 
cold weather puts in.’’ 

A Colorado dealer was the last man to express an 
opinion. ‘‘From the carcassés of cattle you have seen 
along the railroad you must know that out here we think 
that cattle can stand almost any kind of weather, yet 
there are men who keep cattle in a small way who care 
for them like white folks. When winter comes on it 
drives these men to quick action. They are in a hurry 
to get their sheds in shape. There is no grumbling then 
about the grade of lumber they get. Can they get it? 
is the question they ask, and if so they are satisfied 
to, take anything. At times they have been in too great 
a hurry to have explained to them the stuff that is best 
adapted for their purpose. They are in and out in the 


























“He does not relish the railroad agent breaking in on him.” 


shortest times as if tomorrow was the only day coming.’’ 

Maybe others of you have had a like experience. It 
seems to me that it is highly probable that the idea is 
founded on truth. When farmers are in a hurry to get 
their stock under cover the hurry to so care for them is 
the main thought that is worrying them. It is then 
lumber, lumber that they want, without giving much 
thought to the kind of lumber. At any rate the testi- 
mony of these four reliable witnesses in court would go 
far toward establishing a pretty good case. 


IN WINTER DRESS. 


It is somewhat early to talk about winter, still we have 
discarded our straw hats, the most of us have laid off 
our summer suits and put on woolen underwear, which 
are indications that cold weather is on the way. No one 
knows how soon snow will be falling in Canada and 
North Dakota, and the first thing we know the cold 
breezes may be playing tag with the rest of us. 

There are dealers who object to receiving stock in the 
winter, and who want to start out in the spring with 
enough material to meet any demand, and it is safe 
to say that these already have ordered stock from the 
west coast, and possibly from the South, that will be 
placed in pile before the howling old days come. There 
are others whose methods are different; who desire that 
at the time of their inventory their stocks shall be as 
light as possible, and these are in less of a hurry to order. 
Still others go ‘through the winter as light as they con 
veniently can, placing their orders in time for the stuff 
to reach them before the opening of spring trade, and 
oftentimes these latter find themselves all balled up. 
If spring business opens at an earlier date than they 
had expected, they will be shoving out lumber and re- 
ceiving it at one and the same time, which is not always 
as convenient as it might be. One of the most succegs- 
ful lumbermen of the country says he does not want to 
be obliged to do two things at once, and for this reason, 
before the advent of spring his bins are filled. Generally 
a good deal of estimating is to be done in early spring, 
and at this time he does not relish the railroad agent 
breaking in on him with the news that there are half a 
dozen cars to be set in. 

This dealer remarked that when the wholesale dealers 
thought that there would be little more lumber sold to 
the fall trade there would be little more for them to do; 
it had been his experience that he could buy to as good 
advantage as at any other time. He also said that often 
there were odds and ends in wholesale stocks that were 
as good as straight stock to him, and from the price of 
such stock he could get a shaving off. ‘‘If my lumber 
costs me on an average $22 a thousand, and I can get a 
knock-off of 50 cents a thousand, it pays the interest, at 
6 percent, on the investment for four months, and during 
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that time the lumber can be put in piles properly and 
it will be seasoning.’’ : 

There is no telling how many loose shingles and lath 
are scattered around in the yards, and how many piles 
would be improved by rearranging—not in your yard, 
of course, as in your yard you keep slicked right up to 
the minute, but -in the other fellow’s—and the first 
of winter is an excellent time to clean up things, as the 
housewife would sweep out her rooms following a dust 
storm. There is a good deal of sitting around in the 
office during the winter, and when one leaves the warm 
room to get a breath of air in the shed he thinks all the 
more of himself if in the way of disorder there is nothing 


to do violence to his taste. With some of us this taste 
.is an undefined quality, as it has not even graduated from 
the kindergarten, but not all of us are in that fix. 

Then there are the horses to look out for. I wouldn’t 
snap my finger for the religion of that man who is 
not kind to the lower animals, barring cross dogs and 
snakes. If, for no other reason than that almost to a 
man the lumbermen care for their horses well would give 
me a mighty high opinion of them. 

Late last fall when I called at the office of a dealer I 
was told he was at the barn, in the rear of the yard. 
He was making tight every crack that he could find 
that would admit cold air to the stalls. There is more 


or less give in the material of which the average barn is 
made, and year after year cracks will develop. ‘‘In cold 
weather I don’t like to come out here and see frost on 
the horses,’’ he said. 

Neither did I like to see frost on my old black cow 
when she was on earth. Her stable was not frostproof, 
and when I saw it sprinkled over her glossy hair, and 
she would look at me with her liquid eyes as though I 
ought to know she was uncomfortable, I felt like sta- 
bling her in the basement by the furnace. 








FURTHER SUGGESTIONS CONCERNING COLLECTIONS. 


Judicious Treatment Productive of Good Results in Dealing with Slow Payers—Some of the Various Ways of Inducing Pay- 
ment of Long-Standing Accounts—The Yard Location Contest. 


DIPLOMACY HELPS. 


This matter of collections has been and still is one of 
the most difficult that the lineyard operator has to contend 
with and it has caused him to let the percentage gain on 
his investment dwindle down until he is sometimes merely 
making interest on the investment. This he could do at 
any time by investing in government bonds and relieving 
him of all worry. 

There are a great many different ways to aid collections 
and the very first should be: When selling the material to 
be very careful to whom the sale is made, and after it has 
been made, should the person who is buying ask for any 
favor in the way of easy payments, it would be a good plan 
to state to him that the figures are on a cash basis, on 
account of money being close, and that he has been allowed 
a discount for cash. This plan sometimes makes a cus- 
tomer feel that he is being given some consideration for his 
ready cash. If then he does not feel disposed to pay cash 
you can in most cases name your terms, which in no case 
should be for longer than sixty days. Should he then fail 
to pay it would be a good plan to see him personally and 
try to get payments in cash or note. If the latter is made 
you can dispose of it to a local banker who is in the money 
loaning business and get the cash, and the customer pays 
the interest. 

Other ways that have met with success have been per- 
sonal appeals in a friendly way—the friendlier the better 
for the trade—saying, for instance, that having an unusuai 
amount of freight money to raise to lift some cars and 
not knowing where to turn to get the ready cash, and know- 
ing him as we do, we feel sure he will help us out with his 
account. Even though it is small, it will help, and this plan 
always has been a good one for the writer. e 

Sometimes, after repeated efforts on the part of the man- 
ager to make collections have failed, a personal letter writ- 
ten by the manager but sent out from the general office and 
signed by someone as auditor will bring in some accounts. 

A manager should at all times be familiar with his 
accounts, so that if opportunity offers he may be ready to 
present his bill. He ‘should also, at stated periods, which 
generally is the most convenient at the first of the month, 
see those who are owing him, and live in the city, and send 
statements to those in the rural districts, as this will keep 
ever before them that the accounts are due and should be 
looked after. N. O. SWANSON, 
Manager Leidigh & Havens Lumber Company, Delphos, Kan. 


MAKE TERMS WITH SALE. 


With what experience I have had with the collecting and 
settlement of lumber accounts I have found it one of the 
most interesting occupations I ever have come in contact 
with. It is a profession and, like all other trades, there 
are tricks connected with it. It is a settled fact that the 
time to make your collection is the time that you sell your 
lumber. I do not mean by this to get your money right 
then, but I do mean that that is the opportune time to 
pave the way for getting your money when the job is com- 
pleted. Suppose now, that a job is completed and every- 
thing is in readiness for a settlement, but all of a sudden 
something very unexpectedly happens and the owner does 
not get the money looked for and therefore is unable at 
that time to meet the obligation. ‘Then is the time for us 
to get busy in the way of protecting ourselves. First of all, 
have the account O. K.’d by the contractor and owner, then 
if possible turn it into a note, and as soon as you get the 
note make a trip direct to the clerk of the district court 
and file a mechanic’s lien upon the property for the full 
amount of your account. If it is in a note of course it will 
draw good interest and provide for attorney’s fees in case 
of a suit. In this manner you are protected fully and nine 
times in ten you will come out all right in the long run. I 
can see no particular reason why any retail lumberman ever 
should lose an account of any size under ordinary condi- 
tions. Of course, they are bound to come once in a while, 
but we have a lien law that protects us in every detail, 
and if we do not take advantage of it then it is our own 
fault. Statistics show that the average man builds only 
one house in a lifetime. Suppose, now, that we let our lien 
term expire and rely on his honesty or a suit to obtain 
judgment. About seven times in ten a judgment of this 
kind is not worth the paper it is written on. Why? Be- 
cause the customer owns only one house and that house is 
the outcome of the material taken from our yard. Sup- 
pose now that we obtain a judgment, send out the sheriff 
to levy upon the property; what does he find to levy upon? 
Nothing. For the owner comes back at us and claims the 
house for which we furnished the material is his home- 








stead and the law protects him in that respect. So now 
what shall we do? Nothing but profit by the experience 
und swear by all that is holy that it shali not occur again ; 
but pretty soon here it comes again in the same old way. 

Occasionally, or I think I may say very often, we find a 
yard manager who does not like to file a lien on his cus- 
tomer’s house for fear of making him angry and thereby 
losing his future business, and in answer thereto I would 
suggest that we are better off without that particular man’s 
business, if we have to furnish the material free of charge 
in order to have the honor of doing business with him. 
This little difference usually can be overcome, however, by 
talking with your customer’ in a businesslike manner, 
stating to him that you are simply acting as a matter of 
business and precaution and explaining to him that this lien 
will in no way lower his credit or reputation in the least. 
Usually it will bring the right results and will help to 
establish for you a reputation of being strictly business, 
and thereafter when your customer buys a bill he will buy 
it with the intention of paying for it and not trying to use 
the lumber company for a building and loan association 
or a bank or something of that kind. 

The next thing we have to contend with is our little $20 
and $30 accounts; something that we think is all right 





YARD LOCATION. 


What is the best location for a retail lum- 
ber yard? 

Downtown ground rent is high; does it pay 
to be located there? 

Farther out ground rent is cheaper; will 
business follow you there? 

Is it absolutely necessary to be on a rail- 
road; if not, what about haulage? 

For the best letter on Yard Location we 
will pay $15; for the next, $10; for the 
next, $5. 

Write a letter to the AMERICAN LUM- 
BERMAN on this subject. What do you 
think? Contest closes Nov. 1. 

AMERICAN LUMBERMAN 
315 Dearborn Street 
Chicago, Ill. 











and the man is in all probability good but hard to collect 
trom. This is the time that you have to use your think- 
ing ability to figure out the best way to get your money 
and yet get his future business. I had a little instance of 
this the other day. We had a very good customer with 
whom we had been doing business for years. However, the 
_time has come when he ceases to do much business with any 
lumberman, and we were straightening out some old ac- 
counts with him. We succeeded in getting all the principal, 
vut in the final windup took a note for $35 for interest on 
a part of the principal. The note became due, and I 
happened to be in this town, so called on the persons who 
had signed it; there were two of them. I got them cor- 
nered and had a talk over that and other things in general. 
Finally we got down to brass tacks and I told them we felt 
that we would like to get all cleaned up, and asked that they 
settle the note that same day. They tried to talk me out of 
it, saying, “Oh, well, that note is for interest; you got the 
principal, what more do you want?’ I explained to them 
that we had to pay interest on the money we borrowed, and 
so forth, and talked with the first man about an hour. 
Finally I decided he was financially embarrassed, so I started 
in on the second one. ‘Sam, just to show you my heart is 
in the right place, give me $25 and I will give you that $35 
note.” Without stopping a minute he said: “By George! 
I will do it.” So right then I got him over to the bank 
and got the aforesaid $25, and then he wanted the note. 
I took him down to the yard and proceeded to look through 
my grip for the note, but I had left it at the general office. 
He said a receipt was just as good, so I gave him a receipt 
for $25, and we both went off up the street; he was happy 
and so was I. We got to the corner and I saw the first 
fellow who had signed the note across the street. He 
motioned for me to come over. “Now, look here,” he said, 


“I am not going to let you lose that other $10 and will 
pay it to you in a short time.” All right,’ says I, “but I 
think we have treated you right in this matter and think 
you should treat us the same way.” And, sure enough, 
before two weeks had rolled around here came the $10, and 
he is now a good friend of the yard at that point and will 
boost for us when he can. 

There are no two accounts that you can handle exactly; 
the same way, but the main thing is first to get well ac- 
quainted with your man, then look around for his assets 
and find out how he is “hooked up” financially, and you can 
then tell better how to go about him. When you start in 
to run down an account finish it up and then start on 
another. If you start with a whole bunch of them at once 
the chances are that you will come back without any 
money, and in looking over the list will say, “Well, this 
fellow will try and pay next week. The other fellow wil! 
pay when he can;” and so on down the line, and the next 
month you will start out the same way, and the chances 
are you will wind up empty-handed. As I said before, start 
in and run the thing down, and find out all about it and 
turn it into a mortgage or something, if you can not get 
the money, but do not lay it in a pigeonhole until you get 
some definite understanding about it and a settlement of 
some kind made. 

1 could write all day relating to you instances of school 
houses, churches, planing mills, ferry boats, houses, build- 
ings, and so on down the line. In the final windup they 
all relate back to the time of the account and when some 
fellow let the lien term run out and now we are look- 
ing for some other way to get the money, and these ways 
are few and far between. If you are a yard manager for a 
lineyard concern, watch the books as though it were your 
own money ; keep after them as if they owed you personally, 
and give it that same careful attention, and you will find 
when you look at your outstanding Accounts that it has 
decreased considerably and you will feel as though you had 
earned your salary. oO. L. Curb, 

Guthrie, Okla. 
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VALUABLE SUGGESTIONS FOR RETAIL 
DEALERS. 

John William Adriance, Tacoma building, Chicago, 
wholesaler of specialties for retail lumber dealers, is 
issuing some interesting bulletins entitled ‘‘ Practical, 
Simple, Inexpensive, Easy, Common-sense Ways _ in 
Which Retail Dealers May Increase Their Trade.’’ Mr. 
Adriance’s years of experience in advertising sash and 
doors has made it possible for him to put out some good 
sermons on trade getting. The following extracts from 
a recent bulletin are of interest and contain valuable 
suggestions: 

Mail Order Competition. 

1. Never forget that the buyer pays the freight whe he 
buys of mail order houses. 

2. Never forget your advantage in being able to extend 
credit to your customer, which he can not get of mail «der 
houses. Don’t let your customer forget that. 


Following these two points Mr. Adriance refers to 
the case of a dealer who wrote him asking for a price 
on a china closet and enclosing eut taken from the 
catalog of a mail order house. The dealer did sot 
know whose catalog the illustration was taken from. 
Mr. Adriance located the catalog and found ‘iat 
hardware was not included in the mail order price «n( 
quoted the dealer as follows: 


1. The mail order firm in whose catalog that cut ap; a's 
quote that closet in the white, including trim like cut, vith 
glass and bevel plate mirror—no hardware. I am qu: ‘in 


you in the same way. 

2. Their prices are strictly f. 0. b. Chicago. For ‘hat 
reason your price should be made f. o. b. Chicago, 1°: ‘ing 
your customer pay the freight. 

3. The buyer sends cash, with order, or a conside ble 
part of it. I quote you net 10-day price, so you hay: (te? 
days from date of bill to pay me, and you can give your 
customer the benefit of that. if you like. 


This is a suggestion which puts the dealer on Hs 
guard and, if followed, permits him actually to com eté 
with the mail order houses upon the same basis of |\"1¢® 
delivery and payment. The customer is made to se the 
transaction in a different light than when quotation }§ 
based upon a delivered price and the usual terms. 

These are but a few of the suggestions for mect!s 
mail order and other competition which Mr. Adriance 
has compiled and will be pleased to furnish any rtail 
dealer on request. ; 
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ASSOCIATION INTELLIGENCE. 


COMING CONVENTIONS, 

October 25—Georgia-Florida Saw Mill Association, Semi- 
nole hotel, Jacksonville, Fla. 

October 27—National Industrial Traffic League, Congress 
hotel, Chicago. 

November 1—Annual meeting of the Louisville Hardwood 
Club, Seebach hotel, Louisville, Ky. 

November 2.—Western Pine Manufacturers’ Association, 
last quarterly meeting, Hutton building, Spokane, Wash. 

November 7—Lumbermen’s Club of Cincinnati, regular 
monthly meeting. 

November 14-16—Mississippi to Atlantic Inland Waterways 
Association, Pensacola, Fla. 

November 14 to 16—Association of Feed Control Officials, 
Raleigh hotel, Washington, D. C. 

November 16—-Semiannual meeting of the Southern Cy- 
press Manufacturers’ Association, New Orleans, La. 

November 17.—Organization meeting of traffic representa- 
tives of lumber industry, Grunewald hotel, New Orleans, La. 

November 25-26—Lakes-to-the-Gulf Deep Waterways Asso- 
ciation, St. Louis, Mo. 

January 11-12, 1911—Retail Lumber Dealers’ Association 
of Indiana, Indianapolis, Ind. 

January 25-27—Southwestern Lumbermen’s Association, 
Kansas City, Mo. 

February 20-21-22, 1911.—Western Retail Lumbermen’s 
Association, Palace hotel, San Francisco, Cal. 





WESTERN PINE MANUFACTURERS WILL MEET. 

SPOKANE, WASH., Oct. 14.—The Western Pine Manu- 
facturers’ Association will hold its fourth quarterly meet- 
ing November 2 at the office in the Hutton building. 
Notices of the meeting are being sent out this week by 
A. W. Cooper, secretary. A special program is being 
outlined and a large attendance of the members is being 
urged. 





GEORGIA-FLORIDA ASSOCIATION. 


Kk. C, Harrell, secretary of the Georgia-Florida Saw 
Mill Association, has issued a call for a meeting of that 
organization to be held at the Seminole hotel, Jackson- 
ville, Fla., Tuesday, October 25, at 10:30 o’elock. In 
his letter to the membership Mr. Harrell lays great 
emphasis upon the importance of every member attend- 
ing the next meeting as a means of getting in touch with 
trade conditions and finding out what lumber is worth. 
lle urges that those who attend the meetings of the 
Georgia-Florida Saw Mill Association get more for their 
lumber than those who stay at home, and promises that 
every member who attends will get information which 
will more than pay him for the time consumed. 





FEED CONTROL OFFICIALS TO MEET. 

A meeting of the Association of Feed Control Officials 
will be held at the Raleigh hotel, Washington, D. C., on 
November 14, 15 and 16. No definite program has yet 
been announced, but the formal call is out. The occa- 
sion will be one of importance to the very large con- 
tingent of the lumber industry using work animals. The 
most advanced developments will, of course, be brought 
ut and made available to all concerned. 





LAKES-TO-THE-GULF WATERWAY ASSOCIA- 
TION’S NEXT CONVENTION. 


sr. Louis, Mo., Oct. 19.—The lumbermen of St. Louis 
e been asked to contribute $1,000 toward defraying 
expenses of the Lakes-to-the-Gulf Waterway Asso- 
on, to be held in this city next month. Secretary 
!. Bush, of the Lumbermen’s Exchange, has assumed 
‘ask of raising this amount by subscription among 
umber constituency of the city. Secretary Morgan, 
the Merchants’ Exchange, says that from present 
cations there will be 5,000 delegates in attendance 
| he is doing all in his power to see that sufficient 
ls are raised to insure the proper entertainment of 

‘ visitors upon this memorable occasion. The follow- 
announcement has been issued: 


he fifth annual convention of the Lakes-to-the-Gulf Deep 
‘terway Association will be held in St. Louis Friday and 
irday, November 25 and 26, 1910. Its purpose will be 
fold: First, to exchange views and felicitations on the 
* thus far accomplished; and, second, to lay plans for 
tinuing the work on a still broader and more efficient 
‘e. The continued support of the people and organiza- 
"Ss Who have made the association a power in public 
ifs is earnestly invoked. 
"his fifth convention will be a delegate’s convention. The 
t convention, in 1906, was the organizing meeting; the 
ond, held in Memphis in 1907, was a president’s and 
vernors’ convention; the third, at Chicago in 1908, was 
ade notable by the presence of the two leading candidates 
t the presidency and many governors; the fourth, at New 
rleans in 1909, was again a president’s and governors’ con- 
vention, though more largely attended by senators and 
"epresentatives than the earlier meetings. At all these con- 
ventions the delegates, who form the strength of the asso- 
pi gave leading place to the statesmen and public 
of icials invited as their guests; at the second St. Louis 
convention in 1910 the delegates will share honors with 
their guests. 
a the instance of the advisory board of state governors, 
all members of the sixty-first and sixty-second Congresses 
of the United States will be classed as ex-officio de egates 
isabel, Convention—this ~— in recognition of the interest 
mee ayed by the Congress in the fourth convention, and 
partly with the desire of affording these representatives of 
the people the fullest opportunity. for expression. 
ts during earlier conventions, the governors will espe- 
cially represent their several commonwealths, and will take 
— part in organizing their respective delegations. 
an is hoped that all governors of states, all mayors of 
oo and towns interested in waterway improvement, and 
po’ commercial and river improvement organizations will 
omni in rendering the convention of 1910 the most suc- 
; 4 ul in the history of the association. Recipients of this 
ca “ are earnestly requested to acknowledge its receipt and 
ms cate whether they intend to name delegates, so that 
~— may be reserved and banners previa for them. 
‘ t is earnestly urged that all who recognize the impor- 
ance of transportation to our great and growing country ; 


Y 


all who realize the need of improving and cheapening trans- 


portation through the use of our superb natural waterway 
system; and, especially, all who recognize the Mississippi 
with its extension to Lake Michigan as the main artery of a 
great system of navigation, will take part in the convention 
of 1910 and come to agreement concerning further action. 
More than half the people of the United States live in the 
valley of the Mississippi; their interests are those of the 
entire country; and this convention will afford an opportu- 
nity for combining these common interests in the light of 
common knowledge. 


GEORGIA-FLORIDA ASSOCIATION TO MEET. 

BIRMINGHAM, ALA., Oct. 18.—Much interest is being 
aroused in the meeting of the Alabama-West Florida 
Lumber Manufacturers’ Association, to be held at the 
Exchange hotel in Montgomery November 10. 

One of the important subjects to come up at this 
meeting will be a discussion of forestry laws for Ala- 
bama. At the state legislature which meets in January 
a bill will be presented that will have an important 
bearing upon the lumber industry of the state. 

Prior to the meeting of the organization in Mont- 
gomery, a speci#l committee of the lumbermen will meet 
the state game commissioner, who is behind the pro- 
posed legislation, and will go over the provisions of the 
proposed law. At this conference it is thought that the 
bill will be whipped into such shape that it will not 
carry any features of a nature to hurt the lumber busi- 
ness or seriously hamper mill owners. The subject will 
be gone into at Montgomery and if the association is not 
pleased with any of the provisions a committee doubt- 
less will be named to look further into the matter. 
Lumber and millmen are not opposed to legislation along 
the lines indicated. Their interest is solely to make 
these laws fit existing conditions. 

Another subject of importance to come before the 
meeting will be a plan for the arbitration of differences 
between lumbermen. It is hoped that a plan will be 
devised for settling disputes among members without 
‘*going to law.’’ It is believed that a scheme of arbi- 
tration that will meet with the approval of members can 
be devised and the best thought of some of the ablest 
men in the association is being given to the subject. 

Trade ethics, which will come up for discussion at the 
Montgomery gathering, promises to prove one of the 
liveliest propositions if not the most important. The 
meeting will be called to order by President E. Li. Moore, 
of River Falls, Ala., who will submit a report, as will 
Secretary-Treasurer J. H. Eddy, of Birmingham. The 
vice presidents are J. G. McGowan, of Chapman, Ala.; 
H. H. Snell, of Birmingham; D. H. Morris, jr., of 
Noma, Fla.; J. W. Hunnicutt, of Vick, Ala., and J. T. 
Burlingame, of Yellow Pine, Ala. 

A full attendance is expected both from Florida and 
Alabama. 








SPOKANE LUMBERMEN’S CLUB ELECTS 
OFFICERS. 


SPOKANE, WASH., Oct. 15.—The Spokane Lumber- 
men’s Club, with forty-five members in attendance, met 
at noon today in the assembly room of the Chamber of 
Commerce and after an excellent luncheon reélected for 
the third time George W. Hoag and his associate officers 
to represent the organization for the coming year. 

The policy of the club will be the same for the next 
twelve months, and there will be no departure from the 
social features. The club will be continued along the 
same lines as a purely social organization and a place 
for the discussion of subjects of general interest to the 
trade in the Inland Empire. Some of the members were 
for widening the scope of the organization, but as the 
field already has individual organizations for the manu- 
facturers and the retailers the majority were for con- 
tinuing along the same lines. 

The officers reélected were George W. Hoag, presi- 
dent; W. W. Wooster, vice president; F. T. Bement, 
secretary, and J. P. McGoldrick, treasurer. The meet- 
ings will be continued every two weeks, on the first and 
third Saturday of each month, during the winter and 
the meeting place will be the assembly room of the 
Chamber of Commerce. 

H. D. Taylor, prominent lumberman of the Coast and 
candidate for the speakership of the house of repre- 
sentatives in the next session of the state legislature, was 
a guest of the club and spoke briefly. He mentioned 
the lien law as one of the matters to be taken up in 
the legislature at the next session and stated that the 
Coast lumbermen had an amendment which they would 
present. The meeting was one of the best held by the 
club for some time and the members were unanimous for 
continuing the organization. 





SOUTHWESTERN CYPRESS MANUFACTURERS’ 
TRAFFIC REPRESENTATIVES TO ORGANIZE. 


New Or.eans, LA., Oct. 17.—Following out the plans 
outlined by him in the AMERICAN LUMBERMAN of Octo- 
ber 8, Secretary George E. Watson of the Southern 
Cypress Manufacturers’ Association today issued a call 
for a meeting of traffic representatives of the lumber 
industry, to be held at the Grunewald hotel in this city, 
Thursday, November 17, for the purpose of effecting a 
permanent organization if, in the opinion of the con- 
ferees, such organization is deemed advisable and useful. 
Since the publication of his interview, Mr. Watson has 
received numerous indorsements of his plan and many 
promises of codperation and support in carrying it for- 
ward, so that the outlook for a large and thoroughly 
‘representative gathering of lumber traffic men on the 
date fixed is very bright. His address, in full, follows: 


To the traffic departments of lumber associations and com- 
panies: There can be no doubt that the greatest prob- 


lems confronting the lumbermen of the United States today 
have to do, in one way or another, with transportation. 
While questions of rate predominate they are by no means 
the whole thing nor do they present the greatest difficulties. 
Rate matters are almost invariably local and can be handled 
satisfactorily only by those who are affected by them, 
whereas there are other problems of a _ national character 
concerning which the whole shipping public is today entirely 
at sea. 

Lumber, being a commodity upon which sales are made 
by the thousand feet and the transportation charges paid 
by the hundred pounds, contends with more difficulties than 
any other great product manufactured in this country, and 
there has been little or no concerted effort made by local 
lumbermen to bring things to an equitable adjustment. 
Lumber claims are admittedly the hardest to handle, and 
the hardest of these are those pertaining to weights. 

After ufuch inquiry and many conferences it has been 
decided to call a general meeting of those in the employ of 
lumbermen who have to do with lumber traffic matters for 
the purpose of having a conference upon all traffic matters, 
with the exception of rates. It is believed that such a meet- 
ing can outline a policy with reference to methods of weigh- 
ing lumber so that all can fight for the same thing and ulti- 
mately bring some order out of the present chaos, Such 
a meeting can also take up the great question of simplifica- 
tion of tariffs and it can discuss methods of filing claims 
and the thousand other problems which are almost daily 
before the lumbermen. If deemed expedient, an association 
can be formed, with committees to handle the various sub- 
jects, and it is believed that much more can be accomplished 
by such an organization than by any individual. 

Therefore a meeting of lumber traffic people is hereby 
called to convene at the Grunewald hotel, New Orleans, at 
11 o'clock on Thursday, November 17, to take up such mat- 
ters as are there presented for consideration. 

The delegates to this meeting should be those connected 
with lumber associations or companies who have the handling 
of claims and traffic matters in general. They should come 
prepared to exchange information so as to give the best 
there is in them for the common good. 

Already there are indications of a large and enthusiastic 
meeting, which will probably last for two days, and it is 
earnestly requested that all of those receiving this notice 
notify the undersigned immediately as to whether or not 
they will be present. 

St. Clair Shaw, Hathaway Lumber Company. 

Edward B. Skeele, Estabrook-Skeele Lumber Company. 
Charles S. Smith, W. A. Messer Lumber Company. 

>. A. Thornton, E. A. Thornton Lumber Company. 

J. C. Ulrich, Chicago Car Lumber Company. 

H. D. Welch, Chicago Lumber & Coal Company. 
Charles Westcott, Hayden & Westcott Lumber Company. 





NORTH CAROLINA PINE ASSOCIATION MEETS. 
[Special telegram to the AMERICAN LUMBERMAN. ] 

NorFo.k, VA., Oct. 20.—The semiannual meeting of 
the North Carolina Pine Association in session today 
with a large and representative meeting. The following 
resolutions upon the death of the late president, &. C. 
Fosburg, were passed: 

WHEREAS, God in his wisdom has seen fit to call from his 
sphere of earthly activity our late president, E. C. Fosburgh, 
= prime of manhood and in the hight of his usefulness ; 
an 


WHEREAS, During his connection with this association and 
especially during his more than four years’ = gee = | of 
the office of president, which he graced with unfailing 
dignity, honorable presence and wise counsel, he had ever at 
heart the advancement of the general good of the members, 
taking no selfish advantage by reason of his more intimate 
knowledge of conditions; and, 


Wuereas, By his splendid fellowship, his effervescent 
humor and his cheerful self effacement he endeared himself 
to all who knew him; now, therefore, be it 


Resolved, That in the death of Edgar C. Fosburgh this 
association has lost a wise counselor, an honored officer and 
a trusted leader; and 

Resolved, That each member of the association feels a 
personal loss by being deprived of his social fellowship and 
his cheerful presence ; and 

Resolved, That we jointly and individually tender to the 
widow and children of our late president our sincere sym- 
pathy and offer them these resolutions as a very slight token 
of our esteem for him and our sorrow at his loss. 


Resolved, That a copy of these resolutions be sent to the 

family. HORTON CORWIN, JR. 
A. R. TURNBULL. 
M. B. Cross. 
W. B. RoneER. 

The various phases of conditions obtaining in the 
North Carolina pine and yellow pine trade were dis- 
cussed and a large amount of important business con- 
sidered and disposed of. Reports of stocks and orders 
on hand indicate normal conditions, but opinions seem 
to be that relief will be accelerated after the political 
situation shall have been cleared. 


BAP LILI 
WASHINGTON ASSOCIATION 
MEETS. 


CENTRALIA, WASH., Oct. 12.—At a meeting of the 
Southwestern Washington Association last week a num- 
ber of the larger lumber companies were represented and 
the meeting was made interesting by discussions of lead- 
ing topics of interest to the trade. 

J. E. Barnes, secretary of the Southwestern Develop- 
ment Association, addressed the meeting and requested 
that the association appoint a representative to attend 
the next meeting of the Southwestern Development Asso- 
ciation, to be held at Goldendale October 15. » Ms 
Miles was appointed as a delegate. 

T. R. Greenwood addressed the association on the 
advisability of issuing certificates to the tallymen and 
graders at the mills of the different associations, these 
tallymen and graders to retain these certificates only so 
long as they maintained their proficiency. It was con- 
tended that by so doing the mills would avoid most of 
the trouble they are not now experiencing through com- 
plaints. The association went on record as indorsing 
the plan as outlined. 

The personal liability law was discussed at some length. 


Those Present. 


F. B..Hubbard, Eastern Railway & Lumber Co. 
A. N. Riggs, McCormick Lumber Co. 
Ww. Miles, Globe Lumber Co. 
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c. C. Bronson, Day Lumber Co. 

S. C. Mumby, Mumby Lumber & Shingle Co. 

T. R. Greenwood, Bureau of Grades. 

F. A. Martin, H. H. Martin Lumber Co. 

James Gilchrist, Salzer Valley Lumber Co. 

R. W. Mersereau, Doty Lumber & Shingle Co. 
W. C. Yeomans, Yeomans Lumber Co. 

J. H. Somerville, Central Lumber Co. 

C. H. Goodson, Walville Lumber Cv. 

Burt Thompson, Lincoln Creek Lumber Co. 

F. C. Knapp, Peninsula Lumber Co. 

J. G. Wonderly, Lumber Manufacturers’ Agency. 
J. D. Wonderly, Lumber Manufacturers’ Agency. 
F. E. Campbell, Information Bureau. 





BUILDERS AND TRADERS CELEBRATE 
ANNIVERSARY. 


CoLuMBUS, OHIO, Oct. 18.—Celebrating the dual event, 
Columbus discovery day and the eighteenth anniversary 
of the founding of the Columbus Bujlders’ & Traders’ 
Exchange, 125 members of the exchange sat down to 
Dutch lunch, served in the quarters of the exchange in 
the Brunson building, October 12. 

An honored guest was J. B. Coulter, of 2200 North 
Front street, founder of the original builders’ exchange 
in 1880, which was reorganized into the present ex- 
change in 1892. Mr. Coulter, who has seen the exchange 
grow from a membership of fifteen to its present active 
membership of 216, was called upon to tell of the be- 
ginnings of the organization. He is now 85 years old, 
and retired from active business a number of years ago. 

Sixteen of the first members of the reorganized body 
attended the banquet and were given a hearty ovation. 





CONCATENATION AT TACOMA. 
[Special telegram to the AMERICAN LUMBERMAN. J 


SEATTLE, WASH., Oct. 18.—Arrangements are being 
perfected for the holding of a large concatenation at 
Tacoma following the meeting of the Pacific Coast Lum- 
ber Manufacturers’ Association Saturday, October 29. 
The affair will be under the supervision of Vicegerent 
Lockwood and will be of special importance, inasmuch as 
it will be in the nature of a celebration by Washington 
and Oregon Hoo-Hoo of the elevation of Harry John 
Miller and G. S. Griswold to the Supreme Nine. The 
concatenation will be at 4 o’clock in the afternoon and 
a banquet at 8 o’clock, this being the first afternoon 
coneatenation to be held on the Pacific coast. It is be- 
lieved generally that this change in program will prove 
popular with Coast Hoo-Hoo -and that the concatenation 
will be one of the most successful of the year. 





HOOSIER CAPITAL ENTERTAINS MERCHANTS. 


INDIANAPOLIS, IND., Oct. 18.—As a part of the enter- 
tainment arranged for several hundred visiting retail 
merchants and dealers of Indiana and Illinois, this city 
will have tonight the largest industrial parade ever seen 
in Indiana. The Indianapolis Trade Association is host 
this week for the merchant buyers, and in addition to the 
parade will entertain them with a smoker and vaudeville 
entertainment tomorrow night and a theater party 
Thursday night. ; 

Thousands of dollars have been spent in arranging 
for the parade, in which 173 concerns, representing all 
lines of manufacturing, jobbing, wholesale and retail 
interests, will participate. Almost one hundred floats 
have been built and about 500 automobiles will be in 
line. There will be ten divisions, edch division in charge 
of a marshal and aides, and headed by a band. 

Only those concerns that are members of the associa- 
tion will be permitted to participate. Many of these 
will have a majority of their employees in line, some 
of them in neat uniforms. A large number of strangers 
are in the city, besides the merchants, to see the parade. 

Two of the principal divisions will be devoted to the 
lumber, furniture and allied interests. The furniture 
interests will be in the third division and the lumber and 
allied interests in the eighth division. In the lumber 
division, T. R. Lewis, president of the Burnet-Lewis 
Lumber Company, Louis G. Buddenbaum, secretary of 
the Buddenbaum Lumber Company, and A. A. Wilkinson, 
secretary and treasurer of the Greer-Wilkinson Lumber 
Company, will be the aides. In the furniture division 
the aides will be Arthur W. Cobb, vice president of the 
Udell Works, John Madden, of Thomas Madden Sons 
& Co., and John Emrich, of the Indianapolis Chair Com- 
pany and Emrich Furniture Company. 

The following lumber and allied concerns will be rep- 
resented in the order named: Burnet-Lewis Lumber 
Company, Brannum-Keene Lumber Company, Capitol 
Lumber Company, Adams-Carr Company, Foster Lumber 
Company, Greer-Wilkinson Lumber Company, Indiana 
Cooperage Company, Interior Hardwood Company, Long- 
Knight Lumber Company, Maas-Neimeyer Lumber Com- 
pany, Talge Mahogany Company and the Johnson-Smith 
Excelsior Company. 

The furniture and other woodworking industries will 
be represented as follows: Udell Works, Thomas Mad- 
den Sons & Company, T. B. Laycock Manufacturing 
Company, Emrich Furniture Company, Wiegel Showcase 
Company, Capital Rattan Company, Aetna Cabinet Com- 
pany, Western Furniture Company, W. D. Allison Com- 
pany, the Indianapolis Grille Company, Ballweg & Co., 
and the H. Lieber Company. 

Since the association was organized a few months ago 
it has been one of the city’s greatest trade pullers. 
Included in the membership are about 250 manufactur- 
ing, jobbing and wholesale concerns. Practically all of 
the local lumber concerns and principal woodworking 
factories aré included in the membership. The associa- 
tion has made a number of trade extension trips on spe- 
cial trains through Indiana and Illinois. 


NEW ORLEANS LUMBERMEN’S 


NEw ORLEANS, LaA., Oct. 17.—What was far and away 
the most enjoyable meeting of the series so far held was 
the October meeting of the New Orleans Lumbermen’s 
Club at the Grunewald hotel last Tuesday evening, 
October 11. As already announced, some extra wrinkles 
were added to make up for the omission of the August 
session. In order to reel off the extra numbers it was 
necessary to get a somewhat earlier start than usual, 
so assembly was blown at 7 o’clock. During a prelimi- 
nary social quarter of an hour in the private reception 
room on the twelfth floor appetite filers were distrib- 
uted via trays. Promptly on the expiration of the 
15-minute quarter the clubsters and their guests were 
ushered into the roof garden where ‘‘a pleasing time was 
had by all,’’ to the accompaniment of a well trained 
chorus of conventional groaning tables. 


Second Half. 


President Watson, official announcer, timekeeper and 
referee, then announced a brief business session. Chair- 
man Boyd, of the membership committee, presented a 
report recommending election of twelve applicants for 
membership, all of whom were unanimously elected. Here 
is the score: 

R. R. Hogan, Genesee, La. ; Genesee Lumber Co. 

J. Sheffield, New Orleans; Delta Lumber Co. 

J. L. Slatterley, New Orleans; Delta Lumber Co. 

Howard A. Seagrave, New Orleans. 

Emile A. Delasussus, New Orleans; Dulace Cypress & Shin- 


gle Co. 

John R. Thistlethwaite, Washington, La.; Thistlethwaite 
Lumber Co. 

John C. Pooley, New Orleans; J. V. Roca. 

George Wicks, New Orleans; Delta Lumber Co. 

Frank Kleinschmidt, New Orleans; J. J. Hecker. 

S. R. Buchanan, New Orleans; Jean Chevalier. 

T. H. Olsen, New Orleans. 

Bryan Black, New Orleans. 


Business session adjourned. 
Third Half. 


This was the vaudeville session and the following pro- 
gram was gracefully announced by the announcer and 
executed or sidestepped by the victims with a dash and 
courage worthy of the cause: 

Salome Dance, by the president. 

The Skirts I Saw in Europe, by Kill On. Moving (pic- 
ture) accompaniment. 

Gretchen as She is Spoke, by High Man. 

Arabi Skeets, by the Dook. 

. = French-Canadian Mees and Her Little Ways, by 
cotty. 

Ode of an Old Oaker, by Hush All. 


CLUB IN ENJOYABLE MEETING. 


When Hearts Were Trumps—at the Pass, by Robbie Rob. 

The Widow’s Mite, by Noisy Kam. 

An Irish Jag, by Longfellow. 

The second verse of this half consisted of vocalizations 
by Messrs. Adams and Donnelson, and Smith and Abel, 
neatly intersected at right angles by an exhibition of 
atrictly refined and elevating motion pictures. 


After the timekeeper had pulled the watch on the last 
artist, he appeared in a lifelike impersonation of a 
first class toastmaster. There were proposed in rapid 
and clearly articulated succession the following toasts, 
with responses as related below: 

“The Banking Interests and the Lumber Trade,” response 
by L. M. Pool, of the Hibernia Bank & Trust Co. 

Kirby Lumber Press,” responses by Messrs. Boyd and 

“The New Members,’’ response by Mr. Olsen. 

“Our Guests,” response by Mr. Terriberry. 

“Our Next Meeting,” response by Mr. Robinson. 

The session was voted by unanimous consent the best 
so far held, with the entertainment features both unique 
and highly enjoyable. D. B. Alexander, of the enter- 
tainment committee, upon whom devolved the greater 
part of the preparatory work, came in for any number 
of handsome compliments from his fellow clubmen, and 
just before adjournment a vote of thanks was tendered 
both to Mr. Alexander and to his committee. 


Those Present, 


George E. Watson, president. 
C. W. Robinson, first vice president. 
W. P. Toung, second vice president. 
W. E. Hoshall, treasurer. 
L. Palmer, secretary. 
John R. Thistle- R. Lee Riggs. James P. Freret. 
hwaite. L. Haymann. S. R. Ely. 
S. R. Buchanan. C. Schaefer. E. R. du Mont. 
Bryan Black. D. B. Alexander. Max Lowry. 


T. H. Olsen. W. P. Haynes. W. J. Callon. 

J. L. Slattery. James A. Kirby. N. R. Freeland. 

J. Sheffield. W. Heymann. W. A. Scott. 

George Wicks. bP. F. Dunne. F. J. Foxley. 

Johu C. Pooley. J. KF. Wigginton. Lucas E. Moore, jr. 

Howard A. Segrave. W. M. Lynch. T. B. Carre. 

R. R. Hogan. J. G. Rainwater. W. C. Campbell. 

W. P. Barr Cc. E. LeCrone. James Boyd. 

M. Krauss. E. E. Sykes. Frank B. O'Leary. 

H. M. Rawlins. L. M. Tully. J. A. Hilliard. 

A. E. Boadle. G. F. Eldred. Anton Soeller. 
GUESTS. 

L. M. Pool. George H. Terriberry. W. S. Donnellan. 

A. H. DePass. L. L. Labatt. John Adams. 

W. W. Westerfield. H. W. Poor. Eden Abel. 

J. I. Sutherland. Jules V. Lhote. R. G. Smith. 


R. A. McCall. 





SEMIMONTHLY MEETING OF THE 


MEMPHIS, TENN., Oct. 17.—The regular semimonthly 
meeting of the Lumbermen’s Club of Memphis was held 
at the Hotel Gayoso, Saturday, October 15. The at- 
tendance was fairly large, there being a number of 
visitors present in addition to the regular members. 

A. L. Foster, chairman of the river and rail committee, 
informed the club that the transcontinental roads had 
announced that the rate advance to 85 cents on lumber 
shipments to Pacific coast terminals would go into effect 
November 15. He said he did not understand this at 
all in view of the fact that the Interstate Commerce 
Commission, responding to the appeals from the Lum- 
bermen’s Club and other organisations, had suspended 
the advance for three months from October 10. He said 
his committee was without information on the subject 
beyond the receipt of the new tariff issued by the Trans- 
continental Freight Bureau, but that it was taking the 
subject up and would report thereon at an early date. 

In regard to the proposed increase of the minimum 
weight to 40,000 pounds, Mr. Foster said that apparently 
there was some misunderstanding as to the attitude 
of the roads in this territory and that, as they had shown 
no disposition to take up the subject, he did not deem 
it wise to deal therewith at the moment. 

George C. Ehemann, chairman of the statistics com- 
mittee, reported the compilation of the statistics deal- 
ing with the hardwood lumber industry of Memphis for 
1909, and their publication in the AMERICAN LUMBER- 
MAN immediately they were completed. He said also 
that they were given wide circulation through other 
mediums. Mr. Ehemann pointed out that it was the 
aim and. effort of the committee to have the report 
contain nothing but the actual returns and that it was 
so far successful that estimates had to be made on only 
seven or eight firms. He thought, in view of the fact 
that 1909 was below normal, the addition of 20 percent 
to the figures on production and distribution would give 
a very good idea of what had actually been accomplished 
by Memphis lumbermen during the year. It was also 
given out that a very large number of the cards con- 
taining the statistics report had been printed and were 
being distributed by the trade. 

The membership committee recommended the election 
of A. B. Nickey, president, and 8. M. Nickey, secretary, 
of the Green River Lumber Company and they were both 
chosen active members.: This committee also reported 
two new applications for membership, one active and the 
other associate. 

J. H. Doughty, of the Frisco system, who was a mem- 
ber of the committee which went from the Business 
Men’s Club to Grand Rapids, Mich., in connection with 
the Bureau of Publicity and Development, gave a re- 
port on what his committee did and what it learned. 
The other two members of the committee were J. T. 
Willingham and J. S. Warren. Mr. Doughty said they 
had discovered that it was idle to talk about moving the 
big furniture factories at Grand Rapids because of the 
very large finances involved and the labor question. He 
said his committee recognized this ‘so thoroughly that 
it went only after the auxiliary factories. He called at- 


MEMPHIS LUMBERMEN’S CLUB. 


tention to the fact that the big furniture factories sold 
only about twice each year and that the character of the 
furniture was so varied that it was impossible to con- 
sider the question of producing it here. On the question 
of auxiliary plants, he said his committee was given the 
direct assurance by one firm that it would come to 
Memphis and establish a branch factory at this point. 
Mr. Doughty said red gum was discussed and that it 
was found that some of the plants were using this while 
others were not. It would seem from the report of Mr. 
Doughty that some of the red gum shipped from the 
South has not been altogether satisfactory and that, 
because of this fact, there has been some interference 
with its use. Mr. Willingham promised to send samples 
that would open the eyes of the manufacturers to the 
use of red gum in furniture making. His report will 
also probably give the bureau, which has undertaken thie 
proposition of advertising red gum, an opportunity for 
effective work. A full report on this bureau was given 
in connection with the recent red gum conference held 
in this city. Mr. Doughty referred to the fact that 
the papers at Grand Rapids would not run the particular 
kind of advertising the committee wished, but he was 
satisfied that effective work along the line of advertising 
Memphis was accomplished by the committee. 

J. W. McClure, manager of the baseball team of tle 
Lumbermen’s Club of Memphis, gave a detailed report 
of operations during the last season. He recounted tlie 
games that had been played and the results that had 
followed and was quite enthusiastic over the promise 
given by the team. He was also heartily in favor of con- 
tinuing the team as an adjunct of the Lumbermen’s 
Club, it being pointed out that it was not only a means 
of bringing the lumbermen of Memphis in touch with 
those of other cities in a most pleasant way but thet 
it was also a means of advertising Memphis to exce})- 
tionally good advantage. 


EASTERN COMPANY BUYS TOWN. 

The Whiting Lumber Company, of Philadelphia, P:.. 
has practically concluded the purchase of the town of 
Robbinsville, which is the county seat of Graham coun'y; 
North Carolina, and is planning to establish lumber 20d 
pulp mills, a tanic acid plant and other enterprise’, 
which, it is said, will aggregate an expenditure of 0:°T 
$3,000,000. Practically everything in the town has been 
included in the purchase, excepting some church prop- 
erties, part of the negotiations covering the transfer of 
the courthouse and other county holdings. The Whit:ng 
Lumber Company controls practically all of the tim):T 
lands in Graham county and large areas in Blount 
county, Tennessee. The acquisition of Robbinsville is 22 
important factor in strengthening the company’s b.!<- 
ings, as two of the most important streams passitg 
through the company’s timber join at Robbinsville. ‘The 
Whiting Lumber Company has not yet made definite 
arrangements as to its plans for development at Rob- 
binsville, but has confirmed the purchases. regardirg 
which rumors were in genera] circulation last week. 
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MANUFACTURERS MEET. 


Flooring Stocks Greatly Reduced—Favors Neighbor- 
ing City for Exposition—Promote Plan 
to Improve Inspection. 


PORTLAND, OrE., Oct. 15.—The regular monthly meet- 
ug of the Oregon & Washington Lumber Manufacturers’ 
\ssociation was held in this city this afternoon in the 
issembly room of the Portland Commercial Club. The 
meeting was well attended. In the absence of President 
L. J. Wentworth, Vice President F. C. Knapp was chair- 
man. 

Reading of the minutes of the previous meeting was 
dispensed with, and the treasurer presented the follow- 
ing report: 


Balance September 17, 1910.............c.eeeeeeH 224-01 
Receipts September 17 to October 15............. 1,468.91 
SD Sab ci eawssobevestcascsah descent ane $1,696.91 
ee ee ee ere 1,033.60 
Balance on hand October 15, 1910........... $ 663.22 


E. B. Hazen for the domestic fir committee reported 
that stocks on hand showed a material decrease, espe- 
cially as to flooring, reports from various mills indicat- 
ing that No. 1 stock had been practically cleaned up 
and that Nos. 2 and 3 had been reduced 50 percent since 
the September report. 

The association went on record in favor of holding the 
Panama Exposition at San Francisco in 1915, and mem- 
bers were urged to do everything possible to stir up in- 
dorsements for the Bay City. New Orleans is competing 
with San Francisco for the government appropriation 
and wants the fair, but San Francisco is believed entitled 
to it. All present promised to vigorously aid in favor 
of the Pacifie Coast city. W. B. Mackay, who recently 
returned from San Francisco, explained why San Fran- 
cisco by all means should have the exposition, saying 
that the city demanded something in the nature of a 
fair of world-wide importance to regain for it the stand- 
ing it had before the disastrous fire that put the city 
to such a severe test. 

IT. R. Greenwood, secretary and chief inspector of the 
Associated Bureau of Grades, with headquarters at Cen- 
tralia, Wash., was presented and addressed the meeting 
on the proposed system of issuing certificates to in- 
spectors and tallymen in the employ of association 
mills. 

Mr. Greenwood outlined the plan briefly and stated 
that he believed it would prove a great improvement over 
existing system whereby anybody may engage as tally- 
man. or even inspector, with nothing to show for his 
last record except possibly that he worked for some 
ther mill until his employers found it desirable to make 
While some of those present looked upon it 
step toward the formation of a labor union, all 
admitted that the best help obtainable is none too good 
in determining the grade and keeping tally on the 
material. 

*We may have to pay better wages,’’ Mr. Knapp ex- 
plained, ‘‘but an inspector is worth more money than 
ain ordinary sawmill worker, if he knows his business.’’ 
_ A motion to adopt the proposed system carried unan- 
imously, 


It was suggested that certificates be renewed from 


a change, 





tim » time, so that it does not mean to follow that an 
in ‘or or tallyman having passed the examination once 
Will) entitled to carry the certificate for all time. It 
Wa cided that the certificates be issued each for a 


peri f one year. 
members spoke in favor of the proposed system 


on t round that undoubtedly it would have a tendency 
to give higher standard of grades. 

Dixon said that at first he did not favor the 
pian. ‘it after studying it deeper had come to the con- 
Cusion it will be of much value. He thought the great- 
es hi 


é should be displayed in admitting tallymen and 
-“ " to the privileges obtained through possession 
0 rd. 

Mr. Greenwood explained that if some plan could be 
‘levised making it possible to check up on the inspectors 
and tsilymen, the certificates would not be required. The 
vard. nowever, he maintained, would indicate whether 


i ‘ees are efficient or not in their chosen line. Mr. 
‘ree cod will present his proposition in detail, and it 
rg Approved by the association if in accordance with 

ine given before the meeting. 

_ Dixon, of the transportation committee, spoke 
0 freight tariff situation’ and the cases now before 
~ interstate Commerce Commission and the courts. He 
er 


‘¢ it had been decided that in the future any local 
luilroad rate fights will be dealt with by the association, 
irrespective of what district the matter at issue affects. 
Teh Teal, counsel for the association, addressed the 
ao ng on the St. Paul case and other matters in con- 
lection with railroad transportation and freight rates. 
Pvc S. Williams, manager of the logging machinery 
ba mont of Allis-( halmers-Bullock, Limited, Montreal, 
mt ) the workings of the Lidgerwood cableway 
ie ee its merits and capabilities, Mr. Will- 
that while a very interesting talkin which he set forth 
ne : - the overhead yarder’s first cost is greater 
skids ~ steam donkey yarder, dragging the logs over 
will oe ean be operated at a saving of 50 percent and 
ry US Soon pay for itself. 
a There being nothing further to come up the meeting 
as adjourned. 
Those Present. 


W.B ween 
B. Mackay, Portland: North Pacific Lumber Co. 


Ww 


- W. Clark, Li f vi 
cre so » Linnton; Clark & Wilson Lumber Co. 
; Knapp, Portland: Peninsula Lumber Co. _ 
Lt xon, Eugene; Booth-Kelly Lumber Co. 
Geo 


4. Lewis, Eugene: Booth Kelly L 
ewis, E : - y Lumber Co. 
Tge T, Gerlinger, Dallas; Willamette Valley Lbr. Co. 


W. D. Plue, Portland; Columbia River Door Co. 

J. P. Keating, Portland; Charles K. Spaulding Logging Co. 

T. R. Greenwood, Centralia, Wash.; secretary and chief in- 
spector of the Associated Bureau of Grades. 

F. C. Young, Portland; West Side Lumber & Shingle Co. 

Clark W. Thompson, Cascade Locks; Wind River Lumber Co. 

E. B. Hazen, Bridal Veil; Bridal Veil Lumbering Co. 

W. T. Jacobsen, Portland; Western Cedar Co. 

Edward Ostrander, secretary Oregon & Washington Lumber 
Manufacturers’ Assn. 

R. B. Dyer, Astoria; Clatsop Mill Company. 

J. N. Teal, counsel for the Oregon & Washington Lumber 
Manufacturers’ Assn. 

. S. Ewing, Philomath, Ore.: Benton County Lumber Co. 

fremont Everett, Sheridan; Sheridan Lumber Co. 

‘.. A. Dobell, Corvallis; Occidental Lumber Co. 

R. S. Shaw, Mill City; Curtiss Lumber Co. 

Iloward Jayne, Willapa, Wash.; Willapa Lumber Co. 

George B. McLeod, Astoria; Hammond Lumber Co. 


EMPIRE ASSOCIATION MEETS. 


Twenty -fifth Anniversary of Organization Opens 
with Excellent Conditions and Bright Pros- 
pects—Officers and Trustees Elected. 


~~ ert 7 





[Special telegram to the AMERICAN LUMBERMAN. ] 

NEW s#YorK, Oct. 19.—The New York Lumber Trade 
Association held its annual meeting at association 
headquarters, No. 18 Broadway, this afternoon. A full 
attendance was present, and the meeting proved one 
of the best in the history of the organization. 

This meeting marks the beginning of the twenty- 
fifth year of activity of this organization and this 





JAMES SHERLOCK DAVIS, NEW YORK, N. Y.; 
Trustee New York Lumber Trade Association. 


fact was referred to in the annual report of the board 
of trustees, which also congratulated the membership 
on the satisfactory condition of all departments of the 
organization. 

During the last year the association has held five 
meetings, three regular and two special. The trustees 
held three regular and four special meetings. The 





PATRICK MOORE, NEW YORK, N. Y.; 
Trustee New York Lumber Trade Association. 


total membership consists of 109 retailers, 107 whole- 
salers and 17 nonresidents. 

Special attemtien was paid in the report to the 
operation of the association’s credit system, the refer- 
ence to which was most interesting. The system is 
used freely by most of the members. The total num- 
ber of claims reported since the inauguration of. the 
system aggregated $441,018.42, and the amount col- 
leeted $213,221.63, or about 48 percent of the entire 
amoaint. During the last year the amount collected 
for members aggregated nearly $9,000, and the system 
was operated without any legal aid whatever. 

James Sherlock Davis, chairman of the committee on 
trade relations and a former president of the organiza- 


tion, made a very interesting report. He paid partie- 
ular attention to poachers as an evil to be given 
special treatment. 

The report of the eommittee on, legislation showed 
that it had, through the secretary, examined over 
4,000 bills which were introduced at the last session of 
the legislature and had given special consideration to 
all of those which seemed to be opposed to the best 
interests of the trade. 

The inspection committee reported a very satisfac- 
tory condition, as far as its branch of the work was 
concerned, During the last year the association has 
adopted rules governing the inspection of spruce, short- 
leaf pine and hardwoods, so that inspection within the 
field of this organization is more nearly universal than 
ever before. 

The treasurer’s report showed the organization to be 
in first class condition financially. 


Officers Elected. 


The nominating committee reported the following as 
the regular ticket to be voted for, and the nominees 
were unanimously elected: 

President—Russell Johnson Perrine. 

Vice president—John F. Steeves. 

Second vice president—Frederick W. Starr. 

Treasurer—Charles F. Fischer. 

The following were elected trustees: 

Russell Johnson Perrine, John F. Steeves, Frederick W. 
Starr, Charles F. Fischer, David M. Resseguie, John L. Cut 
ier, William P. Youngs, Isaac F. Vanderbeek, Guy Loomis, 
William S. Wondell, Hammond Talbot, Gulian Ross, Richard 
S. White, Rowland McClave, Louis Bossert, James H. Pit- 
tinger, John Egan, William H. Simonson, Arthur P. Bigelow, 
Albro J. Newton, Christopher W. Wilson, Elbert M. Wiley, 
Peter A. Smith, John J. Cooney, Edwin D. MacMurray, 
Waldron Williams, George C. Lawery, William F. Clarke, 
John C. Creveling, William 8S. Van Clief, Allan H. Church, 
Treadwell D. Carpenter, Patrick Moore, James Sherlock 
Davis and Thomas J. Croobie. 

After. the clection President Perrine, who had 
vacated the, chair during the voting, was escorted 
back to the exeeutive desk and addressed the meeting, 
calling attention to the good work the association had 
done along all lines and to the loyal support he had 
received from the committees and officers. 

Preceding the meeting a luncheon was served by 
Delmonico. 

The membership seemed to be unanimous in the view 
that the outlook for the association’s usefulness con- 
tinues very bright and the next year is expected to 
be one of the best in its history. 


IN MONTHLY MEETING. 


Transportation Is Subject of Discussion Among Chi- 
cago Wholesalers — Committee Instructed 
to Report Plan to Increase Funds. , 





The members of the Chicago Wholesale Lumber 
Dealers’ Association held their first meeting of the 
fall at the Automobile Club, Tuesday, October 18. 
The meeting was preceded by a very enjoyable lunch- 
eon which was fully up to the standard set by E. A. 
Thornton, chairman of the entertainment committee. 
After the fragrant perfecto had been lighted Presi- 
dent George T. Mickle called the meeting to order and 
asked Secretary Westcott to call the roll and read the 
minutes of the last meeting, which were approved as 
read. 

President Mickle in his introductory remarks de- 
plored the fact of the small attendance. He said that 
fully forty members had promised to be present, but that 
only about twenty-six firms answered the roll call. 

The membership committee made its report and 
showed that two members had been taken in at the 
last directors’ meeting and the application of the 
Frost-Johnson Lumber Company was placed before 
the meeting. This concern was unanimously elected. 
The meeting then went into executive session, at 
which transportation matters of great importance to 
the Chicago wholesalers were discussed at some length 
and the railroad committee was instructed to meet 
with the committees of the two other associations 
with full power to act on any plans looking for the bet- 
terment of transportation conditions in Chicago. 

Chairman Frank Hathway of trade relations commit- 
tee reported on the work accomplished by the associa- 
tion’s inspection bureau. This report engendered con- 
siderable discussion. It was finally moved and seconded 
that the inspection committee should meet within the 
next ten days with the board of directors and formulate 
a definite plan for increasing the finances of the inspec- 
tion department, which plan ‘will be presented to the 
association at its next regular meeting for its adoption 
or rejection. 

Those Present. 
E. A. Adey, jr., Collins Lumber Company. 
J. M. Attley, J. M. Attley & Co. 
Edward Browne, Sargent Lumber Company. 
Cc. L. Cross, C. L. Cross. 
EK. H. Dalbey, E. H. Dalbey Lumber Company. 
P. S. Fletcher, D. 8S. Pate Lumber Company. 
A. D. Gillis, Gillis & Co, 
George D. Griffith, George D. Griffith & Co. 
Hl. N. Hanbury. 
J. Hathway, Hathway Lumber Company. 
W. A. Herbert, W. A. Herbert & Co. 
J. C. MeLachlin, Frost-Johnson Lumber Company. 
c. E. McLean, Chicago Car Lumber Company. 
F, B. MeMullen, Fullerton-Powell Hardwood Lumber Com- 


any. 
Ganon T. Mickle, George T. Mickle Lumber Company. 
i. P. Nourse, Collins Lumber Company. 

J. A. Nourse, 8S. A. Nourse & Co. 

T. D. Phillips, McShane Lumber Company. 

F. J. Pike; Pike-Dial Lumber Company. 

G. J. Pope.’D.’S. Pate Lumber Company. 
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NEW CASH DISCOUNT PLAN PROPOSED BY MICHIGAN HARDWOOD-MANUFACTURERS. 


Michigan Association Suggests New Terms of Sale and Will Ask Opinion of Members— Other Business at Fall Meeting. 


Derroit, Micu., Oct. 19.—At the fall meeting of the 
Michigan Hardwood Manufacturers’ Association, held 
at the Pontchartrain hotel in this city today, probably 
the most notable event was the promulgation of a new 
principle in the matter “Of cash discounts, or rather, a 
new applieation of an old principle, which is expected 
to serve as a solution of this most vexed problem. It 
was the aim of the special committee which had this 
topic under consideration to formulate a plan which 
would be understood clearly by all parties and at the 
same time make the buyer realize the extent of ac- 
commodation contained in the cash discount. Briefly, 
it is*proposed to do away with the old idea of 2 percent 
distount in sixty days or any similar figures and to 
provide instead that the receiver of lumber buys on a 
net price at sixty days with the understanding that 
he is permitted to discount the bill on a basis of 12 per- 
cent per annum. A man receiving a consignment of 
lumber, if he desires to pay upon receipt of invoice, 
may deduct a 2 percent discount (representing 12 per- 
cent annually for a period of two months). If 
he waits two weeks he is entitled to 1%4 percent. If he 
waits a month he is entitled to 1 percent and if he 
waits sixty days he is expected to pay for the lumber 
at the net price. It was urged by many of the manu- 
facturers present that discount based on a 12 percent 
annual rate is very liberal. The new _ provision 
also is aimed to take care of the buyer who insists 
upon seeing the lumber before paying the bill. He can 
do so if he desires, but he will simply lose a propor- 
tionate discount according to the time of delivery of 
the car. 

The fall meeting of the association was notable also 
for the large attendance. The industry throughout 
the state was very well represented. President C. A. 
Bigelow, of Bay City, called the meeting to order at 
10:27 o’clock in the forenoon and there was the usual 
roll call and reading of the minutes. 

On behalf of Treasurer C. T. Mitchell, of Cadillac, 
Seeretary J. C. Knox, of Cadillac, read Mr. Mitchell’s 
report as treasurer. The report showed receipts since 
the last meeting of $1,354.84, and disbursements of 
$964.71, leaving a balance on hand October 1, 1910, of 
$390.13, in addition to $1,000 in certificates of deposit 
in possession of the association. 

The report was accepted and ordered filed together 
with the report of Seeretary J. C. Knox, which was, in 
part, as follows: 


Secretary’s Report. 

We wish to compliment you on the promptness with 
which your reports have reached us. We believe a greater 
proportion of our members are reporting and keeping in 
close touch with our work than those of any similar organ- 
ization. 

Our treasurer’s report will show sufficient funds to carry 
us through 1910, but this is the meeting at which it is 
customary to provide for thee oming year's finances, and 
the directors will make recommendation to you today along 
this line. 

This association has been invited to join with the Wis- 
consin and Minnesota forestry associations and lumbermen 
with a view of promulgating and guiding uniform forestry 
legislation that will not be detrimental to the lumber inter- 
ests. Chairman Hanson, of the forestry committee, un- 
doubtedly will make some recommendation. 

We have been asked by some of our members to ascer- 
tain the amount of stocks held by the wholesalers, retailers 
and manufacturing consumers. As near as our office can 
ascertain the facts are that usually small stocks are held 
by these parties. 

The grading rules committee, of which D. H. Day, of 
Glen Haven, is chairman, had no special report to make, 
but F. L. Michelson, of Johannesburg, brought up the 
question whether No. 3 hemlock should not be included 
in merchantable lumber. Mr. Michelson also suggested 
that in the working instructions the stock might be 
sawed scant %-inch in width, the same as yellow pine, 
instead of 44-inch as at present. President Bigelow 
particularly indorsed the second proposition. 

Bruce Odell, of Cadillac, said that before any changes 
were made in the working instructions they should be 
referred to the grading committee. The association 
might do something hastily in session that could be bet- 
ter worked out by the committee. He moved to refer 
to the grading rules committee the question of working 
hemlock piece stuff *-inch scant in width, and it was 
so referred. 

Bruce Odell, of Cadillac, chairman of the market con- 
ditions committee, consisting of himself, D. M. Knee- 
land, of Lewiston, John C. Ross, of Bay City, G. von 
Platen, of Boyne City, W. L. Martin, of Cheboygan, 
F. L. Richardson, of Alpena, and W. C. Hull, of Tra- 
verse City, presented a report which had been carefully 
prepared by that committee. It reflected conditions 
favorable to sustained or advanced prices on many items. 
A large number of hardwood men in Michigan are cut- 
ting out and there is nothing to warrant the idea that 
next year’s supply will be in excess of the present. The 
report was discussed by Elmer Klise, of Sturgeon Bay, 
G. von Platen, of Boyne City, Bruce Odell, of Cadillac, 
0. A. Felger, of Grand Rapids, D. B. Ward, of Bay 
City, H. Ballou, of Cadillac, F. L. Richardson, of Al- 
pena, W. P. Porter, of East Jordan, and others, and was 
accepted and filed. 

Terms of Sale. 

H. Ballou, of Cadillac, presented a report of the spe- 
cial committee on terms of sale, which presented a 
proposition for selling at net sixty days with discount 
taken before that time computed at 12 percent annually. 
President Bigelow warmly indorsed the idea as highly 
favorable to both parties. The report was as follows: 

At pare the prevailing terms of sale appear to be sixt 
days from date of invoice, with 2 percent off for cash in fif- 


‘ 


teen days. We find that these terms are imposed upon in a 
majority of cases. Some of our leading firms report that 
at least 50 percent of the discount remittances run from 
thirteen to twenty-five days before making the discount 
remittance. We have had the matters up with the North- 
ern Hemlock & Hardwood Manufacturers’ Association of 
Wisconsin and it reports that its prevailing terms are sixty 
days net, 2 percent discount in fifteen days, 1 percent dis- 
count in thirty days. 

Your committee considered the matter of making terms 
net thirty days, but thought it would be too radical a change 
to propose. We therefore made a study of the matter to 
see if a. change in form would not produce better results 
than the present 2 percent discount. The point at issue is 
that so many of our customers are not able to receive the 
lumber, unload it and make comparisons and get their remit- 
tance in fifteen days from date of invoice. Undoubtedly a 
majority of them would like to deal fair in the matter, but 
do not like to lose the opportunity of discount even though 
a few days have expired. Now 2 percent discount in fifteen 
days means 16 percent annual interest from the unexpired 
period; 1% percent discount in fifteen days amounts to 12 
percent annual interest from the unexpired period. We 
have no disposition to criticise the results that can be 


/ 


obtained from discount made on the basis of 1% percent 


for fifteen days, but the trouble would be that they would 
overstep the bounds of remitting just as much on that basis 
as they would on a 2 percent basis. We therefore propose 
a scheme for discounting that will enable our customers to 
discount at any percent within sixty days, be it one, two, 
three, twenty or thirty days from the date of the invoice, 
and they will not have anything that will give them any 
excuse for discounting contrary to the adopted scheme. 
The terms we propose are as follows: 

This invoice is due sixty days from its date. If dis- 
count is taken we will allow 12 percent annual interest from 
date remittance is made. These terms to apply on all hem- 
lock and hardwood sales in the state except for cargo ship- 
ments, which we understand are now well established at 
thirty days net from date of shipment. 

We respectfully recommend that the secretary submit 
the proposed terms of sale to every member of this asso- 
ciation for his signature and approval and that he submit to 
this association at the next meeting the names of the mem- 
bers approving them, and if sufficient number of members 
approve of this scheme that this assocaition fix a date at 
which the same shall go into effecet. 

Leonard Bronson, of Chicago, manager of the Na- 
tional Lumber Manufacturers’ Association, also in- 
dorsed the idea. He said there had been some attempt 
to make terms of sale that would be of national scope, 
but the associations had done little except to refer the 
matter to the next Lumber Trades Congress, to be taken 
up by that body. He said there was a feeling that 
this question was largely local in character because of 
the wide difference in time of delivery from different 
points. .The only terms that have been effective have 
been based on the time of delivery. Where delivery is 
made in sixty days it is hard to make the buyer take 
a discount at thirty days. Mr. Bronson declared that 
this was the first time that this proposition had ever 
been put into shape where it was likely to receive na- 
tional acceptance. He had never heard it presented 
in just this way. One scheme had been to make all 
prices net at five days after receipt of car, but this is 
a radical change that it would be mighty hard to bring 
about. The proposition presented at this meeting seemed 
fair to both sides. 

The discussion was continued by Elmer Klise, of 
Sturgeon Bay, O. A. Felger, of Grand Rapids, R. H. 
Jenks, of Raber, and others. On recommendation of 
the committee the secretary was instructed to mail the 
report of the committee to each of the members of 
the association, asking his indorsement. At the next 
meeting of the Michigan Hardwood Manufacturers’ 
Association the committee will report the names of 
those who have indorsed the idea and steps can then 
be taken to adopt such terms of sale if generally de- 
sired by the membership. 

By unanimous vote an assessment of 1% cents a 
thousand for the purpose of conducting the affairs of 
the association was ordered. This will yield receipts of 
about $5,000. 

The Question of Demurrage. 


Arthur L. Holmes, of Detroit, appeared before the 
association to ask its material support in the demur- 
rage fight in Michigan. This fight is being led by the 
Detroit Board of Commerce, of which organization Mr. 
Holmes is chairman of the transportation committee. 





GEORGE B. LOUD; Cc. A. BIGELOW ; 


Au Sable, Mich. 


Bay City, Mich. 


He called attention to the recent decision of the Michi- 
gan supreme court limiting the authority of the Michi- 
gan Railroad Commission in this matter. The court held 
that the rules of the Interstate Commerce Commission 
reducing unloading time to forty-eight hours has been 
in effect since May 1, 1910, instead of the seventy-two 
hours time to which the trade had thought itself en- 
titled under the old seventy-two hours rule in vogue in 
Michigan. It appeared that the railroads might at- 
tempt to collect back $1 demurrage, representing the 
aifference between forty-eight hours and seventy-two 
hours free time. If they attempt such collection it 
will represent a tremendous figure in Detroit and a 
correspondingly large figure in the state. He recom- 
mended that an appeal be taken to ask the Interstate 
Commerce Commission to suspend the rule until the 
shippers’ side can be presented. About $1,000 will 
be needed for this work. The Michigan Manufacturers’ 
Association has contributed $300 and the Detroit 
Board of Commerce will also make a substantial con- 
tribution. He asked for the help of the association in 
maintaining the old rule. The association then at 12:15 
o’elock adjourned. 


AFTERNOON SESSION. 


The afternoon session of the association was called 
to order at 2:30 o’clock by President Bigelow, who 
stated that if $100,000 was raised by the lumbermen for 
a Chair of Practical Forestry at Yale University, $200,- 
000 would be contributed by other parties. The lum- 
bermen are still short about $2,000 of the required 
amount and he urged those present to send their indi 
vidual contributions to Edward Hines, Chicago. ‘‘ Michi- 
gan has made more or less out of its timber,’’ he said, 
‘fand it seems should be willing to contribute to such 
a fund as this.’’ 

W. C. Landon, of Wausau, Wis., president of the 
Northern Hemlock & Hardwood Manufacturers’ As 
sociation, on invitation addressed the association 
briefly. Among other things he said: 


I have been impressed very forcibly with the idea that pos 
sibly we are not working in quite as close harmony as we 
should. On the question of the way lumber should be dressed 
I notice that you size your stock 1% inches. ‘There is 
hardly anyone in the Wisconsin valley but sizes his stock 

5g inches, the same as yellow pine. We are not work 
ing as closely in harmony on grades as we might for our 
mutual advantage. In the matter of terms of sale you are 
on the right line. I have never heard this particular plan 
advanced before. It can not be urged too strongly. It is 
a topic in which everybody is interested. This plan places 
the responsibility on the buyer. Mr. Bronson should urge 
the national association, if possible, to work out this idea. 

Present stocks are not excessive in Wisconsin, although 
low grades may be a little lower than they were a year ago. 
The product the coming winter, if anything, will be less 
than last winter. The forest fires of course will of neces- 
sity make some people manufacture more logs than they 
would like, but I think stocks generally will be a little less. 


Protests Against Rate Advances. 


H. Ballou, of Cadillac, reporting for the railroad com- 
mittee, said that committee had had under considera- 
tion three important things, and he announced that he 
would take each of them up separately and ask the as- 
sociation to take action thereon. The first was the ques- 
tion of hardwood rates to the West and, as Secretary 
J. C. Knox is a pastmaster in railroad matters, Mr. 
Ballou read a letter from Mr. Knox on this question. 
Mr. Knox’s letter follows: 


I have received information from Secretary Kellogg, of 
the Wisconsin association, to the effect that the Interstate 
Commerce Commission has vacated its order restraining 
the railroads from advancing rates on lumber, carloads, from 
Memphis, Chicago, Wisconsin and upper Michigan territories 
to Pacific coast terminals, and has allowed them to proceed 
in the advance of their rates. They have therefore issued 
supplements to their tariffs advancing the lumber rate to 59 
eents from above territories to the Pacific coast. ‘This 
places the lower Michigan shippers on the same relative 
basis, but the rate is exorbitant and should not exceed 79 
cents from all the territories. It is a fact that the east- 
bound rate on lumber from the Pacific coast into Michisan 
is less than 75 cents. The present rate being based on 60 
cents to Chicago, plus local from Chicago, which to Cadillac, 
Grand Rapids and other points makes a 68-- or 69-cent rate. 
The question is, should the lower Michigan manufacturers 
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join with the other territories interested in demanding the 
75-cent rate? As yet we have taken no action pending 
decision of our request for lower rate. 


Mr. Ballou believed that a protest made against the 
advance would strengthen the association’s position in 
its present suit, and on motion of O. A. Felger, of 
Grand Rapids, the association voted to protect itself 
against the hardwood rate advance. 

Mr. Ballou next read a letter from Mr. Knox re- 
garding the proposed general advance in rates in which 
Mr. Knox stated: 


As you know, the railroads have appeared before the 
Interstate Commerce Commission making a plea for ad- 
vanced freight rates. All of the railroads in the United 
States, especially those in trunk line, central freight and 
western trunk line territories, are united in asking the 
Interstate Commerce Commission to allow them the pro- 
posed advance in rates, which they have already filed with 
the commission. They make the plea that they need the 
money, but from a shipper’s standpoint I can not see why 
they are entitled to the proposed advance in rates. These 
advances cover’ trunk line and Central Freight Association 
territories, ranging from 20 percent on first class to 8 per- 
cent on commodity rates. Some of the commodity rates 
have not yet been advanced, but the railroads state their 
intention of advancing them later. 

The railroads have prepared elaborate statements and 
presented them to the commission, which has not yet had 
time to investigate them. ‘The statements made by the 
different roads are not uniform, and in some cases are 
contradictory, and what is true of one railroad will not bear 
on another, even though it is a competitive line in the same 
territory. Shippers have generally taken it for granted 
that the statements made to the commission should not be 
accepted until the commission has audited the books of 
the various railroads. This I know would involve an enor- 
mous amount of work and would delay the proposed ad- 
vance for a considerable length of time. Coming closer 
home and into the lower peninsula of Michigan, we find it 
to be the intention of the Michigan railroads to advance 
their rates on lumber from % to 1 cent a hundred pounds 
to Central Freight Association territory and from 1% to 2 
cents a hundred pounds tc trunk line territory; tariffs hav- 
ing been filed with the commission by some of the railroads 
to this effect. Even this advance would be a hardship to 
shippers and manufacturers of lumber for the reason that 
there is no proposed corresponding advance in _ territories 
competitive with our members. For example, the western 
trunk lines have not advanced their rates into southern 
and western territories, but they have advanced their rates 
to central freight and trunk line territories at the request 
of central freight and trunk line railroads. The lines 
south of the Ohio river have not advanced their rates up to 
the Ohio river, but the central freight railroads leading 
from the Ohio river north have published tariffs advancing 
their rates 1 cent a hundred pounds. As near as I can 
ascertain the proposed advance in freight rates was inaugu- 
rated by several of the trunk lines which control a consid- 
erable portion of the railroad mileage within the state of 
Michigan. There are many arguments from the shippers’ 
standpoint which lead me to believe that if the railroads 
are allowed to place in effect the rates they propose it will 
not be long before another advance will be attempted. 

On motion it was decided to protest against a general 
freight rate advance. ; ant 

Regarding the demurrage matter in Michigan Mr. 
Ballou presented the following statement: The railroads 
of Michigan have won out in their fight before the state 
supreme court against applying the demurrage rules 
established by the Michigan Railroad Commission. The 
railroads contend that the uniform code adopted by other 
railroads and approved by the Interstate Commerce 
Commission should apply in all interstate traffic. The 
\iichigan Railroad Commission intends to carry this 
question before the next state legislature asking it to 
change the law under which the commission was es- 
tublished, giving it power to handle all demurrage cases 
within the state, as it considers this question one that 
longs to the state and not the nation. We are asked 

the Detroit Board of Commerce to assist with other 
ichigan associations with financial aid in making this 
test before the courts, the railroad commission and 

legislature, which will include expenses of attorney 
| witnesses to Lansing and Washington, printing bills, 
eling expenses ete. It is estimated that $1,000 will 
eeded in this question. 


Demurrage in Michigan. 


's also read a communication from Norman Flowers, 
ig seeretary of the Detroit Board of Commerce, to 
\lichigan Hardwood Manufacturers’ Association, ask- 
ts eodperation in fighting the retention of the free 
in Michigan. This letter was as follows: 
me time in the early part of 1909 a complaint was 
with the Michigan railroad commission asking it to 
e the then existing demurrage rules. This complaint 
‘ontinued from time to time and a great many manu- 
iwers and shippers were heard on it, and, finally, the 
mission, in the fall of 1909, issued a new set of rules 
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covering both interstate and intrastate traffic. They based 
these rules on their construction of the railroad commission 
act of Michigan, which they understood to give them power 
to make such rules on all traffic. 

While they were considering these rules an organization 
of railroad commissioners of all the different states, through 
a committee headed by Mr. Lane, of the Interstate Com- 
merce Commission, devised a uniform set of demurrage rules. 
They held several meetings in Washington, and at these 
meetings Hal H. Smith, representing the shippers of Michi- 
gan, presented the demands of the Michigan industries for 
a continuance of the average time agreements and free time 
periods as they had been in existence in this state for a 
good may years. The proposed uniform rules changed the 
free time on many commodities from seventy-two to forty- 
eight hours and in place of a maximum of seventy-two 
hours substituted a maximum of forty-eight hours. The 
railroads, at these hearings, insisted that all free time 
should be reduced to the level of forty-eight hours; that 
free time for reconsignment should be cut down; the aver- 
age time agreement wiped out, and that many other radical 
changes should be made. 

Briefs were filed for the Michigan shippers and this com- 
mittee, after some time, reported a new set of rules to the 
Interstate Commerce Commission in which they did make 
very substantial changes, so far as Michigan shippers were 
concerned; reducing free time to practically forty-eight 
hours; modifying the average time agreement in many par- 
ticulars, and changing other important rules. The Inter- 
state Commerce Commission afterward recommended that 
the report of this committee be adopted by all state com- 
missions, but the Michigan commission refused to adopt 
them and insisted on the rules they had promulgated. 

The railroads, however, accepted the rules so recom- 
mended by the uniform committee and filed their tariffs 
with the Interstate Commerce Commission to put such rules 
in effect. These matters created unfortunate confusion and 
the railroads finally determined to bring the question to the 
attention of the courts and filed two bills of complaint in 
the Wayne circuit court. The first of these raised the 
question whether the commission had the right to make any 
rules governing interestate traffic and the second raised the 
question as to the reasonableness of the rules. 

In the first case answers were filed and the matter was 
brought on to be heard. The railroads contended not only 
that the Michigan commission could not make rules govern- 
ing Michigan traffic, but could not make any rules whatso- 
ever, and the question presented to the court was that the 
commission had no right to make rules governing any sort 
of traffic. The Wayne circuit court decided that the com- 
mission could make rules governing any traffic and the 
supreme court has now decided, if we read the opinion cor- 
rectly, that the Michigan commission’s authority to make 
rules must be limited, under the present statute, on traffic 
which has moved or is about to be moved solely between 
points in Michigan. The decision is based on the technical 
wording of the act, which the court believes, restrains the 
authority of the commission in this regard. 

The court does not pass on the right of the commis- 
sion, were it so empowered by the legislature, to make rules 
applicable to interstate as well as to state traffic. 

This resume brings the matter down to the present date. 
At this time the Michigan Railroad Commission’s rules, 
which are satisfactory to the shippers and, as we are in- 
formed, to the railroads, are in effect on all state traffic. 
The socalled uniform rules, much more stringent as to ship- 
pers, are applicable on interstate traffic, and if the law be 
strictly carried out every shippers must pay to the railroads 
such demurrage as would have accrued on shipments on 
interstate traffic since the first of last May. This will 
amount to a considerable sum. For instance, if during 
that time you have a commodity on which you are entitled 
to have used three days’ free time you will have to pay 
one day’s demurrage, since the uniform rules allow only two 
days. If, again, during that time you have used from four 
to five days on reconsignment of coal you will have to pay 
four days’ demurrage, as the uniform rules limit this 
privilege to one day. These are examples, but not the only 
examples, of the effect of the operation of these rules. 

It is therefore necessary that some immediate action 
be taken to protect the shippers from the enforcement 
of the uniform rules and the collection of the demurrage 
above referred to. This will necessitate action before 
the Interstate Commerce Commission, before the courts and 
before the legislature, to secure the amendment of the pres- 
ent law so that the railroad commission will clearly have 
authority to make the necessary rules. 

In the decision of our court the rules of the Interstate 
Commerce Commission are put automatically in effect on 
interstate business and the railroads are justified in imme- 
diately beginning the collection of their demurrage charges 
under these rules. Immediate action is therefore necessary 
to protect shippers. 


The association promptly carried a motion to ap- 
propriate $100 to assist in the demurrage fight. 


Forest Fire Conference. 


Secretary Knox read a letter from J. E. Rhodes, presi- 
dent of the Minnesota Forestry Association, St. Paul, 
Minn., regarding the approaching forest fire conference 
to be held at St. Paul, Minn., in December. Mr. Rhodes’ 
letter was as follows: 

Because of the unprecedented loss of timber by fires in 
the northern states during the last season and the wide- 
spread interest in measures to control and prevent forest 
fires, it has been arranged to call a “Lake States Forest Fire 
Conference” to be held in St. Paul, Minn., early in December, 
under the joint auspices of the Minnesota State Forestry 
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Board and the Minnesota Forestry Association. The con- 
ference will be held for the consideration of legislation 
which is proposed in Minnesota, Wisconsin and Michigan, 
and which will be taken up by the legislatures of the three 
states this winter. The state forestry boards of both Wis- 
consin and Minnesota are preparing recommendations for 
forest fire protective laws and have agreed to submit their 
plans to the proposed conference. It is proposed to invite 
the governors of the three states as well as the forestry 
boards, the state forest commissioners, the legislative com- 
mittees on forestry, the state forestry association, as well as 
Chief Forester Graves of the United States Forest Service. 
The timber owners will be represented by committees which 
have been appointed by the Northern Pine Manufacturers’ 
Association, the Northern Hemlock & Hardwood Manufactur- 
ers’ Association and the railroads. It gives me pleasure to 
extend an invitation to your association to be represented 
at this conference, the date of which will be announced 
very soon. We propose a two days’ session and those at- 
tending should be prepared to take an active part in the 
deliberations. For your information will say that I have 
been in correspondence with Forest Warden Pierce, of Mich- 
igan; Charles W. Garfield, president Michigan Forestry 
Association ; Professor Roth, also Hon J. E. Beal, chair- 
man of the forestry division of the Public Lands Commis- 
sion, all of whom express keen interest in the proposed con- 
ference. It is necessary that the lumberman and timber 
owners interest themselves in the movement now before the 
people for a more strict enforcement of forest fire laws, and 
that we have something to say about further legislation to 
the end that practical and effective legislation may be 
assured. 

On motion, Chairman Hansen was appointed a delegate 
to such conference and was authorized to choose two 
other members of thé forestry committee to accompany 
him. The following are the members of this committee: 
R. Hanson, chairman, of Grayling, Edward Buckley, of 
Manistee, R. G. Peters, of Manistee, F. W. Gilchrist, 
of Alpena, W. P. Porter, of East Jordan, Bruce Green, 
of Cadillac, C. V. R. Townsend, of Negaunee, M. 
Olds, of Cheboygan, and E. F. Loud, of Au Sable. 

With this action the association adjourned. 


The Attendance. 


A. F. Anderson, South Boardman; A. F. Anderson. 

H. Ballou, Cadillac; Cobbs & Mitchell, Inc., Mitchell Bros., 
Inc., Mitchell Bros. Co. 

C. A. Bigelow, Bay City; Kneeland-Bigelow Co., Kneeland- 
Buell-Bigelow Co. 

W. E. Brownlee, Detroit; Brownlee-Kelly Co. 

R. J..Clark, Sault Ste. Marie; Peninsula Bark & Lbr. Co. 

W. T. Culver, Ludington; Stearns Salt & Lbr. Co. 

D. H. Day, Glen Haven; D. H. Day. 

O- A. Felger, Grand Rapids; Hackley-Phelps-Bonnell Co. 

Bruce Green, Cadillac; Williams Bros. Co. 

R. Hanson, Grayling; Salling-Hanson Co. 

T. W. Hanson, Grayling; R. Hanson & Sons. 

O. 8S. Hawes, Detroit; Salling-Hanson Co. 

W. C. Hull, Traverse City; Oval Wood Dish Co., The Smith 
& Hull Co. 

W. K. Jackson, Pellston; Jackson & Tindle. 

Robert H. Jenks, Raber; Cleveland Land & Timber Co. 

F. A. Kimball, Alpena; Churchill Lumber Co. 

Elmer Klise, Sturgeon Bay; A. B. Klise Lbr. Co. 

O. L. Larson, Manistee; Buckley & Douglas Lbr. Co. 

N. M. Langdon, Mancelona; Antrim Iron Co. 

George B. Loud, Au Sable; H. M. Loud’s Sons Co. 

W. L. Martin, Cheboygan; Embury-Martin Lbr. Co. 

I’. L. Michelson, Salling; L. Jensen, Johannesburg Mfg. Co., 
N. Michelson Lbr. Co. 

F. L. Richardson, Alpena; Richardson Lbr. Co. 

J. R. Myers, Bay City; Richardson Lbr. Co. 

Bruce Odell, Cadillac; Cummer-Diggins Co. 

M. D. Olds, Cheboygan; M. D. Olds. 

W. P. Porter, East Jordan; East Jordan Lbr. Co. 

R. H. Kayburn, Alpena; island Mill Lbr. Co. 

John C. Ross, Bay City; Ross & Wentworth. 

W. 8S. Schoaf, De Ward; Estate of Daniel Ward. 

D. B. Ward, Bay City; Estate of Daniel Ward. 

G. von Platen, Boyne City: G. von Platen. 

A. C. Wells, Menominee; J. W. Wells Lbr. Co. 

W. J. Mills, De Ward; Estate of Daniel Ward. 

J. C. Knox, secretary, Cadillac; Michigan Hardwood Mfrs. 
Assn. 

Leonard Bronson, manager, Chicago; National Lbr. Mfrs. 
Assn. 

W. C. Landon, president, Wausau, Wis.; Northern Hardwood 
& Hemlock Mfrs. Assn. 

E. J. Wellmuth, Chicago; AMERICAN LUMBERMAN. 

Douglas Malloch, Chicago; AMERICAN LUMBERMAN. 

Z. H. Nelson, Pellston; Jackson & Tindle. 





GEORGIA-FLORIDA ASSOCIATION ACTIVITY. 

E. C. Harrell, secretary of the Georgia-Florida Saw 
Mill Association, has issued a letter to members of that 
organization stating that the conditions in the trade 
point to firmer price quotations and urging that every 
member devote a little more attention to that important 
branch of his business which has to do with securing 
a remunerative price for his stock. Mr. Harrell also 
calls attention to the fact that some of the mills are tak- 
ing orders for sound and square edge, a grade for which 
there is no printed rule and for which manufacturers 
should not accept orders inasmuch as it is a most difficult 
cutting and not contemplated by the rules. 

The bulletin also refers to the fact that cars are be- 
coming more scarce in the association’s territory and 
urges all members to attend the meeting of the organiza- 
tion to be held at Jacksonville, Fla., Tuesday, October 
25, at which these and other important questions are to 
be discussed. 


NATIONAL HARDWOOD INSPECTIONS. 


In his regular monthly letter to members of the Na- 
tional Hardwood Lumber Association, President Fred 
A. Diggins states that the inspections in September ex- 
ceeded those for August by 956,674 feet and exceeded 
September, 1909, by 3,025,410 feet. The total for the 
month was 11,182,838 feet, which amount was almost 
evenly divided between the association’s salaried and 
fee inspectors. The organization now has two inspectors 
in St. Louis, two in New York and has located another 
at Alexandria, La. Altogether twenty-four salaried and 
fourteen fee inspectors are employed by the association. 
During September the inspection bureau was almost self- 
sustaining. The total cost to the association was but 
$84.61. 

Since the last monthly letter six firms have applied for 
membership, making a total of forty-three since the 
Louisville convention. President Diggins urges every 
member of the association to make an effort to secure 
new members and cites the splendid showing of the in- 
spection bureau last month as a strong reason for urging 
every eligible hardwood concern to join. 
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GULF COAST EXPORTERS’ ASSOCIATION IN ANNUAL CONVENTION. 


Reviews of a Year's Work—Universal Classification Furthered—Annual Meeting Date and Headquarters Changed—Grades and Other Discussions. 


New ORLEANS, La., Oct. 17.—In annual convention 
at the Grunewald hotel the Gulf Coast Lumber Ex- 
porters’ Association today reviewed the year’s prog- 
ress, discussed ways and means of bringing into uni- 
versal acceptance its standard classifications, elected 
officers and proposed several important changes of the 
constitution and bylaws, to be voted upon at the next 
general mecting. Among*these are a proposal to change 
the date of annual meeting to January, to make uni- 
form the initiation fees of all classes of members, to 
reform the system of assessments and to change the 
headquarters of the association from Mobile to New 
Orleans. E. P. Holmes, of Gulfport, Miss., was selected 
to head the organization for the coming year, succeed- 
ing the veteran Robert Hunter, of Mobile, Ala., who 
was honored by adoption of a special resolution con- 
veying the hearty thanks of the association for his 
valued service as its president. The attendance was 
unusually large. Two sessions were held and immedi- 
ately following adjournment this afternoon the execu- 
tive board went into session, reélecting J. O. Elmer 
secretary for the coming year. The new officers are: 

President—-E. P. Holmes, Holmes & Herrick Lumber Com- 
pany, Gulfport, Miss. 

Vice president—M. L. Fleischel, Gulf Lumber Company, 
Fullerton, La. 

Treasurer—C. E. Walden, Sabine Tram Company, Beau- 
mont, Tex. 

Secretary—J. O. Elmer, Mobile, Ala. 

VICE PRESIDENTS FOR THE PORTS. 

Pensacola—Theodore Baars. 

Mobile—F. W. S. Locke. 

Gulfport (district)—F. S. Gilchrist. 

New Orleans—Phil I. Adam. 

Port Arthur (district)—L. B. Pipkin. 

DIRECTORS. 

Pensacola—W. H. Britton and J. R. McLane. 

Mobile—Tom White and G. M. Luce. 

Gulfport—A. 8S. Mitchel! and E. 8S. Peck. 

New Orleans—-L. Haymann and C. E. Houlton. 

Port Arthur—F. H. Farwell and Roy Morse. , 

Morning Session. 


Vice President Holmes called the meeting to order 
at 10:30 and read the following address: 


Coéperation. 

With many concerns in this progressive industry, and so 
much depending upon ideas, secrecy is more or less an asset. 
For years the manufacturer and exporter of lumber. as in 
other lines, kept their business projects, policies, difficulties 
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and remedies to themselves, and met other houses only in 
competition of a more or less relentless type. Therefore 
when a farseeing factor suggested, several years ago, that 
the exporters and manufacturers for export form an asso- 
ciation for mutual advantage the proposal was received 
with considerable hostility. The attitude of one was typical 
enough. From the beginning he had made a point not 
merely of keeping his business ete. under his own hat but 
also of saying that he didn’t want to know any of his com- 
petitors personally. 

From time to time he found it expedient to help himself 
to their best ideas. Some of his competitors probably were 
very decent fellows. If he knew them he might hesitate to 
take what he found lying around loose, and that would 
hamper him in the development of his business. “Join an 
association of my competitors?’ he protested, “not on your 
life! Why that is just a scheme to get me to tell my 
secrets.”’ 

Months of discussion went on before this project had 
advanced far enough to call a preliminary meeting, but 
there was an encouraging attendance of the leading men in 
the industry, because each of them thought there might be 
a chance to pick up something useful from the others, while 
keeping his own business ete, strictly to himself. This 
individual attended in that spirit,’ he says, when he sat 
down among competitors whom he had been fighting for 
years. However, he found them unlike the mental pleture 
he had drawn. One of his most aggressive trade rivals, 
who had taken away business again and again, proved to be 
a big bashful man who blushed and broke down when called 
upon to stand up and express his views. 

Not a great deal of set speaking was done at this meet- 
ing, but everybody got acquainted with one another by 
twos and threes in corners. Instead of maneuvering for 
confidential information each found that all were discuss- 
ing broad trade questions, such as the standardization of 
grades, holding buyers strictly to the terms of agreements, 
the adjustment of claims and matters that should be (if 
they were not then) items of common knowledge, ignorance 
of which, even by small fry, works great harm to all, the 
regulation of abuses and the riddance of the dishonest prac- 
tice of shysters in the business that cost large sums of 
money and cause discredit on the whole industry and so 


forth. Within a few weeks the association was formally 
organized and committees appointed to take up such mat- 
ters, and today this individual, who made a policy never to 
get acquainted with competitors, is one of its active mem- 
bers, and finds his competitors the very best men in their 
several communities or at large. 

Popular Type of Organization. 

This association is typical of a kind of business organiza- 
tion that is becoming common in the United States—co- 
operative on a high moral plane of business integrity. The 
trade guilds of the middle ages were formed to monopolize 
business, in the belief that there was only so much demand 
anyway and that it should be regulated and individual 
enterprise stifled. The present day trade guild, organized 
like the Gulf Coast Lumber Exporters’ Association, leaves 
members free to exert individual enterprise, recognizing that 
this is the energy which makes the whole industry go 
ahead; increasing the demand for goods and raising the 
tone of demand. No special favor would be shown a mem- 
ber in open competition for business, nor any restriction 
put upon him, yet, through such an association, all the 
people interested are brought together, learn that com- 
petitors have neither horns nor hoofs, and carry on broad 
trade measures which make conditions in the market better 
tor everybody. 

For example, the rapid growth of the automobile industry 
in this country is due very largely to standardization of 
materials for mutual benefit carried on by the manufactur- 
ers. All their efforts are directed to advancing the motor 
car business along general lines, and each manufacturer, it 
is stated, is left to sell his own output at his own prices. 
In contrast there is the English automobile industry, where 
all of the manufacturers are said to keep themselves strictly 
to themselves. From time to time an attempt is made to 
get together in conference, but the one topic discussed 
usually is that of price control, and nothing good ever comes 
of it. English cars are not generally standardized as to 
materials, while the lengths to which manufacturers will go 
in carrying out the individual preferences of purchases have 
led to a more or less chaotic condition in design. 

Over there the “technical adviser’ is a prominent figure 
in the industry—-an expert who acts for the purchaser of an 
automobile, specifying points in design which are built only 
in this single car. The experience of sall the makers in 
building cars is not put into a common fund, as is largely 
the case with the lumber manufacturing and exporting 
industry and used to determine standards which will assure 
the best results and at lowest cost. So today the English 
makers, while building perfectly good automobiles, are look- 
ing a little anxiously to our increasing output, in fear that 
our surplus will be marketed in their territory. It is con- 
ceded that the prices attained by American standardization 
would make this competition financially ruinous, 


Trade Ethics. 


Coéperative trade ethics, in the lumber manufacturing 
and export business, standardized and as carefully backed 
up by our government, as are the similar organizations .on 
the other side of the pond, should be our watchword. It 
is high time that we aggressively, persistently and intelli- 
gently better standardize cur grades by amplifying the de- 
scription so that less discretion will be left to the inspector 
on this side and, also, less discretion to the arbitrator in 
the matter of grade on the other side, not with a view of 
changing the quality shipped materially but to more clearly, 
more intelligently define. 

While this association has in the past been handicapped 
on account of a lack of large membership, and one or two 
other essentials to success, I believe its greatest handicap 
nas been a lack of the coéperative spirit. I understand that 
the lumber industry ranks fifth in the value of its product 
in the United States, the four leaders being, respectively, 
corn, cotton, wheat and steel. And if you will compare 
almost any authentic actuary table of price variation over a 
period of four years you will find that not one of these 
tour will show more than 10 percent of the variation that 
the lumber market shows for the same period. 

The success of those four industries is surely traceable 
to the coéperation—to a large degree—-of the gentlemen in 
the several branches named; and the glaring failure of the 
lumber industry, as I see it, is traceable very largely to our 
lack of codperation. 

These obstacles previously mentioned are fast fading and 
our optimism sparkles with new inspiration; our future 
meetings should be filled with the business of the hour; our 
banqueting days and our honorary positions will surely 
come in the not far distant future, but the demand of this 
hour is, however, in my judgment, that in each and every 
department, each and every officer, salaried or otherwise, 
each and every committeeman, the best posted and the most 
active available man should this day be placed in the 
respective position where he will accomplish the greatest 
good. 


Secretary’s Report. 


Secretary Elmer then submitted his report, as 
follows: 


The proper spirit of cojperation among those interested 
in the particular branch of trade represented by the Gulf 
Coast Lumber Exporters’ Association is the foundation upon 
which we build our hopes for a perfect organization. It is 
not my intention here today to tell you that this spirit of 
cobperation exists, or to render unnecessarily optimistic 
reports of our progress and condition. “ We are business men 
gathered together for the purpose of contemplating action 
along conservative lines, looking to the accomplishment of 
results that will prove beneficial to our branch of the yellow 
pine industry. We should therefore know the facts and 
confine ourselves to the same, rather than permit indulgence 
in fanciful or overoptimistic dreams of our past, present or 
future success as an association. 

When we leave this meeting room today let us do so with 
the firm conviction that we have looked the present situa- 
tion, good or bad, squarely in the face. 

The condition of our association financially and otherwise 
has shown an improvement in the last year, as you will 
note from the financial statement and a comparative state- 
ment which I submit herewith, and while any improvement 
is desirable, no matter how small, the improvement experi- 
enced is not such as an association of the character and 
importance of ours should justify. 


Membership. 


At our last annual meeting there were fifty-one members 
on our rolls. During the year we have lost nine and gained 
twenty, making the present membership sixty-two, or a net 
gain of eleven. ‘This increase has been made mainly west 
of the river. Our prospects for further increasing our 
membership seem bright at this time, but depend largely 
on the assistance given by the present members. 


Lumber and Sawn Timber Exports. 

For the nine months of this year, ending September 30, 
there have been exported from all guif ports 666,028,868 feet 
of lumber and 262,362,222 feet of sawh timber, a total of 
928,391,090 feet, of which members of this association 
exported 283,748,000 feet. It may be yelper to you to 
know that the above figures for nine months of this year are 
somewhat in excess of the same figures for 1909, and that 
indications based on comparative figures point to an in- 
creased volume of exports of pine from the gulf in 1910 
over 1909 of approximately 200,000,000 feet. 

In the year 1909 the total volume of pine exported from 


all Gulf ports was 855,235,534 feet of lumber and 289,148,- 
059 feet of timber; a total of 1,144,383,593 feet. Out of 
this total, 80,568,785, or 14 percent, was exported from 
ports west of the river, and 86 percent from ports east of 
the river. This relative percentage has practically been 
maintained this year and the indications are that the year’s 
figures will show no material change. 








Classification. 


At a general meeting of this association held in Pensacola, 
Ila., in May of this year, recommendations of the classifica- 
tion committee for certain changes in the grading rules were 
considered and adopted. The principal changes were in the 
grades of prime, providing that pitch pockets be treated the 
same as knots, and in kiln or air dried saps provision was 
made for shortleaf. Defects were defined, and through the 
courtesy of the Forest Service at Washington we were 
enabled to include in the revised issue a description of the 
external characteristics of the wood of southern pines. 


Inspection Service. 


During the year we have had the resignation of R. S&S. 
Somerville as chief inspector. Mr. Somerville rendered 
efficient service to the association and his resignation was 
received with regret. He has been succeeded in office by 
J. C. Partin. Our constant efforts to improve conditions 
regarding inspection have been the means by which we have 
been convinced that our work in this department has hardly 
started. 

We should know that our lumber is just what it is repre- 
sented to be and that the consignee’s understanding of the 
grade is precisely the same as the shipper’s. A uniform 








J. O. ELMER, OF MOBILE, ALA.; 
Secretary Gulf Coast Lumber Exporters’ Association. 


grade should be bought and sold and incorporated in all 
contracts. The work of our inspection department would 
under these conditions be rendered more effective and bene 
ticial. We would then have a foundation for work that 
would broaden its scope beyond the sea. 

The methods employed abroad in arbitrating claims, which 
have been a subject of complaint with many shippers, could 
be remedied through the establishment of a proper basis to 
work from, and the creation of a foreign bureau would be 
nearer an accomplished fact. Arbitration has always been 
the best means of settling controversies and should be re 
sorted to whenever possible, but a basis is necessary to 
secure equitable results and in our case the basis is uniform 
grades and inspection. 

Many local disputes and differences have been adjusted 
through our inspection department, but lack of codéperation 
in maintaining uniform grades abroad has limited our sphere 
of action. 





Anti-Stain Process. 


As a result of a claim from Havre, France, based on the 
effect on the strength of lumber by the anti-staining process. 
and through the codjperation of George K. Smith, secretary 
of the Yellow Pine Manufacturers’ Association, material has 
been furnished the Forest Products Laboratory at Madison, 
Wis., with which to make the necessary experiments (0 
determine what effect, if any, such process has on lumbe! 
The tests have not yet been completed, but the resuits wil! 
be given you as soon as they have been received from th 
Forest Service. 

Before closing I would like to recommend that the dat: 
of our annual meeting be changed trom October to Januar) 
and that the exact date be left to the discretion of th 
executive committee; also that the constitution provide fo 
a semiannual meeting. 

There has been some objection made to our present method 
of assessment, which in some cases represents a double ti 
on the same shipment. I would suggest that this matt: 
be discussed today with a view to arriving at a satisfa: 
tory adjustment of the matter. 

Finally, while it has no particular bearing on the busines- 
to be transacted here today, in view of our interest in t! 
South generally and its welfare and advancement [ recor 
mend that we pass a resolution indorsing New Orleans 
the “logical point’? for the World’s Panama Exposition. 


Financial Statement. 
Mr. Elmer submitted also the following finanei*! 


statement: 
RECEIPTS. 














ee Ee er eee T $5,674.96 
Classification books .....4..0sc088stic 73.60 
AGmission fCCK .... wi wissepeeswssers 200.00 Pe 
Service, chief inspector.............. = 29.20—$5,977.:0 
Balance in bank January 1, 1910...... 606.59 
| A) Cr re eee aks oh 6 Sik aie ioe $6,584.50 
DISBURSEMENTS. 
ORAL eee eer $3,462.04 
Office expense .. 637.90 
Traveling expense .......0.s600. éo.cce - SBR - 
Exchange and interest............... 6.65—$5,087.59 
Balance in bank September 30, 1910... . 1,496.06 
MORE. wae Unsoes er ocepee es sh scehoe ose aces $6,584.39 
Drees MOMMY TeceWks. «0... . ss. acdsee vae¥a v0 6 $664.1995 
Average monthly disbursements...............6. 565.2055 


Average monthly receipts over disbursements. .$ 98.8967 
Total receipts over disbursements for nine months. 890.0 
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Comparative statement of receipts and disbursements for 


nine months of 1909 and 1910, January to September, in-. 












clusive : 
RECEIPTS. 
1909. 1910. 
i Bit cana eeeeeurens $5,068.18 $5,674.96 
Fo” oe to hk OOO eee 110.00 200.00 
: Classification DOOKB .....cccsccscse 191.25 73.60 
; Service, chief inspector............ 24.75 29.20 
' fo EE a eT ee ee $5,394.18 $5,977.76 
: Total increase over 1909.............. Cocccccece 583.68 
3 DISBURSEMENTS. 
1909. 1910. 
oa eng A CEC TEC OEE: $3,462.04 
I I ais al oaks bere obo go 558.66 637.90 
’ bu ee”  eeerer eee errr 308.99 981.10 
. Exchange and interest............. 28.10 6.65 
e — - a = 
e a ee ae $4,773.79 $5,087.69 
e EMCPORES CPOE. BOOBs oc.c5 0c rccdsvrcvnceseneseeses 313.90 
Ss Net increase in revenue over 1909............... 269.68 
2 1909. 1910. 
e Average monthly receipts.......... $599.3533 $664.1955 
Average monthly disbursements... .. 530.4201 565.2988 
Average monthly receipts over 
. OE ES rar $ 68.9332 $ 98.8967 
a Total receipts over disbursements for 
SUE GAGE. 6h k seawckcscccnsss 620.39 890.07 
. In the absence of E. C. Ganahl, the treasurer, who 
re was unavoidably detained by business at the last min- 
y ute, the secretary read his report of cash on hand, 
. with a recommendation transmitted in the same report 
1e that the offices of secretary and treasurer be consoli- 
m dated. ‘*I would like to suggest,’’ wrote Mr. Ganahl, 
‘*that the association hereafter combine the offices of 
secretary and treasurer. The way the work is being 
handled now by voucher system is practically double 
work, and with the exception of making the deposits 
in bank and signing checks all the treasurer’s work 
is done by the secretary anyhow. According to the 
constitution and bylaws vouchers have to be approved 
by the president and secretary, and when so approved 
the treasurer has no obligation or option but to pay 
them. I think it would greatly simplify matters if the 
office of treasurer were combined with that of secre- 
tary.’’ This recommendation was later referred to 
the exeeutive board. 

The auditing committee made a brief report. 

lor the committees on classification and trade ethics 
Mr. Holmes presented the following: 

Your committee on trade ethics has been halted on sev- 
eral occasions from making a formal report owing to the 
contemplation of measures proposed that, if adopted, would 
of necessity so materially change the rules contemplated 
that the work has been deferred from time to time, and 
your committee as many times continned. And if we can 
fairly judge condition of affairs at this time we feel we 
would like to offer suggestions for discussion, for the better 
understanding of your committee, and we ask you either 
to appoint a new committee or continue the old one, at your 
diseretion, 

lo my knowledge the classification committee has had 
nothing referred to it since the last meeting and conse- 

iently has no report. 

\ll reports were ordered accepted. 

Call for ‘‘new business’’ brought up the old-new 

all ind ever present question of grades. Discussion was 
ald turted by a letter from the Chicago-Gulf Export Com- 
ne puny, addressed to the secretary some months ago and 
hat king inquiry as to whether all members were buy- 
ici , and selling on the Gulf coast classification. At 
uld ice the conversation became animated and very wide 
Ze range. It was rather generally agreed that the 
Sats iropean dealers were not yet converted to the G. C. C. 
re Vir. Nelson suggested that a committee of confer- 
to e be appointed to go over or send representatives 
= and take the matter up with them, getting their 
ted vs on what the grades ought to be, with the idea 
ion aking later action to meet those views if possible. 
vata : 'r. Haymann thought the suggestion a good one. 
idea that the exporter could dictate terms and 
the les regardless was, he thought, slightly untenable. 
ess, '« work of the classification committee was simply 
a'y lefine clearly the existing grades. It had really 
= de no material changes. If a conference with the 
to n over seas could be arranged all misunderstandings 
ber sht be eleared up and such changes made as would 
the satisfactory to them and lead to general use of the 
‘©. ©. His firm put the G, C. C. in its contracts, but 
lat n the buyer stipuletes. something else it supplies 
4 demand and makes him pay the price. In the 
fo id sense, he thought, the classification was sat- 
ictory. 
hod = , R fe 
ta ‘iv. Luce—Do you arbitrate on the G. C. C. basis? 


tt M ilaymann—Arbitrations are supposed to be by the 
fac ‘ ©. C., but the arbitrators on+the other side are not mill- 


nor experienced exporters, and too often pay little 
nes ntion to the classification. 
t! 
“OH Mr. Holmes recalled the meeting in Mannheim and 


soa e 


quoted words of foreign dealers with respect to 
ihe Ameriean trade. ‘‘It is hard,’’ he said, ‘‘to find 
ut whom to address in the matter, or to get recogni- 
‘lon from the foreign associations. ’’ 

Mr. Luce approved the plan to send some one over 
ren thresh the grades question out with the foreign 
irade, 

Mr. Hunter suggested that many long established 
xe concerns abroad were ‘‘set in their ways’’ and insisted 


09 on buying as they had always bought, without much 
regard to the G. C. C. He thought there was no real 

34 objection to the classification, but merely that some 
of the buyers disliked or ignored it beeause it was 
something new. His firm sold its customers what they 

a wanted and met their stipulations. 

87.4 Mr. Luee declared that one of the best buyers in 


96.06 


England has accepted the G. C. C. 

Mr. Fleischel suggested that uniformity of grades 
would really be of benefit to the buyer on the other 
Side, since he could then buy from any mill or concern 
with confidence in getting uniform stock, instead of 
being confined to patronage of a few who were edu- 











cated to his peculiar wants. There would be many 
competing for his orders, with advantage to himself. 
It was a matter of education only, and the sooner a 
first class start was made the better. 

Mr. Farwell intimated gently that the great need 
of the hour was backbone. It was time to eall white 
white and black black, and the mills should support 
the exporters in the effort to establish a uniform 
classification, and to live up to it. 

Mr. Walden recalled the old days of the yellow 
piners, when there were almost as many grades as 
mills. All that had been regulated by their associa- 
tion. Uniform classification was essential to the satis 
factory conduct on both sides. The folk on the other 
side ought to be consulted in the matter, to win their 
loyal support for the standard grade. 

Mr. Donald found the G. C. C. to be giving 
general satisfaction as applied to lumber, but in the 
matter of sawn timber it was still necessary in many 
cases to meet the buyers’ own ideas. He thought the 
inspectors in some cases were not careful enough in 
their inspections of sawn timber. 

On motion the suggestion of Mr. Nelson relative to 
sending representatives to a conference with the trade 
on the other side was referred to the classifications 
committee. The author of the motion also suggested 
that every member present such suggestions to the 
committee as he thought might prove helpful. 

Mr. Holmes then appointed the following nomina 
tions committee and recess was taken for’ lunch: 
Messrs. Lock, Hunter, Lockman, Nelson and Swain. 


AFTERNOON SESSION. 


The secretary read a letter from the E. C. Ganahl 
Lumber Company, requesting that the matter of plac 
ing an association inspector in Cuba be taken up. Mr. 
Ganahl expressed a willingness to pay 10 cents a 
thousand, or even 20, if necessary, for the service, and 
thought other Cuban shippers in the association might 
consent to the same arrangement. Here followed a 
brief discussion of the desirability of Cuban business. 
It was suggested that the question of a representative 
in Cuba on the basis proposed was one for the Cuban 
shippers themselves, the idea being that the association 
would be willing to sanction employment of such a 
representative and permit him to work under its name 
and authority. On motion the matter was then re- 
ferred to the executive board. 


Proposed Changes of Constitution and Bylaws. 


Secretary Elmer brought up the proposal to.change 
the date of annual meeting. The suggestion was to 
move it up from October to January. Followed here 
a discussion whether the meeting should be held just 
preceding or just following the yellow piners’ annual. 
As finally voted, the motion gave notice of an amend- 
ment changing the meeting time to January, the exact 
date to be left to the discretion of the executive board. 

Mr. Farwell moved that notice be given of a pro- 
posed amendment changing the headquarters of the 
association from Mobile to New Orleans. This was 
assented to without discussion. 

A motion giving notice of an amendment changing 
the initiation fee from $25 for manufacturers and $100 
for exporters, as it now stands, to $25 for all classes 
of members, was earried. 

Motion was offered giving notice of amendment 
changing the quorum requirement for general meet- 
ings from a majority of the members at each port to 
a majority of the general membership, regardless of 
port attendance. Carried. 

The question of assessments precipitated a rather 
lengthy debate. It was agreed that the present sys- 
tem, charging millmen 2 cents on their export cut and 
exporters the same on their shipments, produced 
‘“‘double taxation’’ in many cases, both classes pay- 
ing dues on the same lumber. The question was, how 
to correct this and yet provide sufficient revenue for 





association needs. It was finally solved by the motion 
of Mr. Walden, giving notice of amendments requir 
ing manufacturers to pay the assessment on their ex 
port cut, and assessing exporters on shipments of lum 
ber only that had not been assessed at the mill—that 
is to say, on lumber bought from nonmembers. To 
meet a possible resultant shrinkage of revenues, it was 
proposed to amend the same section by lifting the 
maximum assessment permissible from 2 cents to 4 
cents a thousand. In the same connection an amend 
ment was presented fixing the minimum annual dues 
at $50, where the total assessment upon eut or ship 
ments failed to reach that sum. 

All these changes, in constitution and bylaws, be it 
understood, are yet to be voted upon, the ‘constitution 
requiring thirty days’ notice of such amendments. So 
that all members will have the opportunity of ratify- 
ing, or opposing, each of them at the next 
meeting. 

A resolution indorsing New Orleans as the ‘‘logical 
point’’ for the Panama Exposition was offered and 
carried viva voce. 

A motion was offered conveying the association’s 
thanks and deep appreciation of his long, faithful and 
invaluable service in its behalf to Robert Hunter, the 
retiring president, who was affectionately termed by 
the speakers to the motion the ‘‘Grand Old Man of 
the Gulf Coast Export Industry.’’ The motion was 
earried unanimously, the vice president ealling for a 
standing vote as a further expression of respect and 
affection. 

The nominating committee then offered its report, 
which was adopted without division. Mr. Holmes was 
reluctant to accept the presidency, pleading press of 
business, but the committeemen finally overeamé his 
objections by appealing to him in the name of the 
association and the good of the cause, of which he has 
been a loyal, consistent and indefatigable supporter 
since the early days of the organization. In aecept 
ing the post, he announced that he would expect whole 
hearted support from every member and ready aceept 
ance of committee assignments or other special work 
for the ‘‘good of the order.’’ Immediately following 
adjournment, which was reached at 5 o’clock, the 
new executive board went into session, reélecting See 
retary Elmer and taking up the appointment of the 
standing committees. 


The Attendance. 


C. E. Walden, Beaumont, Tex. ; 
M. B. Nelson, Kansas City, Mo.; Long-Bell Lbr. Co 

Roy Morse, Lake Charles, La.: Long-Bell Lbr. Co. 

John W. Chandler, Houston, Tex.: Kirby Lbr. Co. 

Adair Lockman, Houston, Tex.; Thompson-Tucker Lbr. Co. 
F. H. Farwell, Orange, Tex.; Lutcher-Moore Lbr. Co. 

M. L. Fleishel, Fullerton, La.; Gulf Lumber Co. 

R. D. Swain, Mobile, Ala.; Haviland Lbr. Co. 

H. G. G. Donald, Mobile, Ala.; H. G. G. Donald & Co 

W. N. Hunter, Mobile, Ala.; Hunter, Benn & Co. 

*. W. 8. Locke, Mobile, Ala.; Chicago-Gulf Export Co. 
Tom White, Mobile, Ala.; Leatherbury & White. 

W. B. Patterson, Mobile, Ala.: W. B. Patterson Lbr. Co. 

- Holmes, Gulfport, Miss.; Holmes & Herrick Lbr. Co. 
). Naylor, Gulfport, Mis S. E. Naylor & Co. 

N. Dantzler, Gulfport, Miss.; Dantzler Lbr. Co. 
Ragley, Yelgar, Ala.; Bucley Lbr. Co. 

H. Lane, Bon Ami, La.; King-Ryder Lbr. Co 

Fred C. Rowland, New York; Rowland Lbr. Co. 

B. McClanahan, Hattiesburg, Miss.; Eureka Lbr. Co. 


general 


Sabine Tram Co 








W. F. Hewitt, Hattiesburg, Miss.; Newman Lbr. Co. 
L. M. Parsons, Bagdad, Fla.; Stearns & Culver Lbr. Co. 
W. W. Hearne, Creola, Ala.;: South Alabama Lbr. Co 
J. S. Langsdale, Hammond, La.; Natalbany Lbr. Co. 


J. H. Hinton, Lumberton, Miss. ; 
G. M. Luce, Bexley, Miss. ; 
J. S. Otis, Logtown, Miss.: H. Weston Lbr. Co. 

Mulford Parker, Kola, Miss.: Kola Lbr. Co. 

L. Haymann, New Orleans, La.; H. Forchheimer. 

Tudor B. Carre, New Orleans, La.; W. W. Carre Lbr. Co. 
L. Palmer, New Orleans, La.; National Lbr. Exporters Assn. 
REPRESENTED BY PROXY. 

K. C. Lbr. Co., Lucedale, Miss.; Hall-Leftwich Lbr. Co., 
Mobile, Ala.; Keith Lbr. Co., Beaumont, Tex.: D. Harriden 
& Co., W. W. Dunlap, Central Lbr. & Timber Co., McIntyre 
Lbr. & Export Co., Mobile-Gulfport Lbr. Co., Hirch Lbr. Co., 
Partin-Bureh Lbr. Co., 8S. K. Taylor & Co. and H. Curjel, 
all of Mobile. 


Wells Lbr. Co. 
Green County Lbr. Co 
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A GROWING ARKANSAS COMMUNITY. 


Pine Bluff has a very fine saw mill, operated by a 
very fine man and his three very fine sons. The sign 
over the office entrance reads: ‘‘J. F. McIntyre & Sons, 
Incorporated.’’ To the ordinary lumberman who never be- 
fore heard of J. F. McIntyre and his sons the sign over 
the door conveys no more meaning than a sign bearing 
the name of ‘‘John Smith’’ or ‘‘Henry Jones.’’ But 
there are hundreds of people in the United States in 
general and Arkansas, Tennessee and Mississippi in par- 
ticular who know that the name of J. F. McIntyre spells 
‘*excellence and honest dealing’’ and other things that 
are favorable factors in the lumber business. The J. F. 
McIntyre & Sons, Incorporated, concern sprang up in the 
woods on the outskirts of Pine Bluff much like a mush- 
room. May 30, last, when ground was first broken for 
the new mill, a cowpath was the only sign of civiliza- 
tion in this forest. August 30, ninety days later, not 
only was the whole plant completed and in full opera- 


OUND ABOU 


McIntyre during the last quarter century. His three sons, 
now associated with him, have been schooled by their 
father and all are coming lumbermen. Mr. McIntyre has 
some more sons at home, but they are not ready to tote 
boards just yet. 

The company’s mill is complete in every detail and is 
said by those who have seen it to be as complete as any 
mill in the business. It ought to be, for it was built to 
conform in every detail with Mr. McIntyre’s own prac- 
tical ideas, born of years of experience. The company 
has 125,000,000 feet of choice hardwood, most of it white 
oak, which insures a cutting of more than twenty-five 
years. The affiliation between the Sawyer-Austin Com- 
pany and J. F. McIntyre & Sons, Incorporated, is an 
ideal arrangement. Lying side by side and served by the 
same feeder, it enables many a buyer to pick up a mixed 
ear of stock when a full car of yellow pine or hardwood 
is not desired. The accompanying illustration gives a fair 
idea of the kind of logs that go into lumber at this plant. 





TOP ROW: R. R. McINTYRE, R. A. McINTYRE ; 


tion, but the concern had 180,000 feet of first class 
hardwood stock drying in the yards. : 

The plant of J. F. McIntyre & Sons, Incorporated, 
lies on the main line of the Pine Bluff & Western rail- 
road, which is a part of the Iron Mountain road, imme- 
diately adjoining the Sawyer-Austin plant. Between the 
two neighbors is a close affiliation that means much to 
the buyers of hardwood lumber as well as to those two 
concerns themselves. It came about in this way: 

For a number of years the Sawyer-Austin plant has 
been cutting yellow pine almost exclusively, leaving a 
vast amount of hardwood timber on its possessions un- 
disturbed. The Sawyer-Austin people realized long ago 
that a yellow pine concern had best keep fingers off 
the hardwood business. At last General Manager John- 
son, who, by the way, has been doing some splendid 
things since he went down there to take charge of things, 
conceived the idea of getting somebody to put up a mill 
next to the Sawyer-Austin plant to saw up the Sawyer 
& Austin hardwood into lumber. The first step was to 
obtain the right sort of a man. To say that he made an 
excellent choice is obvious to all who have known J. F. 
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CHARACTER OF HARDWOOD LOGS CUT AT THE Mc INTYRE & SONS MILL, NEAR PINE BLUFF, ARK. 


LOWER ROW: J. F. McINTYRE, E. M. McINTYRE. 


IN LOUISIANA. 


The Louisiana & Arkansas morning express was on its 
way from Alexandria to Tioga. One had no difficulty 
in counting the telegraph poles along the right of way, 
a difficulty sometimes encountered on the Twentieth 
Century Limited. Passing objects were clearly discern- 
able. It had not rained in this section of Louisiana for 
several weeks and the dust was thick. A particularly 
heavy cloud of dust seemed to keep abreast the train on 
the road which paralleled Mr. Buchanan’s tracks. The 
dust cloud arose in a whirling mass and trailed away in 
a hazy wake. Passengers speculated over the phenom- 
enon and concluded that it must be a horseman riding 
at full speed. They were right. At a turn in the road 
just as the train came abreast the Tioga yard limit the 
horseman emerged from the dust cloud. He was a tall, 
bronzed-faced man, sitting a spirited horse like a vet- 
eran. It was Seward Lee, president of the Lee Lumber 
Company, of Tioga, making his daily trip to the mill. 
Mr. Lee lives in Alexandria, in a fine big home in the 
middle of a spacious yard, almost hidden behind a 
wealth of tropical foliage. Being a railroad man him- 
self, Mr. Lee has a pocketful of passes, but he prefers 
to make the trip from Alexandria to Tioga on horseback 
unless the weather will not permit. His daily ride, he 
says, keeps him in the pink of condition, and anyone 
would know it to look at him. 

The plant of the Lee Lumber Company is five miles 
as the crow flies from Alexandria, on the main line of 
the Iron Mountain and Louisiana & Arkansas rail- 
roads. It is a modern plant of 125,000-foot capacity, 
operating a band and circular saw. Mr. Lee is a prac- 
tical millman and he built this mill after ideas of his 
own, which have produced a model plant. When the 
writer visited this plant eleven cars were loading at the 
shipping platform, which Mr. Lee did not consider to 
be anything unusual. He says that his shipments have 
been holding up well and that his only complaint is in 
regard to prices. The company makes a specialty of 
railroad and bridge timber. It operates twenty-five miles 
of main line railroad, with spurs jutting into the tim 
ber. An especially noteworthy feature of this plant is 
the commissary, conducted on the lines of a metropolitan 
department store. 


New Terminal Railroad Station. 


In about sixty days the new terminal railroad station 
of William Buchanan’s railroad, the Louisiana & Arkan- 
sas, at Shreveport, La., will be opened. The station will 
be as fine as any of its size in the South and will 
register another success for Mr. Buchanan. The Louisi- 
ana & Arkansas, like a hundred others of its kind, 
originally was a log hauling line. Today it is 200 miles 
long, running from Hope, Ark., to Alexandria, La., with 
double passenger train service both ways. 

When the southwestern trunk lines canceled division 
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INCORPORATED, AT PINE BLUFF, ARK. 


rates with shortline connection August 13 the Louisian 
& Arkansas was not disturbed because, the trunk rail 
roads contended, it was a legitimate railroad in ever, 
sense of the word. 

Mr. Buchanan is very proud of his new termini 
station at Shreveport. It will be a striking contrast t 
the box car that has been doing duty as a station. 


In a Live Town. 


A representative of the AMERICAN LUMBERMAN W! 
dropped into Texarkana the other day found business 
a somewhat better condition than had béen reported 
several other points. All of the dealers there seemed 
be making plenty of shipments and the prices were 
reported to be fair. The Buchanan people have bec! 
booking orders right along. Sales Manager Gilbert, 0° 
the Southern Pine Lumber Company, who had just com 
in from the mill, reported that things at Biboll wer 
moving along about as well as could be expected under 
the circumstances. The Webster Lumber Compan 
seemed to be fairly prosperous. The National Lumber 
& Creosoting Company reported that trade was quieter 
than usual. Quiet trade in no wise has stopped the 
physical improvement that is going on in Texarkana. 
Several of the local lumbermen have erected handsome 
residences. One of the most magnificent of these is the 
new $100,000 residence recently erected by James 
Buchanan, one of the most complete homes in the South. 
Friends of Charley Adams, who lives farther north, 
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principally around St. Louis, will be glad to know that 
he seems to be on the high road to success. He cut loose 


from the W. T. Ferguson Lumber Company at St. Louis 


several months ago and came to Texarkana to enter 


the sales department of the William Buchanan Lumber 

Company. Charley has made good. He likes his work 

and thinks that there is no place like Texarkana. 
Shreveport, Zwolle and Longleaf. 

The writer found business exceedingly good at the 
plant of the Allen Manufacturing Company, Shreveport. 
W. 8. Robertson, sales manager, said that orders for 
mixed cars had been coming in at a lively rate right 
along, and the scenes in the factory and on the shipping 
platform sustained the statement. This is a model 
sash and door plant, of which W. H. Wheless is presi- 
dent and his son general manager. The concern makes 
a specialty of shipping mixed cars, with sills and cas- 
ings complete. 

E. C, Gibson was nursing a pair of sore hands when 
the writer accosted him at Zwolle, three hours’ ride 
down the Kansas City Southern from Shreveport. Mr. 
Gibson also was nursing a bad temper, for several cars 
of his celebrated oak had been sold through a jobber at 
lower prices than the manufacturer thought were fair. 
‘*Hang it all,’’ he said, ‘‘I am going to hold my oak 
until a certain place noted for its hot climate freezes 
over before I sacrifice any more of it.’’ Mr. Gibson 
operates a well-equipped mill at Zwolle and a fine stand 
of hardwood timber, assuring him twenty years’ cutting. 

The Crowell-Spencer Lumber Company’s plant at 
Longleaf, Ala., is closed for repairs. It will not begin 
to run full time before the first of next year. 

Alexandria’s Famous Hotel. 

We were sitting on the spacious veranda of the Bent- 
ley hotel at Alexandria, La., while a gentle rain fell. 
Conversation turned, as it always does upon such occa- 
sions, to the incongruity of such a political hostelry 
amid such incompatible surroundings. It was erected by 
honest Joe Bentley to satisfy a pique. The monument 
cost him nearly a million dollars. People who can pos- 
sibly go to Alexandria for a day or two do so for the 
purpose of breaking the monotony of travel through 
Louisiana. But a populist convention would be lost in 
the depths of this hotel.- The night clerk never says 
‘¢Full up.’’? There is room for everybody and every- 
body can have room en suite if so desired. A shoe 
drummer from St. Louis, a whisky salesman from Peoria 
and the writer naturally were wondering what would 
eventually become of Hotel Bentley. ‘‘When Joe 
dies,’’ remarked the shoe drummer, ‘‘I don’t imagine 
this estate will care to keep up this expensive toy.’’ The 
whiskey drummer said, ‘‘Joe is going to live to be 220 
years old, so don’t worry about his estate.’’ He rejoices 
in his hotel and is willing to lose several thousand dol- 
lars a month for the pleasure of showing Alexandria 
what one man can do. Fortunately, they have erected 
a $100,000 city hall opposite Hotel Bentley; thus the 
view from the veranda is made pleasanter. Alexandria 
also boasts a fine court house and a school or two that 
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LUMBERMAN’S AUTO PARTY VISITS GETTYS- 
BURG BATTLEFIELD. 

BALTIMORE, Mp., Oct. 10.—A very pleasant automo- 
bile trip was made about four weeks ago by R. 
E. Wood, president of the R. E. Wood Lumber 
Company, and party. In Mr. Wood’s 6-cylinder Alco 
touring car the party started Saturday morning for 
Gettysburg battlefield, going by easy stages and arriv- 
ing there in the course of the afternoon after a de- 
lightful run. The autoists went over the entire field, 
making stops at interesting points and tracing in a 
way the movements of the opposing armies of forty- 
seven years ago. At the great rock upon which the 
bronze statue of General Warren, the engineer of the 
battlefield, stands, the travelers made a halt of some 
length and had themselves photographed. The statue of 
the general appears to look over in the direction of the 
famous wheatfield, the Devil’s Den, the Peach Orchard 
and the Valley of Death, and is situated in one of the 
most picturesque spots. The weather was ideal and 


everything combined to make the trip enjoyable. The 
return journey was made on Sunday in good style. No 
attempts to break records or to do any speeding were 
made, though the pace maintained caused the miles to 
fly in a way to indicate the possibilities of the car. 
R. E. Wood the next day started on a trip to the com- 
pany’s mill at Buladeen, Tenn., where he spent the 
greater part of the week, getting in touch with the 
working force and inquiring closely into the details of 
operation. He reports that the plant is being run at its 
full capacity, and also states that the product is being 
distributed as fast as it can be turned out. In the Get- 
tysburg party, besides Mr. Wood, were G. L. Wood, his 
brother and vice president and general manager of the 
company; Mrs. G. L. Wood, Miss Morgan and J. J. 
Mason, the chauffeur. 

A number of interesting photographs have been taken 
of the mill of the Pigeon River Lumber Company at 
Crestmont, N. C. They show the mill, the railroad, the 
log boom, and interesting points in the vicinity, and 


























NEW PLANT OF THE W. H. WHITE LUMBER COMPANY AT BOYNE CITY, MICH. 


are far above the small town average. It was the 
sense of the whiskey drummer that the only thing Alex- 
andria needed was more people. The St. Louis shoe man 
as certain that the fine climate ought to attract a large 
Winter tourist population, which would make Hotel 
Bentley pay. A few determined business men ought, 
by the expenditure of no great amount of money in 
advertising, be enabled to attract the attention of thou- 
sands of transients to the advantages of Alexandria. 





RAINY LAKE MILL NO. 3. 


A short time ago the president of the Virginia & 
Rainy Lake Company invited a number of prominent 
men to visit Virginia, Minn., where the several mills of 
the company are located. One of the modern and com- 
plete plants inspected in this trip is shown in the accom- 
panying illustration. This mill is equipped with three 
band, one gage saw and one resaw. The company has an 
aggregate capacity of 500,000 feet in ten hours, which 
includes the product of mill No. 1, at Duluth, Minn. 

At Virginia the company operates planing mills and 
has established excellent facilities for caring for its 
stock. Some idea of the size of the yards may be had from 
the fact that there are fifteen miles of tramway. Timber 
back of these mills gives them a probable life of twenty~ 
five years. This plant is one of the most complete and 
modern in the North. The mill building is a substantial 
Structure and the equipment is the best that money can 
Secure and experience install and operate. 


THE HISTORIC FIELD OF BATTLE. 


give a most impressive idea, not only of the difficult 
nature of the country but of its richness in timber. As 
reported in the AMERICAN LUMBERMAN recently, the 
Pigeon River company has decided to make a number of 
improvements at the plant which will admit of a ma- 
terial increase in the output and will also extend the 
logging road farther into the timber. 





THE WHITE COMPANY NEW MILL. 

The new mill of the W. H. White Lumber Company 
was started at Boyne City, Mich., in February, 1909, 
and was finished last summer. The machinery was set 
in motion July 1. The plant has two band mills and a 
heavy timber resaw. This is one of the three mills 
operated by the W. H. White Lumber Company at Boyne 
City, and that of the Boyne City Lumber Company gives 
the town four big lumber plants manufacturing hemlock, 
hardwood and white pine. The architectural lines of the 
new plant speak of its modern character and the equip- 
ment throughout is standard in design and efficiency. 
The company had an excellent trade this year and has a 
fair stock on hand, but is moving approximately as much 
lumber as it can cut. 

















MILL OF THE VIRGINIA & RAINY LAKE COMPANY AT VIRGINIA, MINN. 
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THE CONSERVATORY, WITH PARTIAL VIEW OF 


THE PERGOLA. 
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VIEW OF THE LODGE AT THE GATE. 


ULTIMATE POSSIBILITIES OF COMFORT, CONVENIENCE AND LUXURY IN A LUMBERMAN’S HOME. 


Lumbermen and members of allied trades of Kansas 
City, Mo., particularly, and citizens concerned with 
progress along the lines of the city beautiful generally, 
are much interested in the home now being erected in 
that. city by Robert A. Long, president of the Long- 
Bell Lumber Company—a home that in extent, con- 
venience and refined sumptuousness will rival or excel 
the world renowned seats of royalty. The home has 
been planned with disregard to expense; comfort ana 
refined effect only were considered. Architect Henry 
F. Holt was given the widest latitude with respect to 
these two features and he has constructed a series of 
buildings which will make the home of R. A. Long 
conspicuous among modern American residences in ap- 
pointments and accessories. : 

Lumbermen versed in the varied uses of woods and 
their susceptibilities to treatment could find much in- 
struction in the way in which various products of the 
forest have been utilized in the erection of Mr. Long’s 
home. From hasement to the sleeping apartments, 
from the stately lodge and stables to the servants’ 
wing, wood, bronze and stone have been combined in 
a harmonious whole that has directed the imagination 
and researches of the designers through every period 
of civilized history. From the bowling alleys and bil- 
liard rooms in the basement to the apartments wherein 
are installed the great organ and the echo organ every 
detail that would make for comfort and entertainment 
has been supplied. The buildings will be ready for 
occupancy December 1. 

Materials and Location. 

The buildings occupy a tract 280x456 feet in area. 
The main building is the modern French renaissance 
style. The exterior has a base of Carthage cut stone. 
The superstructure is of buff Bedford stone, with a 
tile roof. Large monolithie columns, the largest in 
Kansas City, have been set out at the entrance to the 
main portion of the building. 

The house faces south on Gladstone boulevard on 
the central axis of a long, sweeping curve. Back of 
the house is the stable, which will shelter motor cars 
and the big string of high bred horses and roadsters 
owned by Mr. Long’s daughter, Miss Loula Long, 
probably the most celebrated woman whip in America. 
East of the stable is the gate lodge. 


Running from the north entrance is a pergola with 
columns of cut stone. At the north end of the grounds 
is a screen formed by a pergola connecting with the 
one mentioned, its east end terminating in a green- 
house. The west end of the pergola connects with the 
conservatory, which is built of cut stone and glass. 
A eut stone and wrought iron fence surrounds the 
entire tract, which occupies the block of ground. 

The stable is finished throughout in southern pine, 
which has been stained beautifully in an English 
brown wood tint. The main body of the home is 
65 by 105 feet in area and has a servants’ wing of 
40 by 50 feet. In the basement are bowling alleys an4 
billiard tables, furnished in black walnut. The rest 
of the basement is devoted to the laundry, drying 
rooms, fruit rooms, machinery room and storage rooms. 


Sumptuousness and Utility. 


On the first floor of the house is a hall twenty-six 
feet wide, which runs the entire depth of the house 
at the central plan. The walls of the hall are of caen 
stone and the flooring is of marble. At the end of the 
hall is the grand stairease with a mammotli bronze 
rail, which matches the bronze entrance doors. 

The carriage entrance to the house is at the west 
and connects not only with the west hall but with 
the grand stairease in the main hall. Flanking the 
main hall are beautiful caen halls with dome ceilings. 
The main vestibule is lined with pink marble. The 
west vestibule is lined with Sienna marble. 

* The salon or drawing room at the left of the hall 
at the entrance is in Louis XVI style, with enameled 
woodwork. The living room is in the style of Francis 
I, with mahogany woodwork. The library is Eliza- 
bethan and in quarter sawed white oak. The dining 
room is of Louis XIV style and finished in French 
walnut. The breakfast room is in Adams style and 
finished with enameled woodwork. The bedroom suites 
are finished in enameled woodwork of various designs. 

The servants’ quarters on the first floor, the kitchen, 
pantries, serving rooms ete., are finished in white oak 
and the rest of the quarters, including the bedrooms, 
in southern pine. 

In the grand hall is located a very fine Aeolian 
organ, including the harp and chimes, and an echo 
organ is located above the stairway. The house is 





being decorated in harmony with the style which pre- 
dominates the finishing of each room. 

The location of the house is superb. It rests upon 
a hill. To the north miles and miles of the valley of 
the Missouri river sweep away to the east and west, 
with the tall hills across the river and five miles away 
in front of the persons viewing the scene. Isolated 
on its own tract of ground, the home has every quality 
of richness and exclusiveness which could be asked. 





REPARATION ORDERS. 


WASHINGTON, D. C., Oct. 17.—The following repara- 
tion orders have been approved by the Interstate Com- 
merce Commission: 


West Coast Shingle Company ys. Chicago, Rock Island & 
Pacific Railway Company et al.—Order entered October 10, 
authorizing retund of $43.50 account overcharge on carload 
of shingles from Stanwood, Wash., to Hartshorne, Okla., 
September 24, 1907. 

T. E. Ball Bois D’Are Company vs. St. Louis & San Fran- 
cisco Railroad Company et al.—Order for refund of $45.33, 
overcharge on carload of fence posts from Boswell, Okla., 
to Denison, Tex., June 12, 1909. 

The Abaqna Lumber Company vs. Southern Pacific Com 
pany—Order for refund of $40.13 on account of overcharge 
on carload of fir lumber forwarded August 13, 1909, from 
Abaqna, Ore., to Fresno, Cal. 

y. E. Terhune Lumber Company ys. Central of Georgia 
Railway Company et al.—Refund of $25.44, overcharge on 
three carloads of lumber shipped July 9, 12, 13, 1907, from 
Blakeley, Ga., to Grindstone, Pa. 

James Lumber Company vs. Seaboard Air Line Railway 
Company et al.—Order of refund of $49.70 overcharge on 
lumber shipped from Durham, N. C., to Burkeville, Va., 
August 28, 1909. 

Standard Lumber Company vs. Atchison, Topeka & Santa 
Fe Railway Company—Refund of $81.95 account of over- 
charge on doors from Sonora, Cal., to North Topeka, Kan. 

B. Johnson & Sons vs. St. Louis Southwestern Railway 
Company—Order authorizing refund of $96.68 on five car- 
loads of ties from Como, Mo., to Marion, Ill., November 5, 
1908. 

Greenville Manufacturing Company vs. Southern Railway 
Company et al.—Refund of $145.35, overcharge on box 
shooks from Emporia, Va., to Washington, Pa. 

W. KE. Kelley & Co. vs. Southern Pacific Company—Order 
entered October 13, authorizing refund of $4,643.05, account 
overcharge on various carloads of lumber from certain Cali 
fornia points to various interstate destinations. 

W. T. Ferguson Lumber Company vs. Dorcheat Valley 
Railroad Company et al.--Order entered October 10, au- 
thorizing refund of $46.10 overcharge on carload of lumber 
forwarded from Gleason, La., to Yuma, Colo., April 380, 1909. 
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VIEW THE LONG HOME. LOOKING ALONG THE HANDSOME PBERGOLA. 
VIEWS OF THE MAGNIFICENT NEW HOME OF ROBERT A. LONG, OF KANSAS CITY, MO. 
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GOOD STOCK FOR CEDAR POLE TRADE. 

SANDPOINT, JpA., Oct. 10—The Sand Point Lumber 
& Pole Company, of this city, according to Robert G. 
Jones, secretary, looks for a good demand for lumber 
and cedar products this fall. Up to the Ist of August 
the company had a strong demand for cedar posts for 
shipment into the middle West, but during August trade 
was quiet and Mr. Jones states that usually it is near 
the 1st of October before the fall trade begins in ear- 
nest. The company now has a good stock of poles on 
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POLE YARD OF THE SAND POINT LUMBER & POLE 
COMPANY. 


hand. Its largest pole yard is at Sandpoint this year, 
on account of the company having bought the stock of 
poles of the Humbird Lumber Company at that place. 

This year a new yard has been established by the 
Sand Point Lumber & Pole Company at Lane’s Spur, 
on the Seattle International railroad, four miles east of 
Sandpoint. There connections are made with the Spo- 
kane International, which really is the Soo line, and also 
with the Great Northern and the Northern Pacific to the 
middle West. This yard is the center of a fine tract of 
timber in which the company can operate for the next 
five years at least. 

At Culver’s Spur there is also a stock of cedar. Here 
the company operates its saw mill during the winter and 
runs a planing mill, dressing and shipping out in the 
summer. Last winter the company cut about 5,000,000 
feet and was busy shipping until recently, when the 
planing mill was shut down on account of the danger 


SITUATION AT TWO IMPORTANT INLAND EMPIRE LUMBER MANUFACTURING CENTERS. 


from forest fires. Nearly 4,000,000 feet of lumber 
is in pile there now, largely white pine, as this mill 
saws largely white pine stock. E. F. Hichener, who has 
charge of the sales, has recently been on the road for the 
company in Montana, calling on the trade and looking 
into market conditions. 





WELL EQUIPPED AND MANAGED. 


CoEuR D’ALENE, InA., Oct. 15.—While its planing mill 
was shut down two weeks in August the Blackwell 
Lumber Company, of this city, put in three new 
72x18 Muskegon boilers and has been building new 
platforms and tracks. Earl M. Rogers, general super- 
intendent, states that the company has about 38,000,000 
feet of lumber in pile, of which over half is white pine. 
This is considered only a normal stock for the Blackwell 
company. Until the 1st of August the company’s ship- 
ments were very heavy, breaking all records every month 
this year, except August. During July the company 
shipped 290 cars of lumber, but, as with other concerns, 
there was a falling off in demand during August. The 
mill began sawing March 14, last, and April 1 the night 
crew was added. August 4 the night crew was taken off, 
and afterward the mill ran days only until it closed 
down for the season October 1. The company has 
stopped logging also until the rainy season begins, 
having shut down its Mica bay and Fernwood camps 
early last month. Had the markets warranted, the com- 
pany was prepared to get out a big cut of logs this year. 

Earl M. Rogers is an experienced millman, coming 
from a family of lumber manufacturers, his father hav- 
ing been for years superintendent of the plant of the 
North Wisconsin Lumber Company at Haywood, Wis. 
Earl Rogers was with the Brooks-Scanlon Lumber Com- 
pany, at Scanlon, Minn., in charge of manufacturing for 
a number of years before coming to Coeur d’Alene. 
When he was at Scanlon, he had as assistant in looking 
after the yard and timekeeper Don Lawrence, who had 
prior to that time been private secretary to Joe Scanlon. 
Mr. Lawrence is now assistant sales manager of the 
Blackwell Lumber Company, located at the mill office, 
the sales being handled at Spirit Lake, this state, by 


R. G. Keizer, who is manager of sales for both the Black- 
well Lumber Company and the Panhandle Lumber Com- 
pany. Mr. Lawrence has had a varied experience since 
coming to Coeur d’Alene five years ago as timekeeper 
and retail yard man, and spent two years with the 
8S. 8S. L. Lumber Company in Spokane, looking after 
the office and sales. He then spent six months on the 





EARL M. ROGERS, COEUR D’ALENE, IDA.; 
General Superintendent Blackwell Lumber Company. 


road with headquarters at Minneapolis for the Black- 
well Lumber Company, before going into the mill office 
as assistant sales manager, nearly a year ago. 


eee 


The first public statement of the work of the tariff 
commission, provided for by the last Congress, will be 
made at a special dinner of the Chicago Association of 
Commerce to be held in Chicago Saturday evening, 
December 3. The speakers at this dinner will include 
Professor Emory, of the chair of political economy at 
Yale University; J. B. Reynolds, former assistant sec- 
retary of the treasury, and Alvin H. Sanders, of Chi- 
cago, who constitute the tariff board. 





NEW MICHIGAN HARDWOOD FLOORING PLANT BEGINS TURNING OUT HIGH GRADE STOCK. 


Another hardwood flooring plant, said to be one of the 
largest and finest in the world, has been added to the 
list of plants of this character already to Michigan’s 
credit. This plant is being constructed at Menominee, 
Mich., for the J. W. Wells Lumber Company, of that 
city. Preparations for erecting the plant were under way 
prior to October, 1909, when the saw mill of the com- 
pany, at Menominee, was burned. 

J. W. Wells, president of the company, who has large 
interests in the flooring industry and has been manu- 
facturing flooring for the last thirty years, shortly after 
the fire let contracts for erecting the present factory. 
lis construction and equipment were begun at once. It 
will be noted, from the accompanying photograph, that 
the exterior of the plant is completed. Four of the eight 
flooring machines, which were manufactured by the Amer- 
ican Woodworking Machinery Company, of Rochester, 
N. Y., have been placed in operation within the last two 
weeks. , 

When this plant is completed it is expected to have an 
annual capacity of 12,000,000 feet of finished flooring. 
{n construeting and equipping the plant, Mr. Wells has 
brought to bear the wisdom acquired in thirty years of 
manufacturing experience and, as a result, the plant is 
in many ways a model, 

One of the most striking features perhaps is the ab- 
Sence of overhead shafts in the factory, all machines 
being driven by individual electrie motors. Another is 


a cleverly devised electric live roll conveyor for carry- 
ing lumber to the dry kilns and to the rip saws. -This 
feature minimizes the handling of the lumber. Six 
dry kilns with a daily capacity of 50,000 feet will afford 
sufficient dry stock. The factory itself measures 175x 
175 feet and is of fireproof construction, the exterior 
being of brick and steel, the floors of cement and the roof 
covered with asbestos paint. The building was erected 
by the Wisconsin Bridge Company, Milwaukee, Wis. 

Another feature bearing upon the fire hazard is the 
dusthouse to which electrically driven conveyors and 
blowers carry all the dust and refuse, which, subse- 
quently, is carried by means of a ‘‘hopper bottom’’ to 
the boiler room for fuel. This system was installed by 
the Allington & Curtis Manufacturing Company, of Sag- 
inaw, Mich. 

The factory is so arranged that every piece of flooring 
is carried to one point, near the bundles and racks, 
where it is inspected by one grader; a plan designed to 
insure uniform inspection and grading. The warehouse 
is to be 75x150 feet and its construction will be begun 
soon. Work is being done preparatory to the erection 
of the saw mill, which is to be 90x206 feet, with a 
leanto for the shingle, tie and wood mills, of 24x150 feet. 
The sawmill equipment will comprise a double band 
mill, 52-inch Wickes gang, slab resaw, double gang, 
edgers, trimmers, slashers etc. With the exception of 
the band saw and the gang, which will be driven by 


steam, all the machinery in the saw mill will be electrical- 
ly operated. The boiler room will be 60x100 feet. 

Besides being president of the J. W. Wells Lumber 
Company, of Menominee, J. W. Wells is at the head 
of the Bird & Wells Lumber Company, of Wausaukee, 
Mich.; the White Pine Lumber Company, of Blind 
River, Ontario, and the Girard Lumber Company, of 
Dunbar, Mich. 

The J. W. Wells Lumber Company owns 20,000 acres 
of virgin timber in Marinette and Forest counties, Mich- 
igan, 30 percent of which is said to be rock maple; 
30 percent hemlock, and the remainder hardwoods and 
pine. In addition to holdings aggregating 30,000 acres 
of virgin timber, belonging to the Girard Lumber Com- 
pany, Mr. Wells is steadily buying timber and logs, 
guaranteeing a supply of over thirty years at the pres- 
ent rate of manufacture. 

As a stock for flooring manufacture, the J. W. Wells 
Lumber Company has accumulated over 10,000,000 feet 
of dry maple. 

Associated with Mr. Wells is J. M. Lomprey, one of 
the foremost experts in flooring manufacture. Mr, Lom- 
prey, who is well known among the leading manufac- 
turers, has had in hand the erection of the factory and 
will in future assume charge of its operation. The J. 
W. Wells Lumber Company has adopted as a trademark 
for its hardwood flooring ‘‘Diamond Hard’’ and will 
be pleased to send samples to interested persons. 





- 


| 
| 


¥ 








MODERNLY EQUIPPED AND ELECTRICALLY 








OPERATED FLOORING FACTORY OF THE J, W. WELLS LUMBER COMPANY, MENOMINEE, MICH. ° 
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CANADIAN TRADE NEWS. 








THE LUMBER SITUATION IN THE CANADIAN 
WEST. 

WartrssurG, B. C., Oct. 15.—Trade conditions in 
western Canada are afflicted with the same disease 
that troubles the trade in other places—overproduc- 
tion. The inevitable law of supply and demand 
is supposed to regulate matters, but in the lumber 
business that law is slow in working out a balance; 1 
presume. owing to the fact that so many are not able, 
even if willing, to restrict their output owing to financial 
reasons. ‘Therefore valuable timber is slaughtered and 
sacrificed without yielding any profit to the operators, 
who are worse than slaves working for and acting as 
buffers between the upper and nether millstones, labor 
and capital. 

[ attended a great meeting of manufacturers a few 
days ago and the complaint was aired that small opera- 
tors were to blame for the glutted market and ruinous 
competition. I pointed out that the opposite was the 
ease. The manufacturers in a large way of business, 
most of them with enormous overhead expenses for 
management and interest on borrowed capital, many of 
whom will admit that a long shutdown spells rtin, sim- 
ply have to keep going even if they sell their product 
for less than cost, and it is not in the power of the small 
operator to glut the market and that he, as a rule, can 
restrict his output without going to the wall. Further, 
the small operator can successfully compete and beat 
the great overgrown concerns in spite of their most 
modern labor-saving devices for a very simple reason. 

A mill cutting enormous quantities of logs very soon 
has to go far afield to keep up the supply, and the extra 
costs entailed are quickly felt. The small millman 
carries a small stock. Even if he wishes he could not 
glut the market, and he is in a much better position to 
hold his stock and cease production. What is the rea- 
son? We see big milling concerns attempting flotation 
of huge interests, to shift the burden of their responsi- 
bilities on the public, who if stupid enough to get caugit 
on the finely baited hook of glowing prospectuses, show- 
ing 30 to 40 percent profit on sawing wood, will be 
lucky if they get any interest and may say goodby to 
principal. 

The generosity of the lumberman is proverbial, but we 
see him under a new phase when he is so full of the milk 
of human kindness as to offer widows, orphans or other 
deluded victims a glittering opportunity of sharing his 
burdens. 

The lumberman of the past was a manly man, but 
intense cultivation appears to have transformed him into 
a disciple of high finance which, translated, means, he 
finds it easier to saw the public than to saw wood. I 
have been upbraided for speaking, writing and ecriticis- 
ing this kind of thing. I am told my action is detri- 
mental to the interests of the trade, that it needs more 
capital for development. 

It already is over-developed when for years produc- 
tion has exceeded consumption. Further, it-is a fact 
already demonstrated that big concerns supplied with 
an abundance of capital out of the pockets of the pub- 
lic, find the money comes easy and goes the same way. 
That acts as a detrimental factor to the trade, as such 
concerns pay the highest salaries, which are not earned. 
They use their easily-gotten funds for illegitimate com- 
petition in many ways. Therefore the benefit is not 
to the trade and it is a doubtful benefit and one that 
will be of short duration to the recipients of the un- 
earned lucre. A. E. Watts, 





NOTES FROM MANITOBA. 


Business Only Fair but Prospect Is Bright—Losses by 
Forest Fire—Building Brisk—Woods Work for Hun- 
dreds of Men, 


WINNIPEG, MAN., Oct. 17.—Demand for lumber has 
fallen off and the market is quiet generally. In some 
parts of the country a fairly good volume of business is 
being done, but on the whole there is not as much 
activity as earlier in the month. An easier feeling in 
prices is noted, although no change of importance has 
gone into effect. Although building is brisk supplies 
for the work were ordered weeks ago, and the mills 
report that stocks at retail are larger than they have 
been during the last month or two. 

The fire in the Rainy River district is under control, 
but it is said that only the frosts of winter can put an 
end to the smoldering ashes. The fires that caused so 
much loss of life and property last week resulted from 
embers that had been in the ground since the disastrous 
fires of Jast summer. The destruction_of lumber mills, 
lumber and forest may have a serious effect upon the 
supply of building material for some time. The Rat 
Portage Lumber Company, Limited, whose mill at: Rainy 
River was burned, is a very strong concern, and is likely 
to build again. Its limits have been badly damaged. 

The timber that was burned included white pine, 
spruce, cedar, tamarack ete. As several towns and vil- 
lages were reduced to ashes there will be a busy time in 
the building line in the district all during the coming 
season, and it may be difficult to supply the lumber 
demand there without importing from outside places. 
It is also said that it may have a firming effect upon 
prices. 

John A. Thompson, lumberman, is the principal 
director in a new corporation—the National Paving & 
Contracting Company, Limited—with a capital of 
$100,000, which will do a general business in builders’ 
supplies and contracting. . 


Three prominent engineers from Montreal—A. Douglas 
Gurd, William Kennedy and A. J. Nesbit—have been at 
Kenora making an examination of the Norman power 
dam. It is understood that their report after returning 
east will decide pending negotiations for the utilization 
of the 30,000-horsepower now harnessed but idle. A big 
pulp mill is considered one of the probabilities. 

Four timber limits were recently sold in Winnipeg. 
They are situated about twenty-five miles from Selkirk 
and seventy-five miles from Winnipeg by water, and com- 
prise twenty-nine sections on the Cat Fish river running 
into Lake Winnipeg. Cruisers’ reports show 30,000,000 
feet 70 percent spruce, from 12 to 30 inches in diameter, 
15 percent tamarack and 15 percent cedar. 

An advice from Prince Albert, Sask., says that there 
will be plenty of work this winter for fully 3,000 men 
in that district in the lumber camps. One logging con- 
tractor, Bert Thompson, can give 500 men employment 
right now. He has 6,000,000 feet of logs cut that he was 
not able to get out last winter, and he will start getting 
them out as soon as he can get the men. The Prince 
Albert Lumber Company, Limited, intends putting in 
four camps of its own this winter. The Big River Lum- 
ber Company, Limited, purposes cutting 50,000,000 feet, 
and all the other companies in the territory will need 
many men. 

The building permits in Winnipeg are nearly up to 
the $14,000,000 mark, and likely will make the grade 
for $15,000,000 for the year. 

The Beaver Lumber Company, Pincher Creek, Alberta, 
has amalgamated with the MeKowan Lumber Company, 
and is incorporated. 

F. Adams, lumber dealer, Camrose, Alberta, has sold 
to the Globe Lumber Company, Limited. 

Chennels & Quesnell, lumber dealers, Piapot, Sask., 
have sold to the Bowman, Sine Lumber Company, 
Limited. 





FROM A BUSY CANADIAN MILL POINT. 


Hun, CAN., Oct. 15.—High priced pork and a dearth 
of it is an outstanding feature of the produce market 
all over this part of Quebec. Lumbermen are paying 
#12 a hundred for meat and a stiffer quotation is the 
outlook. Last year big purchases of hogs from the 
Canadian northwest at $2 a hundred less than eastern 
rates relieved the situation. Word has come now that 
the West has no pork for shipment. There is no course 
left open to timber merchants but to fill their camps 
with the usual proportion of pork, for beef is still at 
more prohibitive prices. Lamb has been practically 
removed from the local market by the unprecedentedly 
high figures paid by American buyers. Beginning two 
months ago at $5 a hundred, live weight, these buyers 
have made three advances in order to take all the stock 
from local men, and now about sixty carloads of lambs 
have been shipped across the border from this territory 
at an average of $6 a hundred. The lumbermen are 
paying $2 or $3 a month more in wages, and it will cost 
another dollar extra to board the men. A decade ago 
the pork for shanties cost only $6 a hundred. 

Manufacturers point to these expansions in cost of 
camp maintenance as reason for quoting firm prices on 
lumber. The low grades of pine and spruce are too 
plentiful to warrant strong prices, but manufacturers 
appear to be willing to hold stock. Dealers assert that 
it is impossible to sell at a fair margin of profit anda 
that the only large sales made are at cut prices that 
dealers should refuse. Large lots of pine and spruce 
are being disposed of at from $2 to $3 less than a year 
ago. The elose of navigation is expected to witness a 
marked decline in shipping. The building operations 
in outside markets do not appear to be normal, and there 
will be no great inducement to import when the higher 
railway rates go into effect. 

Only three of the smallest manufacturers have so far 
closed operations for the season. Some of these ran 
out of logs and are consequently taking out a larger 
supply for next summer. J. R. Booth will continue day 
operations until the end of the summer, having closed 
most of the night work in order to get men for the 
shanties. 





FROM THE CANADIAN NORTHWEST. 


Business of the Season Not Up to Expectations—Forest 
Fires Destructive—Mill Plant Improvements and 
Operations. 

Vancouver, B. C., Oct. 15.—For the season as whole 
the lumbermen express themselves as satisfied with busi- 
ness, though it did not come up to expectations. The 
year started in well, with great demand and fine pros- 
pects. A hot wave early in the wheat season was the first 
check and later the slackening in orders became more 
marked, with the result that now it has fallen off alto- 
gether. Little is expected of the domestic market until 
after the first of the year. Foreign trade also is off, and 
the rainy weather coming on will interfere with local 
business, which has been exceedingly good all summer. 
It was expected that the Northwest trade would revive 
but disappointment has followed. The cut of logs for 
September indicates a falling off, as only 54,000,000 
feet were scaled, against 78,000,000 feet in August. This 
amount, however, compares very favorably with Septem- 
ber of last year, when the figure was 49,824,000 feet. 
High class merchantable logs are selling at $8.50. No 
business is being done in shingles. 

J. S. Deschamps, of Rossland, one of the best. known 
lumbermen of the Kootenay, has attracted considerable 


attention with his successful experiments in the utiliza- 
tion of logged-over lands. He has 200 acres near his 
mill and has cut a considerable amount of timothy and 
clover hay, besides fattening 150 hogs last season. Hay 
and hogs are high priced in the West, both being up to 
the record. It is expected that hay will this winter reach 
$35 a ton, it being now over $20, while hogs are away up. 

A. E. Watts, of the Wattsburg Lumber Company, does 
not agree with the statement made by the chief fire war- 
den and others that little good timber was destroyed by 
fire during this season. He has looked over districts 
which a few months ago had fine standing timber that 
now are blackened wastes. In fact, he has photographs 
which, he says, will convince anyone that some damage 
has been done. He declares that more good timber is 
destroyed annually than goes down under the ax. The 
subject of forest fires has aroused considerable discus- 
sion this year, since the season was very dry. R. H. 
Campbell, superintendent of the Dominion forestry 
branch at Ottawa, is of the opinion that railways should 
clean up their rights of way and not leave inflammable 
material around to be ignited with the smallest spark. 
Lumbermen should also be compelled to assume the 
responsibility of clearing up slashings. He thinks that 
if the forests are kept cleared of dead material there 
will be little danger from fire, which in most instances 
is started where someone has been cutting. After re- 
ferring to the fires spread by carelessness of pros- 
pectors, campers and freighters, and the necessity of 
closer patrol, Mr. Campbell touches a live subject when 
he says: 

The most important point of policy in the whole question 
as it presents itself to my mind is to decide that 
the forest is to be a permanent feature of our civilization 
and then deliberately set apart a certain tract, generally 
unsuitable for agriculture, which will be kept permanently 
in forest and in regard to which a clear and well recognized 
policy can be carried out. If a forest tract is made a per- 
manent reserve, it can be looked after much better than it 
can otherwise. Permanent rangers can be appointed, who 
can keep track of persons coming and going; they can sec 
that these people are warned; they can locate the causes 
of fires much: better in cases where they occur, and, further 
such improvements as making roads and fire lanes, clearing 
away of dead material where it is in dangerous situations, 
and the plowing of fireguards and other works of a precau 
tionary nature can be carried out where the investigation 
is a permanent one and where the expenditure would bi 
qustified. 

The Wattsburg Lumber Company is making additions 
to its sash and door factory and wood pipes works at 
Wattsburg; also irrigating several thousand acres 0! 
land there, which it purposes dividing into small farms 
for employees who wish to make permanent homes. I 
is also introducing some new features in the profit 
sharing plan with employees, a full account of which 
the minister of labor is publishing in the Labor Gazette. 
The company is grading for a logging railroad four 
miles along the valley at Wattsburg. Both sides of thie 
track are heavily timbered with fir, pine and_larcli. 
For the Proctor mill the company is also grading a 
logging road up the valley of Rykert’s creek, near the 
international boundary line on the Kootenay river. The 
heaviest grades in both places are only 2 to 3 degrecs 
for a distance of four to five miles. 


FOREIGN TRADE NEWS 


LUMBER TRADE CONDITIONS IN LIVERPOOL. 
[Special correspondence to the AMERICAN LUMBERMAN. | 
LIVERPOOL, ENGLAND, Oct. 7.—The great strike among 

the shipbuilders of this country continues and there 

seems little or no sign of a resumption of work. These 
labor troubles, though not directly connected with the 














lumber trade, have an indirect influence on it and 
affected it seriously during September. 
Pitch Pine. 


Imports into this river last month were 5,000 cubic 
feet of hewn, 170,000 eubie feet of sawn logs and 50),())) 
eubie feet of lumber against 22,000 feet of hewn, 210,'00 
eubie feet of sawn and 85,000 cubie feet of lumber in 
September, 1909. The consumption shows very favor?! ly 
in figures when compared with the previous Septemlc?, 
being 9,000 cubie feet of hewn, 251,000 cubic feet of 
sawn and 64,000 cubic feet of lumber, which leaves 2 
stock of 1,762,000 cubic feet, against 2,030,000 feet last 
year. There is in stock in this district 6,648,000 feet of 
American lumber and a very large amount of it is of 
low grade. Some sales of sawn timbers on consignment 
were made at about 15 cents a cubic foot, shippers }\y 
ing all landing charges, while lumber has been 18 to =" 
cents a cubic foot. There is no money in lumber at tlicse 
prices for the shipper, and no further shipments sh: ld 
be made until the stocks are worked down. 

Hardwoods. 

At present there is no demand for oak logs from th 
southern states, the stock being still a drag on the iat 
ket owing to its indifferent quality and poor condi! \0n, 
and until the holders can get it sold at any reason ble 
price they will not be likely to buy. Two or three \\ -eks 
ago it appeared that Baltimore shipments of spl? 
sizes for railroad car building showed an upward ‘el 
dency in price, but up to the present it remains statio™ 
ary. First class sizes of the standard dimensions '® 


quired for the construction of car buildinig eontinu . 
moderate demand, but anything below is not wanted — 
can only be disposed of at very low prices. The m rke 
for these may be said to range from 2s 2d to 2s eh 


cubie foot for first class, but no quotation can be #'' ; 
for other description, as it would vary widely accor ling 
to specification and condition. The total stock is 33'),0™ 
cubic feet, a great proportion being of inferior grade. 

Walnut logs in small consignments have come for- 
ward and have been sold privately at prices varying 
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according to size and quality. There is a steady inquiry 
for really first class logs, which are bringing very satis- 
factory prices, but anything below this grade is difficult 
to sell even at low rates. And the same remarks apply 
to walnut lumber, nothing but primes is wanted here. 
The arrivals have been commons chiefly and culls, for 
which sellers have had to accept prices that can only be 
most unsatisfactory to the shippers. 

Poplar logs are being shipped to this port in moderate 
quantities and consignments of sound and clear logs are 
being sold at fairly remunerative prices. Low grades 
of poplar lumber have come along on consignment and 
here again the proceeds must be unsatisfactory to the 
shipper. The market for such is very narrow and con- 
sequently low prices have to be taken in order to effect 
a sale. 

Ash in both logs and lumber is in very moderate 
demand, the stock of the former still remains heavy and 
the position of lumber does not improve. Operators in 
this wood should not ship any of their stuff to this mar- 
ket until the stocks are considerably reduced. 

Californian Redwood. 

The stock is reduced to 36,000 eubie feet and it is 
held by one owner. The sales for September showed 
some improvement in quantity, being set down at 9,000 
cubie feet. The holders are sticking out for about 2s 4d 
a cubic foot. At this rate of consumption there is not 
enough for a four months’ supply and there is no word 
of any on the way to this port. 

Oregon and British Columbian Pine. 

The only importation during the last month was 2,000 
cubie feet of lumber, which was sold privately. The 
demand is of a retail character and only 18,000 cubic 
feet were sold last month, leaving a stock of 266,000 
cubie feet. 

Canadian Woods. 

Pine timber from Montreal and Quebec has arrived in 
small quantities on contract, principally first class waney 
board logs. Pine lumber from Montreal and Quebec to 
the extent of 4,420 standards arrived during the last 
month, but only 2,810 standards found buyers, running 
up the stock to 15,370 standards. The importers are 
having a hard time to get their money back, owing to 
the extremely heavy cost. ‘The Ottawa people are hav- 
ing the best of the deal, but many who used to buy 
Canadian lumber are substituting Baltic lumber much 
to the advantage of the Russians. Spruce deals from 
New Brunswick and Nova Scotia are just about holding 
their own at £7 17s 6d to £8 2s 6d a standard e. i. f. 
to British and Irish ports. 

Mahogany. 

Publie sales were held October 5 and 6 and again 
attracted many buyers, among whom Americans were 
numerous, agents and principals being prominent in 
competition for all logs of good to superior grade. _The 
fivured logs suitable for veneer cutting were nearly all 
secured by them, Numerous logs were sold at from 50 

ts to $1.68 a foot. About 2,226,902 feet were sold. 


OREGON 


ON THE COLUMBIA RIVER. 


VORTLAND, ORE., Oct. 15.—S. S. Ewing, of the Benton 
‘ber Company, Philomath, Ore., was in Portland dur- 
the week to attend the association meeting. Mr. 
wing states that the mill is being operated on three- 
quarter time and practically for the local trade only. 
Hammond Lumber Company is building a large 
! vessel at Eureka, Cal., for the Coast lumber trade. 
1 be known as the Gen. Thomas H. Hubbard and 
i have a capacity for 1,700,000 feet. This will give 
company three vessels in the coastwise trade, the 
er two being the George W. Fenwick, with capacity 
for 1,950,000 feet, and the Nehalem, capable of handling 
So0,000 feet. 
A. Dobell, of the Occidental Lumber Company, 
illis, who was in Portland this week, reports that 
the “ompany has enjoyed a very brisk local business this 
suinmer, but now that the rainy season is near at hand 
‘he demand has fallen off somewhat. 

\ number of prominent eastern capitalists were in 
Portland during the week investigating conditions. 
“unong them were a number of financial giants from New 
York, They expressed themselves amazed at the progress 
uns the solid character of improvements. Louis W. Hill, 
president of the Great Northern railroad, accompanied 
''y sixteen prominent Minnesota business men, visited 
ortland during the week. Mr. Hill stated that Oregon 
~ the only state in which the Hill people are doing con- 
“'ruetion work at present. More than 1,000 miles of con- 
‘emplated work had been postponed this summer. he 
splained, because of difficulty in interesting money in 

ilroad securities. 
he Pacifie & Eastern extension from Eagle Point to 
Butte Falls has been completed and trains will be in 
“}eration over the new track in about two weeks. The 
‘xtension is about twenty miles long and will tap a 
remarkably rich pine belt. 

Charles Moenhnke’s saw mill near Oregon City, Ore., 
copes by fire October 7. The mill was of small 
‘apacity, 

the Norwegian steamer Eier was chartered this week 
to carry lumber from this port to Australia, and the 
British stemare Needles is due to arrive here in a few 
‘lays to load lumber for north China ports. The Japanese 
Penn Tamon Maru No. 6 is due to arrive here soon 
a Japan with a cargo of hardwood logs. For return 
argo the steamer will carry fir to China. The British 


renee Tran is due to arrive here next week to load ium- 
er for Caleutta, 
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IN NORTHEASTERN FLORIDA. 


Opinions Vary as to Amount of Business Offered— 
Large Order Placed for Shipment to Canada— 
Eastern Competition Strong. 


JACKSONVILLE, FLA., Oct. 17.—Millmen say that more 
business has been offered during the week but inquiry 
among the brokers does not seem to bear this out. The 
latter claim that with the local output curtailed about 
500,000 a day naturally more inquiries are sent to the 
mills that are running. They can not see, however, 
any increase in the amount of new business that is 
being offered from the East. 

A large order was placed with a local concern during 
the week for shipment to Canada. It consisted largely 
of car sills, with asmall percentage of framing. A large 
amount of lumber has been shipped to Canadian ports 
recently and D. L. Gillespie and the Eppinger & Russel 
Creosoting Company are loading a large steamer for 
Montreal, Que. 

Morgan V. Gress, of the Gress Manufacturing Com- 
pany, returned a few days ago from an extensive trip 
through the eastern markets. He reports having found 
business unsatisfactory. Competition was so strong that 
it was almost impossible to close a schedule at a price 
where the net price would cover cost of manufacture. 

The Standard Turpentine Company has begun opera- 
tion on its plant, which will be rushed to completion. 
It will utilize stumps and waste material left on cutover 
lands. The plant will be one of the largest of its kind 
in the country. 

Demand is good for Cuban stock, which seems to be 
practically the only line that holds up, with the excep- 
tion of ties, which are in good demand. 

Dressed stocks are moving fairly well, although there 
is still considerable stock on hand at the various mills. 





FROM THE MARYLAND METROPOLIS. 


North Carolina Mills Offer Lumber at Attractive 
Prices—Committee on Trade Relations Acts—Box 
Business Reported Quiet. 

BAutTimMoreE, Mp., Oct. 19.—Local dealers in North 
Carolina pine report that they are getting an unusual 
number of stock lists from millmen who offer lumber 
at attractive prices and seem to have such extensive 
accumulations as to be under pressure to sell... This 
state of affairs, say local dealers, is in sharp contrast 
to conditions that prevailed last summer, when manu- 
facturers appeared. indifferent about orders and were 
decidedly slow in making shipments. At that time, it 
is stated, orders would not be filled, as a rule, for about 
six weeks, and frequently it took longer than this, 
whereas shipments now are usually received within three 
weeks or even less. Part of this expedition was at- 
tributable to the readiness of the railroads to forward 
consignments, but such is not the case at present, as 
complaints about car shortages are frequent. At times 
it is difficult -to get cars for urgent shipments. The 
numerous tenders are regarded as evidence that mill- 
men have large stocks on hand and that they are under 
the necessity of realizing on them. Apparently, a eur- 
tailment of production as a ready remedy for conges- 
tion is not thought of, or, if so, it is put aside for the 
time as being inexpedient. 

Lewis Dill, of Lewis Dill & Co., who went to Vichy, 
France, for his health, arrived last Monday in New 
York on the steamer Arabic from Liverpool. His stay 
at Vichy did all that possibly could be expected. ‘ 

Clarence Wood, one of the officers of the R. E. Wood 
Lumber Company, Continental building, had a_nar- 
row escape from serious injury on the Murphy branch 
of the Southern railway, in going from Murphy to Ashe- 
ville, N. C. Several ears of his train went down an 
embankment, and he was thrown aboyt like a rubber 
ball. When he regained his senses, after the awful 
shaking up, he found that he had escaped with a cut 
ubout the left eye, contusions about the forehead and 
abrasions about the left wrist. ©. W. Denning, pur- 
chasing agent for R. P. Baer & Co., of this city, with 
headquarters at Bryson, N. C., was less fortunate. He 
suffered a dislocation of the shoulder blade and other- 
wise was considerably bruised. 

L. A. Poehlmann, of L. A. Poehlmann & Son, has re- 
turned from the Pacific coast, where he has important 
investments, after a stay of nine months, 

Among visiting lumbermen during the last week was 
William Jackson, of Jackson Bros., Salisbury, M4d., 
where the firm operates a large mill. Mr. Jackson stated 
that business in North Carolina pine was quiet and that 
lumber in considerable quantities seemed to be offering. 

The_ committee on trade relations of the Baltimore 
Lumber Exchange held a meeting Friday afternoon to 
discuss the status of various concerns in order to de- 
termine whether or not they are to be classed as whole- 
salers, retailers or consumers. The committee was ap- 
pointed to make such classification as was desired in 
order to terminate the confusion that has prevailed and 
to place the local lumber business upon a more satis- 
factory basis. The charge has been-made frequently 
that the wholesalers, in disregard of the interests of 
the retailers, and in violation of the rules of the ex- 
change, sold lumber to consumers, who ought to be con- 
fined for their supplies to the yardmen, ‘and that in 
various eases retailers bought direct from manufacturers, 
this proceeding being in the nature of- retaliation. As 
such practices tend to demoralize the trade and in- 
evitably will result in depressing prices below a profit- 
able level, the creation of a trade relations committee 
was conceived as a body which might take hold of and 





settle disputed points. The belief is entertained that if 
the work of the committee is properly backed up much 
good can be done in the way of restoring equitable con- 
ditions. The meeting of the committee was presided 
over by Theodore Mottu, in the absence of the chair- 
man, John L. Alcock, president of the exchange. 

Mr. Harris, representing the Defiance Box Company, 
Defiance, Ohio, was in Baltimore last week. He suc- 
eeeded in making a number of sales. He stated that 
business generally was quiet, but that the market for 
gum had been comparatively active and that the interest 
in this wood continued. The Defiance company works 
up a large part of its product into boxes, but has a 
liberal surplus, which is placed on the market. 

R. E. Wood, president of the R. E. Wood Lumber 
Company, has as his guest his father, Robert Wood, of 
Whitepine, Pa. The elder Mr. Wood, who is in his 
°70’s, is still active. He will spend the winter in this 
city with one of his daughters. 





FROM THE OLD DOMINION. 


Prices Firm and Business Volume of Satisfactory Size 
—Price Situation Governed Largely by Question of 
Delivery—Mill Stocks Low. 

NorFoLk, Va., Oct. 17.—About all the business is in 
hand that manufacturers care for at this time and the 
tone of the market generally is firm. The price situa- 
tion is governed very largely by the immediate delivery 
feature, which is giving car shipments a large proportion 
of the business and, at the same time, better prices than 
the regular run of orders. 

Orders for edge box and box material generally, in- 
cluding culls and redheart, have been in sufficient volume 
to keep manufacturers going in fairly good shape, but 
there is no evidence that there is too great desire on the 
part of manufacturers to sell beyond a certain time 
limit. Opinions differ concerning business prospects for 
the next two or three months. 

The best of the business being done is on a prompt 
shipment basis, this applying to dressed lumber most 
particularly and is not confined to any particular section 
or territory. Stocks at the mills remain, as a whole, 
below normal and conservatism seems to be the word. 
This tendency is strengthened daily, and seems to be 
one of the means of getting over the present dullness. 
With some of the mills in North Carolina pine territory 
the car shortage has become acute and mills report them- 
selves from five to fifty cars short of requirements. 

Another feature that is working a decided hardship 
is the increase of minimum weights on car shipments of 
lumber to water competitive points from 34,000 pounds 
to 40,000 pounds. As a flat proposition it is impossible 
to load 40,000 pounds of North Carolina pine in the cars 
furnished. Lumbermen claim that the railroads should 
be compelled to furnish cars of sufficient capacity to take 
this minimum or that they should rescind the ruling. 

Leonard Bronson, manager of the National Lumber 
Manufacturers’ Association, was in Norfolk this week. 

Col. L. James, of the James Lumber Company, Dur- 
ham, was in Norfolk a few days this week on business. 
Colonel James says that North Carolina pine trade is 
somewhat quiet. 


GETTING READY FOR THE SHOW. 

As the season for industrial exhibits approaches man- 
ufacturers of machinery are getting their exhibits ready. 
At the annual cement show to be held in Madison Square 
Garden, New York city, December 14 to 20, a very at- 
tractive exhibit will be installed by the Ideal Concrete 
Machinery Company, of South Bend, Ind. 

In the developing of machines for the manufacturing 
of stone products of all kinds the Ideal company claims 
to be a pioneer. It claims also that it is working a revo- 
lution in the use of cement materials, its line of machines 
being complete, including machines for handling every 
operation in the manufacture of concrete products from 
beginning to end, practically eliminating manual labor. 

The Ideal company’s exhibit will include concrete stone 
in a great variety of forms, sizes and colors, and the 
machines will be shown actually producing the various 
effects. The company states that it will give special at- 
tention to foreign visitors and that anyone interested in 
the recent development in the making of ‘‘tycrete’’ stone 
products can get valuable information at its exhibit. 

ODPL LILI LILI III 


PROGRESSIVE AND PROSPEROUS, 

Monroe, WASH., Oct. 15.—Monroe is one of the pros- 
perous little cities of western Washington, on the main 
line of the Great Northern railway, sixteen miles east 
of Everett. Its principal industries are the various log- 
ging operations, the big lumber plant of Wagner & Wil- 
son and the Pacific Coast Condensed Milk Company’s 
plant. The town shows every indication of increased 
prosperity. An immense amount of building has been 
going on all summer, and the retail yard of Wagner & 
Wilson reports an excellent summer trade. The new 
Savoy hotel, recently completed, is a modern, fireproof, 
concrete hotel building. 

Among other improvements the Great Northern Rail- 
way Company has completed a passenger depot. The 
northern branch of the Chicago, Milwaukee & Puget 
Sound railway passes through Monroe, its lines running 
parallel to those of the Great Northern. 

The big. plant of Wagner & Wilson, about two miles 
north of Monroe, is a modern and uptodate sawmill plant 
in every way and does much credit to its designer, Arthur 
B. Praena, of Everett, this state. This plant has a daily 
capacity of 125,000 feet of lumber and 175,000 shingles, 
and the company operates nine miles of logging railroad. 
The company has installed a new Stetson-Ross 4-sided 
timber planer. C. E. Wagner, secretary and acting man- 
ager of the company, reports rail business fairly good 
and local business in connection with its retail yard 
very good. 
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NORTH ATLANTIC COAST. 


NEW ENGLAND TRADE NOTES. 











Concessions Reported on Hardwood Offerings—Manu- 
facturers Thought to Be Pressing Sales—Big Con- 
cern Under New Manager. 


Boston, Mass., Oct. 15.—A very fine reproduction of 
large trees owned by the Empire Lumber Company, of 
Vaneouver island, has been hung in the Boston office 
of W. E. Litchfield. Of late there have been several 
timber lots in that part of the country offered for sale 
in this market. The schooner William E. Litchfield was 
launched at the shipyard of F. 8. Bowker, Phippsburg, 
Me., October 18. A special party consisting of William 
E. Litchfield, for whom the vessel was named, and his 
friends made the trip from Boston to be present. Rogers 
& Webb, of Boston, are the agents and S. C. Hutchinson 
is the master. 

The Palmer & Hunter Lumber Company is making 
improvements at its yard in Charlestown. 

A large lumber dealer of this city says that during 
the last week he has received prices from mills in dif- 
ferent parts of the country making reductions of $1 to 
#4 a thousand on hardwoods. This proves, he says, that 
manufacturers are anxious for business. 

Mr. Brown, of the W. P. Brown & Sons’ Lumber Com- 
pany, Louisville, Ky., has been visiting the lumber trade 
in the East. He called upon Boston dealers late last 
week. 

D. Lucey, salesman for H. C. Philbrick, returned last 
week from a hunting trip in Maine, where he was suc- 
cessful in securing two deer. 

D. J. MeDonald has assumed management of the Con- 
necticut Valley Lumber Company. He will have general 
supervision and act as purchasing agent and paymaster. 
Mr. McDonald is a special auditor for the banking firm 
of Hornblower & Weeks. 





FROM THE SHARP BACKS STATE. 


Trading Quiet, With Prices Down—Bottom Out of 
Practically All Items Save Hardwoods and Cypress— 
Inland Waterways Project. 

Newark, N. J., Oct. 18.—Quiet trading, with prices 
down and showing evidence of further lack of stability, 
is the consensus of the reports for the week among 
wholesalers and dealers in this city and locality. The 
retail business for the week was normal as announced 
at the larger yards and the mills were operated steadily 
under the impulse of building conditions, which are very 
fair for this season. 

In the general slump of prices, from the wholesalers’ 
viewpoint, there have been exceptions. Robert S. 
Coryell stated today that hardwoods and cypress remain 
firm as to price, but that the bottom is still out of 
practically all other varieties. ‘‘We regard the outlook 
for next year as very bright,’’ said Mr. Coryell, speak- 
ing of general trade conditions. 

‘*There is a fecling that a resumption of healthful 
trading will come with the breaking »f the winter. The 
signs are propitious for the eventual business, but as 
for the balance of this year, the prospect is nil. There 
is activity enough, but the profits are lacking.’’ Mr. 
Coryell reports an active trade in shingles and sidings 
in which his company is largely concerned. R. B. Hors- 
burgh, treasurer of the company, came from Philadelphia 
on a visit last week. 

The members of the local fraternity are being ex- 
horted by the lumbermen of California and the far West 
generally to help them ‘‘root’’ to have the Panama 
exposition of 1915 held at San Francisco. Tluminated 
appeals have been received during the last week by the 
members of the New Jersey state association and oth- 
ers, urging them to invoke their congressmen to vote 
for San Francisco in preference to New Orleans or any 
other city. So far the trend in this locality has been 
rather favorable to New Orleans. At the recent conven- 
tion df the League of American Municipalities at Min- 
neapolis, the delegates from Newark claimed to voice 
the preference of this city for New Orleans. They took 
the ground that it was more accessible, both as to dis- 
tance and means of travel, closer to the canal and better 
adapted for the proposed celebration in many ways. 

The fact that many men in the business have come to 
realize that this is a large center of the lumber industry 
in its wholesale aspect has Jed up to a movement for 
the establishment of an association of wholesalers on 
the same general plan as those in New York and Phila- 
delphia. The social side of the proposition enters 
largelv into the movement. It is not intended that the 
organization, if formed, shall enter into any sort of 
work that could suggest cross purposes with the State 
Protective Association. 

In common with other shippers, the lumbermen of 
New Jersey are intensely interested in the inland water- 
ways project, of which the first step, it is proposed, shall 
be the building of a trans-Jersey canal of sufficient size 
and depth to accommodate large bottoms. The board 
of works of the city government of Newark and the Board 
of Trade, of which all the lumbermen of the city are 
members, have chosen representatives in the movement 
for the consummation of the trans-Jersey waterway. As 
the project is now considered, the building of the Jer- 
sey canal will be the first link in providing a safe route 
for all water shinments from southern points to the 
metropolitan district, of which the Newark section is 
at least an adjunct. The second link will be the con- 
necting of the Delaware with Chesapeake bay, removy- 





ing a large element of danger which nowrprovides the 
reason for the exacting of heavy insurance rates by 
Lloyds. The lumber interests of the Metropolitan dis- 
trict see in the future the use of this inland waterway 
for all shipments of yellow pine from the South. 

Business is to be combined with pleasure on the trip 
to the concern’s Maine holdings that Frank E. Stone 
and Clarence H. Hershey, comprising the enterprising 
firm of Stone & Hershey, of this city, are to begin to- 
morrow. Rifles, fishing tackle and shotguns will form 
part of the baggage for the trip. Mr. Stone has a 
reputation as an angler and fine shot, while Mr. 
Hershey’s fame exceeds that of his partner. Their 
friends expect to hear of some good business deals and 
also of the bagging of a few deer and such things before 
they return from the woods of the North. 

There has been considerable activity within the last 
week in the state association with respect to the ques- 
tion of adopting measures intended to be disciplinary, 
directed at wholesalers and manufacturers of the class 
known as ‘‘scalpers.’’ Sales to speculative builders 
over the heads of and in competition with the dealers 
have been reported to the association. It is claimed 
that this practice has been extensively indulged in. It 
was the belief that the practice had been wiped out in 
this district, but it seems to have come back again. 

The state association has made another move which 
Secretary James R. Reilly is now putting into effect. 
This consists in providing the members with lists of the 
‘fassociate’? members in hanger form, of convenient 
size and attractive enough form to place in offices. The 
wholesalers in this section, who are associate members, 
include the R. S. Coryell Company, Stone & Hershey 
and W. J. Oathoit, of Newark, and Le Bau & Baker, 
of Jersey City. 

William A. Eaton, of New York, has filed his appli- 
cation for enrollment as an associate member of the 
New Jersey state association. 


LOGGING DEPARTMENT. 


The conditions surrounding woods work are such 
as to make absolutely necessary methods of operation 
that otherwise might not have come into vogue from 
any other cause than that of necessity. The logger 
daily encounters many obstacles. that can not be re- 
moved permanently, but they must be met and over- 
come every day and many times a day as long as 
logging is carried on. This is because woods work 
is in its nature temporary, and for that reason, if for 
no other, preparations in the way of permanent im- 
provements can not be made, because they would 
entail as much labor and expense as would logging 
without them. 

The isolation of regions in which logging operations 
are carried on makes the securing of labor more or 
less uncertain, difficult and expensive. The tendency 
has been, therefore, to develop methods of log handling 
that will to the greatest possible degree eliminate the 
human element by substituting mechanical power for 
manual labor. The developing of logging machinery 
has, it is ventured, fully kept pace with the develop- 
ment in other branches of the lumber industry. Never- 
theless, as the more accessible timber has been ex- 
hausted, the getting of that that is less accessible 
has become necessary, and this has demanded engineer- 
ing skill of a higher order and has called into play 
greater mechanical ingenuity in invention and con- 
struction. 

It may be said with truth that practically every 
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known means of transportation has been used in 
transporting logs from the forest to the mill, and the 
variety of cénditions under which the work is carried 
on is indicated by the fact that practically every 
method ever in use still is under some circumstances 
the only method that is practicable and is used. Not 
uncommonly substantially all known methods are util- 
ized on the different parts of a single big operation; 
for sometimes the conditions vary as greatly on the 
holdings of one lumbering concern as they vary in 
widely separated sections of the country. 

It is because of this fact that in the logging end 
of the business there is greater need of wide informa- 
tion regarding machinery and methods. A method in 
general use in one section may be just the method to 
be utilized in logging a part of the holdings of a 
concern located in another section where that method 
is rarely used or perhaps unknown; or exactly the 
reverse may be true. Moreover, even the same kind 
of machine often is used differently in different locali- 
ties, and sometimes it is remodeled or worked over to 
adapt it to special conditions. 

Still, room for improvement in methods there will 
always be, and such improvement is best to be stimu- 
lated by the interchange of ideas and by the exchange 
of experiences. The ingenuity displayed by logging 
superintendents in meeting unforeseen conditions as 
they daily arise is indeed remarkable, and it is con- 
ceived that no branch of the lumber industry offers 
greater opportunities for benefit by codperation of 
this character than does logging. 

It is proposed to present in this column from time 
to time the methods of logging pursued at present in 
the various sections, and to record as they arise im- 
provements that are considered to be of value to log- 
gers. Mechanical devices will be described in suffi- 
cient detail to make their method of operation plain. 
The aim will be to inform woods workers regarding 
the methods pursued by their fellows in distant 
states. Doubtless it will transpire that a logger some- 
where has discovered and put into practice methods 
unknown to his neighbor in the adjoining county or 
state. Methods pursued in Washington may be help- 
ful to Louisiana loggers. Frequently it will be found 
that methods can not be followed in entirety, but 
must be adapted to local conditions, and the knowledge 
gained often will be more in the way of suggestion 
than in definite methods. 


Note—Logging superintendents are invited to contribute 
to this column letters, descriptive articles or suggestions 
along the line outlined in this article. 
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NORTHWESTERN MICHIGAN NOTES. 


Boyne, Micu., Oct. 17—A number of the cooperage 
plants in this territory have shut down for the season on 
account of having exhausted the supply of raw material 
and now await the coming of new stock. This does not 
apply to the local plant, however, as it receives a con- 
tinuous supply the year around. 

Every saw mill in this city has been running to capacity 
the entire season. The general condition of business is 
good as a result. 

The Boyne City, Gaylord & Alpena railroad is con- 
structing additional stalls and enlarging its roundhouse 
to take care of increased equipment. 





MAKERS OF MICHIGAN FLOORING. 


A Michigan concern that for years has enjoyed the 
confidence of the lumber trade and has been favored with 
a steadily increasing volume of business is that of Ward 
Bros., at Big Rapids. Its particular specialty is the 
‘‘Michigan’’ brand of flooring, which is in high favor 
with architects, dealers and all who are concerned in the 
erection of buildings. 


In 1895 Ward Bros. erected their present plant at Big” 


Rapids, devoting their attention to the manufacture of 
hardwoods and bicycle rims. Seeing the future of maple 
flooring, they added machines to their planing mill and 
have since been manufacturing a commodity popularly 
known to the trade as the ‘‘Michigan’’ brand of floor- 
ing. Their annual output of beech and maple flooring 
is about 2,500,000 feet. In its manufacture they usé 
No. 2 common and better, never using No. 3, enabling 
them rightly to claim just as good a grade of flooring 
as is on the market. During the last five years they 
have created such a demand for the product that their 
shipments reach over every state in the Union. They 
also export about 25 percent of their output. Ward 
Bros.’ timber supply is conservatively estimated to be 
sufficient to last twenty years. : 

The accompanying picture of their plant at Big 
Rapids, Mich., shows the main mill, measuring 50x168 
feet; the warehouse, 80x160 feet; the power plant, 
40x60 feet; and the dry kiln, 40x183 feet. 














HARDWOOD PLANT OF WARD BROS., BIG RAPIDS, MICH.; MAKERS OF “MICHIGAN” FLOORING. 
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PULPWOOD HANDLING AND STORAGE. 


The manufacture of pulp from wood on a large scale, 
as it generally is carried on, involves the handling of im- 
mense quantities of material. Pulp plants that depend 
on an intermittent supply, such as is afforded when log- 
ging is carried on in winter only, or when logs are rafted 
from the forests to the mills, must.have extensive storage 
space and must have facilities for receiving and placing 
in storage during four or five months enough pulpwood 
blocks to run the mill throughout the year. This means 
not only rapid handling of stock but methods of storing 
that economize space and thus keep the supply handy 
to the mill. It was such requirements that were met in 
a system of conveying and storing installed by the Jef- 
frey Manufacturing Company, of Columbus, Ohio, for the 
E. B, Eddy Company, manufacturer of wood pulp, paper 
and indurated fiber ware, at Hull, Ontario. 

The photographs accompanying this article show the 
plant early in the season when the amount of stock in 
storage was comparatively small. At present the com- 
pany has on hand its winter supply, which is distributed 
over an area of 75,000 square teet and aggregates 9,000 
cords of spruce pulpwood, from 6 to 24 inches in diam- 
eter and 2 feet long. 

This company depends upon the river for the trans- 
portation of its supply of stock, the wood being floated 
down in 12- to 16-foot lengths, butted automatically and 
dumped into a haulup conveyor. The logs are hauled 
from the water by a chain conveyor system having bar- 
rel arm attachments at intervals of eight feet, the logs 
being delivered to a saw table having five circular saws 
arranged in echelon. After passing the saw table the logs 
are delivered by a transverse conveyor to the elevated 
wire cable system shown in the photograph. This cable 
conveyor is 500 feet long, is at a maximum hight of 65 
feet above the wood storage yard and it carries the wood 
at the rate of 150 feet a minute. Arranged in the hor- 
izontal part of the conveyor are fourteen drop valves 
operated from a walk alongside, shown in the photo- 
graph. These valves are opened and closed by toggle 
joint operated valves to distribute the pulpwood - uni- 
formly over the yard, it being piled along the entire 
length of the conveyor and extending to a width of 350 
feet. The conveyor supports are built entirely of struc- 
tural steel, sixty tons of which were used. The wire 
cable is operated by two Jeffrey flexible tooth sheaves, 
with a return strand directly under the trough. The cable 
has a takeup at the receiving end, a tension being main- 
tained automatically by a counterweight. 

The conveying system has a daily capacity of over 500 
cords, though, as already explained, it is operated only 
part of the year, during the spring and summer months. 
As the wood blocks pass along the conveyor they are 
automatically counted. Power for the operation is fur- 
nished by a 25-horsepower motor, shown in the small 
house at the outer end of the conveyor line. The entire 
system has been thoroughly tested and is said to have 
proved by actual demonstration that less than 20-horse- 
power is required to operate a full load. 

Among the special features worthy of particular note 
in the details of construction is the Jef- 


MECHANICAL IMPROVEMENTS. 


W. H. Rowley, president and joint manager of the 
Eddy Company, is very active in important problems 
having consideration by Canadian manufacturers and he 
recently was elected president of the Canadian Manu- 
facturers’ Association. 


FAST FEED FLOORING MACHINE. 


In its No. 97 machine the Newman Machine Company, 
of Greensboro, N. C., claims that it is offering to the 
trade an entirely new type of planer, matcher and floor- 
ing machine. It claims for the machine that it possesses 
a number of valuable new features, together with many 
advantages of quick adjustments. The machine will 
plane stock 16 and 24 inches wide and from \4-inch to 
8 inches thick, and will match or joint from 2 inches 
wide to full capacity of machine. Among the many 
strong features claimed by its maker for the machine is 
the top head of the chip breaker made in interchangeable 
sections, independently adjustable and which may be 
replaced without changing 
the chip breaker itself. 

The feed of the machine 
consists of six power driven 
rolis 10 inches in diameter, 
each roll driven independ- 
ently and with heavy gears 
of large diameter. The top 
rolls are carried in swinging 
yoked frames constructed to 
prevent twisting and to in- 
sure perfect alignment of 
journals and boxes under 
all conditions. The  out- 
feeding rolls are driven from 
the feed-in end of the ma- 
chine by means of chain 
and sprocket, eliminating a 
long train of gears. The 
feed is regulated by means 
of tight and loose pulleys 
operated from either the 
feed-in end or side of the machine close to the matcher 
heads. 

Further detailed description and other particulars 
regarding this and other machines may be had by ad- 
dressing the manufacturer. 





COURTESY IN BUSINESS. 


Every observing man doubtless has been at various 
times in his life impressed with the fact that while the 
higher officials of a big commercial organization often 
are the most courteous, subordinate employees often are 
the least courteous persons connected with the institution. 
The officials know that courtesy pays—the subordinate 
employees do not know it. As bearing upon the subject, 
an extract from a booklet recently prepared by Arthur 
S. Huey, president, and sent by H. M. Byllesby & Co., 
of Chicago, to the members of their operating organiza- 
tion is reprinted: 

‘*Those details of the service which the public have 


NO. 97 DOUBLE CYLINDER PLANER AND MATCHER MADE BY THE NEWMAN 
MACHINE COMPANY, P. O. BOX 558, GREENSBORO, N. C. 


a right to know, while perfectly familiar to yourself, 
are often not understood by the men and women with 
whom you come in contact. 

‘* Part of your duty is to reply to inquiries for informa- 
tion politely and comprehensively. If you are unable to 
supply the information yourself, the inquirer should be 
personally conducted (whenever possible) to the person 
in authority who can. 

‘*You are never too busy to furnish the public with 
proper information, nor to be courteous in manner as 
well as in words. In using the telephone it is especially 
easy to be gruff and abrupt and to turn friends into 
enemies. 

‘*Courtesy and decent treatment are due fully as 


much to those of small financial means as to the largest ° 


prospective patron. 

‘*The possession of a habit of cheerful courtesy, 
springing from an honest desire to please, is an inval- 
uable asset to the person who would advance himselr in 


popularity and material welfare. It is worth more than 
capital and at times takes precedence of ability. 

**But all of your good manners and willingness to 
make agreeable the points of contact between company 
and patron are of little consequence unless they originate 
in a deep-seated consciousness of your obligations in the 
public service.’’ 

While there is no way accurately to express in dollars 
and cents the value of courtesy, undoubtedly it is capable 
of being so transformed and an appreciation of its money 
value has done much to build up some of the greatest 
and most exemplary organizations known in commer- 
cial affairs, 


PROGRESSIVE AUTOMOBILE CONCERN. 


While the magnitude of the automobile industry is 
made apparent to the lumber trade by its demand for 
material used in the construction of automobiles, and 
while the great number of automobiles seen in actual 
use conveys to the ordinary individual an idea of the 
importance of the industry, a more definite 








frey flexible tooth expansion rim cable 
sheave. The flexible tooth of the sheave 
picks up the eable and prevents it from 
napping off the sheave as the cable and 
flights are delivered from the sheave. The 
expansible rim feature allows an adjust- 
ment in the pitch to compensate for the 
wear in sheave and flights. When replace- 
ments or sheave renewals are necessary it 
1s possible to replace portions of the ex- 
pansible rim without going to the expense 
of replacing the entire sheave. This 
sheave is said to have made possible the 
construction of a successful cable conveyor 
of the seraper type. 

The Jeffrey Company reports that, in 
recent advices received from G. H. Gillen, 
jot manager of the Eddy Company, it 
1s Informed that the cost of operating the 
conveyor, except power, is only $3 a day, 
a Saving, as compared with previous meth- 
ods, of fully 75 percent. Formerly the 








PULPWOOD CABLE CONVEYOR INSTALLED FOR E. B. EDDY COMPANY BY THE 
JEFFREY MANU FACTURING COMPANY, COLUMBUS, OHIO. 


idea may be obtained by considering a 
single plant of one of the leading manu- 
facturers. 

In an attempt to give an accurate idea 
of the size of the plant of the Thomas B. 
Jeffery Company, of Kenosha, Wis., 
Charles T. Jeffery, general manager of 
that company, said that if a person were 
to start at one corner of its plant and 
walk around it, returning to the same spot, 
he would have covered a distance of 1% 
miles—an equivalent of fifteen city blocks. 

This concern is erecting five buildings, 
including a power plant, and it is con- 
stantly making additions to its working 
force. Its output of Rambler automobiles 
for 1911 will be limited to 2,500 cars. 
During the last year important additions 
have been made to the machine shop, the 
motor assembling and inspection depart- 
ments. The company claims that every 
important part of the car, including even 








wood was drawn from the saw to the yard 
by teams and was piled by hand. “The 
hew method of mechanical handling does 
‘way with the work of four teams and 
sixteen men, which means a saving of from 
*20 to $30 a day in the handling alone. 
Mr. Millen further states that, besides the 
actual money saving, the disagreeable fea- 
ture of handling and rehandling wet spruce 
pulpwoed is eliminated. Pulpwood is 
hauled by electrie trucks from the storage 
yard to the pulp grinders, the company 
operating sixteen grinders in its paper 
— which has an output of 120 tons a 

The company makes indurated fiber 
ware and is said to be the largest manu- 
facturer of matches in the Dominion. Two 
machines are engaged in making news 
— entirely, all of which are sold in 
ae Other machines make over 1,000,- 

0 “‘Eddy’? bags a day. The company 
maintains a print shop in its factory, do- 
ing all its own printing, as well as print- 
ing for its customers. 





TRANSVERSE CABLE CONVEYOR FOR DELIVERING PULPWOOD BLOCKS TO 
CABLE CONVEYOR FOR STORAGE DISTRIBUTION. 


the fincst 1mousine bodies, is made in its 
Kenosha plant. 





ROOFING THAT NEEDS NO PAINT. 


Users of ready roofing who are accus- 
tomed to figure upon its annual painting 
as a necessary expense doubtless would be 
glad to know of a roofing that does not 
demand such annual expenditure. Ama- 
tite roofing, made by the Barrett Manu- 
facturing Company, which has come into 
the market in recent years and is said by 
the maker to have acquired success, has a 
mineral surface which does away with the 
necessity of painting. 

Amatite is put up in rolls the same as 
other ready roofing—rails, cement etc., 
free, ready to lay—and is said by the 
manufacturer to be just as cheap and as 
easy to lay. The Barrett. company will 
send a booklet and other information free 
to persons desiring to investigate the 
merits of. Amatite and sending request to 
the offices of the company in New York, 
Chicago or any of the other large cities. 
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NOTICE 
Southern Lumbermen 


WHAT WOULD IT BE 
WORTH TO YOU 
in 
Freedom from concern over approach- 
ing obligations, ability to make profit- 
increasing improvements, and the posses- 
sion of funds for the purchase of additional 

stumpage 




















to distribute your shortly maturing indebted- 
ness over the next ten or fifteen years. 


Thirty six, of the strongest and most con- 
servative Lumber Concerns in the United 
States whose combined output represents 
approximately 6% of the TOTAL AN- 
NUAL LUMBER CUT of the UNITED 
STATES, have during the past six years 


availed themselves of our services to this end. 


Correspondence or personal 
interviews invited. 


Clark L. Poole & Co. 


600 Commercial Nat’! Bank Bldg., 
CHICAGO, ILLINOIS 


Timber Bond Issues 


PURCHASED OUTRIGHT 


Proceeds can be used to enlarge 
plant, buy additional timber, 
refund indebtedness, etc. 





Bonds Payable Serially at Definite Periods 





Correspondence Invited 


Charles M. Smith & Company 


BANKERS 


First National Bank Building CHICAGO 
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The Most Solid heat | 


| The History of Standing Timber is not one of ups 
: 





and downs; the so called fluctuating market is un- 
known in Timber Land Investments. Think back 
over the increased value in all timber land invest- 
ments made in any section of the United States ten 
years ago. There is no reason to expect any smaller 
ratio of increase in the future. The same chances 
exist today, if you know where to get the timber. 
No line of investment is so steady and so sure. Tim- 
ber wisely bought here in the Northwest will make 
S your fortune. 
study of timber. 
Profit Sharing Timber Bon masa first on 
Our g ds, y | wis 





We have put many years into the 


g timber are ly attractive to investors 


combine safety a asin feature, without impairing 
the security. Complete information upon request. 


American Timber Company 


Paid up Capital $250,000 
Henry Building - ~ 
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FROM THE PACIFIC NORTHWEST. 








PUGET SOUND NOTES. 


Record of Good Month’s Run—An Exceptionally At- 

tractive Gift—Charter Rates Unchanged—Scarcity 

of Apple Boxes, Complain Growers. 

SEATTLE, WaAsH., Oct. 17—The Gold Bar Lumber 

Company, whose offices are in Seattle and mill at Gold 

Bar, Wash., made a good running record at the plant 

at Gold Bar last month. During the entire month the 
mill lost just one hour. On account of the location of 
its timber the company is unable to operate its logging 

camps during the months of January and February 

because of the snow and for this reason the mill is closed 
during those months. A. T. Armstrong, manager of the 
company, reports enough business on hand to keep the 
plant busy for the next thirty days. 

It will pay the friends and customers of the Canal 
Lumber Company, Ballard Station, Seattle, to maintain 
their pleasant relations with that company for the next 
two months, as G. B. Maxwell, the manager of the 
company, has contracted for. a calendar, to be distrib- 
uted to friends and customers about the first of the year, 
that is really a work of art. Last winter Mr. Maxwell 
sent out a water color calendar that made an excep- 
tionally attractive gift, and he feels that the one he 
has chosen for this. year will be even more artistic in 
design and consequently the more appreciated by its 
recipients. Speaking of the market, Mr. Maxwell says 
that present prices for lumber and shingles are not at- 
tractive and for this reason the company’s shingle and 
lath mills are closed down and the saw mill is operating 
with half a crew, reducing the daily output to about 
65,000 feet. 

The Stimson Mill Company’s plant at Ballard Sta- 
tion, this city, is operating full time at present and will 
do so until some cargoes that it has taken on are shipped. 
Its output will then be reduced about 40 percent, as it 
has been the last two months. 

Ed R. Hogg, sales manager for the Atlas Lumber & 
Shingle Company, this city, reports business looking 
better. He says that a large number of inquiries are 
coming in and orders are being received, marked ‘‘rush,’’ 
‘extra rush’’ and otherwise, that would indicate cus- 
tomers badly in need of stock. However, prices are very 
unsatisfactory and two of this company’s mills are 
closed down and the third is running three-quarters time 
only. Mr. Hogg says that while the general price of 
shingles is very poor, the company receives more orders 
for its own special shingles than it can supply and that 
at from 10 to 20 cents above the market price. This, 
he says, is because of the quality of the shingle that the 
Atlas company makes. 

The big mill of the Old Oregon Manufacturing Com- 
pany at Anacortes, Wash., is closed down this week, 
while the company is installing a new edger. The Old 
Oregon Lumber Company, of this city, which is owned 
largely by the same interests as the Old Oregon Manu- 
facturing Company, handles the sales of this plant from 
the offices in Seattle, where an extensive wholesale busi- 
ness is also conducted. N. K. Henderson, superintendent 
of the plant at Anacortes and L. G. Chapman, who is 
in charge of the logging interests and retail business of 
the company, took advantage of the shutting down of 
the mill to visit the Seattle offices of the company this 
week. Under the direction of Mr. Chapman the com- 
pany expects to install a number of -retail yards in 
western Washington. 

Herman Dierks, vice president of the Dierks Lumber 
& Coal Company, Kansas City, Mo., and one of the 
best known lumbermen of the country, spent part of last 
week in Seattle. This was Mr. Dierk’s first visit to the 
Coast for a number of years and he expressed great 
surprise and pleasure at the development of the North- 
west since his last visit. He also is the president of 
the Dierks-Stevenson Lumber Company, a manufacturing 
and wholesale concern of Seattle, and while here spent 
most of his time in going over its business. 

Renfrew Stevenson, vice president and manager of 
the Dierks-Stevenson Company, speaking of present lum- 
ber conditions, said that the outlook for an increase 
in buying is very bright. He said that there has been 
a noticeable increase in both inquiries.and orders during 
the last ten days. 

According to the weekly freight circular of the Ship- 
owners’ Association of the Pacifie Coast, charter rates, 
both coasting and foreign, remain unchanged. Three 
recent fixtures are reported, as follows: Steamer Nome 
City, Puget Sound to San Pedro, $4; schooner M. Turner, 
Gray’s harbor to Callao, 40s; schooner Lyman D. Foster, 
Puget Sound to New Zealand, 36s 3d. 

Foreign trade remains about normal, and there seems 
to be a scarcity of vessels: for export charter. Coast- 
wise trade, however, is still light, and rail shipments have 
improved little if -any. 

Apple growers of eastern Washington complain that 
there is a great scarcity of apple boxes. This shortage 
is especially’ noticeable in the -Wenatchee and Walla 
Walla valleys, and it is feared that the result will be the 
loss of a large amount of money by the packers. A new 
box factory is now being constructed at Wenatchee, but 
it will not be in operation in time to help out matters 
this season. All the. box factdries are working over- 
time, but it is estimated that growers in the Walla 
Walla valley alone will use 50,000 more boxes this sea- 
son, the demand being so much greater than any. pre- 
vious season that the plants are unable to cope with 
the increase. 

S. E. Hayes, of Sehwager & Nettleton, this city, re- 








turned Tuesday, October 11, from a month’s trip through 





the middle West. He covered Montana, North and South 
Dakota and Minnesota very thoroughly, and states that 
lumber conditions in that territory are not nearly as 
bad as generally believed. Mr. Hayes says that hun- 
dreds of new settlers are coming into Montana and the 
Dakotas, most of whom are compelled to build new homes, 
and that buying is consequently much heavier than most 
people realize. He is also of the opinion that the gen- 
eral feeling throughout the country is better, this being 
especially true of the far eastern states. 

H. Neubert, vice president and general manager of the 
Hartmann-Neubert Lumber Company, this city, arrived 
in Seattle this week after an absence of several weeks, 
during which he visited many points in the middle West. 
Mr. Neubert reports business conditions in excellent 
shape throughout Minnesota, Iowa and Illinois. He says 
crops have been excellent, prices good and that retail 
lumbermen report that they are enjoying as good busi- 
ness as they have had any time in several years. 

A new addition to the Seattle office force of the Pine- 
Fir Company, whose head offices are in Spokane, is 
Stanley W. Woodbury, son of F. R. Woodbury, the 
president. of the company. Mr. Woodbury, junior, has 
had no experience in the lumber business, but is starting 
in with the intention of learning the wholesale lumber 
business >thoroughly. 


Logging Engines for Java. 

Washington logging engines, manufactured by the 
Washington Iron Works Company, Seattle, have made 
good as far as the Dutch government is concerned. It 
speaks pretty well for these engines that the Dutch 
government made its first purchase of them two years 
ago, to be used in the island of Java. Last year the 
order was dtplicated and this year a much larger orde1 
has been sold to the Java Timber Exploiting Company 
and will be shipped to the island of Sinaloa, a posses 
sion of Holland, off the northwest coast of Sumatra. 
During the last six months three large shipments of 
Washington engines have gone to the orient. With the 
shipment for Sinaloa, the Washington Iron Works will 
send a number of expert loggers to teach the natives 
and the Dutch colonists American methods of logging. 
The Java Timber Exploiting Company has immense 
holdings of teakwood timber, and specially constructed 
machinery is required for logging this kind of timber. 


Inspects British Columbia Holdings. 


A visitor in Seattle this week was M. J. Scanlon, of 
the Brooks-Seanlon Lumber Company, Minneapolis. 
Mr. Scanlon and his associates are heavily interested in 
timber, logging and the wood pulp industry in British 
Columbia. During the last summer Mr. Scanlon has been 
spending much of his time in that province, with head- 
quarters at Vancouver, B. C. He is president of the 
American Timber Holding Company, which has acquired 
a large tract of British Columbia timber, as has also the 
Brooks-Scanlon Lumber Company. At the present time 
he is looking after the construction of a large paper and 


. pulp mill north of Vancouver, which is one of the ex- 


tensive holdings in which he is heavily interested with 
his associates. Mr. Scanlon was accompanied to Seattle 
by his wife and daughter, they leaving for their home 
in Minneapolis, and he expects to follow them in a couple 
of weeks to remain until the first of the year. 


Sawmill Machinery Branch. 


W. P. Clark, president of the Clark Bros.’ Company, 
Belmont, N. Y., the well known manufacturer of sawmill 
machinery, spent the week in Seattle. Mr. Clark is on 
a tour of inspection of the company’s agencies in the 
West. He came to Puget Sound by the way of the 
Canadian Pacific railway and will return by the south- 
ern route after visiting other Coast lumber centers. 
The company has for a long time carried a large stock 
of parts in Seattle, but has now made arrangements to 
carry an extensive stock of machines, parts and standard 
steel castings and will be well equipped to repair with 
despatch not only the company’s own machines, but any 
standard machines as well. The company expects to receive, 
at the Seattle branch, about one car a month of parts, 
standard castings ete. The Clark Bros.’ Company op- 
erates a 10-ton steel foundry and from now on the 
Seattle branch will be in a position to furnish anything 
in its line without delay. E. S. Mitchell has cha rge 
of the company’s business in Seattle, with offices in the 
White building. 





IN SOUTHWESTERN WASHINGTON. 


Mill Operators Consider Shutting Down Until P: ices 
Mend—Small Profit on Shingles—Cross Arms Selling 
Well—Trade in General Poor. 


CENTRALIA, WASH., Oct. 15—The lumber market is 
weak and many of the mills that had curtailed output 
are considering shutting down until there is a change. 
It is hardly worth while to saw up good timber at the 
prices offered. Railroads are buying a little mat: rial 
but are dividing bills up among many mills in the hope 
of getting a lower figure and “they seem to be buying 
nothing that they do not need immediately. 

The shingle market has not changed noticeably and 
the mills owning their own standing timber are running, 
as there is a small profit at the prices offered. (T0SS 
arms are selling fairly well and the mills prepare d to 
handle them are shipping a few cars. Aside from 
these two items, however, the general market diag 

Considerable cargo business is reported from Wil- 
lapa and Grays harbors, although the price is not 


- 














10. 


uth 
hat 

as 
un- 
the 
nes, 
Lost 
ren- 


‘ing 


the 
ved 
eks, 
‘est. 
lent 
says 
tail 
usi- 


ine- 
i ae 
the 
has 
ting 
nber 


the 
nade 

It 
dutch 
years 
> the 
orde! 
pany 
ySSes 
atra. 
ss of 
h the 
will 
itives 
ging. 
nense 
ucted 
er. 


ym, of 
polis. 
ed in 
sritish 
3 been 
head- 
yf the 
quired 
so the 
E time 
er and 
he ex- 
1 with 
Seattle 
- home 
couple 


npany, 
awmill 
- is on 
in the 
of the 
south- 
enters. 
e stock 
ents to 
andard 
ir with 
jut any 
receive, 
F parts, 
any op- 
on the 
nything 
charge 
; in the 


| Prices 
Selling 


arket is 
l output 
change. 
r at the 
material 
the hope 
. buying 


bly and 
running, 
. Cross 
pared to 
de from 
oor. 
Ay Vil- 
» js not 





OcToBER 22, 1910. 





AMERICAN LUMBERMAN 





57 





as good as formerly. Many carriers are busy and it 
appears that these two harbors are getting considerable 
more of the trade than formerly on account of a re- 
duetion in the output of Columbia river mills. 

The contract for the construction work on furnaces 
for the Globe Lumber Company’s new plant has been 
let and work will begin at an early date. The plant 
will be pushed to completion, as the company owns a 
vreat deal of timber and it will be impossible to satis- 
tactorily dispose of its holdings in any other way. 

The new line of steamships operating from Puget 
sound and San Francisco t6 Panama, whence freights 
wre transferred to the Gulf of Mexico and thence to 
the eastern seaboard by water, will open up a new 
means of reaching markets, and it is believed this 
will greatly aid in the handling of lumber at a reason- 
able rate to all Atlantic ports. 





WESTERN WASHINGTON NOTES. 


Valuable Cargo Cleared—Successful Bidder for Cavalry 
Cantonment—Practically No Eastern Business— 
Local Trading Dull—Fire Protection Controversy. 


Tacoma, WASH., Oct. 15.—With one of the most val- 
able lumber cargoes, size considezed, taken frum Puget 
sound this year, the British ship Riverside cleared yes- 
terday from Hamburg. The vessel has on board 1,374,- 
237 feet of lumber, valued at $40,550 and consisting of 
clear spruce, spars and big timbers supplied by various 
mills. It began taking cargo September 1, receiving 
550,870 feet brought by scow from the Boleom Lumber 
Company’s mill at Ballard. It took on 159,846 feet 
from the Danaher Lumber Company’s mill. and then 
384,640 feet from the St. Paul & Tacoma Lumber Com- 
pany’s mills and 22,659 feet of clear spruce brought by 
rail from the North-Western Lumber Company’s mill 
at Hoquiam. On deck the vessel has 55,915 feet of fir 
timbers from the St. Paul & Tacoma Lumber Company’s 
mills and 8,258 feet of timbers from the Pacific Na- 
tional Lumber Company’s mill, besides fifteen 95-foot 
spars and sixty-nine big sticks averaging from 60 to 
40 feet in length, from the Pacific National. The spars 
and long timbers include some of the finest specimens 
ever sent out from Tacoma. The fir cargo is chiefly 
planking and ship decking. That all the long timber 
were got aboard was a surprise to shipping men, par- 
ticularly to E. W. Demarest, president of the Pacific 
National company, who stated while the Riverside was 
finishing, he did not believe the stevedores would be 
able to get the stuff on. The cargo is said to be one 
of the finest stowed that ever left port. It is shipped 
for Hans Heidner and the vessel is receiving 50 shillings 
for the voyage. 

'he Wheeler-Osgood Company is among the success- 
fui bidders for supplying building material for the new 
cavalry cantonment at Honolulu, awards having been 
made Wednesday by the quartermaster’s department. The 

impany will furnish a quantity of doors and double- 
sash windows. To Hind, Rolph & Co., was awarded the 
contract for 595,619 feet of lumber at $11,257.20 and 
S50,215 feet at $16,154.08, in addition to screen doors, 
vire cloth, ventilators, hitching rings and creosote stain. 

August von Boecklin, president of the Washington 
\lanufacturing Company and of the Manley-Moore Lum- 

Company, has returned from an extended business 
Kast. Mr. von Boecklin is an optimist who always 

ves in finding the bright side of things and is cor- 
ndingly. hopeful over the trade outlook. In its new 

mill at Fairfax the Manley-Moore company has one 

ic finest plants of its size in that part of the country. 
ome offices are in the Bankers’ Trust building 

3 elty. 

‘vh Metealf, of the Metcalf Shingle Company, ac- 
vanied by his wife and daughter, left Monday on an 
ied trip through the East. The Metcalf company’s 
.': mill at Kelso has been running to part capacity. 

Weyerhaeuser Timber Company’s 10-story office 
ing, to be erected at south Eleventh and A streets, 
‘ginning to assume shape. The foundation is in and 
t ontractors this week are placing the forms for pour- 
ing the conerete for the main floor. After this the 

‘ctors expect to progress at the rate of about one 
week, unless the weather is unusually bad. 
Maple Valley Logging Company now has its 
at 119 Perkins building. Van R. Ferrell is 

ser for the company. 
Snyder, president of the Tacoma Fir Door Com- 
s in the East on an extended business trip and was 
from this week at Philadelphia. The company 
ung business fair and is keeping its plant going. 
nasome new office building at Cleveland way and 

‘) street, at the plant, is being occupied by the 

any this week. A feature of the structure is its 
''\ rior finish which is of the finest slash grain fir, so 

“ied as to show what can be done with the wood. 
* splendid specimens of finish are displayed. 
ie Hague Box & Lumber Company has its plant on 
tidelands running eight hours every day. The com- 
YS Saw mill also is running, cutting exclusively for 
\\« box faetory. The plant was shut down for a few 
Gays last week owing to a broken belt. The rush season 
the box trade is about over but the company reports 
‘ness fair for this season of the year and good pros- 
s 's ahead. Uptown offices have been establishd at 500 
‘20K of California building. 

es Eastern Mill Company is the name of the cor- 
aia lately formed by B. O. Skewis and associates 
fectarin eae over the plant of-the Eastern Manu- 
formes Bey, os located on the tidelands. The plant 
soles os evoted exclusively to the manufacture of 
— or rugs and curtains. This feature of the busi- 
the. = been done away with, new machinery added and 
owl rage increased and the company is making a 
pecialty of finished clear lumber of all kinds, including 


1 


flooring, porch rails etc. Mr. Skewis, president and 
treasurer of the new company, has had years of experi- 
ence in the manufacture of lumber, having been at the 
head of the Skewis Lumber Company. Bonney Halvor- 
sen is manager of the plant. Mr. Halvorsen has been 
a practical manufacturer for years. 

The Winkleman Lumber Company’s new Central Mill 
Company plant in the Center street factory district is 
running regularly and has run without a/hitch since 
it was started. Speaking of the lumber market, Ray 
Winkleman, of this company, said recently: 


There is practically no eastern business. We are getting 
a few railroad orders and are cutting strictly on railroad 
business just now. Local business is very dull this week. 
It has been good, but this week local orders have been very 
scarce. There is no yard trade at all that we have run 
across. Prices are weak all along the line and depend on 
the individual mill and how badly it needs business. A few 
shingle inquiries are coming in, but shingles are very slack 
with as low as $1.50 quoted, I understand. 

The Nickerson-Macfarlane Machinery Company was the 
lowest bidder for repairing the cable steamer Burnside, 
competing with several Seattle firms. A new air pump, 
installing a thrust shaft and other repairs are included, 
the local firm bidding $5,599. 

W. A. Clarke, who built the Union Mill Company’s 
mill, the Mentzer Bros.’ mill, the 8S. C. Slade Lumber 
Company’s mill and other plants in this locality, has 
left for Grand Rapids, Mich., to be absent three months 
visiting his family. . 

Mill owners along the north waterfront Wednesday 
sent the following self-explanatory petition to the mu- 
nicipal commission as a result of the E. J. McNeeley 
& Co. mill fire: 


Referring to the water main that runs along the water- 
front from Old Town north: This is a 6-inch main and, as 
was demonstrated when the E. J. McNeeley & Co. mill was 
destroyed a few weeks ago, is of little use in case of fire 
at the present time. We believe that something should be 
done at once to furnish better protection for the mills in 
this part of the city. The mains of the North Springs 
Water Company come down close to the brow of the bluff 
near the extreme northern portion of the city, and, in dis- 
cussing the question with well posted insurance men, they 
have stated that they believe if the mains of the North 
Springs Water Company could be connected with the city 
main along the waterfront that the pressure from both ends 
on this main would greatly increase the efficiency in case of 
fire. The probability is that arrangements could be made 
with the North Springs Water Company to make this con- 
nection, and we would respectfully ask that this be done as 
soon as possible. 

DEFIANCE LUMBER COMPANY, 

NortH END LUMBER COMPANY, 

DANAHER LUMBER COMPANY, 

PuGet SounD LUMBER COMPANY, 
: _ Paciric SHINGLE COMPANY. 

Speaking of the situation confronting these mills, L. 
L. Doud, of the Defiance Lumber Company, says: 


Whenever a fire starts in a mill here that mill burns to 
the ground, as is shown by the loss of the North Shore, 
MecNeeley, Puget Sound and Derrickson plants. As a con- 
sequence Tacoma has suffered materially by the cutting off 
of pay rolls. The lumber industry is one of great impor- 
tance to the city. The commissioners ought to give this 
problem serious consideration. 





NORTHERN WASHINGTON NOTES. 





Lumbermen Differ as to Cause of Business Depression— 
Blame Laid to Banks, in a Measure—Devil Fish 
Invades Lumber Yard. 

EVERETT, WASH., Oct. 14.—There is a division of 
opinion among local lumbermen as’ to what causes the 
continued depression in trade. Politics is held not with- 
out blame, many manufacturers believing that banks, 
especially eastern financial houses, have demonstrated a 
tendency to call loans and refuse further aid to dealers 
until political questions have been settled one way or 
another. 

Some of the Everett mills, though not many as yet, 
are operating on a shortened day schedule, while one 
or two plants have entirely ceased producing, stating 
that they figure it best to stop piling stock which can- 
not now be advantageously moved. 

One of the Everett mills favored during these times of 
quiet with a considerable volume of cargo business is 
the Canyon Lumber Company, now cutting on a 4,000,- 
000-foot run, which it expects to ship during November. 
This is divided into two orders, one of 1,000,000 feet 
for Manila, the other, 3,000,000 feet, with Australia as 
its destination. 

The Ferry-Baker Lumber Company has decided to 
shut down until trade takes a brace. Even the fires 
are out at the big mill. : 

The four-masted schooner Aloha is in the stream to 
load lumber from the Rucker mill for Honolulu. The 
Aloha broke away from a large fleet of windjammers, 
which are waiting orders at Eagle Harbor. 

Jim MeWilliams, one of the junior members of the 
MeWilliams & Henry Lumber Company, recently made 
up his mind to go east of the Cascade mountains to 
see if there was not an order or two to be picked up 
while waiting new arrivals from the East. In Spokane 
he succeeded in placing two carloads of flooring with 
a yard dealer, and immediately got busy over long dis- 
tance to apprise his brother of the deal and arrange for 
speedy filling. His brother, Robert, however, is some- 
thing of a practical joker, so he soberly informed Jim 
that the company could not accept the order at the 
given price. What Jim came back with over the wire 
made things sizzle, until Bob was finally forced to ad- 
mit that he was endeavoring to perpetrate a joke. 

Workmen in the yard of the Clark-Nickerson Lumber 
Company this week captured a devil fish measuring nine 
feet. The monster had allowed himself to become 
stranded near the mill on an outgoing tide, and was un- 
able to put up much of a fight. 

The Wallace Lumber & Manufacturing Company has 
been busy on a large order for water pipe staves, 

*- The Sultan Lumber Company’s railroad is about ready 

for operation. Repairs under way on the plant are 

completed and the company will soon be operating. 

Three million feet of lumber was cut -by the Gold 
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Timber Loans 


E are prepared*to make loans in 
amounts of $200,000 and upwards 
secured by first mortgage on high grade 
accessible standing timber owned by 
established, going lumber companies. 
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DEVITT, TREMBLE & CO. 


BANKERS 
FIRST NATIONAL BANK BUILDING 


CHICAGO 


\S ~) 




















j Men Timber Gold Bonds 


Profit Sharing—Interest Bearing —Deed Protected. 
PAY TO INVESTORS 


4% interest per annum, for seven years, 
O unless previously matured 


AND 664% of all net profits realized from 


sale of the bonded property. 


The R. J. Menz Lumber Co. does not operate Saw Mills; 
its investments are confined to Standing Timber, in the Pacific 


Write for paticulars, to 


Northwest. 
| R. J. Menz Lumber Co. 


= American Bank Building, SEATTLE, WASHINGTON. 
Uh cccqumemsccummmnscemmmneemmmmne 


| TIMBER BOND 





Owners of high-grade standing tim- 
ber desirous of borrowing money 
on same secured by a First Mort- 
gage are invited to communicate 
with us. We are prepared to fi- 
nance companies which are anxious 
to obtain additional capital with 
which to operate tracts of timber. 











A. B. Leach & Co. 


140 DEARBORN STREET, 
CHICAGO. 


NEW YORK PHILADELPHIA’ BOSTON 

















CASH FOR HIGH GRADE 
TIMBER BONDS 


If you propose bonding your timber and 
plants, the first consideration should be the 
counsel and advice of a banker familiar with 
your particular necessities. 


We invite your correspondence. 


FARSON, SON & CO., 
Bankers 
Established Thirty Years 


CHICAGO 
First Nat'l Bank Bidg. 
NEW YORK 
21 Broad Street 


Members 
New York Stock Exchange 
Chicago Stock Exchange 
Chicago Board of Trade 
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® LOANS & 
TIMBER LANDS 


For Long Periods of Time in 
Amounts From $100,000 Up 


We have been in the lumber business for over 
thirty years. 


We now control and operate a number of mills. 


We have been loaning money to lumbermen 
for many years. 


These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


Lyon, Gary & Company 


MARQUETTE BUILDING 
SS 22) 


TIMBER BONDS 


WE are prepared to underwrite and sell 






































Timber Bond Issues on going properties, 
in amounts of $f00,000 and upwards. 


IF you wish to secure funds to provide 
the ‘‘modus operandi’’ for the enlargement 
and successful operation of your Timber 
Property, why not let us assist you? — 


CUTTER, MAY & COMPANY, 


Investment Bonds. 
THE ROOKERY, CHICAGO, ILL. 

















W. P. Ketcham 


826-7 Henry Building, 
SEATTLE, WASH. 











TIMBER 
INVESTMENTS 


BRITISH COLUMBIA 
A SPECIALTY. 








514—108 LaSalle St., 
CHIGAGO, ILL. 


Bar Lumber Company, located at Gold Bar, Wash., dur- 
ing September. The planing mill handled something 
more than half that amount. 

Edward Brehm, well known logging operator of Se- 
attle, was here on business this week. 

The purchase by C. E. Russell, of Everett, of the J. P. 
Smith shingle mill at Acme, Wash., reported last week, 
carried with it the ownership of 800 acres of standing 
timber, a large percent being fine cedar. 

White Brothers, of Snohomish, have traded standing 
timber in exchange for the shingle mill in Everett 
formerly owned by E. A. Matson. Mr. Matson is now 
spending his time logging his new property. 

August Holmquist, of the Holmquist Shingle Com- 
pany, was in Everett a few days ago. Mr. Holmquist 
recently returned from a four months’ visit in Europe. 





IN THE GRAY’S HARBOR COUNTRY. 


Box Factory Opens and One Closes Down—Slump in 
the Lumber Business—Many Vessels Loading at the 
Various Docks, 


ABERDEEN AND HOQUIAM, WASH., Oct. 14.—The Bin- 
gen box factory is a new industry at Husum, on the line 
of the Spokane, Portland & Seattle railroad. In order 
to meet the demand for all kinds of fruit boxes the 
capacity of the mill will be doubled before next spring. 

Owing to a general slump in the lumber business the 
National Lumber & Box Company, of Hoquiam, has 
closed down for an indefinite period. While it has been 
reported that the mill would be shut down until after 
the holidays, it is learned that the plant probably will 
resume operation sooner. A report that when it resumes 
operation there will be a change in management is con- 
tradicted by the manager, A. L. Panie. 

To teach the Dutch how to log big timber according 
to modern methods in vogue in the forests of Wash- 
ington, and to educate the half savage native of the 
island to the music of the donkey engine, a crew of 
American engineers and mechanics will be sent on one 
of the first Waterhouse boats to the island of Sinaloah, 
a possession of Holland off the northwest coast of 
Sumatra. The men will be selected by the Washington 
Iron Works, of Seattle, which has just received a con- 
tract to deliver as soon as possible a complete outfit 
for heavy logging operations, consisting of three large 
and especially constructed logging engines and equip- 
ments. 

Ships in Port. 


Carmel, from Portland, Ore., and is at the Slade Lumber 
Company’s dock loading for points in California. 

Daisy Mitchell, from the Columbia River, and docked at 
the Donovan Lumber ag ng, loading for California ports. 

G. C. Lindauer, from San Francisco, and is loading at 
Wilson Bros. & Co. for a return trip to San Francisco. 

Helene, from San Francisco, is at the Hoquiam Lumber & 
— Company's dock for a return cargo for San Fran- 
cisco. 

Hermine, from Nanaimo, is loading at the Slade Lumber 
Company’s dock for Buenos Ayres. 

J. B. Stetson, from the Columbia river, is loading at the 
— Lumber & Shingle Company’s dock for California 
ports. 

Mayfair, from San Francisco, is laid up at the Lind- 
strom’s shipyard for repairs, after which it will go to 
Willapa harbor for a cargo for San Francisco. 

Newsboy, from San Pedro, is loading at the Slade Lumber 
Company’s docks for a return trip to San Pedro. 

Norwood, from San Francisco, is taking on a cargo at 
the Hoquiam Lumber & Shingle Company’s dock for Cali- 
fornia points. 

Westerner, from San Francisco, is loading cargo at the 
Western mill for California ports. 

Chehalis, from San Francisco, is loading at the Federal 
mill for San Francisco. 

Maweema, from San Diego, is loading at the Aberdeen 
Lumber & Shingle Company for a return to San Diego. 

John Palmer completed cargo at the Mathews ship yards 
and sailed October 7 for Australia. 

Polaris completed cargo at the American mill and sailed 
for Valparaiso October 2. 
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We make a specialty of lumber collections, examination of tit- 
les of timber properties, preparations of deeds, conveyances and 
bond issues, Mechanics Lien Law and Building Contracts, etc. 














INLAND EMPIRE 











IN THE PINE COUNTRY. 


Fire Losses Less Than Expected—Millmen Will Codp- 
erate in Saving Burned Timber—Lack of Protection 
in National Forests Source of Danger. 


SPOKANE, WAsH., Oct. 15.—The West Side Lumber & 
Manufacturing Company, whose mills are at Meyers 
Falls, Wash., is sending out some excellent trade inducing 
literature to builders of the Inland Empire. The com- 
pany is a wholesaler and retailer in west coast and 
Idaho forestry products and has a retail yard at Sixth 
avenue and Cannon street, Spokane. The officers of the 
company are A. V. Bradrick, president; L. H. Emerson, 
vice president; T. W. Emerson, secretary and treasurer, 
and W. 8. Wilson, factory superintendent. 

Robert E. Slaughterer, of Hudson, Wis., who has been 
associated with H. P. Svendsen in the Cascade and 
Central lumber companies, is in Spokane this week clos- 
ing up the affairs of Mr. Svendsen, who died suddenly 
after returning from the conservation congress at St. 
Paul. Mr. Slaughterer has been elected president of the 
Cascade Lumber Company for the unexpired term of 
Mr. Svendsen. He will spend the coming week at North 
Yakima and Spokane and expects to return to Hudson 
after that time. The Cascade office at Spokane will be 
kept open until definite plans have been worked out by 
Mr. Slaughterer. The Cascade Lumber Company dis- 
continued its night crew October 1, but the mill will con- 
tinue to run until it freezes up at North Yakima. Mr. 
Slaughterer states that crop conditions in the East are 
better than anticipated and that the mills of Wisconsin 
are doing a good pickup business. 

The loss of timber in the fires of the Coeur d’Alene 
district sustained by the McGoldrick, Milwaukee, Rut- 
ledge and Five States companies will not be so great 





as at first anticipated. This information has been given 
out by the officers of these companies based on figures 
received from gruisers who have been in the field for 
weeks. The McGoldrick and Edward Rutledge com- 
panies have completed the cruise of their holdings and the 
next week will see the finish of the work for the Flewel- 
ling and Five States organizations. It is expected the 
four large companies will combine in getting out the tim- 
ber that must be cut to be saved. C. H. Fancher, of the 
Milwaukee Land Company, announces that the figures 
received by the companies on the killed timber will not 
exceed the yearly output of the mills of this district. 
In fact it may be even less than the cut this year. 

‘¢Figures that we have received to date,’’ stated Mr. 
Fancher, ‘‘indicate that our personal loss in the burned 
district will not exceed 5 percent if the timber is cut 
within the next two years.’’ W. E. MeCord, of Port- 
land, head of the Five States Lumber Company, was 
in the city this week discussing the matter of codperation 
in logging the tract with A. L. Flewelling, of the Mil- 
waukee Land Company; J. P. McGoldrick, of the Me- 
Goldrick Lumber Company, and F. E. Davies, of the 
Edward Rutledge Timber Company. 

The Coeur d’Alene, Potlatch and Clearwater Timber 
Protective organizations, the fire fighting associations, 
will hold their annual meetings early in December. It 
is expected all of the meetings will be held in Spokane 
following one another closely as many of the members 
belong to all organizations. At that time reports will 
be in on all fires in the three districts during the summer. 
The district sustaining the greatest loss was the Coeur 
d’Alene where the great fires raged in August through 
private timber and on the forest reserves. The Potlatch 
and Clearwater associations report many fires but they 
were all extinguished before doing much damage. Lack 
of protection on the part of the government in the Coeur 
d’Alene reserve caused the spread of fire in this region 
and hence the greatest loss to private owners. 

The Milwaukee Lumber. Company, of St. Maries, is 
stated to be picking up some of the timber in the burned 
district which will have to be logged in the next few 
years. The method of fighting fire next year will be the 
same as in the last, state the officers of the fire organiza- 
tions. An urgent effort will be made to have the gov 
ernment detail troops to patrol the government holdings 
next summer. 

The big planing mill being built by the Milwaukee 
Land Company, of which A. L, Flewelling is the head, 
at St. Joe, will be ready for operation November 1. 
The company has two saw mills at that point and the 
season will come to a close about December 1. 

B. F. Willis of the Fidelity Lumber Company, of 
Newport, was in Spokane this week on business for his 
company. 

John H. Herlehy, of the Potlatch Lumber Company, 
is in the city this week and was a caller at the office 
of the Western Pine Manufacturers’ Association. 

B. R. Lewis, former head of the B. R. Lewis Lumber 
Company, of Coeur d’Alene, Ida., which was sold to the 
Blackwell Lumber Company, spent several days in Spo- 
kane recently. Mr. Lewis is located on the coast, and 
is identified with the lumber trade on the sound. 

Mrs. A. L. Porter, wife of Secretary Porter, of the 
Western Retail Lumbermen’s Association, is recovering 
from an operation for appendicitis, 

Richards & Cooper, of Carey, Ida., have become mem- 
bers of the Western Retail Lumbermen’s Association. 
A. R. Graham, traveling representative of the association 
whose head office is in Spokane, is making a roundup 
of Idaho retailers and bringing outsiders into the fold. 

F. E. Robbins, of the White River Lumber Company, 
of Ritzville, was in Spokane this week and called at the 
office of the Western Retail Lumbermen’s Association, 
of which he is a director. 

Howard D. Taylor, candidate for speakership of the 
house of representatives in the state legislature and well 
known lumberman of King county, has been invited to 
address the Spokane Lumbermen’s Club on the lien Jaw. 
Several changes in this law are to be proposed by the 
lumbermen in the next session of the legislature and the 
opinion of Mr. Taylor is being sought. The meeting 
of the club will be held in the assembly room of the 
Chamber of Commerce at noon next Saturday. 

Efforts are being made by officers of the Western 
Retail Lumbermen’s Association to have the session of 
the American Lumber Trades’ congress follow the annual 
meeting of the association at San Francisco next Febru- 
ary, for a three days’ session. The matter is being 
urged by Secretary A. L. Porter, who states that he is 
meeting with much encouragement. 

Progress is being made on the Milwaukee Lumber 
Company’s steel frame sawmill building under con- 
struction at St. Maries, Ida. The skeleton structure, 
which is the first of its kind in the West, was erected 
under the supervision of Asa V. Bradrick, of Spokane, 
manager of the company. The framework is 175 feet 
in length and 50 feet in width, and is set on a concrete 
foundation, beneath which are more than 2,000 pieces 
of piling ranging from 50 to 75 feet in length. The 
plant equipment will consist of two band saws and a 
resaw having a capacity of 80,000,000 feet a year: 4 
lath mill, planing mill and dry kilns, the cost of the 
entire plant being about $200,000. It is expected to 
begin operation early next January. 

PP PBA PLD DDD DD Lt 


HOME FOR AGED WOMEN. 

CHIPPEWA FALLs, Wis., Oct. 19.—Edward Rutledge, 
prominent lumberman of this city, is preparing to erect 
a home for the aged gt Chippewa Falls. It will be 
known as the Hannah M. Rutledge Home for the Aged; 
in memory of his wife, who died recently. He “a 
endow this home with $2,500,000. Mr. Rutledge 35 / 
years old and has been in poor health for the last five 
years. 
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FROM THE GOLDEN GATE. 


Fir Lumber Situation Improved, According to Whole- 
salers—Pine Cutting Season Is About Over—Light 
Figures for September Building. 


SAN FrANcIsco, Oct. 15.—A little better feeling exists 
among the wholesale dealers in this city on the fir lumber 
situation, especially as to trade with the interior of the 
state and Los Angeles territory. One representative of 
a large concern said that the local redwood lumber mar- 
ket had weakened and that he considered the outlook for 
the near future unpromising. The export trade in rough, 
clear redwood continues good and the mills are sold far 
ahead into next year. 

The cutting season for California pines is rapidly 
drawing to a close after a good run for most of the mills. 
The eastern market for white and sugar pine has been 
satisfactory this season, with a fair export trade. 

Receipts of lumber at this port from the northern 
mills have been moderate during the last fortnight and 
no random cargoes have arrived—in ‘fact, the small par- 
cels of random stock that have been brought in have 
commanded fair prices and conditions indicate an in- 
creasing firmness. 

In a comparison of the monthly totals, September has 
been the smallest month of 1910 in the total cost of 
building permits issued in San Francisco. The following 
figures show the record by months: January, $2,273,044; 
February, $2,066,034; March, $2,381,909; April, $3,383,- 
269; May, $2,789,204; June, $1,458,464; July, $1,596,- 
613; August, $1,743,587; September, $1,433,797. How- 
ever, there is a great deal of construction work in the 
hands of local architects and many buildings will be 
erected this fall and winter on both sides of the bay. 

The Pullman Lumber Company has filed articles of 
incorporation with headquarters at Martinez. Owing to 
the growth of the section, building material could no 
longer be hauled adequately by wagon. This fact caused 
local lumbermen to form the company. The incorporators 
are E, M. Tilden, president of the Tilden & Eakle Lum- 
ber Company, Richmond; A. A. Baxter, manager of the 
Charles Nelson Company, and H. H. Cochrane, of the 
Union Lumber Company, San Francisco. The company 
will start at once the erection of saw and planing mills 
near the Pullman Car Company’s shops on land adjoin- 
ing the Southern Pacific tracks. 

The Eastern Pine Lumber & Box Company, which was 
recently incorporated in California with a capital stock 
of $100,000, of which $30,000 was subscribed, has its 
principal office at 606 Fife building, San Francisco. The 
management has bought the lumber on hand and the 
future output of the Castle Lake Lumber & Box Com- 
pany, which operates a white pine saw mill at Castella. 
M. A. Burns is president of the new corporation; George 
Weir, vice president, and R. O. Wilson, secretary and 
treasurer. The redwood output of the Bayside Lumber 
Company and the redwood shingles made by the Pacific 
Lumber & Shingle Company also will be sold through 
the new concern. 

The Benton saw mill, on the Sacramento river, near 
Redding, which was almost completely destroyed by fire 
last August, has been rebuilt and the work of cutting 
the logs stored in Turtle bay was begun October 5. 

September offshore lumber shipments from the San 
lranciseo customs district were as follows: To Panama, 
66,000 feet; Salvador, 36,000 feet; Mexico, 49,000 feet; 
Peru, 911,000 feet; Uruguay, 199,000 feet; Australia 

and Tasmania, 2,067,000 feet; French Oceanica, 298,000 
feet; Philippine islands, 74,000 feet; British South 
Africa, 83,000 feet; Hawaiian islands, 2,265,000 feet. 

It is announced that Bates & Cheseborough will char- 
ter seven steamships for the Seattle-‘San Francisco- 
Vanama run, instead of three, as previously stated. 
hree of the vessels chartered on the Pacific coast will 
run only as far north as San Francisco and four will 
run into Seattle. 

G. X. Wendling, president of the California Pine Box 


& —— Company, says of the California pine lumber 
Situation: 


‘ The maximum logging period is over and within thirty 
cays most of the mountain saw mills in California will be 
closed for the season. Prolonged fine weather is responsible 
ee the California mills being still in operation. It has 
vec an average season as to cut, but the fine weather may 
“ad yet something to the figures. Stocks are fair for this time 
of the year, except that there is some excess in the low 
srades. Prices remain fair, as the mills have not shipped 
excessively this year. The door market, however, is very 
soft in the East. The pine box season hgs been about nor- 
nal or a little better. A little larger volume of box shook 
has been manufactured as compared with last season. 

T. G. Atkinson, president and manager of the Met- 
ropolitan Redwood Lumber Company, will return from 
an eastern trip next week. The. mill at Metropolitan is 
operating at half capacity. 

ik D. Collins and Levi Smith, who, recently visited the 
Bayside Lumber Company’s mill, in which they are large 
Stockholders, have left for their homes at Warren, Pa. 
R. O. Wilson, their San Francisco sales agent, ac- 
companied them to the plant in Humboldt county, which 
'S operating steadily on redwood lumber. 
, Before leaving for a visit to Black Diamond yesterday 
or A. Hooper, president of the Redwood Manufacturers’ 
eee ae said that the volume of shipments to the East 
——— September was comparatively light. However, 
a big plant at Black Diamond is kept in operation. 

hen there is an improvement in the eastern market for 
redwood products, such as sash, doors and wooden tank 
material, the company’s factories will be ready to fill 
orders promptly from a large stock of redwood on hand. 

- F. Condon, of Los Angeles, attended the monthly 


meeting of the board of directors of the California Pine 
Box & Lumber Company in this city today. 

Lamont Rowland, of Chicago, who is interested in 
California timber lands, is in this city. 

Findley Burns, who is connected with the Forest 
Service at Washington, D. C., was a recent arrival. 

C. W. Penoyer, president of the Pacific Lumber Com- 
pany; Temple E. Dorr, vice president, and W. H. Mur 
phy, treasurer, who attended the annual meeting of that 
corporation at the main office in this city last Monday, 
are in Los Angeles. 

Among the lumbermen from outside points who recent- 
ly arrived at San Francisco were: C. F. Bliss, of Hobart 
Mills; E. P. Horning, of Willamette, Ore.; R. L. Kit- 
rick, of Oroville; Fred Mercer, of Ventura; H. D. 
Chandler, of Vacaville, and F. B. Hutchins and E. T. 
Stimson, of Los Angeles. 





TRUSTEES NAMED. 

San Francisco, Oct. 15.—Frank J. Symmes, Horace 
Coffin and W. A. Ross have been named trustees of the 
defunct El Dorado Lumber Company. This action was 
taken after a delay of six months and the refusal yester- 
day of the referee in bankruptcy, Armand C. Kreft, to 
grant the further continuance of two weeks asked for 
by Attorney Oscar Cooper, representing the reorganiza- 
tion committee of the California Safe Deposit & /Trust 
Company, which is a principal creditor of the lumber 
company. 

The proceedings began with the usual reading by 
Attorney Cooper of a telegram from Attorney Rathbone, 
of New York city, stating that the reorganization was 
going along well and asking for a further continuance. 
The request was at once overruled and the election of 
the trustees proceeded with and their joint bond set at 
$10,000. Referee Kreft said that he believed the work 
of reorganization could go along just as well after the 
appointment of the trustees, as the property would not 
be sold for many weeks and that in any event the cred- 
itors would be protected and allowed to realize as soon 
as possible what they could out of the sale. 

William Metzner, a large depositor of the wrecked 
California Safe Deposit bank, protested that some one 
should be named who would represent the depositors of 
the trust company. The suggestion did not meet with 
the approval of the referee. The trustees were in- 
structed by Referee Kreft to draw up and _ present 
within two weeks the application for an order of sale of 
the properties. At the end of that period, if the reor- 
ganizers are not ready with a substantial proposition, 
the sale will be ordered made. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, CAL., Oct. 15.—E. W. Wheelock, as 
sistant manager of the E. K. Wood Lumber Company’s 
Los Angeles plant, has resigned to assume the manage- 
ment of the Consolidated Lumber Company, of Wil- 
mington. The Consolidated company was organized by 
W. T. Wheatley, who recently resigned his position to 
go into the oil business. Wheelock’s place in Los 
Angeles will be taken by Frank Curran, manager of the 
San Pedro plant of the Wood company. Mr. Curran is 
vice president of the San Pedro Chamber of Commerce 
and has been prominent in public affairs in this section. 
He will be succeeded by H. W. Baily, formerly of this 
place, but lately connected with the Los Angeles office 
of the firm. The schooner Tallac left Blaine six days 
ago bound for San Pedro with a large cargo of poles 
and piling for the Pollard Lumber Company. While the 
steamer was feeling its way down the Coast in a dense 
fog it struck the rocks north of Point Reyes, but was 
floated again without serious injury. 

E. M. Champion, general superintendent of the Cali- 
fornia Hardwood & Manufacturing Company, sustained 
a loss of $12,000 by the burning of his beautiful home 
at Hollywood. 


FROM A SOUTHERN CALIFORNIA PORT. 

San Dirco, Ca., Oct. 15.—Building permits so far 
this year are in excess of those of the entire year of 
1906, which had been the record year to date. The 
$3,000,000 mark will have been passed before November 
1. In 1909 the total for the twelve months was only 
$2,761,285. 

Jacob Squires, assistant manager for the Escondido 
Lumber, Hay & Grain Company, has been spending 
a vacation in Los Angeles. 

Arrivals for local yards include the schooner Jim 
Butler, from Tacoma, with 200,000 feet of pine for the 
Western Lumber Company; the steam schooner Tajoe, 
from Gray’s harbor, with a mixed cargo of 400,000 
feet of pine and redwood for the Russ Lumber & Mill 
Company; the schooner Hoquiam, from Gray’s harbor, 
with 300,000 feet pine for the Western Lumber Com- 
pany; the barkentine Retriever, from Caspar, with a 
cargo of ties for the San Diego & Arizona railroad; the 
schooner Wasp, from Eureka, with a cargo of pine 
for the Hillerest Lumber Company, the La Mesa Lum- 
ber Company and Charles Mohnike, of Chula Vista; the 
schooner Wawoona, from Raymond, with 563,000 feet 
of pine for the San Diego Lumber Company, and the 
schooner Bowdoin, from Eureka, with 361,000 feet of 
redwood for the San Diego Lumber Company and a 
part cargo for the Russ and Western lumber com- 
panies. 
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Jacob H. Taylor. 


BALTIMORE, MD., Oct. 20.—Jacob H. Taylor, 91 years of 
age, president of the Taylor & McCoy Coke & Coal Company 
and of the Glen White Coal & Lumbér Company, died of 
the infirmities of age at his summer home near Towson re- 
cently. He was one of the pioneer coal and coke manufac- 
turers of this country and was one of Baltimore’s wealthiest 
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Continental and Commercial 
capitat National Bank Supls 








and Profits 
$20,000,000 of CHICAGO — $9,500,000 


Northeast Corner Clark and Adams Streets 


OFFICERS 
George M. Reynolds, Pres. Harvey C. Vernon, Asst. Cash, 
Ralph Van Vechten, Vice Pres, G. B. Smith, Asst. C ash. 
Alex. Robertson, Vice Pres. Wilber Hattery, Asst. Cash. 
Herman Waldeck, Vice Pres. H. Erskine Smith, Asst. Cash, 


Cc. Craft, Vice Pres. J. R. Washburn, Asst. Cash, 
oR. Chapman, Vice Pres. Ralph C. Wilson, Asst. Cash, 
W. T. Bruckner, Vice Pres. W. W. Lampert, Asst. Cash. 


W. G. Schroeder, Secretary. Dan Norman, Asst. Cash. 

Nathaniel R. Loseh, Cashier, Frank L. Shepard, Auditor. 

F. H. Elmore, Asst. Cashier. H. Lawton, Mer. Foreign Dept. 
Edward 8S. Lacey, Chairman of Advisory Committee 


Accounts of Banks, Bankers, Manufacturers, Merchants and Individuals Invited 


Continental and Commercial 


Trust and Savings Bank 
Capital $3,000,000 Surplus $500,000 


Trust, Savings and Bond Departments 
Corner Monroe and Clark Streets 
OFFICERS (7) 
E. A. Potter, Chairman of the Board F 
W. Irving Osborne, Pres. John Jay Abbott, Vice-Pres. 
Charles C. Willson, Cashier. 7 
Frank H. Jones, Secretary. * Won. P. Kopf, Ass’t Sec’y. 
The Capital Stock of this Bank is Owned by the Stockholders 
of the Continental and Commercial National Bank of Chicago 











Fort Seabed 
National Bank 


Clark and Monroe Sts. 
Capital, - $1,500,000 
Surplus & Profits, $400,000 
Deposits, - $15,000,000 





WM. A. TILDEN, President. 

NELSON N.LAMPERT, J.FLETCHER FARRELL 
Vice-Pres. Vice-Pres. 
HENRY R. KENT, Cashier 
GEORGE H. WILSON, CHARLES FERNALD, 
Assistant Cashier Assistant Cashier 
THOMAS E. NEWCOMER, Assistant Cashier 





and endeavor to give prompt and efficient service by per- 


We solicit accounts of banks, corporations, firms and indiv duals 
b sonal and courteous attention to our customers. 








H. M. Byttessy & COomPANY 


Engineers Managers 


DESIGN CONSTRUCT OPERATE 
Natural Gas Systems 
Interurban Railways 
Water Power Plants 
Transmission Systems 


Drainage Systems 


Artificial Gas Systems 
Steel Railways 

Water Works 

Electric Light Plants 
Irrigation Systems 





EXAMINATION AND REPORTS 





218 La Salle Street, 
CHICAGO 


Oklahoma City, Okla. Mobile, Ala. 


Portland, Ore. 








LUMBER INSPECTORS 


and cargo tally men on the Pacific coast are paid 
$5 a day and up. ‘“The Practical Lumberman”’, 
by Bernard Brereton, a well known expert, con- 
tains all the necessary information. Correct 
methods of sawing timbers and octagon spars, 
how to figure all kinds of Pacific coast lumber, 
log rules, grading rules, standard weights and 
finished sizes, etc., in Oregon pine, spruce, hem- 
lock, cedar and shingles. lexible cloth, 119 
pages, pocket size (4x6) sent prepaid for $1.00. 


AMERICAN LUMBERMAN, CHICAGO, ILL. 





and most prominent citizens. 
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Lumbermen 


If you want to 




















Buy More Timber 

Build Mills and Railroads 
Add to Your Present Plant 
Pay Off Your Floating Debt 
Increase Your Working Capital 


Please take notice that we purchase 
outright timber bond issues of first-class 
quality, in amounts from $100,000 to 
$5,000,000. 


For quick action, 
address us direct 


Peabody, °. 
Houghtleling & Co. 


(Established 1865) 
181 La Salle St. 
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Chicago, Ill. , 





HARDWOOD “i 22 to tee ecvantace 


to send for free sample pages 


LUMBERMEN © *¢ “cimax Tany Book” 


Lumberman, Pubiishers, 315 Dearborn St., Chicago 
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AUDITORS AND ACCOUNTANTS 
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Successful 
Business Men 


owe their prosperity largely to the fact that they 
keep in a touch with every phase of their 
business. We make it part of our business 
to systematize book-keeping methods so as to 
save labor and time and place you in easy 
touch with the conditions of any department. 
We solicit correspondence and will be pleased to 
give any information desired about our s=rvice. 


The International Audit Co. 


413 Merchants Loan & Trust Building 
CHICAGO 
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FRANCIS M. WILLIAMS 


PUBLIC ACCOUNTANT AND AUDITOR 
eam 
SIXTEEN YEARS EXPERIENCE IN LUMBER ACCOUNTING 


54 Mutual Life Bldg. Jacksonville, Fla. 











~ NEWS FROM THE HARDWOOD FIELD. 








WITH THE MEMPHIS TRADE. 


Mill With Varied History—Heavy Rains - Interfere 
With Logging Operations—Mill Supplies Curtailed 
by Car Shortage. 

MEMPHIS, TENN., Oct. 18.—J. N. Penrod, of Kansas 
City, Mo., and Mr. Prouty, who has been associated with 
him for a number of years in various enterprises, have 
bought the band mill of the J. W. Thompson Lumber 
Company at Biscoe, Ark. This mill has a varied his- 
tory, having been acquired by the J. W. Thompson 
Lumber Company from the Brassfield-Thompson Lumber 
Company, which went out of business some time ago. 
The latter concern operated it for about a year and 
the J. W. Thompson Lumber Company has been running 
it fur some time. It is understood that a company will 
be organized to operate this mill on a large scale. There 
is a very large amount of gum timber in the territory 
contiguous to this land, which is on the Cache river. 
Heavy rains in this section during the week have 
tended to interfere with logging operations, but, so 
far as can be gathered, most of the mills in the city 
proper as well as in the Memphis territory are operating 
full time. Difficulty has been encountered by some of 
the mills in securing their supplies by rail on account 
of lack of cars, resulting in one or two instances in 
forced curtailment. 

The committee which went to Grand Rapids, Mich., 
from the bureau of publicity and development has an- 
nounced that one big factory in Grand Rapids will 
establish a branch in this city within a few months. 
This is the only tangible result of the trip made by 
this committee, but it is stated that many inquiries are 
being received from woodworking concerns with a view 
to locating in Memphis, with the, result that the men 
having this work in charge are very much encouraged. 
It is understood that F. B. Fisher, New Madrid, Mo., 
plans to establish a large plant in Memphis for the 
manufacture of wagon and carriage stock. He has ex- 
pressed himself as very favorably impressed with the 
advantages and opportunities afforded by this market. 
In fact, he has gone so far as to secure an option on 
three acres of land needed as a site for his plant. 

The big band mill of W. P. Brown & Sons Lumber 
Company, of Dickson, Tenn., has started operation. It 
is equipped with the most modern machinery and has 
begun with a large supply of logs ahead, In fact the 
log holdings of the company are regarded as among the 
finest ever displayed in that section. It is estimated that 
they amount to 1,300,000 feet and half of these are oak. 
In addition to the large supply of timber already on 
the yards the company has about 750,000 feet readily 
available, and this will be brought down as soon as 
needed. 

The Poinsett Lumber Company is building a large 
mill at Trumann, near Harrisburg, Ark., and Virgil 
Norman, who will be the general superintendent of the 
plant, says that employment will be given to about 200 
persons. The company owns extensive timber land hold- 
ings in that section and it is announced that, as fast as 
the timber is cut therefrom, the land will be devoted 
to agriculture. 

Lumbermen are interested in the announcement that 
the Mena & Hot Springs Railroad Company has been 
granted a charter to build a line seventy-seven miles in 
length from Mena to Hot Springs. It will run through 
Polk, Montgomery and Garland counties, connecting with 
the Iron Mountain at Womble and with the Iron Moun- 
tain and Rock Island systems at Hot Springs. The 
company has a capital stock of $800,000, of which $155,- 
000 already has been subscribed. 
taches to the announcement that the Kansas City South- 
ern was seeking a renewal of its charter granted five 
years ago to build a line over practically the same 
territory. It was given such authority five years ago, 
but forfeited this through failure to begin construction 
within the required time. 

The sale of $85,000 in bonds of the Yellow Bank 
Drainage district to raise funds for the drainage of 
100,000 acres of land in Phillips county, Arkansas, has 
been completed and the actual work of digging the canal 
will start at onee. A. G. Edwards & Sons, of St. Louis, 
bought the bonds. The territory to be drained is 
twenty-two miles in length and fifteen miles in width 
and .is* exceedingly rich in timber resources. It is ex- 
pected that the land will be suitable for cultivation 
after the timber has been removed therefrom. 

Information from De Queen, Ark., is to the effect 
that in railroad construction between De Queen and 
Hot Springs there are only a few gaps remaining. The 
De Queen & Eastern road has been completed to within 
sixteen miles of the Caddo Lumber Company. 





THE CUMBERLAND RIVER DISTRICT. 





Business Kept Alive by Activity in Building—Railway 
Traffic Congested—Change in Log Rules—New Band 
Mill Starts. 


NASHVILLE, TENN., Oct. 18.—Activity in building con- 


business going. Difficulty is met with at times in filling 
promptly the rush orders as they come in owing to the 
usual congested condition of railroad traffic at this sea- 
son. No serious car shortage has been felt locally, 
however. Collections have been improving generally, 
which is an indication of less tightness in financial cir- 
cles. Cotton is bringing good prices and crops in general 
are proving satisfactory. These conditions will give the 











farmers more ready money for improvements and the ap- 


Some interest at-, 


tinues without abatement and this has served to keep’ 


pearance of things about their farms shows that they 
are not slow in taking advantage of the situation to get 
their. property in good order. 

At the request of the log committee, which is composed 
of 8S. Lieberman, J. R. McIlwaine and Marvin Robinson, 
a special meeting of the Nashville Lumbermen’s Club 
was called by President A. B. Ransom for the consi+er- 
ation of certain changes of the Cumberland river rules 
for grading logs, which were considered advisable by 
the committee owing to the large number of small and 
defective logs which are being brought down in river 
rafts. The log committee submitted a rewording of one 
clause of the rules which it was thought would in some 
measure at least protect the buyer of river logs at Nash- 
ville. The clause in the old rules read as follows: 

All logs shall be measured at both ends. Where there is 
a variation of one inch in the diameter, the ieast-end shall 
be taken as the measurement of the log; if a variation of 
two inches the number of inches shall be divided as if only 
two inches; if four inches the diameter shall be divided, 
but if the difference exceeds four inches it shall be divided 
as if only four inches. 

This clause was changed to read as follows: 

All logs shall be measured at both ends, and the small 
= ie log shall be considered as the measurement of 

After considerable discussion, which included the high 
cost of logs and the comparatively low prices being re- 
ceived for the lumber manufactured therefrom, the report 
as above was adopted. The consensus of opinion was 
that Nashville lumbermen are having to pay too much 
for logs. 

J. Lee Brannon, recently appointed official inspector 
of the Hardwood Manufacturers’ Association for this 
state, with headquarters in this city, has his work well 
in hand. John.F. Fountain, inspector for the Chicago 
district, spent several days with Mr. Brannon explaining 
to him all the features of the work. Mr. Fountain went 
to Memphis. Many calls for the services of the new in- 
spector are coming in. 

The new band mill of W. P. Brown & Sons Lumber 
Company, of Louisville, Ky., and Dickson, Tenn., has 
started up at the latter place and is equipped with the 
latest machinery. The company has accumulated one of 
the finest supplies of logs ever assembled at one point in 
its section of the state. It now has in its yard 
at Dickson 1,300,000 feet of logs awaiting the saw, half 
of it being of oak, 25 percent poplar and chestnut, ash 
and walnut. Seventy percent of the logs run 14 and 16 
feet. 





IN NORTHEASTERN TENNESSEE. 


Notable Mill Activity—Uptodate Plant Nearing Com- 
pletion—Coal Rate Litigation by a Lumber Com- 
pany. 

Bristol, VA.-TENN., Oct. 18.—Business is holding its 
own in this section, according to the lumbermen, but 
there is little improvement. However, the manufac- 
turers and dealers are hopeful of better trade and higher 
prices this winter. The mills are about all running, but 
it is believed that uniess there is a sudden change many 
of them will close down late in the fall and run very 
little during the winter months. 

J. L. Godsey and associates are operating near Bris- 
tol, having installed a mill for the development of the 
Anderson tract of timber, recently purchased. Some 
high grade stock is being shipped from here, coming 
from this new operation, which is just one mile east of 
the city. 

The Paxton Lumber Company is understood to be fig 
uring on the purchase of additional timber land. Though 
the Bristol company has recently closed out three mills, 
having finished cutting out the timber in proximity to 
them, it has three in active operation and is doing an 
extensive business. F. K. Paxton, of the company, is 
in North Carolina this week, looking after the shipment 
of stock for his company from operations along the 
Carolina, Clinchfield & Ohio railroad. 

Ellis H. Wilkinson, who is manager of the business of 
his father, J. A. Wilkinson, during the latter’s absence 
abroad as a member of the commission of the American 
Wagon Oak Plank Exporters’ Association, reports that 
trade is fair and that the outloook for business is bet- 
ter. The company has its yards well stocked and its 
mills are running full time. The Bristol yard has a 
large amount of stock on it, though shipments of late 
have been heavy. Mr. Wilkinson recently put in some 
new operations and will handle a greater volume of stock 
this year than ever before in the history of the busi 
ness, which was established in 1880. 

The new band mill of the Whiting Manufacturing 
Company at Judson, N. C., now in course of construction, 
will be put in operation within six” weeks. The ma- 
chinery has been shipped and the structural work or 
the mill is now so well under way that it will be read; 
for operation the latter part of November or the firs 
of December unless there is some hitch in present plans. 
This mill, as before stated in the AMERICAN LUMBERMA> 
will specialize in quarter sawn oak and will be one ‘ 
the few large double band mills in this entire region ‘ 
do this. The company now has two band mills and 
large flooring factory, the latter at Judson also, am 
will devote much of its energies to the production 0' 
high-grade quarter sawn oak flooring. 

The complaint of the Tennessee Lumber & Manufa: 
turing Company, of Sutherland, Tenn., and Pottsvill: 
Pa., against the Norfolk & Western railway, involviny 
freight rate charges, will soon be heard by the Inter- 
state Commerce Commission. It involves freight charges 
on coal shipments, 
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There were a number of eastern lumber buyers on the 
Bristol market this week and the demand for stock was 
somewhat better than for some time. Inquiries also are 
reported mcre numerous within the past week. 

J. Walter Wright, of the J. Walter Wright Lumber. 
Company, of Mountain City, Johnson county, Tennessee, 
was a visitor in Bristol this week. His company operates 
extensively in Johnson county. 

Many large mills in this section closed last Saturday 
on account of a cireus which showed in Bristol. 





FROM THE VOLUNTEER STATE. 

JOHNSON City, TENN., Oct. 17.—Lumbermen are well 
pleased with the decided improvement in orders during 
the last week. From the number of inquiries received 
lately they look for a general improvement in business. 
The outlook in this section is better than it has been for 
some time. 

8S. H. White, of the White Lumber Company, was in 
this city last week to purchase machinery. Mr. White 
is enlarging his plant and will be able to start opera- 
tions by November 1. 

E. F. Shell, hardwood manufacturer, says that orders 
and inquiries have increased in volume. 

The Carolina, Clinchfield & Ohio railway has located 
another industry on its line at Spruce Pine. This is a 
specialty manufacturing plant. It will make picker 
sticks ete., from hickory and other hardwoods. 

J. R. Lowe, treasurer of the Montezuma Lumber Com- 
pany, was in this city Friday on business. 


WESTERN NEW YORK TRADE. 


BurraLo, N. Y., Oct. 19.—Seatcherd & Son have 
bought a large amount of African mahogany in the log 
and are bringing it to a Long island mill for sawing. 
The sawn product will be shipped to the Batavia hard- 
wood door mill. 

Hugh McLean is specially busy this fall, having been 
to the Canadian mills of the McLean interests lately and 
being just back from his southern hardwood mills to 
take up office management while R. D. MeLean is in 
Europe. 

G. Elias & Bro. are building a powerhouse and storage 
shed, 300x50 feet in size. This will more than fully 
— up for the loss sustained last spring by fire in the 
yard. 

I. N. Stewart gave his full share of time and hard 
work to the industrial exposition, and will now devote 
his interest to lumber. The yard is putting in a good 
supply of oak and poplar. 








FROM SOUTHWESTERN INDIANA. 


Fine Mahogany Logs From Liberia—Hardwood Trade 
Livening — Furniture Makers Busy — Company 
Changes and Personal Notes. 

EVANSVILLE, Inp., Oct. 17.—Sixteen large mahogany 
logs were received through the local United States cus- 
toms office a few days ago consigned to the Evansville 
Veneer Works. The logs were cut in Liberia and 
shipped through London, England, and were several 
weeks on the way. This is the third shipment of 
mahogany logs received from Liberia this year by this 
concern. One of the sixteen logs will make enough 
veneer for twenty-five carloads of furniture. The Evans- 
ville Veneer Works has been a heavy importer of mahog- 
any logs for a number of years. 

_ A slight improvement has been noted in the local 

hardwood market during the last week or ten days, 

‘ders coming in and inquiries increasing. Collections 

' better than they were a month ago. The hardwood 

ils continue to run full time. 

_ fongressman John W. Boehne, one of the best known 

‘urniture manufacturers of this city, is busy in his cam- 

puign just now. He is a candidate for reélection and has 
een well over the six counties in the district. 

Charles Gilbert has resigned as manager of the Fur- 
niture Exchange and his place has been filled by Fred 

Brennecke, who for several years was chief of police 
ot this eity. 

“dward Ploeger, of the Bosse Furniture Company, 

~ returned from a business trip to Henderson, Ky. He 

interested in a large desk factory at Henderson. 

Ke B. White, lumber dealer at Boonville, formerly 
‘sident of the Tri-State Retail Lumber Dealers’ Asso- 
‘ation, is in New Mexico for his health and is expected 
‘ome soon, 

Bergmann & Mann, planing mill owners and lumber 
(lealers at Chrisney, report that they have had a very 
sood season and are looking forward to an active winter. 

D. B. MacLaren, lumber dealer, expects a good winter 
trade. Mr. MacLaren was for a number of years asso- 
ciated with the John A. Reitz & Sons’ Company, lumber 
manufacturer of this city, but two years ago he em- 
barked in business for himself and during that time has 
worked up a good trade. 

A. C. Karges, of the Evansville Sash & Door Com- 
pany, reports business good. Local and out of town 
business has improved greatly the last month and Mr. 
Karges says the outlook could not be better. 

W. W. Halloran, president of the Federal Stave & 
Lumber Company, of this city, has been appointed 
receiver for the Good Clothes Shop, one of the iarge 
retail concerns. 

_ Handle manufacturers in this city and along Green 
river in Kentucky are running on fair time. A great 
many of the handles made along Green river are shipped 
here by barge and sent by rail to the eastern markets. 
This has been a very prosperous year for the handle 
manufacturers of this section. Frank Lohoff, of the 
Evansville Tool Works, which concern operates a handle 
factory in connection with its plant, says the demand for 


handles is good and that the factory is being operated 
on full time. 

Furniture manufacturers of this section report trade 
still on the upward grade. All the plants are being 
operated on full time... The table, folding bed, chair and 
desk factories are running on full time. Reports from 
Texas and the Southwest state that trade is looking up 
in that section. 

Albert Starbuck, who owns and operates a large saw 
mill at Petersburg, reports trade good. He says he is 
getting plenty of good logs, but that he is forced’ to 
haul them some distance. 

A. P. Fenn, furniture and chair manufacturer, of Tell 
City, is busy in politics just now, as he is the county 
chairman of the democratic county central committee of 
Perry county. 





FROM AN INDIANA HARDWOOD CENTER. 


Vehicle Dealers Entertained—Forest Fire Warnings 
Sent Out—Indiana’s Damaged Area Small—Fire 
Law Should Be Enforced. 

SoutH BeENp, Inp., Oct. 18.—The Studebaker Bros. 
Manufacturing Company was host to nearly 200 vehicle 
dealers from all parts of the country last Wednesday, 
Thursday and Friday. The visitors were in attendance 
at the National Vehicle show in Chicago, and a delegation 
came out each morning and remained until evening. The 
mammoth plant of the Studebaker company was _ in- 
spected, including the 80-acre lumber yard containing 
75,000,000 feet of lumber that was air drying. Luncheon 
and dinner were served in the cafe of the administra- 
tion building and places of interest in South Bend, 
including Norte Dame university, were visited during 
an automobile trip about the city. The Studebaker com- 
pany bore all expense of the excursion and entertain- 
ment. 

Charles C. Deam, state forester, has sent out warn- 
ings regarding forest fires. The notice reads as follows: 


Fires in Indiana that burn over fields and woods are 
usually small and seldom exceed 500 acres in area. Yet the 
aggregate area burned over is large and the annual loss to 
the state will reach thousands of dollars. No doubt the 
majority of the fires are originated by the railroads and 
most of the remainder are results of carelessness. A great 
part of this annual loss could be avoided by enforcing the 
fire law. The law provides that “Anyone who maliciously 
or wantonly sets fire to any woods or property not his own, 
or maliciously or wantonly permits fire to pass from his 
property to the injury or destruction of the property of any 
other person, shall on conviction be liable for all damages 
sustained and not fined less than $5 nor more than $100, 
to which may be added imprisonment not exceeding 30 
days.” “It shall be the duty of the prosecuting attorney 
to investigate and prosecute violators, and failure to do so 
makes him liable for the damages caused by the fire and 
subject to removal from office. It is the duty of “the town- 
ship road supervisor to employ a sufficient force of men to ex- 
tinguish any fire that may occur in his district.” 

It is hoped people sustaining loss by fire will take advan- 
tage of this law. More convictions under its provisions 
would make people more careful about fire. The state board 
of forestry is endeavoring to prevent forest fires by having 
the fire law printed on muslin signs, which are sent with- 
out charge to anyone who will tack them up. 





KENTUCKY HARDWOOD NOTES. 


Quartered Oak Still a Leader—Hardwood Club 
Changes Date of Weekly Meeting—Efforts to Secure 
New Tax System. 


LOUISVILLE, Ky., Oct. 18.—Hardwood men report an 
interesting situation as regards oak sales. Quartered 
oak, usually a leader, is considerably weaker than usual, 
and the lower grades of it sell the better. Firsts and 
seconds are almost in no demand, while common is show- 
ing strength. Plain oak, however, is selling extremely 
well in view of general market conditions. There is a 
noticeable inquiry for red oak stock, too, according to 
reports, this being rather unusual, as white oak usually 
dominates the market. 

The Dickson (Tenn.) mill of W. P. Brown & Sons 
has begun operation. The mill will manufacture lumber. 
from logs bought in that territory by John Smith, south- 
ern representative of the firm. An unusually fine lot of 
timber has been secured. 

The Hardwood Club has decided not to hold its meet- 
ings on Saturday afternoons, as had been proposed. As 
heretofore the sessions will be held at the Seelbach every 
Tuesday evening, and will be in the form of dinners. 
The annual meeting of the club has been set for Novem- 
ber 1. 

Local lumbermen think something is wrong with the 
figures of the census bureau. It gave Louisville a popu- 
lation of only 223,000, a gain of but 9 percent compared 
with the census of 1900. Most of the hardwood men 
think 250,000 is nearer the correct population. 

Efforts are being made by the commercial organiza- 
tions to secure a new tax system, the ancient ad valorem 
method being applied to all classes of property in this 
state. Lumbermen have joined in the movement, which 
aims at a special session of the legislature this winter 
for the purpose of amending the constitution. 

Financial conditions in Kentucky will be greatly re- 
lieved as the result of the collapse of the 1910 burley 
tobacco pool. This means that the tobacco will be sold 
on the open market instead of being held for the high 
prices which the poolers have been demanding. Money 
conditions have been very unsatisfactory for the last 
year as the result of the tieup of the 1909 pool, and the 
quick sale of the new crop is expected to help consider- 
ably. 

Fred Jones, of the retail lumber firm of that name, 
gave a banquet last Friday night at the Galt house in 
honor of the members of the pennant-winning baseball 
team which represented his company in the Saturday 
Afternoon League. Each member was presented with a 
gold button on which were emblazoned the achievements 
of the nine. 





You Can Save Time 


and Avoid Errors 


By figuring Lumber Bills, Tally Sheets, 
etc., with this Lumber Calculus. You can 
give this machine any mathematical problem that comes 
up in the lumber business and “‘a simple twist of the wrist” 
will give you the answer. 
of figuring over lumber bills, tally sheets, invoices or pay- 
rolls if you have this machine in your office. 


No more long, tedious hours 





estimates lumber varying from 1" x 1” to 18” x 18"-36” in 
prices ranging from 20c to $10 per M. 5c per M. variation 
and from $10 to $80 per M. in 25c variation. The Calculus 
estimates price per lineal ft.—converts lineal measure into 
board measure and estimates tally sheets from 4-4 to 16-4. 
The Calculus will give dimension on any conceivable piece 
of lumber and give you an absolute correct price immediately. 
Read what this lumber company says after giving the 
Lumber Calculus a trial in their office: 


LAKEWOOD LUMBER CO., CLEVELAND, OHIO, 


J. J. Hinde Company, City. 
Gentlemen: — After using your Calculus machine for the past 
six months, we have found it to be very valuable and it has proven 
' itself satisfactory in every respect. e can accomplish more 
double the amount of work with this machine. 


Vemnemnaidin. 
LAKEWOOD LUMBER CO. 
Thos. A. Williams, Mgr. 


Ask us to tell you more about this wonderful machine. 
It obligates you in no way. Write today. 


J. J. Hinde Company 


500 Ellastone Bldg, - CLEVELAND, OHIO 
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Geo. H. Holt & Co. 


926 Manhattan Building, 

















The apple crop in this district has been unusually large 
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Western Soft Pine 


DOORS 


K. D. Sash, K. D. Frames, Long Sash Stock 


Daily capacity: 500 Doors; 1500 K. D. Sash 


Washington Mill Co. 


Spokane, Wash. 


























eben ina TCO StinCNRey eI 


CHAS. R. McCORMICK & CO. 


E.H. MEYER, Manager 
MANUFACTURERS AND WHOLESALERS 


| Pacific Coast Lumber 


2 Large Timbers, Ties and Rail- 
way Material, Mining Timber 
SPECIAL BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
605 Lumberman Bldg. 
Telecode PORTLAND, ORE. 


MOSS 0c—00e 0 


Io9410o0c— 





Cargo and Rail 
Shipments. 





HOQUIAM, WASHINGTON. 


Cedar Shingles 


FIR AND SPRUCE LUMBER. 
LATH, BOX SHOOKS. 











“Proudfit-Polleys Lumber Co. 


LINCOLN, NEBRASKA 
Idaho White Pine, Western Pine, Larch, 
Coast Fir and Spruce, also Red Cedar 
Siding and Shingles, Split Idaho Cedar Posts 
Complete Stocks. Quick Shipments. Market Prices. 9 


F Send Us Your Inquiries. 











CLARENCE LUCAS, President. L. E. PERRY, Secretary. 
HENRY ZECH, Manager. 


PUYALLUP LUMBER MANUFACTURING 
COMPANY. 


Pacific Coast Timber Products 


CAR SILLS, BRIDGE STRINGERS, TIMBERS, 
CLEAR CANTS, YARD STOCK. 


Cargo and Rail Shipments. PUYALLUP, WASH. 
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Washington Fir 
Cedar and Spruce 
California Redwood 
Red Cedar Shingles. 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. WAITE LUMBER CoO. 


MINNEAPOLIS, MINN. 
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get the LOWEST 


trem b® BOXES fun neo 
PHOENIX LUMBER CO. 


E. F. Cartier Van Dissel, Mgr. SPOKANE, WASHINGTON, 








this year and slack barrel coopers report a record-break- 
ing demand for barrels from that source. It is said that 
100,000 barrels have been sold for use in handling the 
apple crop. 


IN CENTRAL NORTH CAROLINA. 





Building Activity Holds Up Well—Additional Facts 
Concerning Purchase of Township—First Link in 
Inland Waterways Froject. 

CuarLotTtTe, N. C., Oct. 18.—The continuation of a 
strong market is noted among local dealers, who are 
enjoying a fall business comparing in favor with any 
previous autumn’s business. Building operations con- 
tinue good and contractors are pretty well provided with 
contracts to keep them busy the remainder of the autumn. 
There have been few big building operations started 
within the last few months, but the building of resi- 
dences and smaller structures keeps the local market busy. 

In regard to the report that the Whiting Lumber Com- 
pany had bought practically the entire town of Rob- 
binsville, in Graham county, North Carolina, additional 
information includes the report, evidently based on fact, 
that this company has secured control of between one- 
half and three-fourths of the entire area of Graham 
county, in which Robbinsville is located, and that the 
company proposes to carry out very extensive develop- 
ments. 

Graham county, located in the mountains, contains a 
vast area of rich and valuable timber, and one estimate 
says that there is sufficient to supply the company with 
all the logs needed for ten years. The amount of money 
involved in these transactions is not given out, but it is 
approximated at many hundred thousand dollars. 

The first link in the great inland waterways from 
Boston to Pensacola is now being completed in eastern 
North Carolina, where the federal government, at an 
expense of $500,000 or more, is completing a canal that 
will have a ten-foot channel. The new link gives an 
outlet to the sounds of the eastern part of the state, and 
although many years ago ocean inlets existed, these later 
were filled with sand, but now the inland waterways 
project is coming to the assistance of the section and 
old sea routes will be reéstablished. The new work 
includes the Beaufort-Pamlico sound connection, which, 
with an eighteen-mile canal now being completed, will 
give outlet to the ocean, to Pamlico, Albemarle and 
Currituck and Croatan sounds, and numerous rivers in 
the same area. 

An interesting report from Asheville is that George 
W. Vanderbilt has given options on large timber hold- 
ings along the Toxaway road in western North Carolina, 
and also on other tracts owned by himself. The amount 
involved is not stated, but is said to represent close to 
$250,000. This is not for timber rights alone, it is 
further said. Mr. Vanderbilt’s land holdings in the 
western part of the state include many thousand acres 
of valuable timber tracts. 

Johnson & Wimsatt, lumber dealers of Washington, 
N. C., have purchased the three-masted schooner May 
and Annie Boswick from the present owners. The vessel 
has been engaged in the lumber trade for a number of 
years. 





QUEEN CITY TRADE FEATURES. 


The Trade Situation Very Promising—Ohio Valley 
Exposition a Financial Failure—Car Service Re- 
ports Good Showing. 


CINCINNATI, OHIO, Oct. 17.—Sam Conn, of the Bayou 
Land & Lumber Company, arrived a few days ago with 
a broad smile on his sunny face that changed the gen- 
eral appearance of Fourth street, around the Chamber 
of Commerce, where more lumbermen can be seen dur- 
ing the noon hour than during the rest of the twenty- 
four in a flying machine or high grade auto. On being 
asked as to the cause of his happiness he said: 

Well, everything looks good to me. I just got in this 
morning, and everybody I have met seems to be looking 
blue. Why, let me tell you, everything’s going to be all 
right. Down south the cotton crop is immense, much 
greater than last year, and there is a good market for it, 
which will not get below 15 cents, and it looks better than 
16 cents. Besides this, the grain and produce crops of the 
South this year are ali big, and that means plenty for 
everybody, and the cotton will be marketed under the best 
conditions ever before heard of in that section, especially 
the Mississippi valley portion of the South. This is going 
to prove the most prosperous year the South has ever had. 
All the mills in the lumber trade are running and getting 
started, while there are no big stocks of lumber on hand. 
{ know what I am talking about, as I have been over every 
section.. Our own plant? Yes; we have been running 
right along and are working right up to our limit. You 
may expect to hear some big things from the South before 
long, and the Bayou Land & Lumber Company will be right 
in with the leaders when it comes to counting the eggs. 
Yes, things never looked so good to me as they do right now. 

The talk of Mr. Conn was refreshing after visiting 
the downtown offices, where everything was being done 
on the ‘‘soft pedal,’’ and quietness the order of the day. 
The usual routine work of sending out circular letters 
and stock lists keeps the office forces at work, and the 
usual reply to ‘‘How’s business?’’ is met with ‘‘Oh, 
not much doing. How do you find it around?’’ To a 
close observer, however, it is evident that conditions 
in the hardwood market are improving steadily. There 
is a better tone to the inquiries, and the orders are 
steadily becoming more plentiful. When it is consid- 
ered that there has been a steady increase in the number 
of concerns in the hardwood market in this field, with 
new names on the map almost every week, it can readily 
be seen that what business is stirring is being divided 
iumong more concerns. 

The failure of the Ohio Valley Exposition as a finan- 
cial proposition is announced. The deficit is about 
$47,000. To start with, the commissioners had $17,000 
left over from the last fall festival. of 1906, and the 
deficit for which the guarantors will have to stand is 





$30,000, or 6% percent on their subscriptions. This 
has a very chilling effect on the guarantors, who were 
among every class of manufacturer and merchant in this 
city, as the enterprising’ ‘‘ press agent’’ of the ‘‘show’’ 
had kept the newspapers busy announcing the enormous 
crowds attending the show, exceeding the record every 
day. Urging the people to ‘‘come early and avoid the 
erush,’’ ‘‘tickets for the opera all sold,’’ and hundreds 
of other antiquated ‘‘press fakes’’ were worn thread- 
bare, and the guarantors were assured in the daily press 
at the opening of the third week ‘‘that the exposition 
had to date cleared all expenses, and from now on, with 
good weather, all would be fair sailing and a profit of 
about $100,000 realized.’’ This put a smile of joy and 
gladness upon the countenances of the guarantors, and 
now the announcement of an assessment has simply 
turned the weather chilly in these parts. As to the 
benefits derived by the retail dealers of the city by the 
outside visitors, it was a pure frost. The retail trade 
of September was the worst ever. In the furniture trade 
alone the result was very depressing. One of the largest 
dealers in the city stated that his business during the 
duration of the show was the worst in his experience 
covering twenty years. With these facts staring one 
in the face there is no reason to wonder at the general 
dullness which has characterized the hardwood market. 

George Hand, sales manager of the Bayou Land & 
Lumber Company, leaves today for a trip to the South 
covering a fortnight. The trip will be partly one of 
business and partly for rest. 

A. C. Fritchey, of the Lamb-Fish Lumber Company, 
Charleston, Miss., has been working in this city for a 
few days and called at hardwood headquarters. 

J. Keyes, of Terre Haute, Ind., president of the 
Kentucky Lumber Company, was a visitor in this city 
the last week at the offices of the Kentucky Lumber 
Company. 

F. N. Posseli, formerly of Gage & Possell, of this 
city, but now with the W. I. MeKee Lumber Company, 
of Quincy, Il., was in this city for a few days visiting 
the lumbermen. Mr. Possell is now located in Chicago 
as the representative of W. I. McKee Lumber Company. 

E. J. Thoman, office manager for Bennett & Wittee, 
left today for a trip to the South, to several of tne 
mills in which the company are interested in Tennessee 
and Mississippi. 

Clyde Jones, regular representative for southern Ohio 
and Indiana of the Lamb-Fish Lumber Company, of 
Charleston, Miss., is now working in this vicinity. 

J. DeVoss, representing H. B. Curll Lumber Com- 
pany, of Pittsburg, Pa., is here looking after the inter- 
ests of his company. 

Lewis Doster, secretary of the Hardwood Manufac- 
turers’ Association of the United States, returned from 
the East Monday and left immediately for a short trip, 
returning to headquarters today. 

H. Heaton, executive clerk at headquarters, has in 
press and will place in the mails by the week’s end a 
new issue of the Bulletin, containing the latest features 
of importance to manufacturers. 

Ferd Brenner, of the Ferd Brenner Lumber Company, 
says that business is slow for this season. Demand for 
the export trade is light. Conditions are an enigma at 
present, as there does not appear to be any reasonable 
suggestion as to why business is not brisk. Mr. Witbeck, 
secretary of the company, shared the views of the presi- 
dent. The mill at Alexandria, La., is running steadily 
in charge of H. F. Vest, vice president of the company, 
assisted by H. Brenner, elder son of Ferd Brenner. _ . 

The Cincinnati Furniture Exchange held its October 
meeting Tuesday evening at Ahlbrand’s cafe. The 
manufacturers report improvement in business. Orders 
are coming from the South, while the reports from the 
East were dull and unsatisfactory. 

The car service bureau reports the number of cars of 
lumber received at this point during September as 
7,724, as compared with 6,628 for the same month last 
year; the shipments during September were 7,113 cars 
against 6,179 a year ago. These figures do not convince 
one that the volume of trade at this point is slow. 

George Hand, Cincinnati manager of the Bayou Land 
& Lumber Company, has been called to the mill of the 
company at Itta Bena, Miss., to look after affairs dur- 
ing the illness of Fred Conn, the mill manager. Mr. 
Conn, who has been seriously ill, is the son of Sam 
Conn, the noted timber cruiser of the southern states. 

A most interesting visitor in the Queen City is R. 
Graveley, of Leeds, England, representing Illingworth, 
Ingham & Co., of that place. Mr. Graveley is visiting 
this country to become conversant with American 
methods. The company which he represents has plants 
at Leeds, Manchester and Goole, England, and is 
permanently represented in Cincinnati by Edward 
Barber, who is generally known in the West and South 
as a buyer for the export trade. 

Fred Possell, a former lumberman of Cincinnati, but 
now of Chicago, is a visitor in his old home. For 
many years Mr. Possell was a member of the cypress 
firm of Gage & Possell, with offices in the Bell block. 
He now represents the W. I. McKee Lumber Company, 
of Quincy, Il. 

E. J. Thoman, Cincinnati office manager for Ben- 
nett & Witte, has returned from a trip through Ten- 
nessee and Mississippi, looking after the mill interests 
of the house. Bennett & Witte are well known in 
the South, maintaining an office at Memphis, Tenn. 
Mr. Thoman was much taken with the busy scenes in 
Birmingham, which was entertaining the southern vet- 
erans, and at Chattanooga, where a business conven- 
tion and a circus combined absorbed all the accommo- 
dations. He said his visit to the various mill plants 
impressed him with the rapid return of normal condi- 
tions, as they were actively engaged in getting out 
lumber. : 

A letter received today from John Dornette, Jr; 
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manager of the big desk factory of the J. Dornette 
& Bro. Company, says that he has found a great 
awakening in the East along business lines. His suc- 
cess in securing business has been very satisfactory. 
The J. Dornette & Bro. Company is well known to hard- 
wood lumbermen of the West as extensive an buyer of 
oak, chestnut and other hardwoods. 

Secretary Lewis Doster, of the Hardwood Manufac- 
turers’ Association, returned to the city today after 
an extended tour in the interests of his association. 
‘‘My busy day’’ will be hung out for several days 
until Mr. Doster has straightened out an accumulation 
of mail. It is likely that a new number of the Manu- 
facturers’ Bulletin will be issued during the week. 

Hugh MeLean, of Hugh McLean & Co., . Buffalo, 
N. Y., was in Cincinnati for a short time Monday. 

R. H. Vansant, of Ashland, Ky., chairman of the 
grading commission of the Hardwood Manufacturers’ 
Association of the United States, was here for a short 
stay, calling at headquarters. 

T. S. Kyle, of Gadsden, Ala., was in the city a few 
days the early part of this week looking after the 
interests of his company in this market. 

C. H. Loveland, of Winchester, Ky., is here for a 
short stay. He was a caller at hardwood headquarters. 

J. K. Williams, of Fairville, Tenn., also was a caller 
at hardwood headquarters while looking after his in- 
terests in this market. 

The hardwood market is showing evidences of a 
revival. Inquiries and orders by mail are steadily 
increasing, while encouraging reports are being re- 
ceived from men on the road as to improved buying by 
the consuming manufacturers. 





FROM WESTERN VIRGINIA. 


Business Shows Improvement Over Excellent Condi; 
tions Already Prevailing—Railroads Better Buyers 
Than Some Other Lines. 


LYNCHBURG, VA., Oct. 18.—Business has picked up 
considerably this week. The pine trade with some of the 
manufacturers and dealers continues quiet, but a dis- 
tinctly hopeful tone was expressed in the reports of the 
remaining dealers. ‘These also say that there has been 
a slight improvement in collections and that inquiries 
for larger orders are coming in in a most encouraging 
manner. The hardwood trade has shown improvement 
over the good business of last week. 

An important development of the week is the expan- 
sion of the Virginia-Carolina Lumber Company into the 
hardwood field. R. T. Yates, president of the company, 
announeed that a hardwood department had been added, 
and that M. 8. Satterfield, formerly with the Lilley 
Lumber Company, of Hinton, W. Va., would be placed 
in charge of the new department. He states that the 
prospects are good for domestic and export hardwood 
business. The Virginia-Carolina Company owns a large 
amount of hardwood standing timber which it is its 
purpose to Uevelop. This company reports its pine mills 
running full time, and that orders have come in during 
the last week to keep them running for some weeks. 
Demand is chiefly for longleaf dimension stock. 

The Williams-McKeithan Lumber Company report 
hardwood ecnditions improved, demand being chiefly for 
red oak and cottonwood. Pine trade is better in rail- 
toad lines, although in commercial lines little improve- 
ment is shown. Inquiries are better, although collec- 
tions are still unsatisfactory, and show slight improve- 
ment over the last thirty days. 

The Akers Lumber Company reports that its yellow 
pine business maintains its activity and all of its numer- 
ous mills in Virginia and the Carolinas are running full 
time. The company has during the last week booked 
some unusually good orders for oak from Canadian 
points. President E. L. Akers, of the company, left 
this city for Norfolk on the 19th to attend the semi- 
annual meeting of the North Carolina Pine Association, 


£ 


of which he is a vice president. 





WEST VIRGINIA NOTES. 


CHARLESTON, W. Va., Oct. 19.—Mills are busy and, 

except in a few instances where only a certain grade of 
lumber is being turned out, the yards are not overstocked. 
These exceptions are small operations and the letup will 
not last more than two or three weeks at the most. 
_H. S. Best, representing Jerome H. Sheip, lumber 
dealer of Philadelphia, who was in this city this week, 
reported prices low in Philadelphia and Baltimore, with 
considerable business. The West Virginia Timber Com- 
pany and other large local dealers say they have less on 
their yards than they had last July. 

W. Lee Jack, treasurer of the Weston Lumber Com- 
pany, of Weston and Allingdale, W. Va., was a caller 
on the local trade this week. Mr. Jack reported business 
very good among the mills. 

George Breece, of the West Virginia Timber Company, 
who was delegated by Governor Glasscock to attend the 
Southern Commercial Congress, at Atlanta, Ga., and who 
Served on its executive committee, has returned home. 
Mr. Breece says that, while the work was chiefly prelim- 
inary, if was planned to have matters in such shape for 
the next meeting to be held in March, 1911, that much 
good would be accomplished for the southern states that 
are working so hard to induce immigration to their farm- 
ing lands. 

While in the South Mr. Breece secured options on sev- 
eral large tracts of timber, and, if a somewhat larger 
acreage can be secured, a large deal will be closed, thus 
giving Mr. Breece and his associates additional large 
holdings in the South. 

D. G. Courtney & Co., of this city, have completed af- 
Tangements to lumber a large tract in Summers county, 
this state. Part of the tract is situated near Hinton and 
is the only remaining one of any size in that county. 


A good sized mill will be installed and the timber cut as 
rapidly as pos:ible. It is understood that none of the 
other operations of the Courtney company will be shut 
down, the plant in Summers county being an addition to 
the company’s present, interests. 





FROM THE BUCKEYE STATE CAPITAL. 


Yard Trade Shows Improvement—Building Active— 
Car Shortage Growing Serious—Furniture Factories 
Better Buyers—Vehicle Men See Profits. 

CoLuMBus, OuI0, Oct. 19.—Improvement in practically 
all branches of the lumber trade in central Ohio con- 
tinues. Strengthening prices and a better demand from 
manufacturing establishments are the features of the 
trade. The yard trade has been fairly good for several 
months, and this branch of the business continues to 
grow better as the fall season advances. Active building 
operations in most sections of the state, coupled with a 
disposition on the part of dealers to stock up better, are 
the cause. 

For the first time for several years there are indica- 
tions of a car shortage which is expected to grow more 
pronounced in a short time. Some difficulty is experi- 
enced in shipments from West Virginia and the car 
shortage will probably extend over a larger area than 
that state. Collections are said to be better than for 
months. 

One of the most encouraging features of the trade is 
the better demand from factories. Furniture factories, 
agricultural implement manufacturies and in fact a 
number of other lines are in the market for larger stocks. 
Purchasing agents of these factories are evidently satis- 
fied with conditions in their lines and they are coming 
into the market to obtain advantage of the low prices 
which still prevail in some varieties and grades. Demand 
for low grade hardwoods is much better and there is no 
falling off in the movement of the higher grades. Some 
cutting of prices in yellow pine is reported, but it is 
not sufficient to demoralize the market. 

L. B. Schneider, of the John R. Gobey Lumber Com- 
pany, reports a steady trade in every branch of the busi- 
ness. He says prices remain firm with no indications of 
recessions, and the volume of business is satisfactory. 
The tendency according to Mr. Schneider is to advance 
quotations in cypress. 

The C. T. Nelson Column Company reports a fair 
amount of business at steady prices. The prospects are 
believed to be very bright. 

G. V. Patterson, of the sales department of the W. M. 
Ritter Lumber Company, said: ‘‘There is an improve- 
ment in the lumber market in the last week or ten days. 
The volume of business is larger and prices are’stronger. 
While there is no actual advance in quotations the general 
feeling is stronger and there is no cutting of quotations. 
There is a good movement of high and low grade stock 
and a better feeling all along the line. Some improve- 
ment is seen in business in the low grade-stocks. ‘The 
car situation is growing alarming, especially in West 
Virginia, and the indications are for a shorter supply 
in the near future.’’ 

W. M. Ritter, head of the concern bearing his name, 
returned to Columbus October 18 after a three months’ 
trip abroad. While in England he inspected the branches 
of the company located at London and Liverpool. He 
reports a better trade in that section. 

J. W. Mayhew, connected with the sales department of 
the W. M. Ritter Lumber Company, returned early in the 
week from a business trip to the Philadelphia office of 
the concern, which is in charge of H. W. Collins. 

H. C. Bard, of the Middle States Lumber Company, 
says business is better, with the yard trade in yellow pine 
picking up. Orders are coming in better and there is a 
strengthening in quotations. Mr. Bard says that some 
cutting of prices is noted in some sections of the country. 

D. O. McFarland, of the Middle States Lumber Com- 
pany, is on a business trip through Indiana. 

S. A. Wagner, traveling salesman for the John R. 
Gobey Lumber Company for a number of years, has 
resigned to enter the insurance business. 

The W. L. Whitacre Lumber Company reports a fair 
amount of business with prices unchanged from the 
previous week. 

H. D. Brasher, of the H. D. Brasher Lumber Company, 
says prices are stationary, with no special demand for 
bill stocks. The prospects are good. 

H. W. Putnam, president of the General Lumber Com- 
pany, says there is no shrinkage in quotations nor is 
there much stiffening. He reports that factories are 
buying somewhat and that prospects for a fall business 
are exceedingly good. One of the best indications is the 
better buying on the part of furniture factories. 

The A. C. Davis Lumber Company has moved its 
offices from the tenth floor of the Columbus Savings & 
Trust building to the office of the South Side Lumber 
Company on South High street. 

Managers of local vehicle plants are closing up their 
business for the fiseal year with good profits in sight 
and with excellent prospects for the coming year. The 
last two or three years have been hard on vehicle and 
implement plants as a whole, but those of central Ohio 
have progressed satisfactorily. 





COMPLAINT AGAINST NORFOLK & WESTERN. 

CHATTANOOGA, TENN., Oct. 18.—The Tennessee Lumber 
& Manufacturing Company, which operates a band mill 
at Sutherland, Johnson county, having offices at Post- 





well, Pa., has filed a complaint with the Interstate Com- | 
merece Commission against the Norfolk & Western rail- 
road, which connects with the Virginia & Carolina rail- 
road, a small line on which the company’s mills are 
situated. It is claimed that the Norfolk & Western 
charged excessive rates on twenty-six cars of coal shipped 

from West Virginia and from Abbington, Va. | 


WILLAMETTE VALLEY 
LUMBER CO. 


Oregon Fir 


HIGH GRADES. 


Large Timbers, 
Car Material, Yard Stock, 
Special Bills. 


TELECOPDE, 


DALLAS, OREGON. 





“LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG. 
Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest de-patch from seaboard. We 
handle all classe of cargo and have Special Department “4 
handling Export Lumber Shipment. 
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~ MANUFACTURERS ~ 
CAR4*oCARGO SHIPPERS 


Washington Fir Lumber 


FIR TIMBERS, RAILROAD 
AND BRIDGE MATERIAL 


MILLS, ABERDEEN, WASH. ANNUAL CAPACITY, 100,000,000 FT. 


Address all correspondence to 


SAN FRANCISCO OFFICE, Royal Insurance Bldg. 
Branch Sales Office, LOS ANGELES, CALIEORNIA. 














WENDLING LUMBER CO. 


Douglas Fir, Cedar and Redwood 
Lumber, rough or worked, kiln dried; 
Lap Siding and Cedar and Redwood 
Shingles are a few of our specialties. 
SAN FRANCISCO, CAL. 
Flood Building. 
PORTLAND, OREGON 
Wells-Fargo Bldg. 


W. E. THOMAS LBR. CO. “sisscca” 


Exclusive Agents for Kansas, NeDraska, fowa, Okdahoma. 
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California White Pine 
California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory 
and Pattern Lumber 


AsK LOUIS WUICHET 


Rooms 708-712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILLINOIS 
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PUGET SOUND LUMBER 


PACIFIC FIR COMPANY 


Manufacturers and Wholesalers 


FIR TIMBERS 


LUMBER, CAR STOCK, CEDAR PIL- 
ING and RAILROAD TIES, SHINGLES 














50-1-2-3-4 Maynard Building :: SEATTLE, WASH, 
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MILLS LOCATED AS FOLLOWS: 


Lyman, Wash., on G. N. Ry. Maple Valley, Wash., onC. & P.S. 
Birdsview, Wash., on G. N. Ry. Tenino, Wash,, on N. P. Ry. 
Chewelah, Wash.,onG.N. Ry. Orillia, Wash., on N. P. Ry. | 

















Sot Yellow Fe 


- and 
Western Pine Finish. 


The Pine-Fir Co. 


SPOKANE AND SEATTLE. 


| AIR AND KILN DRIED CEDAR ae. | 























Manufacturer, Wholesale 
Dealer and Shipper 


LUMBER 
SHINGLES 
Robert S. Wilson, 


1036-37 Henry Building. SEATTLE, WASH. 
| USE OUR LAND AND TIMBER DEPARTMENT | 


PRICE 














Here's a good 
book for you, 
Mr. Retailer. 











For the first time in 
the history of the lum- 
ber trade, there is 
available in cheap and 
convenient forma 
compendium of plans 
and information on the 
building of lumber 
sheds and other build- 
ings used in the retail 
lumber yard. The 
book, Lumber Shed 
Construction, by Met 
L. Saley, covers all 
phases of this subject 
in a thorough manner, 

The book is 8x11 inches in size, 176 is ited on hi; 
grade sepia paper and is durably bound int Session Lines It ‘all 


be sent prepaid to any address in the United States, Canada or 
Mexico, for $1,50 a copy. 


AMERICAN LUMBERMAN, 


315 DEARBORN STREET, CHICAGO 
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Mr. Saley’s New Book now off the 
press; every lumberman should have 
a copy. Send in your order now. 











THE EMPIRE STATE. 











FROM THE TWO TONAWANDAS. 


Business Steadier, but Still Normal—Well Known 
Lumberman Declines Republican Nomination for 
Mayor—Erie Canal Shipments. 

NortH TONAWANDA, N. Y., Oct. 18.—The receipts by 
vessels at the Tonowandas continue brisk, but the ship- 
ments to consumers show little tendency to deviate 
from the conditions prevalent for several weeks, Busi- 
ness is steadier, perhaps, but only normal. 

A. C, Tuxbury, of the Northern Lumber Company, 
this city, and the A. C. Tuxbury Lumber Company, of 
Charleston, 8S. C., left last night with his family for 
Montelair, N. J., where they will reside. Mr. Tuxbury 
will make his headquarters in the Flatiron building, New 
York. 

W. E. Kelsey today bought the steamer Norseman. 
Arrangements have been made whereby the steamer 
will tow the barges Jeannette and Stanley, owned by J. 
PF. Mackenzie, Hugh McLean and other lumbermen. The 
steamer United Lumberman, which towed these boats, is 
being rebuilt. 

William H. Stradeila, of the Northern Lumber Com- 
pany, has declined the nomination for mayor on the 
republican ticket, business obligations being the reason 
given for not running for the office. 

J. P. Mackenzie has been nominated on the inde- 
pendent senatorial party ticket for senator to succeed 
himself. Mr. MceKenzie’s nomination on an independent 
ticket was made necessary by the failure of the recent 
republican senatorial convention to break its deadlock 
in time to make a nomination. His nomination has been 
indorsed by the republican state committee. 

Shipments from the Tonowandas via the Erie canal 


‘during the second week of October reached a total of 


2,442,000 feet, as compared with 2,960,000 feet for the 
corresponding period of last season. 

L. A. Kelsey, of the Kelsey Hardwood Company, was 
taken suddenly ill in New York last week. Mr. Kelsey 
left a week ago for the metropolis on a business trip. 
His condition is reported much improved. 

B. F. Jackson, of the Haines Lumber Company, has 
returned from a two weeks’ business trip in the South 
and East. 


_—_— 


FROM THE METROPOLITAN DISTRICT. 





Prospects Lock Good to Wholesalers—Gradual Upward 
Movement Expected-—Local Stocks Unusually Low— 
Retail Yard Damaged. 

New York, Oct. 18.-—Orders are few and of small 
character, but inquiries come along better. Wholesalers 
are encouraged over the outlook and begin to feel that 
after election trade will move along more rapidly. No 
one expects a boom, but a gradual upward movement 
seems about ready to start. Competition is keen in some 
lines, such as yellow pine and spruce, but in white pine 
and hardwoods prices are well held, and there is a deter- 
mined effort to keep from forcing sales, as such a situa- 
tion will only work to disadvantage later on. The build- 
ing situation improves very slowly, but there are a num- 
ber of big contracts for which plans were filed early in 
the spring and on which no work has been done, because 
the indications did not point to a favorable money mar- 
ket and builders have not cared to repeat their unfor- 
tunate experience of two years ago. 

Local stocks are unusually low and, as retailers con- 
tinue to confine their purchases to immediate wants, it 
seems probable that the first decided turn in the demand 
will result in a sharp uprising in prices, even though it 
be temporary only. Twelve permits were issued in Man- 
hattan last week, costing $2,121,600; twenty-seven in 
the Bronx, costing $575,400; eighty-one in Brooklyn, 
costing $296,100,2 and seventy-four in Queens, costing 
$398,700. It is noticed that some large contracts are 
being considered, among them being a $2,000,000 office 
building for the American Express Company. There is 
practically no increase, however, in railroad orders. 

Lewis Dill, of Lewis Dill & Co., Baltimore, Mrs. Dill 
and a party of friends arrived yesterday on the Arabic 
from a two months’ trip abroad. Mr. Dill reports hav- 
ing had an excellent time. The party was met by Alan 
Dill. 

W. C. Laidlaw, of the R. Laidlaw Lumber Company, 
Buffalo, N. Y., and Toronto, Ont., will sail tomorrow 
on the Celtic for an extended trip abroad. John 
McLeod, of the company, will bid him bon voyage. 

L. James, of the James Lumber Company, Durham, 
N. C., is spending the week visiting his metropolitan 
trade. While business continues light and he gets only 
one order out of a number figured on, Mr. James says 
his experience leads him to believe that the approach of 
an upward turn in the lumber situation is near. Othe 
visitors for the week include Robert C. Lippincott, Phila- 
delphia, Pa.; A. J. Brady, of Brady Bros., Buffalo; 
G. J. Barker, of Barker & Co., Incorporated, Boston, 
Mass.; R. P. White, Albany; C. A. Mauk, of Barnes & 
Mauk, Toledo, Ohio; G. D. Rogers, R. J. Rogers Lumber 
Company, Geneva, N. Y., and F. E. Parker, of the 
Mershon-Eddy-Parker Company, Saginaw, Mich., who 
called on the eastern representative, H. M. Alexander, 
1 Madison avenue. 

George F. Gray, formerly of D. P. Fairchild & Co., 1 
Madison avenue, has engaged in the wholesale business 
on his own account with offices at the old address. He 
will handle yellow pine, maple flooring, spruce, hemlock 
and California redwood. He has been appointed metropol- 





itan sales agent for the J. J. Newman Lumber Company, 


Hattiesburg, Miss., and will handle yellow pine. Mr. 
Gray has been established in New York for a number of 
years, so that hig. acquaintance with the trade will give 
him a good start. 

F. J. Saxe, of the Atlantic Coast Lumber Company, 
42 Broadway, regards the outlook in North Carolina 
pine with more optimism than for some time. While 
there is plenty of room for improvement in the demand 
and in the price situation, he looks for heavier orders 
after November 1, and bases his belief on the better- 
ment in the number and character of inquiries. 

The Seacoast Lumber Company, 1 Madison avenue, 
wholesaler in cypress, yellow pine and hardwoods, has 
opened a southern purchasing office at Jacksonville, Fla., 
in charge of A. L. Ligon. Harry 8. Lafond, who looks 
after the marketing of the company’s yellow pine, says 
orders for the week are of a better character and prices 
are firmer. Stocks among the yards that generally carry 
big supplies are somewhat broken, and he regards the 
outlook with increased optimism. 

The retail yard of B. Jacobson & Son Company, Eliza- 
bethport, N. J., was badly damaged by fire Sunday 
night, destroying the mill and a quantity of lumber. 
The loss is estimated at $30,000. It is reported the 
company allowed its insurance to lapse last week, leaving 
it unprotected at the time of the fire. 

The retail business of J. H. Fink & Co. has been 
taken over by the Weehawken Lumber Company, Mr. 
Fink’s interest being bought by Charles A. Brown, 
George L. Kramer and Theodore Buttenbaum, all of 
whom have been in Mr. Fink’s employ for a number of 
years. 

Charles Milne, wholesaler, 18 Broadway, returned last 
week from a trip upstate. He found conditions among 
the yards and manufacturing trade better than on his 
previous trip. 





IN THE ADIRONDACKS. 


Forest, Fish and Game Commission Simplifies Systein 
of Filing Reports—Reminder for Owners of Burned- 
Over Timber Tracts—Money in Trapping. 
HINCKLEY, N. Y., Oct. 18.—Superintendent of Forests 

C. R. Pettis has been making extensive changes in the 
forest, fish and game commission blanks in order to 
facilitate the filing of reports where they can be easily 
found. The new system requires forestry department 
employees to confine each letter to a single subject and 
in answering letters from the department to observe 
and note the file number. The top lopping blank has 
been changed very much. The old report called for 
location of land by patent or grant, tract, township, lot, 
owner of stumpage, contractor, foreman, nature of opera 
tion, duration, date of inspection and report. The new 
lopping blank calls for owner of stumpage, address of 
stumpage owner, contractor, jobber or foreman, town, 
county, patent or tract, township, or great lot, lot, time 
of cutting, previous inspection date and report, present 
inspection date and report, violation of the law and date 
of report. It will be observed that the nature of the 
operation (pulp, lumber ete.) and duration are dropped 
from the new blank. But companies are required to 
notify department of the cut each year. 

Owners of burned-over hardwood will do well to reeall 
the experience of New York several years ago in pur 
chasing the Cornell forestry college lands in the Raquette 
river country. Apparently this land was covered with an 
excellent growth of timber, but cuttings disclosed a great 
percentage of decayed hearts, and there was no apparent 
explanation for the unusual quantity. A thorough in- 
vestigation was made and part of this investigation was 
digging into the ground to examine tree roots for dis 
ease and contact with the earth. A layer of carbon was 
found at last, showing that a fire had run through th 
woods, burning leaves, ground brush ete. This fire 
lapped around the tree trunks at the ground and blis 
tered the wood. Into the cracks drifted germs of decay 
(fungii seed), and then the bark grew out and covered 
the scars. Apparently the timber was in good condition. 
From this it may be observed that mere little ground 
fires running through the woods doing no great visibl 
damage may cause a condition making it advisable to 
lumber a tract immediately rather than risk decay. 

Indirect returns from forest lands are indicated in 
the statements made at fur buyers’ associations. Ne\ 
York state furnishes more than a million dollars’ wort! 
of fur, a large proportion of which comes from thc 
Adirondack region. The state has stocked the Adiro! 
dacks with beaver and their cuttings are found throug! 
out the region, although a few years ago there were fe\ 
traces of these animals. Mink are the best catch. Tw 
trappers last winter caught 108 of them in the Raquett: 
River country. A good trapper takes $500 worth of fu 
in the open season, which lasts about five months. Log 
ging operations affect the supply of marten, which liv 
in evergreen trees. A trapper is a part of the private 
preserve’s working force on William Rockefeller’s lan. 
and timber owning companies have found it convenient 
to favor trappers by encouraging them to look out fo 
fires, enforce camp fire rules, and generally observe tlic 
company interests. The state forces have been increas! 
in efficiency by hiring trappers, guides and woodsmeu 
as special fire patrols. A good trapper on large areas 
of timber land pays for his keep and yields an income 
on the investment. 

The grip of the top lopping law is very tight. It 
encompasses the largest pulp jobs and reaches down (0 
the least cutting. A sawmill owner near Salisbury. 
among others, has found this out. He had one mai 
cutting trees, mostly hemlock. In all 326 hemlock were 
felled. They were inspected by a special officer and the 
tops were not lopped. Complaint was made, papers were 
served and $652 was claimed in penalty. Meantime tl 
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peeling having been done the top lopping was underway. 
Finally the millman will learn that $50 will settle the 
bill, and consider that he is getting off cheap. 

Many changes are being made in the business methods 
of the forest, fish and game commission, the most notable 
of which is that restoring the legal department from the 
commission to the attorney general’s office. Mr. Whip- 
ple, the former commissioner, takes his fate phildsophic- 
ally. He says in effect: ‘‘Rather than ruin the good 
which it is granted I have accomplished by fighting 
along political lines I decided to quit. I am glad to 
think that the good I have done will live.’? Had Mr. 
Whipple been as happy in his choice of legal advisers 
as he was in the plans, he made and in the ideas he 
promulgated his usefulness to the state would not have 
terminated so abruptly. 

The state comptroller is offering many hundred thou- 

sand acres of Adirondack and Catskill lands for sale on 
account of back taxes. Sale is by auction and will begin 
December 27. Some of the land is held on doubtful title 
and the holders allowed a tax levy to go by in order to 
bid in the land and so secure a state conveyance, which 
strengthens their position. Other lands to be sold are 
cut over and not worth paying upon. Some land owners 
will have an unpleasant surprise if they do not scan the 
list offered, as taxes due since 1833, for instance, are 
cited as unpaid. It is through these tax sales that land 
speculators picked up tens of thousands of acres at from 
10 to 30 cents an acre and then sold them to companies, 
clubs and éven to the state itself. The sales are held 
every five years. The comptroller charges 50 cents for 
‘ the list, which has 240 odd pages this year. 
: The Brooklyn Cooperage Company is fighting the oil- 
burning ruling of the public service commission. The 
state, through Attorney Staley, who is in charge of the 
commission’s legal work, claims that coal-burning log- 
road locomotives are a menace to the woods in spite of 
spark arresters; the railroads claim they are not. Wit- 
nesses are being examined in the matter at Tupper Lake. 
The New York Central lost out on this question last 
vear.. Whichever way the election goes in New York, 
\dirondack conditions will be materially changed. 
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Fair Amount of Lumber Moved Despite Complaints— 
Building Operations Slacking Up Considerably— 
Industrial Exposition a Success. 

BUFFALO, N. Y., Oct. 19.—The lumber trade is fairly 
ctive, though, as one jobber said, so long as the sales 

e not been as large as was expected nobody is satisfied 
notwithstanding a fair amount of lumber has been moved 
lis year. There is no reason to expect any decline, for 

isumption is very good. 

Lumber receipts by lake fell off last week, amounting 

: 'o only 1,730,000 feet, with 15,934,000 shingles. Shingles 

; keeping up to their ordinary volume. 

\ slight slacking off in building operations is notice- 

‘ble, though the number of plans filed is large. There 

ere issued for the week forty-seven permits, including 

neteen frame dwellings, the aggregate cost amounting 
$125,665. 

(he new flooring mill and dry kiln of the Emporium 

ber Company is in full running order with a capacity 

15,000 feet a day. President Sykes is figuring on a 

‘lroad to tap his Adirondack timber tract. ; 

"he New York firm of H. H. Salmon & Co., which has 
ofice in Buffalo, is preparing to move its saw mills 
rom Pennsylvania to a point on its tracks in West 
rginia, 
‘he Buffalo Industrial Exposition was a financial sue- 
_Hoo-Hoo turned out informally on the 14th and 
ipied the Lumber Exchange booth’ as a sort of smoker 
headquarters for the evening. The appointment 
vicegerent for the year is still under consideration, 
' of the Buffalo members being anxious to serve. 
‘ usual closing dinner took place Saturday night. It 
attended by a large number of business men, in- 
‘ing a delegation of fifty-two members of the Detroit 
mber of Commerce. The Detroit visitors were shown 
wut the eity im automobiles by a committee of which 
\. Stewart, a well known lumberman, was chairman 
©. W. Betts and A. W. Kreinheder were members. 

''. Betts, as chairman of the banquet committee, intro- 
ved treasurer John A. Murphy, of the Chamber of 

‘mmerce, as toastmaster. 
ike freight rates on lumber are advancing, which 

ows that the lumber fleet is getting small. In spite 

ot the reduced movement of lumber by lake there is the 

‘sual prospect of shippers being in the market for 

onnage late in November. 
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FROM THE FOREST CITY. 


Business Spotty but the Outlook Is Promising—Hard- 
woods for Factories in Fair Demand—Improvements 
in Mill Equipment. 

E de LEVELAND, OHIO, Oct. 17.—The last week was so full 
rego celebration that all lines of business have 

cit its effects and lumber dealers are ready to settle 
“own for a good fall trade. Generally business has been 
done in Spots only. The Robert H. Jenks Lumber Com- 
pany said this week that it has been having some good 
‘special orders, which have done much to keep up the 
volume of its trade. R. D. Clark has recently beém added 
'o the selling force and will cover the Illinois territory. 
The Advance Lumber Company has recently added 
some machinery at its local mill and is manufacturing 


considerable oak and birch interior trim and flooring. 
9 wholesale business is holding up fairly well in all 
ines. 

The F. T. Peitch Company reports better demand for 
the common. grades of hardwoods, considerable of which 
is for manufacturing purposes. The factories manufac- 
turing the less expensive lines of furniture are using a 
good amount of stock. ' 

W. H. Prescott and W. B. Martin represent the local 
lumber dealers as members of the Chamber of Commerce 
committee to further the project ofa gigantic audi- 
torium and exposition building. Such a structure has 
been needed in Cleveland for some time and the present 
project contemplates the erection of a building in which 
conventions and other large gatherings can be con- 
veniently held. 

George E. Breece, of the Advance Lumber Company, 
was in Cleveland last week, after a visit to the com- 
pany’s mills in Louisiana and Georgia. 

C. A. Krauss, of the Lake Shore Saw Mill & Lumber 
Company, returned this week from a business trip in the 
North. 

Charles V. MeCoy, of the E. V. Babcock Company, 
Pittsburg, Pa., was in Cleveland last week. 

F. T. Blair, a prominent lumber dealer of Chattanooga, 
Tenn., visited some of the local dealers this week. 

John W. Taylor, of the Domestic Lumber Company, 
Columbus, was a Cleveland visitor during centennial 
week. 





TRADE AT TOLEDO. 


Trade Lacks Snap—Dealers in No Hurry to Stock Up 
—Consignments From Yellow Pine Districts Ham- 
pered by Car Shortage. 

ToLepo, OnI0, Oct. 18.—A fair volume of business is 
reported, although there is a lack of snap in the trade 
that is very noticeable. Dealers while buying consid- 
erable lumber are in no hurry to stock up under exist- 
ing conditions and express themselves as willing to wait 
for further developments before investing large sums of 
money in stuff which they feel there is a good prospect 
of carrying over into next season. They do not take 
readily to the argument that prices will soon advance 
and are placing their orders for just about what they 
need for present use and no more. While some of the 
retailers feel optimistic, others profess to see but little 
chance of betterment before the first of the year. Build- 
ing operations are holding up well and there seems to 
be considerable prospective building, but the lack of 
important work in commercial and industrial structures 
is stil! felt. 

Considerable difficulty is experienced by reason of 
lack of cars in the yellow pine districts. Incoming con- 
signments are in some cases thirty days behind, and the 
reason assigned is the inability to secure cars in some 
eases and lack of motive power in others. On the other 
hand Pacific coast shipments, which were delayed for 
some time, are coming in much more promptly and 
general satisfaction is expressed as to transportation 
problems in the West. Not only have yellow pine ship- 
ments been very slow but cypress and in fact all south- 
ern materials are being delayed by the railways. De- 
spite the delay in delivery of yellow pine the condition 
appears to be but little if at all improved. There seems 
to be a rather optimistic feeling at the mills, and pros- 
pects of an advance in price is reported, but this feeling 
is not generally shared locally, and little is hoped for 
before the first of the year. Bill stuff is a trifle weaker 
this week than last, and there has been little strength 
developed anywhere along the line. Transient cars are 
still plentiful, but the number is gradually decreasing, 
which is taken as a favorable indication. All kinds of 
prices are quoted and as a whole the market shows no 
regularity, slthough the volume of trade is still heavy. 

Hemlock is holding up well considering the general 
condition of the lumber market. Although it is re- 
ported that sales have heen made at about 25 to 50 
cents under former prices, the cutting has been done for 
the most part by small holders, who appear to be over- 
stocked and are anxious to get rid of their holdings. 
No material decline is reported and none is expected, 
as the holders of large blocks are anxious to maintain 
fair prices or keep their holdings. Retail trade has not 
been, affected and a good business is reported by local 
concerns. Unless yellow pine should take a sudden 
plunge, and this is not looked for, hemlock undoubtedly 
will continue to maintain present levels. Stocks are 
umple for immediate needs and buying has’ been done 
on a liberal seale. Receipts have been somewhat above 
rormal, indicating that none of the previous faith in 
hemlock has been lost. 

Hardwoods hold their own and the movement has been 
satisfactory. Demand is good for Nos. 1 and 2 red oak, 
which is selling at $53. Various other hardwoods are in 
ready demand. Seund wormy chestnut has been a ready 
seller at about $19, much of the demand coming from 
furniture plants. Half-inch bevel poplar siding con- 
tinues strong and the demand is being cared for only by 
unusual effort. Other grades of poplar have found 
plenty of buyers at fair figures. The whole poplar mar- 
ket shows a more healthy tone and, while prices vary 
somewhat on low grade stuff, there is a pleasing regular- 
ity which was not altogether expected. Manufacturers 
have been in the market for fair quantities of hardwoods 
and builders are using a good volume. The result has 
heen liberal buying, there being a disposition to hold 
local stocks at their present standard of efficiency. 

Weakness is reported in cypress, quotations being off 
en most grades from $1 to $1.50, notwithstanding slow 
shipment. Plenty of cypress is to be had and most hold- 
crs appear anxious to sell. Quartered inch selects are 
selling at about $40; No. 1 shop at about $28.50 and 
No. 1 common at about $24.50. Yard trade is making 
a good showing and retail prices are well maintained. 
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RED CEDAR SHINGLES 


The “‘Rainier’’ Kind Give Satisfaction. 
A SAMPLE CAR WILL CONVINCE YOU 


HEMLOCK | Bevel- || Fir Tj 
SPRUCE ed " re 


RED CEDAR mms Yard Stock 
Up-to-grade 


Hemlock No. 1 Com. an 
Boards and Shiplap. |} Well Manufactured 


Write for prices..we will 
appreciate your inquiries 


Rainier Lumber &Shingle Co. 


1044-6 Henry Building, SEATTLE. 
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value will be in every car you 
buy. You take no chances when 
you buy from us. 


Gold Bar Lumber Co. 


MANUFACTURERS OF 


FIR and CEDAR LUMBER : LATH and SHINGLES 
433 Henry Bidg., Mills: 
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The Herron Company 


1434 McCormick Building, CHICAGO 
Telephone Harrison 5343 


1016-17 Alaska Building, SEATTLE 


FIR LUMBER 


Car Stock and Railroad Material 
Boat Stock 
Long Timbers, Structural Timbers 








Our Specialties are 


LONG FIR TIMBERS 


RED CEDAR 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries ‘Solicited. ins 


Hewitt-Lea Lumber Co. 


Mills at General Offices, 612 Mutual Life Bldg. 
BELLEVUE, WASH. SEATTLE, WASH. 








ELDER LUMBER COMPANY 


SEATTLE, WASH. 
CAR AND CARGO SHIPPERS 
Originators of the famous 


EDISON BRAND 
5-2—16” XXXXX upright clears. 
SPECIALISTS IN 
WESTERN HEMLOCK AND SPRUCE 
FINISH AND COMMON CEDARS. 
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All Grades of 


RED CEDAR SIDING 


From Air Seasoned Strips only 





If better Siding could be 
made WE would make it. 





Fir Lumber and Lath 


RED CEDAR LUMBER 
LATH AND SHINGLES 


Ferry-Baker Lumber Co., 
nur, ‘ccamannemnes, 


Minneapolis Office: Charles Van Pelt, Mgr. 
1029 Lumber Exchange. 
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‘ FLOORING. 
FIR DROP SIDING. 
. BATTENS. 
BEVEL SIDING. 
RED CEDAR } Shnreuse 


Try us on 
Mixed Carloads 

FINISH. 
STEPPING. 
CEILING. 

McWilliams & Henry, Inc. 

Mill at EVERETT, WASH. 
Eastern Office HAMILTON & STRONG, Minneapolis, Minn. 




















Fir and Cedar 


LUMBER 


ALL GRADES OF 


Red Cedar Shingles 


|_IN TRANSIT 


Manufacturers and Wholesalers 


H. 0. SEIFFERT CO. 


EVERETT, WASH. 

















Eastern Office, W. W. VAWTER, Representative, Minneapolis 
Mills at Everett and Monroe, Wash. 
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Hints for Retailers——— 


That will prove adaptable to your own business are 
found in the Realm of the Retailer—a book contain- 
ing the be -t of Met L. Saley’s writings. Illustrated 
aud handsomely bound in cloth, postpaid for $1.50. 


AMERiCAN LUMBERMAN, Publishers 
315 Dearborn Street, CHICAGO. 














White pine is moving readily and receipts have been 
heavy by water and rail. Stocks are larger than at 
this time last year, but there are no indications of weak- 
ness. There is a persistent demand for No. 2 and better, 
while the call for Nos. 3 and 4 is somewhat slower. The 
call comes largely from the building end of the busi- 
ness, although a fair factory trade is reported. Box 
grades show improvement, but the supply is still plenti- 
ful. There is a marked scarcity of shop and better 
grades and it has been almost impossible to secure suffi- 
cient quantities to meet the needs of the trade. Cali- 
fornia white pine also is becoming scarcer, and although 
transportation difficulties appear to be out of the way 
and shipments are coming in promptly from the Coast, 
it is impossible to supply the demand for this material. 
One large local concern reports the turning down of a 
number of orders recently because of inability to fill 
them. Much of the eall is coming from factory build- 
ings where white pine is in use for doors, sash and 
other purposes. Prices are firm, an advance of about 
$2 being noted within the last few days. No. 2 shelf 
is moving at about $38, while C rift and better is sell- 
ing at $55 a thousand feet. Red cedar shingles show no 
change and, although* numerous sales are reported at 
$3.33, some of the larger concerns handling many cars 
every week find no trouble in getting about $3.43 for 
all they have to sell. White cedar shingles are quiet, 
what call there is coming from country districts. On 
the other hand there is unusual strength in the lath mar- 
ket, all kinds of lath moving freely at satisfactory 
prices. No. 1 white pine lath sell at from $5 to $5.15 
and the same grade of hemlock sells at about $4. 

Extensive additions will be made to the Ford Plate 
Glass Works in the early spring. It will be the largest 
individual plate glass works in the world. The addi- 
tions will nearly triple the capacity of the plant. 

Mr. and Mrs. George L. Craig, of Toledo, left last 
week for Long Beach, Cal., where they will witness the 
launching of the big lumber boat built by the Craig 
Shipbuilding Company for the Hammond Lumber Com- 
pany. The boat is 280 feet long, 40 feet beam and 20 
feet deep. 


THE KEYSTONE STATE. 


QUAKER CITY NEWS. 














Business Shows Decided Improvement—Outlook Is 
Brighter and Prices Are Steadier—Movement to Aid 
Waterway—-Building Active. 

PHILADELPHIA, Pa., Oct. 17.—Half the lumber offices 
were «leserted today, some of the dealers sdmitting 
they had gone to the ball game and others simply 
leaving word that they’d ‘‘be back late in the after- 
noon.’’ Many were disappointed in not getting 
tickets for todxy. Franklin A. Smith, jr., president 
of the Exchange, has secured twenty-two seats 
together, and the ‘‘gang’’ is going out to tomorrow’s 
game to show them how to root. The party will in- 
clude R. B. Rainer and a son, H. P. Robinson and a 
son, Watson Malone, Frank M. Gillingham, Joseph H. 
Hyde, N. B. Gaskill and a son, W. C. McBride and a 
son, Henry A. Russel, Joseph P. Dunwoody, George A. 
Howes, Frederick 8S. Underhill, J. Edward Smith, 
Franklin A. Smith, jr., Mr. Olson of Halfpenny & 
Hamilton, Thomas B. Hoffman, Joseph J. Arbelo, 
Marcus E. Zane and Charles J. Coppock. 

Philadelphia is so full of fans that everybody steps 
lively and looks interested in life. But this is not 
altogether due to the ball games. As winter ap- 
proaches the autumnal revival of business is evident, 
made particularly noticeable by recent months of dull- 
ness. Bradstreet’s agency reports business much im- 
proved and about normal in most lines. Of lumber in 
Philadelphia it says: ‘‘Lumber shows an improve- 
ment both as to inquiries and sales this week over 
last and a brighter outlook, with steadier prices. 
Out of town trade in hardwoods is more active than 
other lines and building orders leading those for yard 
trade. ’’ 

Reports from the trade direct are more satisfying 
than for some time. Several concerns still report 
business quiet, but nearly all report a decided im- 
provement. 

One whalesaler reports that he ean not get 
enough of a certain kind of stock to fill his orders, half 
a dozen others that business is ‘‘ better than it has been 
for months,’’ a couple more that their mills are ‘‘run- 
ning on orders, with no stock on hand.’’ Many say 
business is normal and nearly all are pleased with 
the outlook and report a steady increase in trade. 
Collections are somewhat better, owing to the buoy- 
aney of the stock market and generally improved 
financial conditions. Building continues lively, with 
the suburbs still in the lead. Last week 176 permits 
were issued, covering 263 operations, the value of 
which was $358,165.63. 'The demand for building lum- 
ber continues steady. 

Continued and urgent demands for wood block 
paving continue to pour in, with an objection raised 
by a few concerns to the blocks now being laid on 
the approach to the Market street bridge over the 
Sehuylkill river. They fear that the grade at this 
point is so steep that it will make dangerous traveling 
for heavily loajed teams in the bad winter weather. 

The Exchange is contemplating the appointment of 
a committee to compile statistics on the amount of 
lumber that would probably be shipped through a 
trans-Jersey canal. The information is to be used to 
aid the ‘‘Atlantie Deep Waterways’’ agitation. 

Emil Guenther, the well known wholesale lumber 
dealer, is reaching out into manufactured goods. He 


is president of the Teidemann Convertible Chair Com- 
pany, which will soon open a store at 912 Chestnut 
street, for thg. sale. and exploitation of what Mr. 
Guenther: calls ‘‘a chair invented by a lumberman 
for tired and retired lumbermen.’’ 

Instead of sawing the logs to be taken from the 
great Potomac Creek territory at Austin, as heralded, 
the Goodyears are clearing ground to build a mam- 
moth mill at Norwich, McKean county, in the lumber- 
ing territory, and by so doing expect to save $800,000 
in transportation. It will take at least 10 years to 
clean up the territory, and a big town will spring up 
at that point. 

Frank Pardee, of Hazelton, will in a few years 
possess one of the finest chestnut groves in the state. 
Some years ago on the 2,000 acres around Honey Hole, 
near St. Johns, he had planted 600 trees of the best 
kinds of nuts. These this fall are about as high as a 
man. 

Lewis E. Brown, of George C. Brown & Co., Mem- 
phis, Tenn., was in town last week on his way from a 
two weeks’ stay at Atlantic City. 

R. J. Loekwood, of the Memphis Hardwood Floor- 
ing Company, and B. D. Crum, of the Twin Tree Lum- 
ber Company, Maplesville, Ala., were in town last 
week. 

George F. Craig and Frederick S. Underhill will at- 
tend the meeting in New York of the trustees of the 
National Hardwood Lumber Association. Emil Guen- 
ther, who is chairman of the railroad and transporta- 
tion committee also will attend. 

H. B. Tomb, of the Tomb Lumber Company, has re- 
turned from a trip through Virginia and North Caro- 
lina, where he visited a number of mills. 

Owen M. Bruner and Frank L. Luckenbach returned 
yesterday from their trip abroad. They reported a 
good time, but were glad to get home. 

Joseph Barney Grigg, of the Edward Hines Lumber 
Company, Chicago; N. J. Crocker, of the Buell-Crocker 
Lumber Company, Burgaw, N. C., and Fred 8S. Pyfer, 
of the B. B. Martin Company, Lancaster Pa., were 
visitors at the Lumbermen’s Exchange during the 
week, 





SMOKY CITY TRADE NOTES. 


Demand for Lumber Slightly Better—Renewed Build- 
ing Activity—Revival of Glass Industry—Encour- 
aging Reports From Members of the Trade. 
PittspurG, Pa., Oct. 18.—During the week improve 

ment has been noted in the general demand for lumber 

in Pittsburg territory and, although there has been no 
change in any of the price lists, the market seems firm. 

This situation is in sympathy apparently with all lines 

of industrial activity. The car supply has been a factor 

that-has been of no small significance. Retail trade 
has improved. Building operations that were held back 
during the midsummer period have awakened to new 
life and the number of contracts awarded of late for 
new work indicates that whatever held back much specu- 
lative building has at least in a measure been removed. 

Pittsburg dealers have been interested in the general 
revival of the glass industry. Fires are being lighted 
throughout the district and this, it is expected, will 
strengthen the demand for mill cull and boxboard stock, 
which has been very quiet. 

The Willson Bros. Lumber Company finds that its 
average business this year, month for month, surpasses 
the business for the last two years and the situation is 
far from discomfiting. It sees no reason why there 
should not be a prosperous season ahead, judging from 
the actual needs of the consumers of lumber. 

The Palmer & Semans Lumber Company says that the 
demand for the better grades of hardwood have remained 
excellent with that company. I. F. Balsley, sales man 
ager, says that the situation is improving slowly, but 
there is abundant evidence of the general stability of 
the market. 

The J. C. Donges Lumber Company reports the trade 
enjoyed by it during the month to be ahead of any prior 
month of the year and a general increase from month 
to month in volume of business is noted in spite of the 
depressed feeling current. 

E. V. Babcock, of E. V. Babcock & Co., has returned 
from the South, having recovered from his illness 2i 
Knoxville, Tenn., and has gone east on business. O. H. 
Babeock has returned from a trip to Baltimore, Md.. 
and Philadelphia. The company reports trade improve! 
and getting better in volume each week. 

The Forest Lumber Company is experiencing a bette! 
trade and reports collections improved over a week ago. 
I’. X. Diebold, of this company, has gone to Detroit, 
Mich., this week on a business trip. A. J. Diebold has 
returned from an eastern trip, in the course of which he 
visited Philadelphia and New York. 

J. C. Criste, of the Interior Lumber Company, says 
trade is still quiet, but there is an evident sign 0! 
improvement and prices generally are steady. The com 
pany is busy and has been so for two weeks, unloading * 
large cargo of white pine and other stock from the 
Canadian mills at Cleveland, Ohio. About 2,000,000 feet 
of all kinds of lumber was included in the consignment. 
It is making a specialty at present of a fine lot of virgin 
Pennsylvania white pine and second growth stock. _ 

The Morlan-Ricks-Hughes Company, Oliver building, 
says that trade is quiet. President L. T. Morlan regar(s 
the retail situation as somewhat handicapped by pro- 
longed strikes and other labor disturbances in the imme- 
diate district of Pittsburg. The company, however, 1S 
making excellent progress and, although new in the field, 
has a host of friends, ; 

The Kendall Lumber Company reports trade fair, with 
improverient shown in some directions. Secretary J. H. 
Henderson returned this week from Philadelphia, where 
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he assisted in the opening of a branch office in the North 
American building. The Philadelphia office will be in 
charge of G. M. Chambers. 

The MeDonald Lumber Company reports orders com- 
ing in well, but the general tone of business is still quiet 
and prices are uncertain in yellow pine. 

J. B. Flint, of the Flint, Erving & Stoner Company, 
is at Dunlevie, W. Va., looking after mill operations. 
The company reports trade fair and improvement is 
found from week to week in volume of sales. 


MINNESOTA. 


AT THE HEAD OF THE LAKES. 














Improvement in Trade Expected After Elections— 
The Recent Fire Losses—Lumber Roads Under Way 
—Building Record Good. ’ 

DututH, MINN., Oct. 18——Lumber producers and 
brokers report conditions quiet in the cargo trade, but 
the car trade is fair. The feeling seems to be general 
in and out of the lumber business that improvement 
in trade will materialize after the November-eleetions 
no matter which way they go. 

The Mullery-McDonald Lumber Company was the 
suecessful bidder for the pine on the ceded lands of the 
Fond du Lae reservation in this state, about twenty-five 
miles from this city. The company’s bid was $7.50 to 
$8 a thousand. The timber is mostly white pine. The 
company already had secured the timber on the allot- 
ments on this reservation, to be manufactured at the 
company’s mill in Duluth. The mill is shut down at 
present for repairs but will resume operation for the 
winter November 1, on William O’Brien’s logs, to be 
hauled by the Duluth & Iron Range road from the 
eastern Mesaba. These logs will be the first to be cut 
from the burned tract that Mr. O’Brien bought from 
the mining division of the steel corporation. A branch 
line is being extended into the timber and the work is 
nearing completion. Ten miles of track has been laid 
and ballasted. 

The loss by the forest fire which destroyed Beaudette 
and Spooner, Minn., has not. been determined, but there 
was a mistake made in the report of the loss sustained 
by the Shevlin-Mathieu Lumber Company at Spooner. 
The amount of lumber destroyed was about 35,000,000 
feet, and representing about $525,000. The original re- 
ports, made in the excitement immediately following 
the disaster, were extravagant. The work of rebuilding 
the burned towns is in progress, and the lumber com- 
panies of the burned region are displaying a liberal 

ind helpful poliey. 

It is expected that the lumbermen of northern Minne- 
sota will this winter petition the state legislature to 

epeal, or amend, the law that governs the burning of 
imbs and tops that accumulate in the timber regions 
iuring logging operations. The present law provides that 
his debris shall be burned in winter, or before May 1 
cach year, The lumbermen say that something should 
e done to prevent a recurrence of the great fires that 

‘ur from time to time in this state, with great loss 

* life and property, and they are convinced that the 

wiger will be minimized by a new law regulating the 
burning operations by lumbermen and others. On this 

‘ject John Millen, of Duluth, vice president and gen- 

al manager of Alger, Smith & Co., said: 

' think that the present Minnesota state law regulating 
hen we shall burn the limbs and tops should be repealed. 

State should employ forest rangers for the different 
‘alities, with authority to compel the burning when the 

is favorable, regardless of the season. There should be 
fecuate penalties for people who start fires for any purpose 

do not look after them. 

'. I. Wilson, of Cloquet, general manager of the 

uson-Wentworth Lumber Company, was in Duluth 
esterday, and on the same subject said: 

the present Minnesota law requires that the limbs and 

* Which accumulate in logging operations shall be burned 

cr in winter or the spring before vegetation starts. This 

should be repealed. Burning in winter is not a success, 

‘or the reason that enough of the material is left after the 

lites have died out to make another good fire later on when 

dry weather comes. It would be much better to do the 

‘urning in summer at selected times. The settlers should 

iveful of fire, and everybody should feel that it is his 
ness to prevent as far as lies in his power the possi- 

‘y of a serious conflagration. 

\. H. Bradley, of this city, in an article in the 

“RICAN LUMBERMAN a few weeks ago, suggested the 

St ranger system for this and other states, as one 

i the best and most effective for the prevention of the 
nread of fires in the forest. With the sorrowful ex- 

‘ple of the destroyed towns of Beaudette and Spooner 

“tore it, the legislature of Minnesota will doubtless be 
cady to listen to some plan for preventing a repetition 
of the great disaster. 

Tim O’Connor, of Merrill, Wis., was in Duluth last 
eek, and had just returned from the mouth of Ver- 
uilion river, which flows into Lake Vermilion, where it 
S proposed to establish a large paper and pulp mill. A 
power plant is first to be established. Mr. O’Connor 
‘epresents Wisconsin and Minneapolis people who are 
interested in the project, and among these are said 
'o be Brooks Bros., of Tomahawk, Wis. 

The Swan River Logging Company has completed its 
‘silroad from Chisholm, this state, to the Sturgeon River 
ountry, a distance of thirty-five miles. The road is 
‘uilt for logging exclusively and the company has a 
number of years’ work in getting out logs for the Weyer- 
haeuser interests. 

The building record for Duluth for October from 
present indications will run more than $500,000. The 
ma permit will undoubtedly be that for the Pitts- 
surg Coal Dock & Wharf Company, $232,500. The 


. 


Zenith Furnace Company is spending $90,000 for dock 
improvements, and this permit will come in the Octuber 
records. An addition to St. Mary’s hospital caused a 
$60,000 permit to be issued a few days ago. 





THE MINNESOTA LUMBER CENTER. 


Log Shortage Will Reduce Output—Reports of Forest 
Fire Losses Exaggerated—Mill Thought Destroyed is 
Safe—Hope to Win Rate Fight. 


MINNEAPOLIS, MINN., Oct. 19.—The close of the local 
sawing season will be reached by November 1, except 
for one mjll, which may run a week into November. 
The last logs between Little Falls and Minneapolis 
will be turned here this week by the boom company, 
which will then put things in shape for the winter. 
Logs that are up toward Brainerd will remain through 
the winter and will delay work somewhat next spring. 

Next year only two mills will be sawing at Minne- 
apolis. The Itasea Lumber Company, which has logs 
on hand to saw about three weeks, will clean up this 
fall and the mill will go out of business at this loca- 
tion. The Bovey-De Laittre Lumber Company will 
close its mill for good about November 1. The other 
two local mills will resume in the spring, but the North- 
land Pine Company has logs for about two weeks’ 
sawing, and the C. A. Smith Lumber Company will 
not keep going much more than a week. 

Later reports from the forest fire region about Bau- 
dette and Spooner, Minn., show that the Engler Lum- 
ber Company’s mill at Baudette was not burned. Mr. 
Engler returned to Minneapolis Sunday on his way to 
his home in Dubuque, reporting that the mill prop- 
erty was saved, lumber in pile and everything. 

The T. M. Partridge Lumber Company had great 
luck in saving its yard at Baudette, and its losses are 
not heavy. It had a few posts and poles at Pitt which 
were destroyed, and a few thousand cut and lying in 
the woods which are supposed to be lost. It lost a 
barge and a gasoline launch in the Rainy river. 

Luther Walter, attorney for the Interstate Commerce 
Commission in the Pacific coast lumber rate cases, was 
in St. Paul Monday and perfected the appeal to the 
United States Supreme Court. Hale Holden, of Chicago, 
was present on behalf of the railroads, and Judge W. H. 
Sanborn signed the papers. These are the cases in which 
the findings of F. N. Dickson as master in chancery 
will be reviewed. Mr. Walter expressed confidence of 
a final victory. He called attention to one effect of the 
decree, which is to make a rate of 40 cents from the 
coast to Fargo, N. D., and 50 cents to Moorhead, Minn., 
which is just across the river. 

Charles Van Pelt, eastern sales manager of the Ferry- 
Baker Lumber Company, of Everett, Wash., is in North 
Dakota this week calling on the retail trade. 

J. P. Lansing, sales manager of the Proudfit-Polleys 
Lumber Company, Lincoln, Neb., was in Minneapolis 
on business last week. He reports that his company’s 
new mill at Missoula, Mont., is running full capacity, 
having received an ample supply of logs. 

Harry W. Squires, local sales representative of the 
Panhandle Lumber Company, of Spirit Lake, Ida., is 
back from a short trip across the water. 

Edgar Dalzell, sales manager of the C. A. Smith 
Lumber Company, and H. C. Hornby, manager of the 
Cloquet Lumber Company, left last week together for 
the Pacific coast. Mr. Dalzell expects to stay a while, 
making his headquarters at Spokane, but visiting the 
other coast cities. 

D. H. MeMullen, eastern representative of the Sound 
Lumber Company, is back from a visit to the trade in 
Towa and Illinois, returning by way of Chicago, 

C. W. Croty, eastern representative of the Atlas Lum- 
bur & Shingle Company, Seattle, has returned from a 
business trip to the coast. 





. IN AND AROUND CLOQUET. 

CLOQUET, MINN., Oct. 19.—The big Cloquet river dam 
was opened Saturday morning and it is thought that 
this flood will bring into the sorting booms 7,000,000 or 
8,000,000 feet of logs which are hung up along the 
St. Louis river below the mouth of the Cloquet. A large 
crew of men began work along the St. Louis last Sunday 
to help the logs over the rapids. The indications are 
that their effort to bring in this lot will be successful 
by the end of the week. About 15,000,000 feet of logs 
remain in the rollways at the Mesabe Southern railway 
landing on the St. Louis, and there is also a lafge quan- 
tity on the upper Cloquet. The season is so far ad- 
vanced, however, that it is thought no further effort will 
be made to bring down these logs this year. With the 
expected addition of 8,000,000 feet of logs to those 
already in the sorting booms the mills will have enough 
to keep them going until the river freezes over, at which 
time three mills will shut down for the winter. 

The Johnson-Wentworth Company shut down its mill 
last Wednesday for a number of weeks. The hot pond 
will be put in shape and the mill will be given a thorough 
overhauling preparatory to the winter run. 

Thus far shipments for October have been somewhat 
better than was anticipated early in the month and, if 
the present rate continues, they will exceed those of 
October, 1909, by a considerable margin. The move- 
ment of Nos. 4 and 5 boards is far above normal and 
stocks of these items are, therefore, much lower than is 
usual for this time of year. 

The Cloquet Lumber Company has opened its winter 
logging camp near Brimson, on the Duluth & Iron Range 
railroad. 

The Brooks-Scanlon Lumber Company has shipped the 
last of its stock from Scanlon and will tear down its 
planing mill. > 

H. C. Hornby, manager of the Cloquet Lumber Com- 
pany, has returned from a trip through Idaho and Wash- 
ington. 











a TACOMA, WASH. “3a 


Ps 
IN TIMES PAST 


when people didn’t know about our Fir doors. 
They used to say in those days, a Fir door is a 


SUBSTITUTE FOR PINE. 
Those days are ancient history. 


NOW 


when the ambitious builder wants something 


BETTER THAN PINE 


he hunts till he finds a door which has rift or 
vertical grain stiles and rails and beautifully 
figured panels and then he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir 
and Cedar Mouldings, Finish, Siding, Col- 
umns—in fact, pretty much everything a 
yard carries in stock. 


The WHEELER, OSGOOD CO. 


TACOMA, WASH. 


New York and New England Representatives, 
HARRY L. FULLER, 708 Broad Exchange Bidg., Boston, Mass, 
Pennsylvania and New Jersey Representative, 
W. C. ASHENFELTER, Builders’ Exchange, Philadelphia. 
x \|Spokane Representative H. 8. OSGOOD, Spokane, Wash 











We've Got an Eye Out for Your Business 


The Eyelmeans good service, 
good stock and right prices, 


It’s the Eye of Satisfaction—don’t you see it? 
Tacoma, 





Mensfacturers and Pacific Coast Lumber Products 


FIR, CEDAR, SPRUCE, MILL AND TRANSIT SHINGLES. 
Write or Wire us for Quotations. 
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- We Are Car and Cargo Shippers of =a 
Long and Large Timbers 
SPARS 
Pacific National Lumber Co. 


General Offices 
| Mills at ASHFORD, WASH. TACOMA, WASH. ; 

















MINERAL LAKE LUMBER CO. 


Manufacturers of 


FIR LUMBER 


Car and Construction Material 
Try a car of our Shop Lumber. 


‘ou will want more. 








GENERAL OFFICES - TACOMA, WASH. 
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A large and choice stock of well 
manufactured and properly graded 


Lumber, Lath 
|}and Shingles 


We are thus able to give your orders 
prompt attention and ship you stock 
that will please your customers. 


Write us for quotations. 





Alexander Stewart Lumber Co., 
We use the Telecode. WAUSAU, WIS. 
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$ Hemlock, Hardwoods 3 
= e ] 
and White Pine 
2x4” and wider No. 1 and No. 2 Hemlock Piece Stuff 
2x6” and wider Select Hemlock } 
2” No. 3 Hemlock Boards 
: No. 4 and No. 5 White Pine Boards 
2” Rock Elm Bridge Plank 
4” and wider No. 2 and No. 3 Com. Basswood } 
r Ash, Soft Maple, Soft Elm and Red Oak 1in. mill run. 7 


JOHN A. WEEK LUMBER CO. 
P North Portage St. Stevens Point, Wis. 








. TO THE TRADE: 
We Want To Move: 


20 M ft 5-4 No. 2 Shop 
100 M ft 5-4 No. 3 Shop 

40 M ft 5-4 No. 2 Common 
100 M ft 5-4 No. 3 Common 


70 M ft 6-4 No. 3 Common 
100 M ft 1 x 4” and wadr., 6’ 
and up No. 5 Boards 
80 M ft 1x 3” and wider, 
30 M ft 6-4 No. 2 Common 35” and shorter, Hard- 
40 M ft 6-4x12”’ No. 2Com. wood Trimmings 


WRITE FOR PRICES 


RUST-OWEN LUMBER CO., Drummond, Wis. 
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Sawyer Goodman Co. 
Make Prompt Shipments of 

WHITE PINE AND BASSWOOD U 

BEVELED SIDING, FINISH in all fl 

Thicknesses, and SHOP- LUMBER 


Marinette, i 2: Wisconsin 
OGeeneenatet 200i a ee 

















HINTS AS TO YARD MANAGEMENT 


will be found in the 390 page book ‘‘Realm of the Retailer.’’ Free 


fesctiptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago, Ill. 











FROM THE WOLVERINE STATE. 








THE SAGINAW VALLEY. 





Trade Lacks Snap but Prices Hold Firm—Proposed 
Railroad Extension—Hemlock in Moderate Demand 
—An Oldtime Lumberman. 

Bay City AND SAGINAW, Oct. 18.—There is no. snap.to 
the trade, but business is steady and there are no _fluc- 
tuations in values. The usual quantity of” lumber. is 
shipped and prices generally are firm. 

Last May the Michelson-Hanson Lumber Company 
closed its manufacturing business at Lewiston.. The 
saw mill was dismantled and the machinery sold to a 
Bay City concern. Since then the company has shipped 
about 10,000,000 feet of lumber and gradually has been 
winding up its business. The planing mill has been 
scld to R. Hanson & Sons, of Grayling, who will move 
to the latter place and operate it in connection with 
the band mill erected two years ago. The latter firm 
manufactures hardwood and hemlock. 

Officials of the Detroit & Mackinac railway are in 
Rogers City to look over the matter of extending a 
branch of the road from Posen. The route has been 
surveyed. There is no question as to the road being 
constructed in the immediate future. The Loud-Hoeft 
Lumber Company and a number of other concerns are 
operating in that vicinity and there are thousands of 
acres of heavy timber to be lumbered. Besides vast 
limestone properties have been bought and the cen- 
cern capitalized at $2,000,000. It will erect one of the 
largest cement plants in the world three miles from 
Rogers City. 

The Woolworth Land & Lumber Company has shut 

its mill at West Neebish, St. Mary’s river, for the 
season and has started camp operations. 
Guy Moulthrop, of the Moulthrop Lumber Company, 
operating a saw mill at John Island, was in Bay City 
during the week. The mill will cut about 19,000,000 
feet this season, a portion of it to come to the Sagi- 
naw river. The company has started camps in the 
woods for the winter work. 

C. A. Bigelow went to Detroit today to attend a 
meeting of the Michigan Hardwood Manufacturers’ As- 
sociation, of which he is president. 

A> J. Fortier, of Millersburg, who represents the 
Michigan Manufacturing & Lumber Company, Holly, 
last week bought 6,000 railroad ties and posts on the 
Hillman branch of the Detroit & Mackinac railway. 

Thomas Merrill, sixty years a resident of Saginaw 
and the oldest lumberman in Michigan, is still in the 
enjoyment of excellent health, although April 13 last 
he reached the ninety-fifth milestone in the journey of 
life. He has resided in Saginaw since the ’50s, and 
lumbered there extensively many years. The busi- 
ness of his firm was subsequently removed to Duluth, 
where it became as well known as it had been in Sagi- 
naw. , 

M. Mahoney, of Onaway, will operate a small shingle 
mill at Detour during the winter, a small place north- 
east of Cheboygan. 

D. N. McLeod, who is operating in the vicinity of 
Rexton, just north of the straits, is building two miles 
of railroad into timber to be lumbered this winter. The 
saw mill is undergoing repairs. Men are reported short 
there for woods and railroad construction work. 

The 160-acre site in Bay City formerly the Kern 
Manufacturing Company’s mill premises is being 
cleared of the salt block and other buildings and rub- 
bish and put in readiness for the construction of the 
million-dollar plant that will be erected by the Lake 
Superior Iron & Chemical Company, which has ae- 
quired the property. 

Trade in hemlock is moderate and prices are well 
maintained at $15 and $17 for piece stuff and boards. 

L. C. Slade has had a fair business during the season 
in pine and hemlock. His yard at Saginaw is carrying 
the usual stock. 


THE CITY OF THE STRAITS. 








Indications of Heavy Attendance at Hardwood Meet- 
ing—Extensive Yard Improvements—Change in 
Ownership of Retail Concern. 

Detroit, Micu., Oct. 18.—Interest locally centers on 
ihe fall meeting of the Michigan Hardwood Manufactur- 
ers’ Association, scheduled for tomorrow in the Pont- 
chartrain. ‘Secretary Knox’s request for a _ large 
attendance evidently has not been in vain if the early 
arrivals are any indication. Elmer Klise, of the A. B. 
Klise Lumber Company, Sturgeon Bay, was one of the 
first men on the scene. He arrived Monday and is put- 
ting in the time looking after some important business 
matters. Another early arrival was W. L. Martin, of 
the Embury-Martin Lumber Company, Cheboygan. 

The Lowrie & Robinson Lumber Company is complet- 
ing extensive improvements at its Warren avenue yards, 
including new sheds and a new office building. It also 
is building a large lumber shed at its Delray plant. 

Frank L. Millis has bought the interest of. his brother 
Fred in the retail lumber firm of Millis Bros., of Pon- 
tiae, and will continue the business in his own name. 

P. A. Gordon, vice president and manager of the P. A. 
Gordon Lumber Company, of Jackson, was a _ recent 
Detroit visitor. He reports that trade conditions are 
exceptionally good in his section. ‘This company has 
secured the agency for the Memphis Hardwood Flooring 
Company and will handle the Chickasaw brand of. oak 
flooring. 

Local Iumbermen have learned that a movement is on 
foot looking to the organization of an association by 





the large timber holders of northwestern Michigan, the 


object being to. protect the property of members from 
loss by fire and trespass. IT’. A. Green, of the Green- 
wood Lumber Company, Ontonagon, is one of those most 
actively engaged in the promotion of the association. 

The excellent weather that has prevailed for the last 
two weeks has accelerated building operations in this 
city and a large volume of stock is moving in conse- 
quence. Vessel cargoes are coming in at a lively rate 
also. 

The steamer Hopkins and barge King have arrived at 
the Brownlee-Kelly Company’s dock with full cargoes of 
hemlock and hardwood. ‘The steamer Carter has un- 
loaded at the Lowrie & Robinson Lumber Company’s 
dock. It brought 300,000 feet of lumber from Alpena. 
The steamer Helen C. is in with 400,000 feet of timber 
for the same concern, and the steamer Leland and barge 
Melbourne are due this week with 325,000 and 650,000 
feet of lumber, respectively. Other boats either in or due 
to arrive shortly are the steamer M. T. Green and steam- 
er Carter, with 375,000 and 200,000 feet of maple for 
the Thomas Forman Company; the barge Rhodes, with 
1,200,000 feet of hemlock for C. W. Kotcher and part 
ot a deckload of cedar for W. E. Currie, and the barge 
Exile and steamer Homer Warren, with 4,000,000 lath 
for Kotcher. The schooner Sophie, with 1,500,000 lath, 
end the barge White § Friant, with pine and lath, are 
aue at the Detroit Lumber Company’s dock. 





MENOMINEE RIVER NOTES. 


Experts Equip New Mill—Crooked Lumberjacks Feel 
Iron Hand of Justice—New Flooring Mill in 
Operation. 

MENOMINEE, MicuH., Oct. 18—The Prescott Com- 
pany, of Menominee, has been engaged to furnish plans 
for the equipment of the new mill of the Sagola Lumber 
Company. Its experts are at work. The building will 
be of the same dimensions as the one destroyed by fire, 
but additional machinery will be added to the plant. 
The plant will include a band saw, resaw and a shingle 
and a lath mill. The plant will be in operation 
February 1. 

The work of tearing down the old Iron Port Lumber 
Company’s mill in Escanaba is under way. Fuller & 
Riee, of Grand Rapids, own the mill and the machinery 
will be shipped to Strong. 

A number of men were arrested and brought before 
Justice Linden, of Escanaba, on complaint of the Bay 
dle Noquette Lumber Company. It was alleged the 
company paid out money for their transportation to 
Nahma and on their arrival they refused to go to work. 
The hearing of the case was postponed and the men 
remanded under bail of $100. Not being able to furnish 
bail, all were sent to jail. 

John Stack, representing the Escanaba Lumber Com- 
pany, is buying hardwood timber, especially red birch, in 
Manistique. The Escanaba Lumber Company has started 
the operation of a $90,000 flooring mill. The same com 
pany will build a large saw mill at Masonville. 

Ira Mitchell, superintendent of logging operations of 
the Diamond Lumber Company, operating in Ontonagon 
county, has started a crew of men at work and is pre 
paring to open other camps. The mill at Green Bay is 
cutting 130,000 feet of lumber a day. The season’s 
input will approximate 20,000,000 feet. 

George Goodman, who has held a position as instructo: 
in the Michigan College of Mines at Houghton for ove 
a year, has resigned. He will take charge of logging 
operations for his father, B. J. Goodman, in the Clowry 
district. 

D. N. McLeod, well known lumberman, operating in tli 
eastern portion of the upper peninsula, with head 
quarters at Rexton, Mackinac county, is building tw: 
miles of railroad through the timber he will cut tl 
coming winter. His saw mill at Rexton, which has bee) 
shut down for repairs, will resume operation at once. 

August Ekman, in the logging business near Dagget! 
Menominee county, is cutting some unusually large ceda1 
One pole, cut a few days ago, is 70 feet long and 8 inche: 
across the top. Another one had a 7-inch top and wa 
65 feet in length. 

At a meeting of the Iron Mountain Realty Company, 
held recently, the management was empowered to issu 
950 new shares at $10 a share. The company ow! 
about 100 acres of land near the von Platen mil 
site, which will be used for manufacturing purposes. 





FROM THE FURNITURE CITY. 


Talks to Retailers Without the Fold—Good Deman 
for Coast Shingles East of Buffalo—New Timb«: 
Concern Opens Offices. 

GRAND Rapips, Micu., Oct-18.—The P. C. Fuller Co 
pany, a newly organized timber concern, has open 
offices in the Michigan Trust building. 

A meeting of the retail lumber dealers of Muskego 
Grand Haven and surrounding towns will be held at t!: 
Occidental hotel, Muskegon, October 21, with talks © 
matters of mutual interest by prominent workers in |! 
state association, including John Wood, of the Marqueti’ 
Lumber Company, C. F. Sweet, of the Fuller & Ric 
Lumber & Manufacturing Company, C. S. Travis, of ”'- 
W. Travis & Son, and Secretary George F. Sweet, all 0! 
Grand Rapids. A similar meeting of the Grand Rapi:'s 
dealers will be held in this city next week. 

Gerald MeCoy, secretary of the Rice Veneer & Lumber 
Company, is on the Pacific coast on business. Presi‘ler! 
Rice reports a good local business. 

Bruce Green, Bruce Odell and Secretary J. C. Knox, 
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of the Michigan Hardwood Manufacturers’ Association, 
were in this city today en route for the Detroit meeting 
of hardwood manufacturers. 

G. N. Wagner, of the G. N. Wagner Lumber & Shingle 
Company, has returned from an eastern trip. He reports 
a good demand for Coast shingles from points east of 
Buffalo, N. Y., the dealers wishing to take advantage 
of the reduced freight rates by water before navigation 
closes. 

L. L. Skillman, of the Skillman Lumber Company, who 
has been convalescing from an attack of typhoid fever, 
has suffered from a relapse. 

Fuller & Rice, owners of the old Iron Port Lumber 
Company ’s mill at Escanaba, are razing it and shipping 
the machinery to Strongs. 

H. J. Ward, of Big Rapids, has been appointed a 
member of the executive committee of the Michigan 
Shippers’ Association, which has its headquarters in 
Grand Rapids. 

Among visitors to this city recently were T. S. Taylor, 
of Taylor Bros., manufacturers of southern hardwoods, 
Lunsford, Ark.; R. A. Taylor, of Lee, Wilson & Co., 
Memphis, with mills at Wilson, Armorel and Marked Tree, 
Ark.; Jasper N. Fossett, of the George D. Emery Com- 
pany, mahogany and Spanish cedar dealer, New York; 
W. H. Hines, of C. Crane & Co., Cincinnati, Ohio; J. H. 
Wyatt, of the B. A. Leach Lumber Company, Columbus, 
Ohio. 

Carroll F. Sweet, president and manager of the Fuller 
& Rice Lumber & Manufacturing Company, has been 
elected president of the local branch of the Young Men’s 
Christian Association. 





A HARDWOOD CENTER OF MICHIGAN. 


Influx of Railroad Men—Rehabilitation of a Big Plant 
—Varied Manufacturing Activity—Dismantling of 
an Old Road. 

CADILLAC, Micu., Oct. 17—Among the railroad men 
calling on the lumber trade in Cadillac this week are 
M. C. Kimball, division freight agent of the Duluth, 
South Shore & Atlantic railway and the Soo line, with 
headquarters at Grand Rapids; Thomas MeQuire, divi- 
sion freight agent of the Pere Marquette, headquarters 
ut Grand Rapids, and M. F. Quintance, commercial agent 
of the Grand Rapids & Indiana railway, headquarters 
at Petoskey. 

Arthur G. Cummer and Mrs. W. W. Cummer, of Jack- 
sonville, Fla., are the guests of Mrs. D. F. Diggins, of 
he Cummer-Diggins Company, this city. Mr. Cummer 
s looking after his interest in the Cummer-Diggins Com- 
puny. 

\rthur Manning, of the Stearns Company, Grand 
apids, was in Cadillac last week transferring his prop- 

y to F. E. Skeels, of Cobbs & Mitchell, Incorporated. 

\litchell Bros. Company’s flooring mill, chemical plant 

| saw mill at Jennings are closed for repairs and 


improvements which will consume more than a month. 
When the mills are reopened they will be equipped with 
the latest machinery and appliances. The exteriors of 
the mills as well as the interiors are being repaired. A 
large number of the men employed in the mills are also 
employed in making repairs. 

Negotiations have been completed whereby the busi- 
ness of the Owen Motor Company, of Detroit, will be 
absorbed by the Reo Auto Company, of Lansing, and 
within a short time the Owen car, which is now being 
constructed in Detroit, will be turned out by the Lan- 
sing factory. R. E. Olds, of the Reo Company, says: 
‘It is true that negotiations are almost completed by 
which the Reo Motor Car Company is to take over the 
business of the Owen concern. Ralph Owen will come 
to Lansing and take active charge of that department of 
the business. No change will be made in the Owen car 
whatever. ’’ 

The Reliable Wire Company, of Muskegon, has just 
been organized and will be a valuable addition to the 
commercial life of that city. The board of directors is 
composed of Van A, Wallin and Julius Loes Wallin, 
of Grand Rapids, Julius, Otto and M. E. Loescher, of 
Muskegon; James Robertson, of Boston, Mass., and 
Cornelius Garber, of Fremont, Mich. The concern will 
manufacture a high grade of enameled wire and is to be 
capitalized at $100,000. It will employ about twenty- 
five men. Thirty of the latest machines will be installed 
and the plant will be run day and night. The new com- 
pany will work in conjunction with the Reliable Electric 
Company, of Chicago, in which the Loeschers are also 
interested. 

The Bush & Lane Company, of Holland, Mich., is mak- 
ing piano players in addition to its regular output of 
pianos. This fact is not generally known. The concern, 
however, began the manufacture of the player about two 
years ago and during the last few months more than 300 
of the piano players have been sold, and the demand for 
this company’s product is increasing rapidly. 

Through the efforts of the Michigan Railroad Com- 
mission the Manistique railway, extending from Grand 
Marais and crossing the Duluth, South Shore & Atlantic 
railroad at Seney, has extended the time of dismantling 
the road until November 1, at which time the road will 
be discontinued unless some purchaser is found. The 
inhabitants of Grand Marais, with population of about 
2,500, are thereby delighted, for without this extension 
of time the town would find itself without means of 
obtaining winter supplies except by the long water route. 
Cook, Curtis & Miller, saw mill men, will be hit the 
hardest, as the dismantling of the road will leave the 
mill thirty miles from any railroad, and even the lumber 
will have to be hauled overland to Lake Superior, ‘where 
shipments are made by boat. The reason given for dis- 
mantling the road is that it is not self-sustaining, and 
also the fact that the rates by water are so much lower 
than those charged by rail. 





FROM THE WISCONSIN FIELD. 








CREAM CITY TRADE NOTES. 


Improvement in Local Building Situation—Better 
Semand for Hardwoods—Scheme to Insulate Lum- 
ver Yards Considered Absurd. 


\\LWAUKEE, WIs., Oct. 18.—Some improvement seems 
to have taken place in the local building situation. Al- 
h the number of permits issued last week was 
r than a week ago, the amount involved was. $197,- 
Ss compared with $131,372 for the previous week. 
- the largest permits was taken out by Patrick 
‘ucchy, well known packer, who will erect thirteen tem- 
porsty stores at Wells and Third streets, involving an 

liture of $22,000. 
permit for the erection of two additions to the 
Pact of the Kiel Furniture Company, Thirty-second and 
Cl Streets, has been granted. The two buildings 
wit, their equipment will cost more than $60,000. Their 
‘liousions will be 152x84 and 67x84 feet. Both will be 
0! solid brick and econerete, the larger building three 
‘': es high and the smaller one story. Both will be 
for manufacturing purposes and will be equipped 
woodworking machinery. The offices will also be in 
sirger structure. The present building is 117x84 

‘nd houses 200 employees. The new buildings will 

* than double the floor space and it is expected that 
‘orce of employees will be increased. The Kiel com- 
bought the old plant of the B. A. Kipp Company 
it & year ago. 
siderable improvement has taken place in the hard- 
noe trade, Much of the building that was started 
‘ler In the season requires finishing material and stccks 
‘he sash and door and interior finishing plants are 
ming low. These plants have been buying care- 
Pitty all the fall but have been forced to place larger 
“'ders of late. Prices in the hardwood line hold firm, 
“pecially in the upper grades. 
, \ilwaukee lumbermen are somewhat amused over the 
- n of E. V. Koch, building inspector of Milwaukee, 

° 18 planning to insulate the lumber yards of the 

Mr. Koch has drafted an ordinance requiring all 
neg yards to be enclosed with fire walls. The tenta- 
_— ordinance has been submitted to the building code 
jommission. It is expected that considerable opposition 
® the ordinance will be shown by lumbermen. 

Experience has shown, says the inspector, that the 
presence of great piles of dry lumber in exposed places 
. Se a standing menace to adjoining property and 
ns rh question whether such material ought not to be 
‘“ least partly segregated or insulated under laws sim- 


city, 


luy 


ilar to those governing the storage of inflammable 
compounds. 

He favors an ordinance requiring each lumber yard 
to be surrounded with a fireproof wall two feet higher 
than the highest pile of lumber and with a cantilever top 
projecting into the yard ten or twelve feet. Openings 
into the lumber yards should be protected with metal 
lined doors which would be locked when not in use. 

At a recent hearing conducted by the Interstate 
Commerce Commission at Milwaukee, relative to com- 
plaints made by Milwaukee concerns in regard to freight 
rates, the Connor Lumber & Land Company was heard. 
W. D. Connor appeared before Special Examiner Mather 
in presenting the complaint of his company against the 
Chicago & North-Western railway. Mr. Connor’s com- 
plaint involved purely technical questions of the fair- 
ness of the socalled group method of adjusting railroad 
rates. Under this arrangement several towns, usually 
centering about a large shipping point, are grouped and 
given the same rate to Chicago. Mr. Connor’s company 
did not quarrel with the group idea. It simply main- 
tained that it was not placed in the right group. 

Miscellaneous State News. 

At a recent conference held at Madison between the 
Wisconsin state board of immigration and representatives 
of the Wisconsin Advancement Association, it was agreed 
to ask the legislature to appropriate about $100,000 for 
carrying on the work of the immigration board. The 
Wisconsin Advancement Association is made up largely 
of lumbermen and timber land owners interested in 
northern Wisconsin lands and the representatives said 
that the organization expects to raise between $75,000 
and $100,000 to use in improving and settling the north- 
ern part of the state. The idea is to induce the state to 
spend a like amount. The Wisconsin Advancement Asso- 
ciation was represented by E. P. Arpin, Grand Rapids; 
J. G. Owen, Owen; P. A. Martineau, Marinette; W. H. 
Mylrea, Wausau; J. 8S. T. Barber, Eau Claire; Michael 
Wallrich, Shawano, and George E. Durling, Chicago, con- 
nected with the publicity work of the association. 

W. E. Cooper, wholesale lumberman of Milwaukee and 
a member of the Cooper-Hughes Land & Lumber Com- 
pany, is rapidly recovering from an attack of typhoid 
fever. 

John D. Ross, who recently bought the interests of 
E. W. Brooks in the Brooks & Ross Lumber Company, 
jas announced that he will rebuild the saw mill at 
Schofield which recently was destroyed by fire. Mr. 
Ross: has commissioned the D. J. Murray Company, 
of Eau Claire, to prepare plans for the new structure, 
which will be modern in every respect. Although it will 
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Anything We Miss | 


in sawing a log you can rest assured 
isn’t worth saving and as a result we 
can give you anything you want from 


LATH TO TIMBERS 


Drop us a line telling us your wants 
and we will gladly quote you prices. 


CA.Seime Lomuer Co. 
Lumber Manufacturers. 


MINN. 


44th Avenue, North and Lydale: 
; Gut Office: PEORIA, ILL., M. E. Magruder, ensedt 
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WHITE PINE 


Wisconsin and Michigan Stock 
Cut from large logs and runs 
wide. It is thoroughly dry stock. 


High Grade Cork Pine Factory and 
Pattern Lumber, 1 to 6" thick. 


TELECODE USED 


JOHNSON LUMBER CO. 


Exporters of Pine Lumber 
LONG DISTANCE Milwaukee, Wis. 


"PHONE GRAND 355 
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For Sale. 


300,000 feet 4-4” BOX POPLAR. 
500,000 feet 4-4” BOX CYPRESS. 
This lumber is dry, band sawn 
and good widths, and a fine lot 


of stock for box factories 








Surry Lumber Co. 


Manufacturers of North Carolina Pine, 


BALTIMORE, MD. 





This word 

means a great 

dealto all of us. Credit is an important 

factor in business success when used rightly but 

becomes a destructive agent in the hands of dis- 
honest men. In connection with our 


Red Book Service 


which furnishes dependable reports on the lumber 
and woodworking trade, we have a well organized 


Law and Collection Department 


at your service. We’ve had over 32 years’ ex- 
perience collecting lumbermen’s accounts. Let 
us give further particulars regarding this service. 


Lumbermen’s Credit 


Association 
Established 1876 
TT Jackson Bivd., Chicago 116 Nassau St., New York 
Please mention the American . 





ASK US FOR— 


Spruce, White Pine, Hemlock, 
N. C. Pine, Red and White 
Cedar, Fir and Y. P. Timbers. 


R. S. Coryell Lumber Co., 


180 Nassau St, New York. 
Franklin Bank Bidg., Phila. 
Herald Bidg.. Halifax, N.8. 





Firemen’s Insurance Bldg., 


Newark, N. J, 








White Cedar Products 
Ties, Posts, Poles, Piling and Shingles 


Write for Delivered Prices. Prompt Shipment 
ANDREW EMERSON, Dunham, Mich. 








‘J.R.EAKIN LUMBER CO. 


He ARKANSAS 





Ela gil. 0.¢omeam Kole) & Orem 
~ 2 9, Sole Manufacturers of the Famous 
Gok ~~ Sager Patent Axes 


ind Highest Quality 


*. Ss st AG Bull Dog Line Lumbermen’s Tools 


Right Quality—Right Prices 
WARREN, PA., U.S.A 


Po 


ub Write Us, ° 





OH, WEEP NO WEEPS, 


By Douglas Malloch, ‘‘the lumberman poet”. Seventh 


edition. A poem to pass along. 25c., postpaid. 
AMERICAN LUMBERMAN, Publisher. 
318 Dearborn Street, CHICAGO. 





not be as large as the former mill it will be equipped 
with the latest machinery and will be practically fire- 
proof. The old mill had a capacity of 125,000 feet 
a day and about 125 men were employed. 

At the annual meeting of the Racine-Sattley Company, 
of Racine, the following officers were elected: Preside 
and general manager, George A. Yule, Racine; vice 
president, William Bigelow, Milwaukee; treasurer, T. 
M. Kearney, Racine; secretary, G. B. Lowrie, Racine; 
directors, C. N. Jillet, Chicago, W. A. Tilden, Chicago, 
and R. Nausten, Philadelphia. 

Plans for the office building that will be erected at 
Beloit by the Berlin Machine Works have been com- 
pleted by Nimmons & Fellows, architects, Chicago. The 
building will be 55x121 feet and three stories high. 
The Superior & Southeastern railway has contracted 
with Balch & Co., of Rice Lake, to construct a 10-mile 
extension of the main line from Grandview to the scene 
of the logging operations of the Willow River Lumber 
Company, of New Richmond. 

The Kaiser Lumber Company has resumed operations 
at Cameron dam, near Winter. Owing to the hostilities 
between John Deitz and the sheriff’s forces it was nec- 
essary to stop work there for about two weeks. 
According to a statement made by M. J. Wallrich, of 
Shawano, a director of the Wisconsin & Northern rail- 
road, the company has been granted a concession to con- 
struct five additional miles of road through the Menom- 
inee Indian reservation, where more than $50,000 worth 
of timber that has been damaged by fire must be logged 
at once. The company also will extend its line from 
Shawano to Appleton as soon as it becomes easier to 
borrow money. 

The saw mill at the plant of the Moore & Galloway 
Lumber Company, Fond du Lac, was closed several days 
owing to the breaking of the 60-foot band saw. Several 
mill hands narrowly escaped serious injury. 

The Barker Lumber & Fuel Company, which recently 
bought the lumber and coal business of F. W. Lehmann, 
Watertown, plans to make extensive improvements to 
its newly acquired plant. 

Although over 80 years old, United States Senator 
Isaac Stephenson, of Marinette, is able to give his cruis- 
ers and woodsmen stiff tests in traveling and walking 
when he occasionally takes to the woods. Recently he 
made a trip to Wells, Mich., where the I. Stephenson 
Company has a plant, and from there to Boney Falls, 
where he owns one of the largest water powers in north- 
ern Michigan. The ground passed over was the same 
that Senator Stephenson covered fifty years ago, while 
employed as an ordinary woodsman. He showed his 
traveling companions where he climbed a tall tree in the 
early ’50s and discovered a great body of pine between 
Ford River and Escanaba. The tract at that time con- 
tained more than 100,000,000 feet. Senator Stephenson 
returned to his home the same day, after traveling fifty- 
four miles by automobile, seventy miles by rail and 
walking more than four miles. Senator Stephenson, 
who also is president of the Menominee River Boom 
Company, during the last days of the main drive on the 
Menominee river personally superintended the work. 
The drive consisted of 20,000,000 feet of logs that had 
been delayed owing to low water. 

Information has been received from Washington to the 
effect that no successor will be appointed to A. M. Riley, 
superintendent of the government saw mill at Neopit, 
until the return of Commissioner Vallentine. Mr. Riley’s 
resignation will take effect November 1. 

Joseph Farr, general superintendent of logging and 
lumber operations upon Indian reservations, is at Wash- 
ington preparing his annual report. 

George W. Foster, well known wholesale lumber dealer, 
Oshkosh, was severely injured recently in an automobile 
accident. He was taking a party of friends for a ride 
in the country. In turning out for a team the car 
skidded into a ditch and turned turtle. Mr. Foster had 
several ribs broken, a piece of glass from the wind- 
shield was driven up into his nose through his upper 
lip, and his face, head and hands were badly cut. One 
of the men died from his injuries. The other two were 
not seriously hurt. 





IN AND AROUND WAUSAU. 


Season’s Sawing Nearly Completed—Hemlock Ship- 
ments Continue in Good Volume—Railroad Rate 
Situation—Groundwood Laboratory Completed. 
Wausau, WIis., Oct. 18.—Since September 1 the office 

of the Buswell Lumber & Manufacturing Company has 

beén in Wausau, following the complete destruction of 
the plant at Buswell July 1. The Shubring Lumber Com- 
pany has taken a contract for sawing the Buswell logs 

(about 5,000,000 feet) and it is expected that opera- 

tions will begin November 1. 5 
Reports to the Northern Hemlock & Hardwood Manu- 

facturers’ Association show that the season’s sawing is 

nearly completed. The hemlock cut in September was 
less than two-thirds of the cut in August and the least 
since March, while the hardwood cut was the smallest 
in any month this year. Hemlock shipments continued 
in good volume, being slightly larger than the cut and 
practically the same as in August, although somewhat 
greater than in June and July. Hardwood shipments 
have been of moderate volume for the last three mouths. 

Hemlock prices are far from satisfactory. Some con- 

cerns are able to get list for 16-foot and longer stock, 

but the average of sales recently made indicate heavy 
concessions in order to get trade. The values of 2x4 

No. 1 and 2x6 No. 2 are the stronger, while 2x10’s and 

2x12’s are the weaker. Hardwood sales have been made 

at about the same prices as a month ago and, with the 
exception of No. 3 common, little complaint is made of 
the hardwood situation. 

Statistics recently compiled relative to the distribution 








of the lumber produced by Wisconsin manufacturers 
show that one-third of the hemlock produced is sold 
in Wisconsin, while nearly one-fifth of the total product 
finds a market in Chicago. About half as much hem- 
lock as goes to Chicago is shipped direct to other Mli- 
nois points, making the total consumption in Illinois 
nearly as great as the consumption in Wisconsin. About 
8 percent of the Wisconsin hemlock goes to Minnesota 
and nearly as much to Iowa. Very little is shipped to 
South Dakota, Nebraska and Missouri. Points east of 
Chicago take about as much hemlock as does Chicago. 
The Wisconsin hardwoods are marketed in much the 
same territory as the hemlock. A somewhat smaller 
percentage is used at home, while a larger proportion 
goes to Chicago. 

Shippers of lumber still are unable to make any fore- 
cast as to what they may eventually expect in the way of 
freight rates. A temporary relief is afforded by the 
postponement of the effectiveness of the advance of one 
cent to Central Freight Association territory from No- 
vember 1 to February 1. However, there is considerable 
feeling that the Interstate Commerce Commission finally 
will allow this advance to take place. The belief that the 
commission may decide to permit a general advance in 
freight rates is strengthened by the apparent determina- 
tion of the commission to let the 85-cent rate to the 
Pacific coast go into effect November 15 following its 
original suspension of these rates until February 6. 
Although no great quantity of lumber is shipped to the 
Pacific coast from Wisconsin and northern Michigan, 
several large manufacturers of maple flooring will be 
seriously affected if the higher rate is enforced. Hard- 
woods from Japan, Siberia and the Philippines are now 
used to a considerable extent in California, Oregon and 
Washington, and the hardwood manufacturers in Wis- 
consin and northern Michigan apprehend that a 10-cent 
advance in rates would entirely deprive them of their 
Coast trade. 

The building for the Forest Service groundwood lab- 
oratory is completed. Two carloads of electrical equip- 
ment, bought in New York by the government, have ar- 
rived and the pulp machinery to be supplied by the 
American Pulp & Paper Association is expected soon. 
The installation is going forward under the direction 
of J. H. Thickens, of the forest products laboratory at 
Madison. Mr. Thickens graduated from the engineering 
eourse at the University of Wisconsin and is well quali 
fied to conduct the experiments which will be made in 
the production of groundwood from hemlock and other 
Wisconsin timbers. 

W. C. Landon and family are taking a two weeks’ 
vacation at Mt. Clemens, Mich. In addition to being 
president and manager of the Barker & Stewart Lumber 
Company—the largest producer of hemlock lumber in 
Wisconsin—Mr. Landon is secretary of the Wausau Sul- 
phate Fiber Company and interested in other enterprises 





ON THE MENOMINEE. 


Large Lumber Fleet for Chicago—Camp Outfits Ready 
for Winter’s Work—Mill and Factory Improve- 
ments. 


MARINETTE, WIs., Oct. 17.—The steamer Oscoda, with 
the barges Tilden and Filer, loaded 2,000,000 feet of 
lumber at the N. Ludington docks the last week for 
Buffalo. The schooner Cora loaded 500,000 feet for 
Chicago. This is the largest fleet that has loaded at 
this point in some time. 

H. P. Christ, of this city, has bought the old saw mill 
of the Wausaukee Lumber Company at Wausaukee, 
which was sold by the receiver, T. H. Rasmussen. Mr. 
Christ was the principal creditor of the defunct company. 

William Londo, of Wausaukee, has shipped his cam) 
outfits to Walton, where he will log 3,000,000 feet of 
timber this winter for the Sawyer-Goodman Company, 
of this city. Mr. Londo will employ seventy-five men 
There is some fine white pine in the tract. Fred Lond 
has started his cedar camps on the North-Western rail 
way near Wausaukee and will employ about sixty men 
this winter. The logs will be shipped out by rail. 

William Van Pelt has ordered an outfit, including « 
24-inch 3-side planer and an outfit for cutting moldin,. 
drop siding, shiplap ete. The plant will be set up ii 
connection with the H. T. Woolson Lath & Lumber Con 
pany mill at Loomis. 

Patrick Connors, a local timber cruiser, who has bev 
looking over lands in the Pacific Northwest, has taken 
out some valuable claims. He and his partner recently 
declined an offer of $60,000 for their claims. 

The Rib Lake Lumber Company, of Rib Lake, is ere! 
ing a machine shop 40x100 feet in size and will do }'s5 
own repair work. Other extensive improvements a'° 
being made about the company’s plant. 

R. L. Frome, of the R. L. Frome Manufacturing Co) 
pany, of Howard’s Grove, reports the cheese box busi 
ness lively, although competition is keen. Mr, From 
lately bought 100,000 feet of heading lumber in tle 
northern part of this state and 60,000 feet and a co: 
siderable number of carloads of veneer at St. Nazian7 

A. M. Riley, superintendent of the government s:\\\ 
mill at Niopet, has resigned to take effect November |. 

The Muenter Manufacturing Company, of Fond ‘uv 
Lae, the incorporators of which are E. H. Cameron, 
Otto R. Muenter and Hugh Cameron, has leased a plat 
and wil] manufacture chairs. 





WISCONSIN VALLEY NOTES. 

MERRILL, Wis., Oct. 17—Frank White, George Posey 
and William Averill and son left last Wednesday eve? 
ing for Montana to look over timber lands for the A. H. 
Stange Company. 

Hugh Lee, of Gleason, this state, has taken a ¢0! 
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tract from the Payne Lumber Company, of Oshkosh, to 
log the timber off 2,400. acres of land about eight miles 
northeast of Dudley. It is estimated to cut not less than 
20,000,000 feet of hemlock and hardwood and will take 
four years to cut it. 

The Payne Lumber Company owns and operates sev- 
eral spurs leading from the Chicago & North-Western 
railroad, and is building two more lines into its timber. 

The Heineman Lumber Company is letting logging 
contracts and expects to put in from 15,000,000 to 
20,000,000 feet of hemlock and hardwood logs this win- 
ter. It has not decided whether it will sell the logs or 
have them sawed. 

The H. W. Wright Lumber Company has a crew of 
men at work laying a concrete foundation for its saw 
mill, The D. J. Murray Manufacturing Company, of 
Wausau, has the contract for all the shafting and a large 
portion of the machinery. The mill will consist of a 
14-inch Union Iron Works band saw, with Murray car- 
riage, steam set works and 12-inch steam feed, a Filer 
& Stowell horizontal resaw and Murray’s latest edger, 
slasher, trimmer and lath mill. The machinery will be 
run by twin engines. 

Leo & Lay Lambert have contracted to haul and 
ieliver to the hot pond of the Bradley Company 2,000,- 
000 feet of pine logs three and one-half miles west of 
Tomahawk. C. C. Uber, manager of the Bradley Com- 
pany, is in Chicago this week on business for his com- 
pany. 





IN THE HEMLOCK COUNTRY. 


MELLEN, WIs., Oct. 18.—A great deal of the time of 
the board of review of Ashland was taken up one day 





last week in listening to the evidence presented in be- 
half of the Lake Superior Lumber & Box Company, the 
old Smeaton concern, in an endeavor to get the assess- 
ment of its real estate cut down. It owns a 30-acre tract 
on the old millsite that is assessed for $2,000 and a 21- 
acre tract that is assessed for about $1,200. W. H. 
Brown, for the company, put W. B. Rea on the stand. 
He testified that he did not think this property was 
worth over $35 an acre, about half the assessment. After 
Mr. Rea had testified regarding the value of the property 
as to acreage, he was crossexamined by Alderman Rud- 
quist, one of the board of review members, who ques- 
tioned Mr. Rae regarding the value of the property from 
the standpoint of bay frontage. 

Each of these tracts have about 1,300 feet of frontage 
on the bay. In response to Mr. Rudquist’s questions, 
Mr. Rae said that frontage on the bay ran from $25 
to $50 a lineal foot; and that this particular frontage 
would be about the cheapest on the bay and would be 
in the $25 a foot class. With the frontage on this 
property at $25 a frontage foot, its full value would 
be $65,000, while at $35,000 an acre, its value would be 
about $1,600. This made quite a decided difference in 
testimony regarding the value of this property and it is 
probable that further evidence will be taken by the board 
of review. 

The rebuilding of the heading mill at Redville is being 
pushed as fast as possible. This week several new ma- 
chines were received. 

Rains during the first of the week raised the water in 
Bad river so that the Stearns Lumber Company has been 
able to float a large number of logs to tne bay. These 
logs will be towed to Washburn and sawed in the mill. 








TIDE OF TRADE IN THE ST. LOUIS FIELD. 























par COLUMBUS, OHIO. “Wu 





—e 








John R. Gobey & Co. 





HEMLOCK 
POPLAR 





YELLOW PINE 


CYPRESS AND HARDWOOD 








COLUMBUS, OHIO. 











Tie: A. C. Dosis Lumber Co. 


Are Always in the Market to 
BUY OR SELL 


HARDWOODS and CYPRESS 


COLUMBUS, OHIO, 





IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


New Company Takes Possession—Yellow Pine Business 
Still Dull—Farmers Not Buying Much Lumber—Lum- 
bermen on the Move. 


Sr. Louis, Mo., Oct. 18.—The acquisition of the A. J. 
Neimeyer plant by the Consolidated Saw Mills Com- 
pany, of this city, was a subject of much discussion 
this week. The publication of the facts in the AMER- 
icAN LUMBERMAN was, with a few exceptions, the 
lirst intimation that the lumber trade had of this 
transaction, and the news was received with some 
incredulity. But by Saturday morning sign painters, 
decorators and electricians were at work on the new 
suite of rooms in the Wright building that is to be the 
home of the Consolidated Saw Mills Company. The 
oftice furniture came over later Saturday afternoon and 
all hands worked Sunday. When business opened Mon- 
day morning everything was in shipshape. The Mon- 
ureh Lumber Company has passed into history and the 
Consolidated Saw Mills Company has taken over the 
management of the Little Rock and Saginaw plants 
oi the A, J. Neimeyer Lumber Company and the sale 
of both outputs. General Manager McDaris is going to 
equip his new offices with every known modern device 
to facilitate the voluminous business of the concern. 
Oue of these is a dictograph system by which he can 
dictate his correspondence from his private office to 
Stenographers in any other room. Mr. McDaris is a 


theroughly modern business man and it is by his sheer 
plicit and tremendous business capacity that the Con- 
sol’“ated Saw Mills Company has grown to its present 


proportions, one of the strongest selling companies in 
the iumber trade. 
ile it ean not be claimed with any degree of truth 
ie local yellow pine business has shown material 
uuprovement during the last week, it is a fact that the 
rmen are inclined to view the situation with a 
‘tio more hope than they have displayed heretofore. 
‘en the confirmed pessimists are compelled to admit 
ui” ‘here is no legitimate excuse for the present un- 
market and that all of the underlying conditions 
‘re “och as ordinarily would stimulate business. Through- 
out tus immediate vicinity and the whole of the South- 
ves crop conditions are all that can be desired. There 
eves Was so much corn in the history of the country. 
WI ‘t is all that can be desired. Cotton is the only 
\-" that has not been produced in abundance, and 
there is only half a crop as a general rule, the 
ed prices on this commodity will more than com- 
te for the shortage. 
© farmers of the Southwest are prosperous but are 
pending their money. Consequently there has been 
“" vnsatisfactory volume of retail business, but there 
“ms to be considerable building in contemplation in 
‘ural districts and in the larger centers of the South- 
“““\> 88 18 indieated by the large volume of estimating 
‘ors that has been submitted to the retail lumber mer- 
ints and to the sash and door houses. 
‘ne be Louis actual building operations have been cur- 
st rast iw but bag is a aipe shen of new con- 
te ‘ospect. é millwor le here report 
at they are filled up with estimatin ed The retail 
yards, like the Boeckeler and the Julius Seidel com- 
ponies, are reasonably. busy, but both houses are working 
- °r considerable steam pressure. The wholesalers and 
fey alimen report a fair volume of offerings, but insist 
ye Prices are most deporably off. The car shortage 
The producing territory is growing steadily worse. 
non Lumber Dealers’ Association of St. Louis, an 
Jen zation of retailers, has passed a resolution con- 
ne state-wide prohibition in the strongest terms. 
a, qrrclution states that the of the tenth 
‘om ment would deprive the citizens of Missouri of the 
- crent rights of personal liberty and local self-govern- 
ent, and would not promote temperance, but would 





create and encourage a disregard for all law and increase 
vice and inebriation; that the adoption of the amend- 
ment would destroy social and economic harmony. All 
of the members pledged themselves to work individually 
against the proposed temperance measure. St. Louis is 
going to record its judgment on the ‘‘wet and dry’’ 
issue this fall and there is a bitter fight on. 

C. J. Mansfield, of the Arkansas Lumber Company, 
was in St. Louis this week. He said that the new engine 
which he bought in Milwaukee to replace the old one 
which was destroyed by the slipping of a belt on the 
main drive wheel, has been set up and that the plant is 
again in operation. This is quite a remarkable feat, as 
only about six weeks have elapsed between the time of 
the accident and the time of the resumption of sawing. 
Mr. Mansfield was on the job night and day and never 
rested until he saw the new engine safely in Warren 
and then he worked day and night with the mechanics 
while the engine was being set up. 

Carl C. Vaughan, manager of the yellow pine depart- 
ment of the American Lumber & Manufacturing Com- 
pany, of Pittsburg was in the city on business this week. 

John F. Grant, owner of a string of line yards, with 
= amen at Galveston, was a St. Louis visitor this 
week, 

Frank Pierce, of the Lewis Werner Saw Mill Company, 
was called to Mississippi this week on legal business. 
He reported just before leaving that orders are coming 
in with some degree of regularity, but at prices that 
are not satisfactory. 

8S. H. Fullerton, of the Chicago Lumber & Coal Com- 
pany, states that in his opinion there has been some in- 
crease in the volume of offerings this week, but no im- 
provement in the price tone of the market. 

U. S. Musick of the Louisiana Lumber Company, was 
down South last week looking after some of his mill 
connections. 

D. L. Dickinson, of the Alf Bennett Lumber Company, 
returned this week from a trip through the milling dis- 
tricts of Arkansas and Louisiana. 

C. G. Schilling, sales manager of the W. T. Ferguson 
Lumber Company, just back from a trip to the company’s 
mills, reports that shipments are about keeping pace 
with the production, but that the one weak thing about 
the market is the. price tone. He says that the mills 
at Minden and Zwolle are feeling the car shortage to a 
considerable extent. 

A. J. Neimeyer, who last week transferred his active 
interests in the A. J. Neimeyer and the Saginaw Lumber 
companies to the Consolidated Saw Mills Company, has 
gone back to Pasadena, Cal., where he will reside per- 
manently with his family. 

R. 8. Price, local sales representative of the Mis- 
souri Lumber, Land & Exchange Company, reports that 
he manages to dig up some orders once in a while, which, 
he says, is not an easy thing to do at his prices. 

C. M. Jennings, of the Berthold & Jennings Lumber 
Company, says that there is little or no improvement in 
the car stock situation; that the railroads and car com- 
panies are buying a little all the time, but not enough 
to disturb the price tone of the market. 





MOUND CITY HARDWOOD NOTES. 


Hardwood Situation at Standstill—_Cypress Weaker— 
Farmers Prosperous But Are Not Buying Much 
Lumber—Creating Demand for Red Gum. 

St. Louis, Mo., Oct. 18—No material improvement 
has been noted in the local hardwood situation. All the 
dealers report that they are moving a little stock but 
that prices are no better, notwithstanding the fact that 
— conditions governing trade are improved. The 
armers never were more prosperous and there is plenty 
of money, but it does not come out of hiding. Retail 
business as a rule seems to be flourishing, viewed from 
an outside standpoint, but the retailers say that trade 





For Quick Shipment 








Write Us For Hardwoods and Poplar. 


THE GENERAL LUMBER CO. 


Columbus, Ohio 


i Piled at Mill 
ASHLAND, KY. 


2 C-Ls 8-4” 1s and 2s Plain White Oak, one year dry 
2 C-Ls 8-4" No.1 Com. Plain White Oak, one year dry 
1 C-Ls 4-4’ No. 1 Com. Chestnut, one year dry 

3 C-Ls 4-4’ No.2 Com. Poplar, shipping dry 








* W. L. Whitacre, Wholesale Lumber 





YELLOW PINE, WHITE 
PINE, HARDWOODS. 


Office and Storage Yards, 


451 W. Broad St., COLUMBUS, OHIO. 
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J. L. LANE & COMPANY 
Commission Lumber 








Send me any Items you wish to Sell. 
CHICAGO, ILL. 


108 LaSalle Street $3 








Sherman & Kimball, 


108 LaSalle Street, 
CHICAGO, ILL. 


WHOLESALE LUMBER 


WESTERN WHITE PINE YARD STOCK AND 


FACTORY LUMBER 








a 





‘user. . The 


You Minimize Your Merit | 


by sending in a businesscard which does not represent the best 
the world affords. Peeriess Patent Book Form Cards alone can 
convey the ful expression of the man who sends onein. Since 
these cards are unrivalled, unequalled, unapproached; since 
they are the last word in card manufacture, no man should 
jeopardize his entrance to the inner office by neglecting to 


supply himself with 


Peerless Patent Book Form Cards 


Send for a sample and detach the cards one by one. See the 


perfectly smooth edges after de- 
tachment, Every card always per- 
fect. They make and 
save money for every 
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seconds curley Birch; 


mon hard Maple. 


(S71 1conc—00c0 


curley Birch; 2400’ 6-4 firsts and seconds curley 
Birch; 8400’ 5-4 firsts and seconds plain Red 
Birch; 3100’ 5-4 No. 1 common plain Red Birch; 
12000’ 5-4 No. 1 common plain Red Birch. 


At our Ashtola, Pa. 
mon hard and soft Maple; 12000’ 8-4 No. 1 com- 
All band sawed and dry. 


Planing mill facilities at allour mills. 
Ask for Stock Sheet. 


E. V. Babcock & Co. 


PITTSBURGH, PA., U.S.A. 
21S —o1ea00¢ 


0 ein 
We Have At Our— ‘ 


Tellico Plains, Tennessee Mili large quantities 
4-4, 5-4, 6-4 and 8-4 sound wormy Chestnut and 
1x12” No. 2 Hemlock. 


At our Davis, W. Va. Mill 6800’ 4-4 firsts and 


3000’ 5-4 firsts and seconds 


Mill 15000’ 8-4 No. 1 com- 





Tscemnsinemmimaneemennte 


200¢c 20 








Point 
With 

Pride 
To the quality of our 
lumber. Quality 
and Service are our 
two hobbies — they are 
good trade-getters for 


our customers too. Try 
us with an order for our 








WRITE, WIRE OP ’PHONE US. 


PENN. and WEST VA. 


Hemloc 


Lumber and Lath 


ALSO 


MICHIGAN 
MAPLE 
FLOORING. 








BEMIS & 


, Saar Bank Building, 


VOSBURGH, 


PITTSBURG, PA. | 











REMEMBER 


We ship promptly any quantity of 
Yellow Pine Flooring, Ceiling, Siding and Finish 
We specialize on B Rift Flooring of the highest grade 


BrREiTWwicser & WILSON Co., 


PITTSBURG, PA. 
















WRITE FOR PRICES. 
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WEST VIRGINIA LUMBER CO. 
Manufacturers and Wholesalers of 

White Pine, W. Va. Spruce, 

Pa. Hemlock and Hardwoods 








PITTSBURGH, PA. 





Alleghany Lumber Company 


Manufacturers and Wholesalers 


WHITE and YELLOW PINE, HEMLOCK 





WEST VA. SPRUCE and HARDWOODS 





Write for quotations. 





PITTSBURG, PA. 








W. E. TERHUNE LUMBERCO 


PIT 
Vv ill 
and 


Nahkel meal baleler 


SBURG, PA. 
elolol aciolt- be 





your stock 





[MEAD & SPEER CO. 


PENNSYLVANIA 
and Wholesalers 


Manufacturers anc 
Pine and Hardwood Lumber 


Specialties: Poplar, Oak & Chestnut. Mills at Jennings, W.Va. 


PITTSBURGH 


is slow and unsatisfactory. Railroads deny that they 
-are buying, but the fact is that they are doing more than 
they are given credit for. Manufacturers appear to be 
busy, but complain of prices and lay the blame on the 
middleman. The wholesaler denies the allegation and 
complains that there is no trade. Cypress was probably 
much weaker this week than it has been. 

William Lothman, of the Lothman Cypress Company, 
says that the demand for all kinds of stock seems to be 
somewhat weaker, with prices as badly demoralized as 
ever. 

Charles Thomas, of the Thomas & Proetz Lumber Com- 
pany, states that his concern is disposing of considerable 
high class stock this week and obtaining a fair price 
for it because of the quality of the stock. 

Tom Powe is not devoting as much time to the Powe 
Lumber Company’s business just now as he is to his 
matrimonial plans. Mr. Powe is shortly going to lead 
to the altar one of St. Louis’ fairest and most distin- 
guished daughters, daughter of a local street railroad 
magnate. 


Joe Hafner, manager of the lumber department of 
the Hafner Manufacturing Company, says that business 
is just as quigt as eyer, with little or no demand and a 
weak price tone governing the market. 

George Hibbard, of the Steele & Hibbard Lumber 
Ccompany, says his concern is making a few shipments all 
the time, but only where the customer wants the right 
kind of stock and is willing to pay for it. He does not 
see much hope ahead. 

George Luehrmann says that the Charles F. Luehtmann 
Hardwood Lumber Company is shipping considerable red 
gum and no small amount of high class oak this month. 
Regarding the gum market, Mr. Luehrmann says that the 
campaign of education the manufacturers are making is 
having a wholesome effect upon the consumer and is 
creating a market for red gum. 

Since the Lumbermen’s Exchange indorsed the vam- 
paign of New Orleans for the Panama exposition favor- 
able replies have been received from Congressmen Champ 
Clark, S. M. Coudrey, Richard Bartholdt and Patrick F. 
Gill, and from Senator W. J. Stone. 








CENTRAL SOUTH SITUATION. 








CRESCENT CITY NEWS. 


Limited Supply of Cars Holds Back Shipments—Heavy 
Shipment of White Pine—Importance of Lumber In- 
dustry to the South. 

NEw Or.EAns, La., Oct. 17.—The volume of business 
handled seems to be increasing as much as could be ex- 
pected under the limited car supply available in many 
parts of the territory; but the demand is not so active 
as to harden prices automatically and quotations are still 
variable. Mississippi millmen are complaining to the 
state railroad commission of the car shortage and ask 
that something be done to compel the carriers to furnish 
the rolling stock needed. It is not probable that the gom- 
mission will, or can, give them relief, but it is altogether 
likely that the car shortage will before long spur necessi- 
tous buyers to better offers for stock immediately needed. 
The cypress folk are still suffering from the same com- 
plaint, with a slightly increased call and with prices a 
bit firmer. 

The act of sale transferring the L’hote Lumber Man- 
ufacturing Company’s plant to the National Realty Com- 
pany, which bid it in some time ago at the judicial sale, 
was passed last week. It was currently understood that 
the purchaser was acting for a third party and report 
has it that a new company will be launched in a short 
time. 

It is reported from Pascagoula, Miss., that W. Denny 
& Co., operating three saw mills and one planing mill at 
and near Moss Point, shut down indefinitely last Friday, 
under orders from the creditors’ committee which has 
been in charge of the company’s affairs for some time. 
The company is said to be in much improved financial 
shape, its indebtedness having been reduced from $740,- 
000 to $530,000. Recent operations have shown a profit, 
it is said, and the belief prevails at Moss Point that the 
shutdown will not be of long duration. 

The citizens of Rayville tendered a banquet last 
Wednesday night to Col. C. C. Mengel, president of the 
Richland Parish Lumber Company, which began opera- 
tions in Rayville a few weeks ago. The function was held 
in the Bradley hotel, Mayor George W. Smith officiating 
as toastmaster. ; 

It is reported that the East Union Lumber Company is 
preparing to establish another planing mill in connection 
with its plant at Hammond. It expects to have it in 
operation in about thirty days. 

Reconstruction of the Genesee Lumber Company’s 
plant, recently burned at Genesee, was begun last week. 
The new plant, it is expected, will be in operation before 
the first of the year. 

The Natalbany Lumber Company, of Natalbany, is 
putting in three additional miles of track to handle its 
output at Natalbany. 

Gulfport reports an unusual shipment, to wit, the move- 
ment of 106,000 feet of white pine lumber shipped by 
rail from the North. It went out on the Norwegian 
bark Adga, for Sierra Leone, Africa, and is said to have 
been the first white pine shipment of any considerable 
proportions ever handled out of that port. A 10,000- 
barrel cargo of rosin consigned by the Union Naval 
Stores Company to Hamburg was shipped out of: that 
port by the steamer Conway last week. 

The plant of. the Monroe Lumber Company, which 
went into receivership early in the year, was announced to 
resume today under new control. 

The steamer Everest, consigned to the Otis Manufac- 
turing Company from Livingston, tied up at the com- 
pany ’s wharves last week. It brought practically a solid 
eargo of mahogany. logs. 

Some idea of the importance of the lumber industry 
to the South is conveyed by a summary of the Ascension 
parish assessor, who completed his assessment rolls and 
placed them on file last week.. They show that the 
largest taxpayer in the parish is the Southern Cypress 
Company, whose general offices are in New Orleans. The 
company’s total assessment in -Ascension parish is $403,- 
090—about one-tenth of the total assessment of the 
parish—and it pays in state, parish, acreage and levee 
taxes, $9,609.21. 

C. D. Thaggard, of McNeil, Miss,, and D. D. Durham, 
of Poplarville, have acquired turpentine rights upon 
5,000 acres of pine lands near Hattiesburg, Miss., and 
will, it is announced, begin operations on the tract at 
once. 

Southern Mississippi newspapers express the hope that 








a settlement of the case brought by the state against 


the Edward Hines Lumber Company will be speedily 
forthcoming. The following, from the Marion County 
Progress, helps to explain why: 

Sentiment in several of these counties has always been 
against the case, but this sentiment is spreading since it 
has been learned what the Hines Lumber Company intends 
doing in that section. At the time the suit was filed a line 
of new railroad was being formed or surveyed from Gulfport 
to Columbia, while plans were being made for extensiv: 
improvements at L’oplarville, where a large saw mill was to 
be put in. 

When this suit was filed for violating the corporations 
holdings act this work ceased and many persons welt 
thrown out of employment. But recently the Hines man 
agement has been doing some work on its old railroad lin 
running from Bogalusa toward Poplarville, indicating that 
the line is to be built into Poplarville at once. It is not 
believed anything will be done toward building the Gulfpori 
line till the suit is definitely settled, and the indications 
are it will be in a short course of time. 


oleae SS 


SOUTHWESTERN LOUISIANA LUMBER NEWS. 


Plenty of Business but Expected Increase in Prices 
Fails to Materialize—Demand from Mexico Good- 
Crop More Promising Than Ever. 

LAKE CHARLES, LaA., Oct. 17.—Demand is fair, with 
no advance in prices. This is the general situation 
throughout the longleaf yellow pine belt. Mills are 
getting a large amount of business from the dealers in 
all western cities but the advance in quotations that was 
expected has failed to materialize. Some of the mill 
operators in the Lake Charles district speak of curtailing. 
The curtailment policy tried two years ago worked out 
successfully and brought about an advance when all 
other efforts failed. Reports from the Pacific Coast 
are to the effect that the lumbermen of that section 
already have begun curtailment and letters from promi- 
nent lumbermen on the Coast urge the yellow pine 
manufacturers to follow their example. None of thie 
mills in this district, however, have definitely decided to 
inaugurate this plan, but it is believed that several of 
the big concerns with headquarters in St. Louis, Kansas 
City and Chicago will get together and take some action 
within a short time. As has been stated before, demand 
is fair but sales agents declare that yellow pine is 
selling too cheap. 

Kansas City and St. Louis were heavy buyers during 
the last ten days. The major portion of the orders 
were placed by dealers in those cities who are buying 
building material for the retail demand. Seattered 
orders for special building material are being received. 
The fact that almost all orders are being placed s1\)- 
ject te immediate shipment strengthens the belief of 
the operators that stocks carried by leading dealers ©: 
short and that the hand-to-mouth policy is still be: 
pursued. If such is the case, a general advance 1": 
he expected at almost any moment. 

Railroads are not taking their usual amount of +: 
terial. But as many of the big southern lines have }en 
heavy buyers for many months it is not surprising ‘wt 
this demand should become a little slack as the wi: ‘er 
approaches. Cross ties are still being taken when ‘ cy 
can be bought at list price but, as demand for ‘:°s 
has been brisk for the last six weeks, some of the 
have advanced their quotations on this class of mate:-.l. 
Several Mexican lines have asked for bids on | 
orders. 

Lake Charles mills report trade quiet in the export |, 
but the Orange and Beaumont mills find that the ~0l 
from the foreign trade is better than it has been ‘0! 
several months. During the last three days of last + ck 
over 1,500,000 feet went forward through Sabine ‘ss 
Other heavy shipments were made from Port Bolivar +" 
Galveston. The Mexican demand is as good.as —''- 
Several schooner lines have been established bet «¢! 
Sabine Pass and Galveston to. Mexican points to | ‘ke 
care of this particuuar line of business. Several se! 00 
ers also cleared for Panama. 

As the winter approaches crop prospects are | re 
promising. The rice harvest is in full blast and the 
cotton is being gathered and ginned. The grinding se\son 
in the cane belt will begin with the first frost. ‘Tbe 
orange crop is ready for shipment and, taken ** ® 
whole, the general conditions throughout Louisiane re 
more promising than they have been in several sea°ons- 

Among the Lake Charles lumbermen who have !)°¢? 
appointed delegates to the annual meeting of the 
Inland Interstate Waterway League, which holds 11 
annual meeting in Beaumont, Tex., October 20-21 “1 
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W. P. Weber, Rudolph Krause, W. H. Managan, Col. 
S. T. Woodring, John H. Poe, W.G. Moeling, L. J. 
Bell, W. J. Martin and W. 8S. Goos. The convention 
is of vast interest to Lake Charles, as it is this league 
which is building the intercoastal canal. 

rank J. Hines, general manager of the Conrad-Beh- 
ring Lumber Company’s mill at Pawnee, recently burned, 
was in this city this week. Mr. Hines says that it has 
not been definitely decided by the company as to whether 
or not they will rebuild the mill. 

S. J. Carpenter, president of the Tremont Lumber 
Company, has returned from a business trip to Chicago. 

The plant of the Louisiana Creosoting Company, Winn- 
field, is working day and night to keep up with orders. 

From the present outlook shipments from Port Arthur, 
Tex., foreign and coastwise, will be unusually large. 

It is stated that the plant of the Hickory-Jones Lum- 
ber Company, at Many, which was burned to the ground 
last week, will be rebuilt at once. 

The building of the Pennimich Lumber Company’s 
plant, near Hammond, has been delayed on account of a 
strike among the millwrights and carpenters. A new 
force of men will be brought out from New Orleans and 
the work resumed this week. 





FROM THE CREOLE STATE. 


ELIZABETH, LA., Oct. 17.—The tone of the market the 
latter part of this week presages improved conditions. 
Reports from Wall street of renewed activity in stocks 
and a general air of confidence seem to have inspired 
the retail dealers, and demand is picking up perceptibly. 
Prices, however, are not so satisfactory to the manu- 
facturer as it is hoped they will be within a short 
time, 

The mills at Oberlin, Oakdale, Yelgar, Tillman and 
lizabeth are operating steadily and stocks are reported 
to be about normal. A deplorable accident occurred 
l'riday at Moeling, two of the train crew on the J. A. 
tel Lumber Company’s tram meeting instant death by 
the derailing of a log ear. 

J. S. Branch, the Industrial Lumber Company’s phy- 
sician at Elizabeth, has bought an automobile. This is 
\‘lizabeth’s first motor car, but it seems safe to say 
that others will soon follow the doctor’s example. 

A number of buyers and traveling salesmen regis- 
ered the last week at the Transient hotel. During 
lie next ten days a party of lineyard managers from 
Kansas and Oklahoma are expected on a tour of in- 

pection. 





—— 


EASTERN LOUISIANA NEWS. 


i RANKLINTON, La., Oct. 15.—The Great Southern Lum- 
er Company, of Bogalusa, and the receivers of the 
‘ircenlaw Lumber Company at Folsom, have made an 
\change of a big block of timber, the Great Southern 
‘aking over the holdings of the Greenlaw company in 

northeastern part of Washington parish on the 
ugue Chitto branch of the New Orleans & Great North- 

‘ railroad, in exchange for an equal amount of its 

\lings near Folsom. By this exchange each company 

es the hauling of its logs from twenty-five to thirty 

es, about $1 a thousand, besides the advantage of hav- 

: its woods camp that much nearer its base of opera- 

us. The Great Southern company is completing its 

planing mill and will start at an early date. It will 
me of the largest and best equipped planing mills 
ated in connection with a saw mill in the South, 
sot in the world. The company has laid off its night 
at’ the saw mill and is running one shift only. It 
id that many of the men thrown out.of employment 
‘ remove to Ramsey, as the Greenlaw -mill is to start. 
e New Orleans & Great Northern railway is in the 
et for 58,000 fence posts to fence its right of way 
e main line. 
ik. Sturdevant reports his mill at Lexie, the one 
ved from this city, nearly completed. _It will start 


e River Lumber Company’s shed for the planing mill 
ll under way. 
«Coy & Harrison, at Clifton, have terminated their 
on the Alford mill and have gone out of business, 
s to mixed litigation that has been going on over 
itles and ownership of the mill. 
¢ Southland Realty Company, with a capital of 
000, has been incorporated at Hackly. H. D. 
iam, W. E. Bickham are among incorporators. The 
er is very liberal, covering not only realty but 
leges of electric lights, oil wells etc. 
irs are in good supply on the New Orleans & Great 
thern. Nearly all the mills are running and the move- 
t of lumber, timbers and ties is good. 
‘an Sutherland sold his interest in the Bassfield Lum- 
' Company at Brockdale. 





FROM ALABAMA’S CAPITAL. 


~ned Stock in Fair Demand, But Prices Still Weak— 
Good Outlook for Flooring—Good Local Demand for 
Low Grade Stuff. 


MONTGOMERY, ALA., Oct. 16.—The aristocrat of the 
‘ocal lumber market is C rift in 3%4- and 2%4-inch widths 
in face, There is practically none of this stock at mill 
points, and most mills are oversold on this stocx. B 
id better flat and No. 1 common flooring are perhaps a 
‘ttle more abundant than they were two weeks ago. 
‘he price of these grades, however, remains about the 
Same with the demand fairly good. 

"here is considerable B rift in both widths offering, 
and the price of this grade, as well as of A rift in 
both widths, varies in accordance with the amount each 
mill has on hand. A rift is searee. 

he demand for-shed stock in the local lumber markct 


is fairly good, but not what it should be. The conse- 
quence is that prices are weak and, while there is no large 
amount of stock on hand at manufacturing points, the 
mills as a rule are anxious to dispose of what they have. 
Probably No. 2 common flooring in all three widths is 
the weakest grade in the market. However, with the 
present price of cotton, No. 2 flooring within the next 
thirty days should be worth considerably more. The 
local demand at this time last year, it will be remem- 
bered, absorbed all the No. 2 flooring at most mill points 
for a couple of months and made this grade very hard 
to find. With cotton at a better price and the crop 
generally more valuable than last year it is only fair to 
presume that history will repeat itself. 

The mills throughout the state are a little stiffer on 
car material and car sills than they were thirty days ago. 
This does not mean, however, that any large orders have 
been placed. But the mills are getting orders for small 
heart material at reasonable figures and they figure they 
would prefer to cut this small heart stuff at reasonable 
figures rather than to solicit car material and car sills 
at sacrifice prices. 

The export market has been in about the same condi- 
tion during the last week as it was during the last 
thirty or forty days. This means that while prices are 
not much more than remunerative, considerable material 
is changing hands, although most of the contract mills 
are compelled to pile their stuff. 

Wholesalers report a good demand for the lower grades 
of lumber from retailers in this vicinity. This condition 
has been brought about by the fact that in several of 
the nearby counties county fairs are being held, and 
in many instances this means the erection of more or 
Jess spacious frame structures. And again reports from 
the surrounding vicinity are to the effect that many 
residences are being erected. 

Richard A. Ballinger, Secretary of the Interior, has 
notified the Alabama land office, this city, that the gov- 
ernment has abandoned the idea of establishing a forest 
reserve in Alabama and that about 75,000 acres of land 
in Winston, Lawrence, Cherokee, Jackson and Calhoun 
counties will be opened up to settlement within the next 
few weeks. This land, having been found unsuitable for 
the establishment of a forest reserve, will be devoted to 
agricultural purposes. 

In the last week five lumber concerns have been incor- 
porated. The aggregate capital stock of these concerns 
amounts to nearly $75,000, and in all but two instances 
the full amount of authorized capital has been paid in. 
In addition to this two old concerns have announced sub- 
stantial increases of capital stock. This goes to show 
that Alabama promises to become an important factor 
in the lumber market ef the South. ' 

The South Alabama Lumber Company, of Creola, has 
reported an increase in capital stock to $300,000. The 
Atlantic Lumber Company, of Jefferson county, which 
has changed its name to the Atlantic Lumber & Roofing 
Company, has announced an increase in capital stock 
from $30,000 to $53,000. 





ON MISSISSIPPI SOUND. 


High Ocean Rates Work Against Timber Shipments— 
Labor Agitation at Continental and United Kingdom 
Ports—West Indian Trade Good. 


GULFPORT, Miss., Oct. 17.—The timber trade is still 
under the ban of exceptionally high freight rates, which 
steadily are working against the resumption of timber 
shipments to a great extent; so much so, in fact, that a 
period of continued inactivity is predicted to last until 
the first of the year. The extreme scarcity of charters 
offering outward from the River Plate results in excessive 
rates from the Gulf to ports in that section, making it 
practically out of the question for shippers to consider 
the prompt forwarding of stock and entertain any idea 
of profit. 

It is reported that the various strikes in Continental 
ports and similarly uncertain conditions in the United 
Kingdom have had their influence on freight rates. As 
a result of these conditions the timber and lumber trade 
shows weakness; however, political and economic condi- 
tions on the other side are exerting an equal if not 
greater influence and are responsible also for the lack of 
confidence exhibited. It is apparent, at the same time, 
that this has been tacitly accepted by manufacturers 
and others engaged in the exploitation of pitch pine as 
the logical moment for adjustment of certain trade con- 
ditions, principally at Continental ports, which operate 
in a manner antagonistic to the interests of future busi- 
ness and, which have been, by the present apparently 
unsurmountable obstaéle of high freight rates and the 
consequent great rigidity of specification and terms, 
brought more forcibly than ever to the attention of all 
shippers or manufacturers of Gulf coast yellow pine. 

That it is possible, wholly regardless of the financial 
exigencies of any period of activity or inactivity to for- | 
ward any parcel or cargo of stock especially graded for 
use on the Continent which will conform to Continental 
ideas of grade and manufacture to such extent as to’ 
persuade the buyer to turn his attention to the faithful | 
performance of his terms of purchase, is a much mooted 
question. Doubtless, concerted action by the shipping ' 
interests will be taken in a strong effort to regulate the 


matter of purchase only according to and strictly under | 


the adopted rulings as to grade and manufacture. It 
is beyond question that the m&tter has been resolved into 
something other than competition and the consideration - 
which this question lately has received vouchsafes a 
prompt remedial action which will probably take the 
form either of general adoption of universal contract. 
forms, giving clearly an outline of definite grades and 
exceptions of defects latent or resultant from manufac- ’ 


. 


ture, or imspection of stock prior to shipment and its |: 











IMS PITTSBURG “Qg) 


[ We wish to move the following: cs 
. BAY POPLAR 


We wish to move the following thoroughly dry stock, 
on sticks 12 months. 


BAY POPLAR 


17 M ft. 1x13 to 17” 1st and 2nds 

0 M ft. 1x 6 to 12’ Ist and 2nds 

88 M ft. 1x 4 and wider, No. 1 Common 
465 M ft. 1x 4 and wider, log run 


SAP GUM 


53 M ft. 1x13 te 17 ist and 2nds, 
486 M ft: 1x 6to 12 1st and 2nds 
325 M ft. 1x 4 and wider, No. 1 Common 
420 M ft. 1x 3 and wider, No, 2 Common 
300 M ft. 1x 3 and wider, No.3 Common 


Send us your inquiries and we will be glad to name you 
very attractive prices, 


| AMERICAN LUMBER & MFG. CO.,?™s30"<. | 
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YELLOW PINE 











Manufacturers of 
Lumber — Timber — Ties 


Let Us Quote You Prices 


THE GERMAIN COMPANY 
PITTSBURG, PA. 











Palmer & Semans Lumber Co. 


Manufacturers and Wholesalers 


LUMBER 


HOME OFFICE: 


























SALES OFFICE: 
Oliver Bidg., Pittsburg, Pa. Uniontown, Pa. 
. ° les. 
\S 1. F. BALSLEY, Manager of Sales. 
L. T. Morlan, W. R. Ricks, C. L. Hughes. 


Morlan - Ricks - Hughes Co. 


MANUFACTURERS and WHOLESALERS 


OAK, CHESTNUT, HEMLOCK, POPLAR, 
WHITE AND YELLOW PINE, CYPRESS. 


Bill Oak a specialty. 














Morlan Mfg Co. PITTSBURG, PA. Fort Pitt Lbr. Co. 














Just A Minute— 


that we may call your attention to the 


OPPORTUNITIES 


for making money in the “Southwest” where there 
are excellent locations for saw mills, furniture, stave 
and box factories, etc. We will give you specific 
data as to the logical needs, not wants, of 
any city or town ed on the M. K. & T. Ry. 


R. W. HOCKADAY, T. L. PEELER, 
Industrial Commissioner industrial Agent 
M. K. & T. Ry., M. K. & T. Ry. 
St. Louis, Mo. Dallas, Tex. 








— : 
In the Timber Districts. 
The Best Losagensfer Weed Using Pleats, aser ta poall of 


i he cities and the 
Soe a eae Te oer hic Reinceds” Cestgie Souther && 








| Rehamaced Pennsylvania Ave., WASHINGTON, D.C. 
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par LYNCHBURG, VA. “3g 

















2,000,000 feet of Dimension Stock, all Sizes 
TIMBERS, EDGE and BOX BOARDS 


VA. and N. C. PINE 


IN STOCK. 
We are Manufacturers 


Akers Lumber Company 


LYNCHBURG, VIRGINIA. 




















LYNCHBURG, VA. 


MANUFACTURERS AND WHOLESALERS OF 


SHORT LEAF YELLOW PINE AND 
HARDWOODS 


Special attention paid to Yellow Pine Piece Stuff 
and Timbers and Oak Car Stock and Ship Timbers 


ROROROLE BOSSES HS 3 GrOrOes 








—Write to — 


Williams & McKeithan Lbr. Co. 
LYNCHBURG, VA. 
For 


RED GUM 


AND OTHER HARDWOODS 





¢ VIRGINIA-CAROLINA LUMBER CO. 


Manufacturers and Distributors of 
Long and Original Growth Shortleaf 
YELLOW PINE LUMBER 
ROUGH AND DRESSED 


] ; er Head Office: LYNCHBURG, VA. 
eihentes Ben Gee MTR SC. 














Pierce Lumber and Manufacturing Co., Inc. : 


LYNCHBURG, VA. Y 


WHOLESALE DEALERS IN 








LONG LEAF YELLOW PINE 


VA. and N. C. PINE 


WHITE PINE, HARDWOODS 


WOODWARD & SON, 


RICHMOND - VIRGINIA. 








Locations for 


Furniture Factories and 
Woodworking Plants 


on the 


ILLINOIS CENTRAL 


and 
YAZOO & MISSISSIPPI 
VALLEY RAILROADS 
There are thousands of estes of timber 


properties tributary to the above lines 
awaiting development. 


For full information address 


C. J. CLAIR 


Industrial Commissioner Illinois Central R. R. 

















| No. 1 Park Row -. CHICAGO 


= 
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acceptance before loading with the accompaniment of 
draft acceptance by purchaser’s agent. 

The matter of discontinuance of manufacture of con- 
tinental grades of stock has been agitated; the manu- 
facturer having, in many instances, expressed himself 
to the effect that the manufacture of this class of stock 
is unprofitable. A shipment of primes or saps, manu- 
factured with the utmost care and attention to detail 
and shipped under the most favorable conditions, is 
invariably the target of claim and, depending upon the 
state of perfection of the stock, which may vary from 
1% of 1 percent to 4% percent, according to the possi- 
bilities of manufacture, the shipper is subjected to 
reclamation which is, even to the uninitiated, ridiculous 
in its intensity of detail. By the fact that these reclama- 
tions are rarely of sufficient amount to warrant the 
shipper in sending his representative to settle the dif- 
ficulty personally, it is certain that the buyer is in grave 
doubt of his ability to substantiate his claim, which is 
evidence that something more than business acumen is 
back of these reclamations. That this practice is ap- 
parently general among the buyers of the section named 
is certain from the fact that shippers have been made 
victims of this uneconomic system, which has been 
operated whether or not freights were high or moder- 
ately low or the lumber dear or cheap. 


West Indies. 

Trade with the islands continues good, considering the 
recent large importations of stock by the larger islands; 
inquiry from Cuba is of fair extent, with a small volume 
of sales recorded. As has been the case for some time, 
Gulf coast shippers have engaged in keen competition 
for this business, which has resulted in a smaller quan- 
tity of stock going forward in cargo lots by schooner 
and in larger quantities being booked in parcel lots by 
steamer. Generally speaking, conditions in Cuba give 
evidence of prosperity, though only a small quantity of 
business likely will be booked for forward delivery or 
until after definite returns from the island’s two prin- 
cipal crops. One of the great factors in the consumption 
of yellow pine is in the heavy immigration. This increase 
in adult population is directly responsible for a propor- 
tionate increase in the per capita consumption of lum- 
ber, and it is predicted that the near future will witness 
imports to an extent never before recorded. At the same 
time it is evident that Cuban buyers have raised their 
standard of grades several hundred percent in the last 
four or five years. 

This market, principally because of its proximity to 
the United States, scarcely will become as rigid as others 
more distant, and it is more than likely that business will 
be much more fairly conducted than elsewhere. Less 
shopping is necessary to secure the better grades of stock 
for the Cuban market than was the case when demand 
for South American grades was good, and prices appear 
a shade easier, though comparatively higher than those 
for stock for other markets. Usual Cuban schedules 
may be bought at about the following prices: Mer- 
chantable at from $15 to $17.50 a thousand feet, No. 1 
Cuban at from $12.50 to $15 a thousand feet and No, 2 
Cuban at from $9.50 to $12 a thousand feet. Sales at 
higher prices for each of the grades mentioned are 
recorded, but not in sufficient quantity to form a basis 
for price estimates. 

A comparatively large volume of trade is still being 
enjoyed with the buyers of Porto Rico, but inquiries 
have suffered a falling off with, however, volume of sales 
closed at about the same mark. Authentic reports of 
insular affairs show a good condition and give evidence 
of good future business, promising a larger quantity of 
business perhaps than has ever been done with the island. 
During the week 1,578,000 feet of lumber valued at 
$24,430 went forward from this district to the West 
Indies, the largest quantity going to Cuba. 


Week’s Outgo. 


During the week a total of 5,417,000 feet valued at 
$112,355 was cleared from the district; of this quantity 
996,000 feet valued at $14,744 was cleared from Pas- 
cagoula and 4,421,000 feet valued at $97,611 from Gulf- 
port. Of these quantities 1,578,000 feet valued at 
$24,430 went to the West Indies, 469,000 feet valued at 
$12,059 to South Africa and 3,370,000 feet valued at 
$75,866 to South America. 


South America. 


The freight advance for tonnage to ports of this sec- 
tion has affected the forwarding of stock lately con- 
traeted for, some lots being held until lower rates are in 
evidence. Inquiry from the larger ports of the Argen- 
tina is in fair quantity, being a little larger in volume 
than at a time several weeks ago. A few inquiries are 
in shippers’ hands covering stock for forward deliv- 
ery but shippers are not quick to quote firm prices in 
view of the doubtful condition of the tonnage market 
as well as the possibility of. poorer crops than now re- 
ported. However, some stock is going forward and in 
several instances the buyers have raised their ideas of 
ce. i. f. prices to meet shippers’ ideas. Also, some business 
has been closed on a basis of f. 0. b. price at port of 
loading. However, this cannot be taken as a basis for 
figuring the possibilities of future ec. i. f. quotations. 
Prices on this side are about the same as has been the 
ease for several weeks, varying from about $15.50 
to $17.50 with some shopping necessary in some instances 
in order to secure the requisite stock. Instances are 
recorded of prices both lqwer and higher but the aver- 
age will run about $16.50 a thousand feet delivered for 
the usual South American stock. Rio deals are var- 
iously quoted at from $17.50 to $19 a thousand feet. 
Shipments to South America have been in quantity 
3,370,000 feet with a value of $75,866. It is reported 
that a large | weg d of stock is due for shipment and 





that a small fleet of steamers is due to report for load- 





ing which should require the remaining months of this 
year for clearance. 

C. G. Walker &. Co. bave recently moved their head- 
quarters from Gulfport to Mobile. 

Preparation is being made for the entertainment of 
the Mississippi Pine Association and of Hoo-Hoo the lat- 
ter part of October. Gulfport is the logical point for 
such a meeting. 


FROM THE ALABAMA IRON CENTER. 


BIRMINGHAM, ALA., Oct. 18.—Conditions in the lumber 
trade have undergone little change of late except that 
there is a somewhat embarrassing shortage of cars. Many 
of the mills find it impossible to secure cars to move 
their products promptly and considerable inconvenience 
is being experienced. In many instances dealers are 
unable to get material that is needed to meet immediate 
needs and there is more or less trouble all down the line. 
From this condition there is no immediate prospect of 
relief. The railroads seem to have about all the business 
they can handle and the volume is growing right along. 
About the only thing for the lumbermen to do is to wait 
for the lull that invariably comes with cold weather. 

Demand continues strong and there is little aceumula- 
tion. Prices are practically unchanged. 


THE SOUTHWEST. 


IN THE MISSOURI-KANSAS DISTRICT. 


Curtailment at Western Mills Tends to Make Prices 
Firmer—Good Demand for Interior Finish—Ideal 
Building Weather. 

Kansas City, Mo., Oct. 17—The shutting down of 
western mills has had the effect of making prices firmer 
on this market in spite of the long haul. There seems 
to be little deerease in the demands for yard stocks, 
but the surplus stocks of southern mills have been 
available for weeks. Overproduction is blamed for 
conditions by a millman whose concern has shipped 
20,000,000 feet more this year than last. 

Extensive building has had the effect of holding up the 
demand for sash and door stuff and interior finish. With 
the amount of work reaching the stage where the interior 
finish is necessary, it is thought the demand will con- 
tinue into cold weather. The weather for the last 
twelve days has been ideal for building purposes and 
several large buildings which ordinarily would not be 
started until next spring are under way. 

The dates for the next convention of the Southwestern 
Lumbermen’s Association have been set for January 
25, 26 and 27. While usually the convention has begun 
Tuesday, this year it will begin Wednesday. The pro- 
gram of speaking and amusements will be prepared by 
the committee at a later meeting. A feature of the 
convention this year, as it was last year, will be the ex- 
position of products by millmen and others. Arrange- 

















-ments are being made to make. the exhibits the most 


comprehensive showing that ever has been made west 
of the Mississippi river. The products and lumber to be 
shown include all of the woods and goods sold on this 
market, with such other displays as the individual ex- 
hibitors care to show. As 1,500 to 2,000 persons 
usually visit Kansas City at the annual conventions 
of the association, local concerns which will make dis 
plays are arranging for artistic booths in which to show 
their wares. Three out of town members of the execu- 
tive committee attended the meeting—C. E. Matthews 
of Webb City, James Costello, of Liberty, and W. | 
Miller, of Topeka, Kan. 

’ Hoo-Hoo of Wichita, Kan., will hold a concatenation 
Friday night, October 21. Harry A. Gorsuch, secretary 
of the Southwestern Lumbermen’s Association, will be 
among those who will attend the concatenation fron 
Kansas City. 

Among recent visitors to Kansas City were Charles 
Aves, Cedar Point, Kan.; George Grubb, Wetmore 
Kan.; Marion Johnson, Erie, Kan,; Hugh Jones, Chan 
ute, Kan.; Charles Ray, Delavan, Kan.; Captain Ande 
son, representing the Walker County Lumber Compan) 
Elmina, Tex., and R. J. Curfman, Maryville, Mo. 

J. H. Foresman, manager of the retail departmen' 
of the Long-Bell company, is on a business trip in Ka: 
sas. He will return Saturday. 





FROM A BIG EAST TEXAS MILL POINT. 


Healthy Condition to Trade with Upward Tendency- 
Activity in Realty—Building Holds Up Well—Ge' 
ting a ‘‘Hump’’ On, 

BEAUMONT, TEX., Oct. 17—As a whole, business cot 
ditions in this territory seem to be healthy, with 2” 
upward tendency. Good crop reports are still comin 
in. There is a great deal of activity in real esta’ 
transactions and the building industry continues in °-- 
cellent shape and shows no signs of diminishing. _ 

This city is getting a ‘‘hump’’ on itself. One wi 
has not visited Beaumont recently is immediately i 
pressed with the remarkable improvement that’ 1} 
taken place. ; 

The steamer Disa will arrive at Orange some t! 
during the first part’ of the coming week and will ta: 
on part of its cargo of lumber at that point, comp!” 
ing at Sabine from barges towed from Orange. 

Beaumont, through its Chamber of Commerce, !''* 
made extensive preparations for the sixth annual co 
vention of the Interstate Inland Waterway League, '° 
be held October 20-21. 

Among recent arrivals were L. F. Haslam, Pick: 
ing Lumber Company, Pickering, La.; W. F. Ryde’: 
lumberman, Bon Ami, La.; J. M. Wright, Industrial 
Lumber Company, Oakdale, La.; W. H. Aldridge, Al 
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dridge Lumber Company, Aldridge; ©. L. Smith, lum- 
berman,; F. §. Curtis, lumberman, Milvid; Charles 
Kelley, lumber exporter, Mobile, Ala.; Dr. J. D. But- 
ier, Alexander-Gilmer Lumber Company, Remlig; C. 8. 
Vidor, lumberman, Galveston; J. R. Davidson, lumber- 
man, Merryville, La.; Col. Sam Park, Industrial Lum- 
ber Company, Elizabeth, La.; M. J. Ragley, lumber- 
man, Louisiana; D. C. Powell, lumberman, Lake Charles, 
La.; C. P. Myer, Kirby Lumber Company; C. Gun- 
stream, Orange Lumber Company. 





IN THE EAST TEXAS LUMBER CENTER. 


Trade Improves With Buying of Country Dealers— 
Stocks Running Low—Lumbermen Moving About on 
Business, 


Houston, TEex., Oct. 17.—Conditions have improved 
considerably in the lumber territory of southwest Texas, 
and the majority of Texas lumbermen are optimistic 
about the future. 

While comparatively low prices continue to prevail, 
the demand from outlying yards is steady and mills are 
eutting without stint or fear of great overproduction. 

Country buyers, who recently have been purchasing 
only for immediate consumption, are gradually stocking 
up on all kinds of lumber. Having reached the con- 
clusion that prices are at rock bottom they are taking 
advantage of that fact by buying their fall and winter 
stock. 

The yards in the Houston territory, while still low 
stocked, are reported to be operating steadily on about 
one-half their usual supply, with a gradual inclination 
to buy at the present low prices. 

The car shortage situation, while still bad, presents 
various phases. The last few days have witnessed the 
arrival of several good bunches of cars in the distressed 
districts of the Southwest. One day very few cars can 
be had, while probably the next a good number will be 
on hand. This is due, it is stated, to cars being ditched 
n transit while returning from the ports to the cotton 
listriets. Regardless of spasmodic improvement, the car 
shortage is still pronounced, and, from all indications, 
will continue so for some time. This condition is re- 
garded by some lumbermen as a factor for better prices 
in the near future, but by others is considered to be 
optimistic. As soon as the bulk of the Texas cotton crop 
is handled the lumber industry will have its quota of 
‘ars and by that time the lumber market is expected to 
have resumed a steady basis. 

Demand seems to vary in the Houston territory. Some 
irms state that it is still at ebb tide, with very few 
-ubstatntial orders. Others, however, consider that the 
small orders really amount to something, when taken in 

e aggregate, and the latter firms are going after the 
mall orders, to the disgust of their less energetic com- 
petitors. As a whole the demand is unchanged—small 
int steady. 

The commissary of the Harrington Lumber Company, 

tnated about four miles from Lufkin, was burned sev- 
eral nights ago. The loss is placed at about $3,000. It 

‘ll be rebuilt at once. 

WW. D. Hoover, sales agent of the Powell Lumber Com- 

‘ny, at Lake Charles, La., was among the visitors this 

ek 


D. D. Fairchild, jr., representing the Lutcher & 
re Lumber Company, of Orange, spent a few days 
© on company business. His headquarters are at 
ico and San Antonio. 
‘d Ingram, formerly manager of the Benford Lumber 
npany, at Benford, passed through Houston this week 
route to Onalaska, Tex., where he will act as assistant 
ager of the West Lumber Company mfil. Mr. 
ram is a great favorite among the local lumbermen. 
lair Lockman, sales agent of the Thompson-Tucker 
any, at Houston, is attending the New Orleans con- 
niion of Gulf Coast Lumber Exporters’ Association. 
J. Gunther, president of the Glenn Lumber Com- 
v, of Kansas City, Mo., whose firm recently 
tht the Benford Lumber Company, at Benford, from 
l.y.ch Davidson, was among the visitors in Houston this 


_°. H. Connor, northern Texas representative of the 

{ mpson-Tucker Lumber Company, is here from a trip 
‘ansas City, St. Louis, Des Moines and Omaha on 
any business. 

". H. Farwell, sales agent of the Orange Lumber Com- 
y, at Orange, is attending the New Orleans lumber 
ting this week. 





WRECK OF A FINE BOAT. 
¢ magnificent steam yacht Edna II, owned by John 
ner, Houston, Tex., two hours after the accompany- 
illustration was made, was wrecked by an explosion 
sas In its engine room. The yacht at the time was 
"S in the mouth of the ship canal at Galveston. 





The illustration aside from showing the Edna II shows 
the last catch. Suspended from its awning rails are 400 
pounds of red snapper caught by Commodore Bonner and 
a party of friends at Heald Back lighthouse, thirty-two 
miles out of Galveston in the Gulf of Mexico. 

The boat was in charge of the engineer and his as- 
sistant when the accident occurred, Mr. Bonner and party, 
having left the yacht shortly before. The engineer was 
blown through the companionway but was unhurt, as was 
the engineer’s assistant. 

Mr. Bonner and party are to be congratulated on their 
narrow escape, but the loss of the yacht is to be re- 
gretted. 





GUBERNATORIAL TIMBER. 


[Continued from Front Page.] 


the state he can be of service to the people he would 
still be actively engaged as a retail lumberman. 

To use a homely saying, Mr. Hodges is a man who 
makes friends ‘‘on the jump.’’ He is a close student 
of human nature; he strikes the balance sheet and 
recognizes the good in all men, and his never ending 
courtesy and kindness bind men to him. The remark 
has been made in his home town that, irrespective of 
party or color, Olathe and Johnson county will vote 
almost solidly for Senator Hodges. 

Without doubt the close friends of a man often 
know him better than he knows himself, inasmuch as 
they recognize in him traits of character to which he 
gives no thought. H. W. Burr, a Congregational 
minister of Olathe, mailed recently to about 150 
ministers of his denomination in the state a letter 
which he says is of his own initiative and entirely 
without the knowledge of Mr. Hodges, and which he calls 
a labor of love for a friend. It is said that as a pastor 
he knows Mr. Hodges as only a pastor can. In part, 
his letter says: ’ 

I was present at the political gathering of several hundred 
men when George Hodges’ name was first publicly announced 
for this position, when he appealed for the support of only 
those men who desire clean, square dealing, and expressed 
such positive and strong convictions on the side of progress 
and reform as forever to bar from him the support of men 
dominated by low or selfish motives. George has the repu- 
tation here of quietly accomplishing things. In his personal 
life he is clean and manly, and in his home he is my ideal 
of a husband and father. With him as governor I should 
feel especially safe about all state institutions where are 
kept the weak and unfortunate and criminal classes. He 
is the kind of man whom I could count on never showing 
mere personal favoritism, or playing politics or “grandstand- 
ing” in relation to these institutions. 

Much is learned, also, of a man from those who op- 
pose him, The severest charge that has been made against 
Mr. Hodges by the opposition is that he belongs to the 
‘‘lumber trust,’’ and every lumberman in Kansas—a 
state in which the retailing of lumber is practically the 
only branch of the industry—knows of the shallowness, 
the senselessness of such a charge. Against the honesty 
or motives of Mr. Hodges not a word has been said. 
One of the most prominent opposition organs of the 
state has said of him: ‘‘Hodges is a democrat, but 
outside of that, as Dick Thomas is wont to remark, he 
is all right. In his own bunch George H. is recognized as 
an honest, level headed and competent legislator. Be it 
known that if all democrats were like George Hodges 
the republicans would have to work hard and sit up late 
o’ nights to keep in the majority.’’ 

The AMERICAN LUMBERMAN does not pose as a censor 
for the voters of Kansas. Whether the majority of the 
voters of that state want Mr. Hodges for governor will 
be determined at the November election. This tribute 
is not paid to George Hodges as a candidate for gov- 
ernor but. to George Hodges as a man. 


TIMBER LAND SALES. 
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A timber deal was completed at Prince Rupert, 
B. C., October 3 by which C. A. Frost, of Chicago, 
formerly president of the Chicago & Milwaukee Elec- 
tric Railway Company, acquired the timber limits on 
Moresby island, embracing about 600,000 acres of 
timber lands, for a cash consideration of $600,000. 


The transfer of 17,000 acres of valuable timber land 
in Baldwin county, Alabama, has been made by A. F. 
Brock, Fred Brock, Will Brock, T. J. Miles, Fred 
Bryans and Henry Bryans, all of Montgomery, Ala., to 
the Union naval stores people, for a consideration of 
$114,000. 


The standing timber belonging to the Estate of Col. 
M. A. Clay, located in Paint Rock valley, Jackson 
county, Tennessee, consisting of about 1,250,000 feet 
of fine poplar, has been acquired by the J. M. Card 
Lumber Company, of Chattanooga, Tenn., for $21,185. 


Sale of 314,785,000 feet of timber for $2,709,330, an 
average price of $8.59 a thousand feet, was effected 
October 15 by awards which the secretary of the 
interior made on bids for ceded Chippewa timber in 
Minnesota. The bids were submitted at Cass Lake, 
Minn., September 15 last, and the average price this 
year is about $2 higher than in 1903 and 1904, when 
timber of better quality was sold. The largest awards 
were to the J. Neils Lumber Company, of Cass Lake, 
$591,904; the Thief River Falls Lumber Company, of 
Thief River Falls, Minn., $604,314; the Shevlin-Mathieu 
Lumber Company, of Minneapolis, Minn., $522,947; the 
‘Leach Lake Lumber Company, of Walker, Minn., $414,- 
807; the Northland Pine Company, of Minneapolis, 
$271,423; the Bemidji Lumber Company, of Bemidji, 
Minn., $118,000. 
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It Will Bear 


Close Inspection 


if you secured you stock from us. 
To satisfy the demand of your 
trade, send us your orders for 


W.VA. SOFT YELLOW 








POPLA 


We are manufacturers of Poplar, Bevel Siding, Drop Siding, | 
Ceiling, Casing, Shelving, Corner Boards, Base, Door and 


Window Jambs, Mouldings and Oak and Maple Flooring. All 
kinds of hardwoods. 


MIXED CARS A SPECIALTY. 
Prices Yours for the Asking. 








American Column & Lbr. Co. 
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ST. ALBANS, W. VA 
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WHITE DIETING , 


OAK . 
For all kinds of Construction purposes; 





BILL TIMBER and other hardwoods 
LONG SHIP TIMBER a specialty 


The Parkersburg Mill Co. 


PARKERSBURG, W.VA. 


also POPLAR and WHITE OAK 










J.W. ROMINE , Wholesale 





LUMBER CO. || Lumber 


Parkersburg, W. Va. Hardwoods 











Pardee & Curtin Lumber Co,, 


Clarksburg, W. Va. 


Manufacturers of 


Poplar, Hardwood 


AND 


Hemlock Lumber 
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Greenbrier Lumber Co.,.wva-" 
Manufacturers 


WHITE PINE, HEMLOCK i 
AND HARDWOODS 


Special Bills in Oak and Pine from our own Timber Lands. 
Mill Capacity 75,000 feet per day. 


W. U. Telegraph Office, White Sulphur, W.Va. j 
— 0c 200c >00C 


























‘What’s the Answer? 


Well. whatever it is that’s puzzling you about the lumber 
business—you'll find some information on the subject in 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of practical questions 
about the lumber business. To each question there is a full 
and appropriate answer, which, in many cases, illus- 
trations. In saw or planing mill, the wholesale or retail 
Office, in big and small yard, in the woods or on the river, 
book will prove the most satisfactory and handy reference 
volume ever published. Price, postpaid---.----.---~- $2. 


AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO. 
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LOCAL AND PERSONAL 








Jerome H. Sheip 


WHOLESALE LUMBER 


All kinds of Hardwoods, Poplar, Oak, plain 
and quartered; Beech, Maple, Cherry, etc. 













We manufacture and contract for entire cut of mills 
and ship by our own inspectors High Grade Stock. 


Land Title Building PHILADELPHIA, PA. 

























Spruce Yello Hardwood 


Hemlock Sap Pine 


Ask for prices on your needs for any kind of lumber 
OUR MOTTO: 


Cypress 





“Prompt shipment and highest grades 
at competitive mill prices” 





THOS. E. COALE LUMBER CO. 


Pa BOSDs DES#E SSSSHSCHO DOS SLES 58089492 FASdIIS9 GaSIG0 9b Re OPCASPCRORC Re 


Bill Timber : 














We Want to Sell 
2 to 3 Cars 8-4 


No. 1 Common Chestnut Bone Dry. 
Good Lengths and Widths. 
SPECIAL PRICE. 


Oisen AC. Bruner Cripany 


PHILADELPHIA, PA. 




















Yellow Pine 


Flooring and Bill Stuff 
NORTH CAROLINA PINE AND CYPRESS 


ELI B. HALLOWELL & CO. 


Harrison Building, PHILADELPHIA,PA. 
























Monarch Lumber 
Company 


POPLAR 


(Plain and Quartered) 5-8 to 16-4 


Cottonwood and Bass. 
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OAK 


White and Red, Plain and Quartered. 


Ash, Elm, 
Hickory, Gum, 
Birch, Beech, 
Maple, Cherry, 
Walnut, Butternut, 
Chestnut, Sycamore, 
Spruce and Hemlock. 


\ J 


15th and Market Sts., 
PHILADELPHIA, PA. 
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C. D. Clark, president of the C. D. Clark Lumber Com- 
pany, of Merrill, Wis., was a recent visitor to the Chicago 
trade. 

V. F. Mashek, treasurer of the Pilsen Lumber Com- 
pany, left Saturday for Bayfield, Wis., the mill point of 
this concern. 

Harry Weiss, Cincinnati representative of the Wilson 
Lumber Company, Toronto, Canada, was a Chicago vis- 
itor this week. 

George A. Blessed, of the George A. Blessed Lumber 
Company, wholesaler of Birmingham, Ala., called on the 
lumber trade last Thursday. 

W. L. Arnold, of the Wittenberg Cedar Company, 
Wittenberg, Wis., was a caller on the Chicago lumber 
trade the first part of the week. 

J. Delaney, lumber buyer for the American Car & 
Foundry Company, Detroit, Mich., was in Chicago last 
Thursday on business for his company. 

W. G. Staples, with the Northwestern Cooperage & 
Lumber Company, of Gladstone, Mich., was in Chicago 
Wednesday and Thursday of this week. 

The Consolidated Lumber Company, Los Angeles, Cal., 
announces the appointment of E, W: Wheelock as man- 
ager of its interests in southern California. 

Walter. Robinson, sales manager for the W. R. Pick- 
ering Lumber Company, of Kansas City, Mo., was a 
Chicago visitor during the last week. 

The Havana Lumber Company, of Tallahassee, Fla., 
has opened a sales office at Atlanta, Ga. The company’s 
main office will remain at Tallahassee. 

W. C. Schreiber, manager of the Herman H. Hettler 
Lumber Company’s Twenty-second street yards, left 
Sunday night for Michigan points on business. 

Robert Laidley, the well known and popular young 
wholesaler of St. Louis, Mo., was in Chicago last Thurs- 
day in connection with a tie deal with one of the big 
railroads. 

H. F. Adey, sales manager for the Crowell & Spencer 
Lumber Company, of Longleaf, La., spent a day or two 
in Chieago this week on business in the interests of his 
concern. 

William E. Litchfield, the well known hardwood lum- 
berman of Boston, Mass., launched last Tuesday his new 
schooner the William E. Litchfield from the shipyards 
of F. 8. Bowker, of Phippsburg, Me. 

W. W. Schultz, head of the firm of Schultz Bros., and 
president of the East Georgia Saw Mill Company, of 
Egypt, Ga., left on October 15 for a trip to the mill 
point of the latter concern at Egypt. 

James Moloney, president of the Moloney Belting Com- 
pany, Franklin and Randolph streets, Chicago, left last 
Monday for New York city on a short business trip. 
He is expected back the first of next week. 

Wells H. Press, head of the Wells H. Press Company, 
of Streator, Ill., manufacturer of washing machines, 
was in Chicago this week and spent considerable time 
familiarizing himself with cypress conditions.. 

Ben Woodhead, president of the Beaumont Lumber 
Company, Beaumont, Tex., was in Chicago this week os- 
tensibly on business, but incidentally he arrived in time 
to witness the championship baseball series between the 
Cubs and Athletics. 


F. J. Perkins, master mechanic of the Paine Lumber 
Company, of Oshkosh, Wis., visited Chicago Saturday. 
The concern by which Mr, Perkins is employed has 
just completed an extensive addition and he is at pres- 
ent interested in the installation of a large amount of 
new machinery. 

Mr. and Mrs. W. C. Landon, of Wausau, Wis., are 
spending two weeks at Mt. Clemens, Mich. Mr. Landon 
is president and general. manager of the Barker-Stewart 
Lumber Company, of Wausau, and holds also the execu- 
tive office of the Northern Hardwood & Hemlock Manu- 
facturers’ Association. 


George C. Robinson, secretary of the Parrish Lumber 
Company, Parrish, Wis., was in Chicago Thursday. and 
stated that his company was more interested now in put- 
ting out forest fires than in selling lumber. Mr. Robin- 
son said that fire destroyed 70,000 of his company’s logs 
séveral days ago, but luckily they were insured. 

A communication from C. Leary & Co., 4 Lombard 
Court, Gracechurech street, London, England, states 
that this firm has opened a new office at 322 Tower 
Building, Water street, Liverpool, England, telephone 
303 Central and telegraph address ‘‘ Unbiased, ‘Liver- 
pool.’? This office was made neeessary by the firm’s 
increasing business. 

H. G. Gates, of the Louisville Point Lumber Company, 
of Louisville, Ky., was in Chicago last. Thursday and 
stated that his concern is keeping both mills going, hav- 
ing sufficient logs to keep one running for a month 
longer and the other until the end of the season. He said 
that while conditions could be improved that they had 
been doing a nice business. 

W. Wecks, manager J. C. Simpson & Co., Mendota, 
Ml., the well known whoiesale firm of that city, spent'a 
day or two in the lumber district of Chicago this week. 
Mr.. Wecks stated that trade had been comparatively 
quiet during the summer, but some buildings were going 
up this fall and he thought the year’s business would 
average up well with that of other years.. : 

_ F. W._ Handley, who is connected with the William- 
son-Kuny Mill & Lumber’ Company, manufacturer and 





wholesaler of poplar, cypress and other’ hardwood lim- 


ber, with headquarters in Mound City, Ill., spent a day 
or two in Chicago during the week. Mr. Handley was 
on his way home after making a round of northern man- 
ufaeturing points. He reported business as being fairly 
good. 

C. H. Peterson, who for some time has been con- 
nected with the Chicago office of the Baldwin Loco- 
motive Works and the Standard Steel Works, has been 
appointed southwestern representative of these com- 
panies with an office in the Security Building, St. 
Louis, Mo., succeeding Edward B. Halsey, who has 
been transferred to the sales department of the com- 
panies’ Philadelphia office. 

Charles B. White, manager of the G. L. Lindsley 
Lumber Company, the well known cedar pole wholesaler, 
with offices in the Monadnock block, Chicago, was mar- 
ried last Wednesday night to Miss Irma Buelow, at the 
home of her sister, Mrs. L. K. Sherman, 6504 Minerva 
avenue, Chicago. Mr. White is well known to the lumber 
trade of this city and the AMERICAN LUMBERMAN joins 
with his many friends in extending to him the best of 
wishes for a long and happy life in-double harness. 

W. H. Martz, general manager of the Good Land 
Cypress Company and the Vacherie Cypress Company, 
with headquarters in the Hibernia Bank building, New 
Orleans, La., was in Chicago this week and paid the 
AMERICAN LUMBERMAN a pleasant call. Mr. Martz was 
here on the business of his companies, which of late, he 
said, had been rather quiet and too uncertain generally 
for comfort. Hé has entirely recovered from a serious 
illness earlier in the year and looks well. He left on 
Friday. 

R. C. Schulz, general manager for the Goodman Lum- 
ber Company, of Goodman, Wis., was in Chicago during the 
week on business and stated that stocks of many of the 
items in good white pine lumber were exceedingly scarce. 
Mr. Schulz said that while the lumber business during 
the last year had been a disappointment in many respects 
he thought the future outlook had many good things in 
store for the trade in general, With respect to the low 
grades, No. 4 and No. 5 boards, he said the volume of 
business done had been satisfactory but the prices left 
much to be desired. 

St. Clair Shaw, who is connected with the Hathway 
Lumber Company, Chamber of Commerce building, Chi 
cago, returned last week after a six weeks’ visit among 
the yellow pine mills of Alabama and Mississippi. The 
Hathway Lumber Company has employed an innovation 
in motive power for the purpose of getting around to 
the different mills. For his trip Mr. Shaw was 
equipped with a 2-cylinder, 5-horsepower ‘‘Indian’’ 
motor cycle. This machine was something new to the 
natives and, in several instances, he was termed ‘‘a 
devil on wheels.’’ Two natives pulled guns on him. 
This uptodate way of reaching the mills more than com 
pensated for the expense of the machine, as Mr. Shaw 
stated that he usually covered seventy-five to 100 miles 
each day—a physical impossibility by the cars or driving. 

Frank Spangler, of the Frank Spangler Company, 
colonial veranda columns, cypress and bay poplar lum 
ber, Toledo, Ohio, paid the AMERICAN LUMBERMAN 4 
highly valued call on Wednesday of this week. Mr. 
Spangler was on his way to Memphis, Tenn., where h: 
proposed to install a branch office. This, of course, 
means that the company’s business has outgrown th: 
facilities available at Toledo, and is an additional! 
feather in Memphis’ cap as a preéminent producing, 
assembling and distributing hardwood center. On his 
return home Mr. Spangler will revisit the scenes of 
his youth for an outing in the Susquehanna region o! 
Pennsylvania. Trade, he said, was not so bad as tv 
volume, but rather unstable as to prices. He was i: 
good health, fine spirits and entirely confident of th: 
future. 

All trains leaving Detroit, Mich., Wednesday nig! 
were heavily laden with baseball fans on their way i» 
Chicago to witness the world’s championship series | 
tween the Philadelphia American League Club and t 
Chicago National League Club. One of the heaviest w: > 
that which carried a lumber delegation from Michig 
on the Wabash. A compartment car on that road carri 
the following well known lumbermen: H. Ballou, ©: 
illac, Mich.,. of the Cobbs & Mitchell, Incorporate: ; 
Bruce Odell, Cadillac, Mich., Cummer-Diggins Co.; Geo 
W. Whipple, Detroit, Mich., of the Advance Lumber * 
Shingle Company; Jefferson B. Webb, Grand Rapi.- 
Mich., of the Morgan Sash & Door Company; E. 
Mauk, Toledo, Ohio, of the Kirby Lumber Compa! 
John J. Comerford, Detroit, Mich., of the Detroit Li 
ber Company, and Mrs, Comerford; Frank Wurtzbu: 2; 
Detroit, Mich., of the Ritter Lumber Company; W. 
Kelly, Detroit, Mich., of the Brownlee & Kelly Compa ‘. 
Mr. Kelly was accompanied by M. T. Brazill, Detr | 
Mich., yard man in the employ of the Brownlee & K« 
Company. Mike is a devout baseball fan’ and ne’ 
misses a world series while the going is good. 
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TO OPEN AN INSURANCE BUREAU. 

A. C. Bensen, formerly manager of the Michig%2 
Retail Lumber Dealers’ Mutual Fire Insurance As50- 
ciation, has located in Chicago, and. within the » *t 
sixty days will open an office in this city to be known 
as the Lumber Insurance Bureau: Mr.:Bensen wll 
represent the Lumber Insurance Company, of New 


York; the Toledo Fire & Marine Insurance “Compa"y, 
of Sandusky, Ohio;. the Adirondack; Fire Insuran<¢ 


Company, of New York; the Lumber Underwrite's, 
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of New York, and the Federal Union Insurance Com- 
pany, of Chicago. His temporary address is 16-18 
Honore street. 

Mr. Bensen is well known to lumbermen because of 
his work in the insurance field. He is a graduate of 
Valparaiso and his first connection with the lumber 
business was in the office of E. E. Hooper, secretary 
of the Lumbermen’s Association of Chicago. In 
1903 when the Lumbermen’s Mutual Insurance Com- 
pany was transferred to F. H. Osborn & Co., Mr. Ben- 
sen became special agent for that office. In 1904 he 
was made assistant secretary of the Lumbermen’s 
Mutual Insurance Company, of Chicago, and so con- 
tinued until his Michigan engagement. He now re- 
turns to Chicago to continue insurance work. 





BELTING VETERAN VISITS CHICAGO. 

J. B. Brown, of Oshkosh, Wis., representing the Mo- 
loney Belting Company, of Chicago, in that territory, 
visited the offices of the company in this city Saturday. 
Mr. Brown is well known to the mill and factory trade 


J. B. BROWN, OF OSHKOSH, WIS. 


of a large part of the United States as a veteran belt- 
ing salesman. He is an Englishman by birth, but one 
who has been selling belting in this country so long that 
he is as good a Yankee as anybody. He was selling 
belting before the war, and this refers to any war in 
hich this nation has ever been involved. . His friends 
ope that he will still be selling belting after any wars 
that may oecur in this country’s history in the future. 





PREPARING FOR INCREASE OF OUTPUT. 

say Point, Cau., Oct. 15—Not far from San Fran- 
sco, the C, A. Smith Lumber Company, under the man- 
vement of Robert A. Johnson, is lining things up to re- 
ive and handle the big output of the two mills of the 


a 


Ans 


R. A. JOHNSON, BAY POINT, CAL.; 
Manager C. A. Smith Lumber Company. 


A. Smith Lumber & Manufacturing Company at 

‘rshfield, Ore., on Coos bay. About 26,000,000 feet 
lumber is carried in stock, and the planing mill and 

« factory at Bay Point are run steadily, taking care 

orders for both lumber and box material. The com- 

vy’s second mill, which last summer began sawing at 
arshfield, is running largely on spruce and Port Or- 
‘ord white cedar. Manager Johnson has been associated 
\ith the C. A. Smith Lumber Company at Minneapolis, 
‘Inn., and at Bay Point, Cal., for over twelve years. 
‘te has been the box manufacturing specialist and has 
looked after the installing and operating of the box 
want at Bay Point until last spring, when he became 
eeneral manager of the business in @alifornia. 

Che sales at Bay Point are under the supervision of 
“lenn H. Harrington, a former Minneapolis boy, who 
Was with the Breoks-Scanlon Lumber Company at Scan- 
lon, Minn., for four or five years, and at McCloud, Cal., 
With the MeCloud River Lumber Company, going with 
the C. A. Smith Lumber Company at Bay Point when it 


began operations. Enoch Oren represents the company 
in Minneapolis and A. C. Petrie at Fort Worth, Tex., 
while C., C. Baleom travels through the San Joaquin val- 
ley for the company, making his headquarters at Fresno, 
this state. 


SEVERS LONG-TIME CONNECTION. 

St. Louis, Mo., Oct. 17.—R. C. Campbell, better known 
from one end of the country to another as ‘‘Rube’’ 
Campbell, has severed his connection with the Alf Ben- 
nett Lumber Company, to take effect November 1. This 
announcement, which is the first utterance that Mr. Camp- 
bell has made about his action, will come as a surprise 
to his legion of friends, all of whom have regarded him as 
a fixture with the Alf Bennett Lumber Company. 

Mr. Campbell has been the secretary and sales man- 
ager of the Alf Bennett Lumber Company ever since its 
organization six years ago. He is well known to the 
buying trade throughout the whole country and the man- 
ufacturers of the South, and this wide acquaintance, to- 
gether with his complete mastery of the lumber business, 








R. C. CAMPBELL, OF ST. LOUIS. MO. 


will make him a valuable acquisition to whatever concern 
may be fortunate to secure his services. Mr. Campbell 
has not decided just what he is going to do but he 
inclines toward forming an attachment with some manu- 
facturing concern. 





SPECIFICATIONS FOR STRUCTURAL MATERIAL. 

‘*Where can I buy building timber which will be 
sound, well manufactured, close grained, free from wind 
shakes, or from dead, loose, decayed, encased or pitch 
knots, or knots and other defects that will materially 
impair its strength and durability?’’ This was the 
substance of an inquiry by a Chicago structura] engineer 
who visited the office of the AMERICAN LUMBERMAN 
in search for light on some remarkable features of the 
Chicago building ordinance, and the foregoing are the 
specifications covering all structural material used in 
Chicago. Another unique feature of the ordinance is 
found in the classification of timbers, where the follow- 
ing statement occurs: 

‘“*The terms ‘longleaf’ and ‘shortleaf’ yellow pine 
are here used to designate quality, not botanical species. 
Under longleaf yellow pine all yellow pine is included 
in which there are not less than twelve annular rings 
to an inch. Shortleaf yellow pine includes all yellow 
pine in which there are less than twelve annual rings 
to an inch.’’ 

These are some of the phases of the building ordinance 
of Chicago which the Western Society of Engineers has 
designated as greatly in need of revision. A committee 
appointed by the society has been engaged in drafting 
new sections to take the place of several to which objec- 
tion is raised and has proposed the substitution of the 
following classification: 

‘‘Timber used for building purposes shall conform to 
the structural grades of the following associations: 
Northern Pine Manufacturers’ Association and Northern 
Hemlock & Hardwood Manufacturers’ Association, rules 
of July 1, 1908, sixth edition; National Hardwood Lum- 
ber Association, rules of July, 1910; Yellow Pine Manu- 
facturers’ Association, rules of January, 1910; Pacific 
Coast Lumber Manufacturers’ Association, rules of 
March, 1908.’’ 

Investigation has developed the fact that Chicago is 
many years behind other American cities in the conduct 


of its building department, although that part of the |, 


municipal organization is one of the city’s chief revenue 
producers. The ordinance undoubtedly was good at the 
time it was enacted, but changes in conditions in the 
lumber trade have thoroughly outlawed the specifications 
for building material. 

Another commendable feature of the attempt to reform 
the department involves the placing of a structural 
engineer, or a licensed architect who .has had training 
as an engineer, at the head of the department, which 
heretofore has been, as a rule, under the supervision of 
a socalled ‘‘ practical building mechanic.’’ The engineers 
maintain, as far as the lumber question. is concerned, 
that materials which have been utilized in Chicago build- 
ings in the past have not conformed with the ordinance 
‘and that it would be ridiculous to require any builder 
to buy material such as would answer the specifications 
when less expensive structural material is equally as good 
for the purpose. é 


a HARDWOODS. “Zam, 


PAEPCKE-LEICHT 
LUMBER CO. 


CHICAGO 





WRITE, ’PHONE OR WIRE FOR PRICES 





RED CUM 
SAP GUM 
ASH, ELM 


T CYPRESS 


MAPLE 

RED OAK 
WHITE OAK 
SYCAMORE 


DRY STOCK—QUICK SHIPMENT 











GIDEON-ANDERSON LBR. & MER. CO. 


Manufacturers and Dealers 


CYPRESS, OAK and RED GUM 


Hickory & Ash Tool Handles. 
GIDEON, MO. 








Vestal Lumber & Mfg. Co. 


KNOXVILLE, TENNESSEE. 





We run our own mills manufacturing 
POPLAR, QTD. WHITE OAK, 
PLAIN OAK, WALNUT, ETC. 

Also, 3, 4 & 34 AROMATIC TENN. RED CEDAR, 
CEILING OR LINING, ‘‘Keep moths away.” 


WRITE US BEFORE BUYING. 




















RED GUM 





MILLS AT EARL, ARK. 
OAK, ASH, CYPRESS. 


The Crittenden Lumber Co. 


; 336-338 Scimitar Bidg., MEMPHIS, TENN. 





. 
George Craig & Sons 


SPRUCE, HEMLOCK 
AND HARDWOODS 





PHILADELPHIA, PA,” 
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BUYERS OF 
Flooring in Less Than Carloads 


find our methods of delivering 
at carload prices interesting. It 
might appeal to you—better 
let us quote you on 


MAPLE AND BEECH 





FLOORING 


and explain how we do it. A 
good stock enables us to fill 
orders without delay. 


Telecode used. 








Cummer- Diggins Co. 


CADILLAC, MICH. 








‘OAK FLOORING 


“TOFCO BRAND” 


Guarter and Plain Sawn 
WHITE AND RED OAK 


Manufactured in the Most Modern 
and thoroughly Equipped Plant in 
the Country, and located in the heart 
of the Choicest Oak district in the 
World. 








Write Us for Prices. 





Tennessee Oak Flooring Co. 


NASHVILLE, TENN. 














0 


"J 
| asians -Harrison Lumber Co, | 
| 


Red Gum 
Specialists 


Mills at: Sales Office: 


|, MOREHOUSE, MO. CAPE GIRARDEAU, MO. 
Dereemnenemenmecrcearmnenst 











* 
J. A. WILKINSON 
JEAW( “Src onx oie, EI 


Basswood, Chestnut, Ash, White 
Pine, Hemlock, Walnut, Plain Oak. Ask for prices. 
EXPORT and DOMESTIC TRADE. 
Cable Address “yaw. pe BRISTOL, 


Telecode, A. B. 
Western Union 6th Edition. 

















VA.-TENN. : 








NORTON LUMBER CO. 


3 RICHEY, MISSISSIPPI 


RED GUM 


Finest Stock in the South Also Oak, Cypress, Ash 














TENNESSEE LUMBER & COAL CO.| 


Sales Offices, CINCINNATI, OHIO 


Oak, White and Yellow Pine 





SAW and PLANING MILLS, GLEN MARY, TENN. 














~ BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES. 


Alabama. 


Birmingham—tThe Atlantic Lumber Company has changed 
its name to the Atlantic Lumber & Roofing Mey “ed and in- 
creased its capital stock from $30,000 to *553, 

Citronelle—The Citronelle Planing Mill Coinpains has de- 
creased its capital stock from $26,000 to $4,0 
Florence—The Richardson Lumber Company has bought 
W. E. Temple’s planing mill. 


Arkansas. 


Brasfield—The J. W. Thompson Lumber Company has 
been succeeded by the Penrod Abbott Lumber Company. 
Harrisburg—The Harrisburg Lumber Company has been 
sold to Mr. Euart, of the Euart-Marshall Lumber Company, 
of Forrest City. 

Walnut Ride e—The Mechanics Lumber Company recently 
entered the retail lumber trade. 


Colorado. 


Englewood—Abbott & Schaberg recently entered the retail 
lumber trade. 





Georgia. 
Macon—The Matthews Lumber Company is out of busi- 
ness. 
Illinois. 


Chicago—The Union City Lumber Company will be suc- 
ceeded by the — Lumber Company. 

Emington—C. B. Gordon has been succeeded by Alexan- 
der Brown. 

Herrin—Walker & Summers, empees: name has 
been changed to U. L. Walker & 

Homer—Joseph Thomas has ey out his lumber business 
to H. M. Smoot & Co. 

Iowa. 


Elma—The Eclipse Lumber gual of Clinton, has 
bought J. W. Klemme’s lumber yard. 

Hamilton—The Hamilton Mill % Lumber Company recent- 
ly began business. 

Sunbury—Huesmann & Gust have been succeeded by 
Edward Trede. 

Waterloo —The Shepherd Lumber Company recently began 


business. 
Kansas. 


Ashland—J. H. Clay & Son are out of business. 
Wilmore—The John Schrock Lumber Company recently 
entered the retail !umber trade. 


Kentucky. 


Louisville—The Ohio Valley Tie Company has increased 
its capital stock from $50,000 to $100,000. 


Massachusetts, 
Millers Falls—R. E. Jeffries & Co. are out of business. 
Michigan. 


Central Lake—The Central Lake Lumber A and has de- 
creased its or ital stock from $40,000 to $ 

Saginaw—Charles Robinson bought the planing mill and 
retail lumber yard of William Rockwell. 


Minnesota. 
Midway—The Capital City Lumber Company has begun 
business. . a 
Mississippi. 


Winona—Edward Loggins is selling out to the Barnes 
Furniture Company. 


Missouri. 
Holt—Riley & Isley have been succeeded by the Holt Lum- 
ber Company. 
Nebraska. 


Holdrege—The Phelps County Lumber Company is out 
of business. : 
New Hampshire. 


Keene—The Robinson-Brett Lumber Company has taken 
over the retail and mail order business of Thayer & Collins. 
Thayer & Collins continue in wholesale business. 


New Jersey. 


Asbury Park—Palmateer Bros. are selling out to the 
Green-Hagerman Lumber Company. 


New York. 


New York—H. M. Stratton has been succeeded by the H. 
M. Stratton Lumber Company. 

North Tonawanda—The Commercial Lumber Company has 
moved its general office to Buffalo. 


North Carolina. 


Dover—The Maxwell Bros. Lumber Company is selling out 
to the Standard Lumber Company. 
Point—The Eagle Furniture Company has been suc- 
ceeded by the Giant Furniture Company. 


Ohio. 


ome gl Pues Lumber & Coal Company has been 
succeeded by Clark. 
ae adn ae e Cook are selling out to N. D. Parker. 
Osborn—The Osborn Lumber Compan y has bought the 
lumber business of 8S. C. Goodall, decease 
Oklahoma. 


Avant—Avant & Lusk have been succeeded by F. D. Meis- 
ner. 
Orienta—H. W. Griffin has sold out. 


Oregon. 
Creswell—W. A. Reynolds & Co. are selling out to H. 
Cc. Kenney. 
Pennsylvania. 


Scranton—The HE. A. Fenstermacher Company is being 
organized to manufacture pianos and other musical instru- 


ments. 
Tennessee. 


Murfreesboro—M. V. Lackaby recently entered the plan- 
ing. mill business. 
ashville—Ewing & Hooper have entered the trunk manu- 
facturing business. 
Texas, 


Arno—Allen Mills has moved to Marquez. 
Marquez—Hungate Bros. have been succeeded by Allen 


Temple—The Industrial Lasher Company, of Blizabeth, 
La., has opened an office in this city. 


W: 











Willada—Charles Ashton has sold out to George I. Cole. 


Wisconsin. 


Algoma—The Farrell Lumber Company, of Two Rivers, 
has bought Henry Grimm’s lumber and planing mill business. 

Balsam Lake—The Cushing Land Agency, of St. Croix, 
has bought the Balsam Lake mills and water power from 
J. W. Park. 

Wausaukee—The Bird & Wells Lumber Company will be 
merged into the J. W. Wells Lumber Rage ome of Menom- 
inee, Mich., and the Wausaukee business discontinued. 


INCORPORATIONS. 








Alabama. 


nee ea Bluff Lumber Compe any authorized 
capital $20,000 Carriers, president ; BR. LeBeau, 
vice president ; . x & Burton, secretary. 


California. 


Long Beach—The Mead-Clark Lumber Company, author 
ized capital $50,000. 

Los Angeles—The Redondo Planing Mill Company, au- 
thorized capital $15,000; A. Beyrle, W. F. Montgomery and 
J. F. Mullin. 

Martinez—The Pullman Lumber Company; B. M. Tilden, 
of Richmond; A. A. Baxter, of San Francisco. 

San Francisco—The Bastern Pine Lumber & Box Com. 
pany, authorized capital $100,000. 


Colorado. 


Denver—The Fleming Lumber & Mercantile Company. 
authorized = pratt 00; John F. Fleming, Malcol 
McLeod; R. B. 

Denver—The Banh “Denver Fuel & Lumber Company, 
authorized capital $50,000. 


Delaware. 


Wilmington—The ASeate Hardwood Timber Company, 
authorized capital $100,000 


Tilinois. 


Chicago—The Lincoln Sash & Door Company, authorized 
a, . ,000; Frederick C. Groess, Paul Papa and Stan- 
ey Faicle 

Chicago—The Charles Stevens Company, authorized cap- 
pl $7,000; M. Presser, Paul Larmer and Edward McTier- 
ma 

Chicago—The Western Pine Lumber Company, authorized 
capital $2,500; William Worthy, Roy O. Gilbert and J 


Quitman. 
Indiana. 
eee se Cc. L. Monger Company, authorized capital 


$50 a 
2 ge 5 Superior Ladder Company, opthasees cap- 
ital S35, 000 O. Vallette, A. Kartzer and L. W. Vail. 

Todlahapolie The Indiana pong E. Association ; Governor 
Marshall, Addison C. Harris and others 

Milford-—-The Milford Veneer Company, authorized capital 
$20,0 S. E. Hollopeter, John Beer and Emma C. Hollo- 
oo 

Iowa. 


Des Moines—The Iowa Box & Lumber Comers. 2 gees 
ized capital $25,000; W. H. Hartung and B 

Osage—The Smith-Hovelson Lumber Company, authorized 
ca ital $100, ees James A. Smith, F. W. Annis, E. J. Sco- 
field and L. E. Hovelson. 


Kentucky. 


Webster—The Ruckman Coal Company (timber, lumber, 
coal etc.), authorized capital $25,000; D. J. Ruckman, F. V. 
Ruckman and E. B. Robinson, of Providence, and K. M 
Ruckman, of Fairmont, W. Va. 


Louisiana, 


Tangipahoa—The Franklin Lumber Company, authorized 
capital $50,000. 
Maine. 


Auburn—The ie |! Lumber Company, authorized ca 
tal $50,000; Robert B. Stratton, of Rumford; R. poke 
Canton; Charles McKenzie, Phillips. 


Massachusetts, 


Boston—The Hawkins sg ge Company, author 
ized capital $5,000; George F. Hawkins, Lewis A. Brown. 
Stanley H. Coffin. 

Michigan. 


Lansing—The Michigan Bent Rim & Basket Manufactur 
ing Company, authorized capital $15,000; John Leentcaar, 
president ; Miles Monks, of Lowell, vice president. 

Richmond—The Richmend Lumber Company, authorized 


capital $15,000. 
Minnesota. 


‘ br: i Hibbing Lumber Company, authorized capi- 
a 

Minneapolis—The Barndt Lumber Company, authorized 
capital $50,000; G. V. McLaughlin, C. J. Larson. 


Mississippi. 
Morton—The Hall & Legan Lumber Company, author 
ized capital $200,000. 


St. Louis—The Arcadia valley Manufacturing Compan; 
(planing mill etc.), authorized —_— 5, 29 i Fra ik R 
nee, < Glendale; Julia Pfaff, Valley Park ; . E. Hatten, 

sc 

Shelbina—The B. F. Dobyns Lumber Company, author 
ized capital $50,000. 


North Carolina. 


High Point—The Giant Furniture Company, authorize 
ca ital $50,000. 
Lyn ford—The Lee Furniture Company, authorized capita: 


Ohio. 
Galion—The Todd Lumber Company, authorized capita 
$15,000. 
Oklahoma. 
Heavener—The Judd Lumber Company, authorized cap! 
tal $5,000. 
South Carolina. 


& Wagon Company. 


Pageland—The Pageland Bu; F 
ins, H. W. Crosswell, © 


authorised capital $5,000; S. B. 


Hartsville. 
South Dakota. 
Huron—The Standard Lumber Company, authorized cap! 
tal $100,000. 
Tennessee. 


na nashville—The ie. Bryne & Brown Handle. Com ys! of Pat 
am county, autho $3,000 ; Ae 7 B. 
Brown, 8 . A. D. Smith nite canta othe: 
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NEW MILLS AND EQUIPMENT. 


Alabama. 
Decatur—The Holland Blow Stave Company will replace 
building and machinery -destroyed by fire October 12. 
Arkansas. 
Trumann—The Poinsett Lumber Company will establish 


a mill at this point. 
Louisiana. 


Denham Springs—The Pelican Oar & Handle Company 
will rebuild factory recently burned. 


Mississippi. 


Natchez—The L. T. Spraggins Lumber Company plans the 
establishment of a box factory near here. 


Rhode Island. 


Cranston—The Providence Box & Lumber Company, of 
Providence, will build a factory in this city. 


South Dakota. 


Aberdeen—The Western Manufacturing & Building Com- 
pany will erect a sash and door manufacturing plant. 


Texas, 


Camden—aA large and modern lumber mill is to be erected 
by W. T. Carter & Bro. 
Washington. 
Dalkena—The Dalkena Lumber Company will rebuild mill. 
Wisconsin. 

Merrill—The H. W. Wright Lumber Company will replace 
vurned saw mill with an uptodate plant. 

Milwaukee—The Kieckhefer Box Company is planning to 
erect a mill for the manufacture of paper for containers 
and cartons, to cost about $300,000. 

Schofield—The saw and planing mill of the Brooks & Ross 
Lumber Company is to be rebuilt. 

Sheboygan—The Lakeside Craft Shops, just incorporated, 
will erect a plant for manufacture of jardiniere stands, 


novelties ete. 
CASUALTIES. 


Alabama. 
Decatur—Fire October 12 caused $5,000 loss at the Hol- 
land Blow Stave Company’s plant; loss fully covered by 


nsurance. 
Indiana. 














Union City—The lumber and manufacturing plant of* 


Witham & Bowen was wrecked October 11 through a boiler 
xplosion ; loss about $18,000. 


Kansas. 


Kinsley—The lumber yards of the Kansas Lumber Com- 
puny were destroyed by fire October 9; loss about $30,000; 


partially insured. 
Louisiana. 


Many—The plant of the Hickory-Jones Hardwood Com- 
pany was burned recently. 


Massachusetts, 


Acushnet—The Acushnet Saw Mill Company’s plant was 
wiped out by fire recently; loss $8,000, with $6,000 insur- 


~ North Dana—Fire October 13 destroyed the Swift River 
toy Company’s plant; loss $12,000. 


Minnesota. 


Duluth—The main building of the Duluth Box Manufac- 
turing Company burned recently causing a loss of about 
$5,000, covered by insurance. 

Lakefield—The lumber yard of the C. L. Colman Lumber 
“ompany was destroyed by fire. 


Mississippi. 

Montrose—The planing mill of the Home Lumber Com- 
pany was destroyed by fire October 9; loss $27,500, no 
insurance, 

Missouri. 


Mountain Grove—Three lumber plants belonging to the 
!), J. Landers Lumber Company were destroyed by fire 
ntly; loss $25,000 


’ New York. 
‘solivar—Riley Coon’s saw mill located at Scholes was 
destroyed by fire. 
Oregon. 


‘regon City—The Oregon City Lumber Company's saw 
was burned October 7, entailing $10,000 loss. 


British North America. 
Ontario. 
‘:oderich—The Goderich organ factory was gutted by fire 
ently; loss $100,000. 
‘eterboro—Fire destroyed E.-H. Manns & Co.’s cheese 
factory ; loss $2,000. ° 


| TROUBLE AND LITIGATION 


MARQUETTE, MicH., Oct. 20.—In the United States court 
in this city this week Judge Denison sentenced James H. 
“orcen, president of the Worden Lumber & Shingle Com- 
beny, to pay a fine of $1,000 and to be imprisoned in the 
Detroit house of correction for six months, and Alexander 

“erson, a woods superintendent, to pay a fine of $100 

i imprisonment in the Detroit house of correction for 
~'s months. They were found guilty of having conspired 
‘> defraud the government of timber land at Dick, Chippewa 

‘dty. The case was at once appealed to circuit court of 

peals on a writ of error and a stay of execution of the 

ntences has been granted until the appeal is acted on. 


“HARLOTTE, N. C., Oct. 20.—The suit of the Buckhorn 
nd & Timber Company vs. T. A. Harrington and others, if 
ecessful, may deprive forty or fifty families of their farms 
‘nd timber holdings in Harnett county. The suit is based 
s the claim that the timber and lands in question were 
ranted by the state to the present occupants or their an- 
Stors under a faulty title. It is claimed the land, about 











14,000 acres in all, was bought at 60 cents an acre in 1869 © 


oF the Deep River Manufacturing Company, who then deeded 
ee land to D. J. Pruyn. Pruyn in turn disposed of the 
ane to th® state at $10 an acre, it is alleged. In 1873 the 
oe e and certain state bonds were repudiated, the transac- 
‘on being one of those recorded during the turbulent re- 
‘onstruction times-in the South. Later the records of the 
and deeds were destroyed by fire at the capitol of Harnett 
‘county, thus further complicating matters. The suit is 
ha eduled for the state circuit court in November. A surve 
ar been ordered by the court, however, which it is thought 
will require at least six months. 





. New OrLzans, La., Oct. 19.—Plans for complete reorgani- 
gee of the L’Hote Manufacturing erage recently sold 
~ auction for $133,500, are under way, and it is expected 
: will be capitalized with a sufficient sum to run the plant 
or a number of years. 


ToLepo, Oulo, Oct. 20.—The W. H. H. Smith Lumber 
Company, which —— made an assignment, was made de- 
fendant in a suit brought in the United States court by the 
Edward Hines Lumber Company, of Chicago, who seek to re- 
cover $4,300 for lumber sold and not paid for. 


Hutu, QueE., Oct. 20.—The Hull branch of the Bank of 
Montreal has sued the Lowe Lumber Company for $6,740, 
covering advances made before the lumber concern lost its 
mill, machinery and stock in a fire. 


CLEVELAND, OHIO, Oct. 20.—The Simon Bros. Lumber 
Company, 2085 West Fifty-third street; receiver appointed. 


NEWARK, N. J., Oct. 20.—The Bickford Lumber Company ; 
receiver appointed. 


ANN ARBOR, MICH., Oct. 20.—The Ann Arbor Organ Com- 
pany; receiver appointed. 


McKees Rock, Pa., Oct. 19.—The Jacob Herbst Lumber 
Company has filed a petition for dissolution. 


TEXARKANA, ARK., Oct. 20.—A petition in bankruptcy has 
been filed against the N. A. Webster Lumber Company, of 
this city, formerly of Malvern. 


New ALBANY, IND., Oct. 20.—Announcement has been made 
by the stockholders of the Henry Klerner Furniture Com- 
pany of its voluntary dissolution. Fred Sauer was ap- 
pointed trustee. 


NASHVILLE, TENN., Oct. 21.—Claude Bellamy, retail lum- 
ber yard operator, has made an assignment for the benefit 
of creditors. His assets are placed at $3,800, with lia- 
bilities ‘$6,200. 


PHILADELPHIA, Pa., Oct. 20.—The P. H. Fairlamb Com- 
pany, for thirty years in the building material business in 
this city, was a defendant in bankruptcy proceedings this 
week; a rough estimate places its assets at $120,000, with 
liabilities $220,000. 





OBITUARY 


Mrs, William A. Shields. 


The AMERICAN LUMBERMAN learned with regret of the 
bereavement of W. A. Shields. of Alton, Fla., in the loss of 
his wife on October 2. The funeral and interment occurred 
on October 6 at Moline, Ill., the interment being in the 
family ground where lie her mother and other relatives. 

The deceased was born in Rock Island, Ill., September 13, 
1855, and married Mr. Shields in Moline September 17, 
1873. In 1892 Mr. and Mrs. Shields went to Fordyce, Ark., 
and his occupation as mill superintendent had since then 
called them to other southern points, among them being 
Pollock, La., Loring, La., and Call, Tex. Mr. Shields has 
been for about fourteen months located at Alton, Fla., as 
mill superintendent for the Dowling Lumber Company. 

Mrs. Shields, while greatly devoted to her home duties, 
was well known outside of her own family among the 
families of mill employees, where her visits and her sym- 
pathy, especially in times of misfortune or sickness, were 
welcomed and appreciated. 


- F. C. Winkler. 


Soutu BeEnp., Inp., Oct. 20.—F. C. Winkler, president of 
the Winkler Bros. Manufacturing Company, died at his home 
in this city Tuesday, October 11, after an illness of several 
weeks from Bright's disease. Mr. Winkler was born in this 
city in 1854, and, with the exception of a few years spent 
in Michigan and Ohio, had lived here all his life. He was 
reared on a farm in Michigan, receiving his eleméntary edu- 
cation in the schools of the community, later finishing at 
Notre Dame university. He learned the wagon and carriage 
builders’ trade at Niles, Mich., and in 1877, with his brother, 
Lenhart Winkler, engaged in the manufacturing business at 
Truitts Corners, Cass county, Mich. This business was 
moved to this city and in 1902 was incorporated as the 
Winkler Bros. Manufacturing Company. 

eee 


Warfield Newman. 


SoutH BEND, IND., Oct. 20.—Warfield Newman, who for 
thirty-five years had been prominently identified with the 
business interests of Elkhart, died at his home in that city 
after a long illness from a nervous affliction. Mr. Newman 
was born in Ohio in 1853, came to Elkhart in 1875, assumed 
a partnership in a box factory and in 1890, with his brother 

* William, started a lumber and planing mill business which 
was merged into the Newman-Monger Lumber Company. 
Failing health necessitated his retirement. He spent several 
months in California and on his return to Elkhart, Mr. 
Newman again embarked in the lumber business with his 
son, Lloyd. A recurrence of his nervous trouble compelled 
a final retirement from active business. Mr. Warfield was 
united in marriage April 27, 1872, with Miss Mary Schar- 
bocker, of Miamisburg, Ohio, who, with one son, Lloyd, and 
a daughter, survives. 


Lillian Mitchell Barchard. 


EvANsToN, ILu., Oct. 20.—Lillian Mitchell Barchard, aged 
6 years and 7 months, daughter of Mr. and Mrs. John Lloyd 
Barchard, of 919 Main street, this city, dled Thursday, Octo- 
ber 13. The funeral was held Sunday, October 16, with in- 
terment at Rosehill. Mr. Barchard is connected with the 
Chicago Packing Box Company. 


eee 
John F. Eales. 
Bay City, Micu., Oct. 18.—John F. Eales, member of the 

















“shingle manufacturing firm of Eales Bros. & Co., of Alpena, 


died at Harper hospital, Detroit, Saturday, October 15, at 
the age of 51 years. A widow and two sons survive. 


Thomas B. Simons. 


Derroit, Micu., Oct. 20.—Thomas B. Simons, a retired 
lumberman, well known throughout Michigan, died suddenly 
October 16 at his hpme, 218 West Grand boulevard, this e- 
For a number of years Mr. Simons operated a big shingle 
mill in Coleman. t the time of his retirement several years 
ago he was connected with the Cleveland Cedar Company. 
A widow, one son and three daughters survive. 


Frederick Buse. 


New York, Oct. 20.—Frederick Buse, who was in the box 
manufacturing business at First avenue and Sixty-first 
street, this city, for a number of years, died Monday, October 
17, at the age of 67 years. 








John H. Wheeler 


CaDILLAc, Micu., Oct. 20.—John H. Wheeler, one of the 
pioneer lumbermen of Wexford county, died Friday, Qctober 
14, at his home in this city from cancer of the liver and 
heart trouble. Mr. Wheeler was a veteran of the civil war, 
and at the time of his death was treasurer of Wexford 
country. 








Oliver P. Stroh. . 


Grarton, W. Va., Oct. 20.—Oliver P. Stroh, for many 
years a lumber merchant of this city, is dead at the age 
of 63 years. He was a native of Danville, Pa., and came 
to this city in 1882. 


‘aE HARDWOODS. 
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~ 
Quartered White Oak. 


Large Flash Figured Stock Our Specialty. 
We also Manufacture: 


Plain Red and White Oak, 
Cypress, and Red Gum. 
We dip all of our lumber. 
Capacity 80,000’ per day. 


Leavitt Land & Lumber Co. 


DERMOTT, ARKANSAS. 
\— —_) 


J The Critical Customer’s Choices, 


DIXIE BRAND 
Oak Flooring 


A combination of High Class Material with 
Perfect Workmanship. 


Our RED and WHITE 
OAK LUMBER 


is of the same high quality. We can ship promptly straight 
or mixed cars of Lumber and Flooring. 


Bliss-Cook Oak Company, 


BLISSVILLE, ARK. , 
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We have in Stock Dry and can Ship Promptly: 


4-4 to 12-4 Plain Mountain Oak, any grade 

4-4 to 16-4 Yellow Poplar, any grade 

4-4to 8-4 Red Birch, any grade 

4-4 and8-4 Chestnut, any grade, mostly 2 com. & S. W. 
4-4to 8-4 quar. White Oak, any 

4-4to 8-4 quar. Red Oak, any grade, mostly 5-4" thick 
4-4to 8-4 White Pine, any grade 

4-4—10” and 12” Barn Boards Yellow Pine 

8-4x10 to 20 Yellow Pine Framing 


Send us your inquiries and we will promptly 
name you delivered prices. 


Logan-Maphet Lumber Co. 


Manufacturers of PINE and HARDWOODS. 
KNOXVILLE, ~ - TENNESSEE. 

















(OAK FLOORING) 


Kiln Dried Scere: nd-Matched 


ARier ‘UMBe, and 
Bored 
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Cherry For Sale 


One million feet of dry stock 
ready for immediate shipment 


from our Jamestown yard, all 
thicknesses and grades. : : : 


Warren Ross Lumber Co. 


Jamestown, N. Y. 
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Edward Chaloner & Co. 


WOOD BROKERS 


and Agents for the sale of American 
Hardwood, ete:, in Logs and Lumber 


96 Derby Rd. Sandhills, LIVERPOOL 


Cable Address, ““ CHALONER.” Codes used, ABC, 
Al, Liebers’, Western Union and Lumberman’s Telecode 




















Bryce, Junor & White 


SHIPPERS’ AGENTS FOR THE 
SALE OF ALL KINDS OF 


American Lumber 


28 Basinghall St., 





LONDON. 
Ses 


TH. H. LEYENAAR 


(Formerly J. C. & Th. H. Leyenaar) 
SELLING AGENTS FOR ALL KINDS OF 


American 
Lumber and Logs 


Pitch Pine, Cypress, 


North Carolina Pine, etc. ROTTERDAM, HOLLAND 


FARNWORTH & JARDINE 


Wood Brokers and 
Measurers 


2 Dale Street; Mahogany Sales Sheds, 101 Seaforth Road 
SEAFORTH 
Cable Address: 


Farnworth, Liverpool. LIVERPOOL, ENGLAND. 




















We Are Buyers of 


American Hardwoods 
LOGS and LUMBER 


Write to 


JAMES WEBSTER & BRO., Ltd. 
BOOTLE, LIVERPOOL, ENGLAND. 
London Office: DASHWOOD HOUSE, 9 NEW BROAD ST., E. C. 














( 7 
JOHN H. BURRELL & CO. 
WOOD BROKERS 


and Agents for the Sale of American Hardwoods, 
Etc., in Logs and Lumber. 


15 & 16 AFRICAN HOUSE, WATER STREET, 
LIVERPOOL, ENG. 

















\. 





\ Telegraphic and Cable Address, “Burwood, Liverpool.” Z 








WNGLETON, DUNN & CO. Sexiiicurts S" 
American Logs and Lumber. 


27 UNION STREET, 
ifie Address, ‘‘SINGLETONS” Glasgow. 


tbleCodes: Telecode, Lieber’s Zebra. A.6.¢.,A.U. GLASGOW, SCOTLAND 





WRIGHT, GRAHAM & CO. 


Royal Bank Place, GLASGOW,SCOTLAND. 123 Cannon St., LONDON, E.C. 
Cable Address: “‘Brakridge,’’ Glasgow. Cable Address, “‘Nivarium’® London. 
WOOD BROKERS. 
Agents for the sale of all kinds of American Hardwoods in Logs, 
Lumber and Dimension Stock. White Pine, Pitch Pine, North Carolina 


Pine, Spruce and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best advantage. 


CANT & KEMP, “4S¢ow. 
WOOD BROKERS, 
For the Sale of all Descriptions of 


HARD AND SOFT WOODS 








RECEIPTS OF LUMBER BY WATER. 


- Twenty-four vessels brought to the port of Chicago 
for the week ended October 16 7,202,000 feet of lumber, 
35,220 ties and 10,000 posts. ‘The largest individual 
cargo was carried by the schooner Robert L. Fryer, 
which sailed from Duluth, Minn., with 772,000 feet of 
lumber consigned to the Kurz-Downey Company. The 
second largest cargo was carried by the steamer Kalkaska, 
consigned by D. C. Thompson, of Duluth, Minn., to the 
Pilsen Lumber Company, 750,000. feet. 

Arrivals by day and vessels follow: 


OCTOBER 10. 

Steamer George C. Markham, Vans Harbor, Mich., Vans 
Harbor Lumber Company te the National Box Company, 
300,000 feet. 

Steamer Philetus Sawyer, Marinette, Wis., Republic Lum- 
_ Company to the South Side Lumber Company, 325,000 
eet. 

Steamer Maggie Marshall, Manistee, Mich., Louis Sands 
Salt & Lumber Company to the Rittenhouse & Embree Com- 
pany, 293,000 feet. 

Steamer Robert C. Wente, Frankfort,. Mich., Kelley Lum- 
ber Company to the International Harvester Company, 275,- 
000 feet. 

Steamer S. C. Hall, Alpena, Mich., Churchill Lumber Com- 
pany to the Theodore Fathauer Company, 200,000 feet. 

Steamer S. C. Hall, Alpena, Mich., Frank W. Gilchrist to 
J. O. Nessen & Co., 100,000 feet. 

Schooner Resumption, Ford River, Mich., Ford River Lum- 
ens to the Edward Hines Lumber Company, 325,000 
eet. 

OCTOBER 11. 


Schooner John Mee, Raber, Mich., J. O. Nessen & Co., to 


| the Theodore Fathauer Company, 176,000 feet. 


Steamer Ed Buckley, Empire, Mich., Empire Lumber Com- 
pany to the T. Wilce Company, 321,000 feet. 

Steamer J. W. Stephenson, Owen Sound, Ontario, Edward 
Hines Lumber Company to the Edward Hines Lumber Com- 
pany, 634,000 feet. 

Steamer N. J. Nessen, R. S. Peters Salt & Lumber Com- 
pany to the Rittenhouse & Embree Company, 350,000 feet. 

Steamer George Burnham, Alpena, Mich., American Cedar 
& Lumber Company to the Naugle Pole & Tie Company, 14,- 
000 ties. 

. OCTOBER 12. 

Schooner: J. V. Taylor, Raber, Mich., Mud Lake Lumber 

Company to the Theodore Fathauer Company, 162,000 feet. 
OCTOBER 153. 


Steamer S. O. Neff, Rogers, Mich., Herman Hoeft & Son 
to the 'Theodore Fathauer Company, 150,000 feet. 

Steamer S. O. Neff, Rogers, Mich.; Herman Hoeft & Son 
to W.,B. Crane & Co., 10,000 posts. 

Steamer F. W. Fletcher, Cheboygan, J. O. Nessen & Co. 
to J. O. Nessen & Co., 176,000 feet. + 

OCTOBER 14. 

Steamer Philetus Sawyer, Sturgeon Bay, Mich., A. B. 
Klise Lumber Company to the South Side Lumber Company, 
325,000 feet. 

Steamer Kalkaska, Duluth, Minn., D. C. Thompson to the 
Pilsen Lumber Company, 750,000 feet. 

Schooner Robert L. Fryer, Duluth Minn., consigned to the 
Kurz-Downey Company, 772,000 feet. 

OCTOBER 15. 

Steamer Louis Pahlow, East Jordan, Mich., David Ward 
— to the Edward Hines Lumber Company, 442,000 
feet. 

Schooner Delta, East Jordan, Mich., D. Ward Estate to 
the Edward Hines Lumber Company, 372,000 feet. 

OCTOBER 16. 


Steamer Ed Buckley, Empire, Mich., Empire Lumber Com- 
pany to the T. Wilce Company, 329,000 feet. * 

Steamer M. F. Butters, Nahma, Mich., Nahma Lumber 
Company to the Edward Hines Lumber Company, 425,000 
feet. 

Steamer J. H. Shrigley, Alpena, Mich., American Cedar 
& — Company to the John Spry Lumber Company, 21,- 
220 ties. 

PARMA 


BIGGEST CARGO EVER SET AFLOAT. 

PORTLAND, ORE., Oct. 15.—The largest lumber cargo 
ever placed on board a vessel was cleared today when 
the British steamer Knight of the Garter secured papers 
to proceed to Shanghai, China, to discharge. It beats 
by a few thousand feet the immense cargo carried a 
few months ago by the same steamer, the destination at 
that time also being China. 

The cargo, according to the manifest filed with the 
collector of customs, measures 5,000,000 feet and con- 
sists of rough fir lumber, shipped by the China Import 
& Export Lumber Company, with offices in this city. 
The value of the cargo is placed at $55,000. The first 
cargo carried by this steamer, although a trifle smaller, 
was valued at $59,000. 

The Knight of the Garter, drawing 25 feet of water, 
will have no trouble getting to sea, although Port- 
land is 100 miles from the ocean. By systematic 
dredging, largely paid for by the port, a channel with 
a depth of 30 feet has been opened to the sea, so that 
vessels drawing 27 feet enter and leave the port with- 
out delay. The Knight of the Garter was built along 
modern lines, with less draft than many vessels of equal 
carrying capacity, making the craft exceptionally well 
suited for the transpacific lumber trade. 

The cargo was furnished by several mills and little 
time was lost in getting it on board. An idea of the 
eargo’s magnitude may be readily formed by taking 
into consideration the fact that it would have kept busy 
a mill of 100,000 feet daily capacity fifty days to turn 
out the material. 

The Knight of the Garter is a steel vessel of 6,675 
tons gross and 4,295 tons net register; length, 456 feet; 
beam, 55.2 feet; depth of hold, 30.7 feet. The vessel 
was built in Glasgow in 1902, but was never put to a 
test in the lumber trade until ordered to this port, which 
not only holds the record for quantity of lumber shipped 
annually, but also for the biggest cargoes ever set 
afloat. 

a 


MUTUAL INSURANCE IN NEBRASKA. 

3ird Critchfield, secretary of the Nebraska Lumber- 
men’s Mutual Insurance Association, announces in a cir- 
cular letter to his policy holders that the organization can 
now carry $3,000 on each yard. The association has over 
600 policies in force. The cost so. far, however, after 
nearly five years of experience, remains at 48 percent of 
the regular premium rates and about one-half the regular 
board rate. 


IN THE SHADOW OF OLD LOOKOUT. 


Improvement in New England Shipments and Export 
Trade—Car Shops Are Taking Considerable Stuff— 
Lumberman Nominated for Congress. 


CHATTANCOGA, TENN., Oct. 18.—The lumber market 
shows some improvement in shipments to New England 
and in the export trade. The furniture trade has not 
been particularly brisk for outoftown shipments and the 
little effort in that direction is confined chiefly to desk 
and chair factories. The car shops.all through the 
Southeast and in this immediate territory are using 
considerable stock and in some instances are increasing 
their force of employees. The building trade holds up 
well. 

Willingham & Co. are busy at their retail yard in this 
city and are running several mills in neighboring terri- 
tory. 

Rien & Stinson will erect a saw mill near Center- 
ville, in which vicinity they are operating two hardwood 
mills, 

In the primary election held a few days ago, in the 
upper east Tennessee district, Samuel Sells, head. of 
the Sells Lumber & Manufacturing Company, Johnson 
City, was nominated by the republicans. for Congress 
over former District Attorney James R’ Penland. This 
nomination is equivalent to election. Mr. Sells at pres- 
ent is a member of the state senate, in which he has made 
a distinguished record.: 

J. T. Morgan, of the J. T. Morgan Lumber Company, 
has been elected president of the Tennessee River Lum- 
ber Company, capitalized. for $50,000. The company 
will operate a saw mill in east Tennessee and the sale 
of the lumber will be handled through the Morgan com- 
yany. 

: E M. Vestal, of the Vestal Lumber & Manufacturing 
Company, has returned from a two weeks’ trip in the 
East. He thinks that trade. in that section will show 
decided improvement soon. 
e BB BA PLP LD DD LD DD 
FROM THE CANADIAN METROPOLIS. 

MONTREAL, QUE., Oct. 14.—Occasional heavy rains hav: 
given an abundant supply of water in this province, 
and the paper manufacturers find that they are not com 
pelled to cut down their output through any shortag: 
of water supply. Prices continue to. show a stiffenin: 
tendency, but there are no marked changes in this re 
spect. Reports from the lumber camps indicate that the 
men are at work on the season’s cut. Wages are some- 
what higher than prevailed a year ago. In many cases 
the number of men engaged in lumbering operations 
has been somewhat curtailed, owing-to the poor demand 
for all kinds of lumber. 


HYMENEAL 


Hopping-Arundel. 

Newark, N. J., Oct. 20.—The marriage of W. Frank 
Hopping, secretary-treasurer of the Bockhoven _ Bros. 
Company, lumber dealer of this city, and Miss Edith M. 
Arundel, daughter of Mrs. Annie Clegg Arundel, took 
place Wednesday afternoon at the Clinton Avenue Bap- 
tist church, Rev. Samuel D. Skivington, assisted by Rev 
E. E. Brown, officiating. The bride was given away by 
her uncle, Walter F. Clegg, of Weehawken. She was 
attended by two matrons of honor, Mrs. Arthur Drak« 
and Mrs. Archibald R. Slingerland. George C. Hopping. 
of Red Bank, cousin of the groom, was best man, ani 
Asa M. Phillips, Leroy E. Ayers, Walter. Keck and 
Clifford Blanchard were ushers. Immediately following 
the ceremony Mr. and Mrs. Hopping left on their honey 
moon trip to Old Point Comfort, and on their return wil! 
be at home at 166 Hillside avenue, this city. Mr. Hop 
ping, who is a member of the common council, received « 
chest of silver from his associates on the board, and 
from. the board of education, with which Mrs. Hopping 
was formerly connected as instructor in the high schoo! 
a ease of silver was received. The groom’s gift to thi 
bride was a pendant of diamonds and pearls. 














Major-Messick. 

MEMPHIS, TENN., Oct. 20.—Cards have been issue: 
announcing the coming marriage of 8. C. Major and Mis 
Helen Messick, which will be solemnized Thursday, Oc 
tober 27. Mr. Major is a partner in the S. C. Majo 
Lumber Company and is general manager of its Memph 
interests. He is also president of the Lumbermen’s Clu 
of Memphis, and is deservedly popular among the hari 
wood trade of the country. Miss Messick is a descendan 
of one of the old Tennessee families and is prominen’ 
socially. At the meeting of the Lumbermen’s Club Sa! 
urday, October 15, Mr. Major received expressious ‘ 
felicitation from his many friends. 





McDonough-Blanchette. 

ELIzaBeTH, La., Oct. 20.—The marriage of Andr 
Thomas MeDonough, jr., of the Industrial Lumber Con 
pany, and Miss Birdie Eloise Blanchette was perform: 
Tuesday evening, October 18, at the home of Mr. ani 
Mrs. 8S. Blanchette, parents of the bride, in the presen 
of a large number of friends and relatives. After | 
wedding trip Mr. and Mrs. McDonough will take up the! 
residence in this city. 





Carpenter-Moore. 

Mexico, Mo., Oct. 20.— James Carpenter and Mis 
Carrie Moore were married at the home of the bride > 
mother, Mrs. Belle Moore, Wednesday, October 12. M! 
Carpenter is in the lumber and hardware business #' 
Rothville. The bride is a graduate of Hardin Colleg: 
and is a talented musician. 


AeA A panera 


i 
i 
f 




































ti 


Oo 


st 


sl 


S 





at 
id 
ot 
1e 


sk 


of 


de 


ly; 
m- 
ny 
ile 


ng 
he 
OW 


cee, 
mn 
ue 
is 
re 
the 
me- 
ses 
ons 
and 


ank 
ros. 
M. 
ook 
sap- 
Rev. 
was 
rake 
ing. 
and 
and 
ving 
ney 
wil! 


suet 
Mis 
Oc 
[ajo 
phi 
Clu 
yard 
dau 
nen 
Sai 
Ss ‘ 


dre 
Con 
rime 
anu 
sence 
er 
their 


Mi 

‘ide '> 
Mi 

slleg’ 





OctToBer 22, 1910. 


AMERICAN LUMBERMAN 








LUMBER SHIPMENTS 











From New Orleans, La. 
FOR WEEK ENDED OCTOBER 15. 

Steamship Arcadia, Porto Rico—Cottonwood lumber; box 
material. 

Steamship City of Mexico—Creosoted poles; cypress cross- 
ties; yellow pine lumber; box shooks; creosoted crossarms 
and crossties. 

Steamship Kingstonian, Havre and London—Yellow pine, 
oak, gum, cypress, ash and mahogany lumber; pine timber ; 
staves ; handles ; oak billets. 

Steamship Comus, New York—330,000 feet lumber; 
staves; skewers. ‘ 

Steamship Jacob Bright, Progreso—Box shooks. 

Steamship Eecelsior, Havana—Box material. 

Steamship Corinto, ‘Ceiba—Yellow pine lumber; crossties. 

Steamship Maria, Trieste, Tarragona, Barcelona and 
Venice—Gum and oak lumber; staves; gum and _ poplar 


logs. 

Steamship Mount Vernon, Port Cortez—Yellow pine lum- 
per. 

Steamship Bertha, Bocas del Toro—Creosoted lumber; 
reosoted piling. 

Steamship Abangarez, Colon—Yellow pine and oak lum- 
ber; staves. 

Steamship Ramore Head, Belfast and Dublin—Yellow 
pine, gum, oak and cypress lumber; .pine lumber; staves; 
headings; billets; handles. 

Steamship Comedian, Liverpool—yYellow pine, cypress, 
tupelo, oak and poplar lumber; staves; handles. 

Steamship Phidias, Antwerp—yYellow pine, cottonwood, 
sum and oak lumber. 

Steamship Heinz Blumburg, Cuban ports—Box material. 

Steamship Creole, New York—270,000 feet lumber; skew 


ers. 





From Norfolk, Va. 


October 12—Schooner A. € M. Carlisle, North Carolina 
ine lumber for New York; schooner Madison, North Caro- 
lina pine lumber for Baltimore, Md.; schooner Edwin Ker- 
cin, North Carolina pine lumber for Baltimore, Md.: 
schooner George Travers, North Carolina pine lumber for 
altimore, Md.; schooner Richmond, North Carolina pine 
umber for Baltimore, Md. 





From Jacksonville, Fla. 


FOR WEEK ENDED OCTOBER 15. 
October 8—Schooner Anthony D. Nichols, Mason Forward- 
ns Co., New York; steamship Katahdin, Boston, Mass. ; 
s\eamship Arapahoe, ‘New York ; steamship Earlswood, Vensa- 
an Fla 
October 9—Steamship Shawmut, Vhiladelphia, Pa.; 
chooner George W. Truitt, Hoskins-Burton Co., New York; 
hooner Laura C. Anderson, W. A. Evans .Co., Philadel- 
hia, Pa. 
October 10—Steamship Iroquois, New York; steamship 
‘vetan, Baltimore, Md. 
October 12—Schooner Reliance, Cummer Lumber Co., Ha- 
ia, Cuba; steamship Colorada, New York; steamship Mo- 
hawk, New York; steamship Nantucket, Baltimore, Md. : 
1K amship Vandalia, Cummer Lumber Co., Bremen, Germany : 
ooner Lizzie M. Parsons, Fernandina, Fla. 
October 13—Steamship Winyah, Charleston, S. C.; schooner 
issie A, Bishop, Cooney-Eckstein Co., New York. 
October 14—Steamship Quantico, Baltimore, Md. 





Charters at New York City. 
FOR WEEK ENDED OCTOBER 15. 
‘vitish steamer Memnon, 2,046 tons, Bathurst to West 
iin or East Ireland, deals, 43s, October. 
poure AMERICA. 
Norwegian bark Este 1,358 tons, Gulf to Montevideo or 
liucnos Aires, lumber, $11.50 50 
Norwegian ship Oddersjaa, 1,267 tons, Mobile to Monte- 
) or “Buenos Aires, er? $11. 
rwegian bark Erna, 1,081 tons, St. Joe, Fla., to Con- 
me or Paysandu, lumber, $12.25, March. 
WEST INDIES, ETC. 
tish schooner C. D. Pickels, 399 tons, Crandall to San 
indo, lumber, p. t. 
1 - schooner Lillian Blauvelt, 195 tons, Gonaives to 
logwood, p. t. 
ish schooner G. M. Cochrane, 219 tons, Moss Point to 
on, Jamaica, lumber, p. t. 
PROVINCIAL. 
wegian steamer Hero, 1,080 tons, Tampa to Montreal, 
. p. t., prompt. 
sh steamer Ethyl B. Summer, 353 tons, Jacksonville 
erst, lumber, p. t. 





Freight Quotations on Exports From New York 
for Europe. 
FOR WEEK ENDED OCTOBER 15. 

Hardwood Softwood Cooper Wooden- 
lumber, lumber, age, ware, 
per ton. per ton. Per 40 cubie feet. 

a ee ee 10c-100 12¢c-100 - 7s 6d 8s 9d 
Ll s:¢taate aoa 15c-100 17c-100 10s 





\ PD aixmweb nen 12s 6d 15s 10s 
OG aShive sok 18c-100* 21c-100* 10¢+ 
és ee + oy ee 20c 22 we 12¥% Vy 7 
pounds. f= cubic feet. 





From New York City. 
FOR WEEK ENDED OCTOBER 15. 
Curzon, Buenos Aires—181,401 feet lumber. 
Demerara—400 packages shooks ; 17,152 feet lumber. 
onto, Hull—1,966 pieces lumber. 
‘ania, Liverpool—%304 staves. 
‘ning, Manchester—653 pieces lumber; 41 logs. 
/ (fat, Savanilla—9,877 feet lumber. 
ice Bank, Santos—49,! 549 feet lumber. 
herokee, ‘Azua—35,425 feet lumber; 173 pieces lumber. 


BOQXBPRA BO 
From Portland, Ore. 
FOR WEEK ENDED OCTOBER 15. 
‘tober 11—Norwegian steamship Henrik Ibsen, 108,581 
‘ir, for China; steamship Coaster, 650,000 feet fir, for 


Francisco ; steamship Northland, ” 435, 000 feet fir, for 
rane oe 


. ‘'clober 12—Steamship F. 8. Loop, 850,000 feet fir, for 
San Fr; ola 
October ee. _peenmnetaty Strathrye, 3,398,000 feet 
for Sydney, N. 


October 15— Steamship Casco, 250,000 feet fir, for San 
ANCISCO ; Steamship Johan Poulson, 360,000 feet fir, for 
Fa Pranei ‘isco; British steamship Knight of the Garter, 
20.000" feet fir, for Shanghai; British steamer Redhill, 
‘*.O00 feet fir, for Orient, via Seattle. 

SRA BPO 


San 


From San Francisco. 
FOR WEEK ENDED OCTOBER 15. 
~ amer Spithead, New Zealand—26,442 feet lumber. 
Sent Monterey, Manila—30,000 feet lumber. 


s Steamer Alaskan, Mexico—151,356 feet lumber (laden at 
cattle, Wash.). 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 34. 





During the week the general demand locally-‘for| 
immediately delivery and consumption has been more} 
urgent, and this state of affairs promises ‘to continue’ 
until cold weather shall stop outdoor work. The-avail-| 
able lumber is wanted in a retail way as fast as it! 
can be delivered. This is accounted for by the: facet’! 
that the contractors and builders are taking advantage 
of the present splendid weather conditions and are! 
endeavoring to get the buildings to completion which} 
are now in course of construction. 

The statement that the lumber business today is not 
nearly so good as it was in the fall of 1909 is borne out 
by the reports covering the receipts and shipments of 
lumber.” For the week ended October 15, 44,007,000 
feet of lumber was received, as against 58,195,000 feet 
for the current week in 1909, a decrease of 4,188,000 
feet. However, the total receipts of lumber. from 
January 1 to October 15, 1910, show an increase. of 
71,446,000 feet of lumber, as against the same length 
of time in 1909. Shingle receipts for the week show 
an increase of nearly 1,000,000 as compared with the 
corresponding week last year. Total receipts of shin 
gles, however, from January 1 to October 15, 1910, 
show a decrease of 55,400,000. Shipments of lumber 
by rail for the week ended October 15 amounted to 
16,449,000 feet, as against 21,538,000 feet in 1909, a 
decrease of 5,089,000 feet. Total shipments from 
January 1 to October 15, 1910, were 807,883,000 feet, 
as against 744,984,000 feet for the same period in 1909, 
an increase of 62,899,000 feet. Shipments of shingles 
show a decrease for the week and for the first nine 
months of the year. 

Chicago Lumber Receipts and Shipments. 

Reported by George F. Stone, secretary of the 
Board of Trade. 

RECEIPTS, WEEK ENDED OCTOBER 15. 
Lumber. Shingles. 
CEE rT oe 44,007,000 11,729,000 


rrr rere Cr r iT er 58,195,000 _10, 896,000 
I > 5. nnd bse ee ete 833,0 000 
PEE ctninaaadeeeneeen ERR eee nec 

TOTAL RECEIPTS, JANUARY 1 TO OCTOBER 15. 
Lumber. Shingles. 

. Seer Ctr ee met y 000 376,132,000 

en ere ee 1,999,100, 000 431 :5673,000 
OCCT EE Ce ree 71, 446, 000 os % owns 


a ee ere rye ae Pe ee 
SHIPMENTS, WEEK ENDED OCTOBER 15. 


55,400,000 





Lumber. Shingles. 
fee TERE er ee 16,449,000 7, 113,000 
er re ren nc 21,528,000 7,168, 000 
Mecvease. .2.5 0008s Sees 5,089,000 "50,000 
TOTAL SHIPMENTS, JANUARY 1 TO OCTOBER 15. 
Lumber. Shingles. 
Re a4 bak melas. ated Saw eee Bie 807,883, 000 333,996,000 
PE Cass oii acitadkcoteatul sewers 744,984,000 3,625,000 
ee ee Oe pr a 62,899, 000 ‘ati ea aii 
DR. é6 cee cckaeencede § Speaeee ke 3,962,900 


RECEIPTS BY WATER. 
Werk ombel October TBs 005.0665 vedas vivsane 5,235,000 feet 
Permits issued by the Chicago building department 

for the week ended October 19 were: 


CLASS— No. Value. 
OS re re re a re 12 $ 8,900 
$ 1,000 and under $ 5,000............. 123 319,700 

5,000 and under NS yoo tna eave d ane 60 404,300 

10,000 and under E's 6 aon e's Cda de 21 308,000 
25,000 and under Se eee 8 261,000 
50,000 and under 100,000............. 3 214,200 
Gustave D. Glaser, 3-story brick warehouse 1 150,000 
lroquois Iron Company, steel boiler house, 

S00Gl MMI, CFs coc ecccccvebeverecsers 1 254,600 
Daily News Company, 3-story brick stable. 1 150,000 
E. G. Paule, 3-story brick apartment...... 1 100,000 

OME: 6: 55sca ple wkabake mse ensues 197 $ 1 a. 900 
Average valuation for week......... — 9,772 
Totals previ0wS Week... ....ccceocves 152 2,114,050 
Average valuation previous week..... ... 13,908 
Totals corresponding week 1909..... 214 2,326,400 
Totals Jan. 1 to Oct. 19, 1910....... 9,231 70,323,850 


Totals corresponding period 1909....7,776 %1,036,434 
Totals corresponding period 1908....8,255 47,862,120 
Totals corresponding period 1907....6,876 54,649,620 
Totals corresponding period 1906....6,901 54,018,037 
Totals corresponding period 1905....5,854 53,058,365 
Totals corresponding period 1904....4,697 34,054,695 

Totals corresponding period 1903... .4,289 32/900, 865 
Totals corresponding period 1902....4,306 43,101,797 


Northern Pine. 


Chicago. So far as local trade in good lumber is 
concerned the market is influenced by the difficulty 
in procuring adequate stocks and assortments to satisfy 
the wants of the retail dealers and consumérs. Some of 
the wholesalers state that there is less difficulty in 
selling good lumber than in getting hold of stocks to 
sell. It has become a question of finding the required 
sorts, sizes and qualities at prices that are not so high 
as to be prohibitive. There are large stocks of the 
lower grades, however, and it is reported that demand 
for these grades is only fair even when generous 


coneessions are made. 
BPs 


Minneapolis, Minn. Sales managers report demand on 
a steady up grade. It is not heavy for the time of 
the year, and hardly up to normal, but it is improving 
all the time, and with stocks in the present condition, 
it seems likely that the mills will have about all the 
business they need before next season. The local mills 
will average only two weeks’ sawing to close up the 
season, and the stocks already are broken. Dimension 
particularly is in bad shape, and shop lumber is 












YELLOW PINE 


Kiln Dried Flooring 
: and Ceiling 

' | Rough and Dressed’ 
Timber and Plank 


Shipments by 
‘\ Rail, Sail or Steamer 














Cummer Lumber Co. 
Jacksonville, Fla. 


Northern Sales Office, 45 Broadway. New York, WALTER ADAMS, Mgr. 
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T.H. GARRETT LUMBER CO. 


Manufacturers and Wholesalers 


Yellow Pine 
Lumber 














a 1220 Chemical Bldg., ST. LOUIS, MO. 
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LEWIS DILL & CO., Baltimore, Md. 


—WHOLESALE— 


"hate" YELLOW PINE 



































J. Carter Lumber Co. 


KANSAS CITY, MO. 


cars 1x6 ”“—10 to 16’ No. 3 Rough or S828. 
cars 1x8 ”“—10 to 16’ No. 3 Rough or 828. 
cars 1x10”—10 to 16’ No. 3 Rough or 828. 
ears 1x12”—10 to 16’ No. 3 Rough or $28. 
cars 1x8” & wider—10 to 16’ No. 3 Rough or 


828. 


CUS GB Crt 


oe 


2 cars 1x4” & wider—18 & 20’ No. 3 Rough or 
$28. 
cars 2x4 ”“—i0 to 20’ No. 3 Rough or S & E. 

5 cars 2x6 ”“—10 to 20’ No. 3 Rough or S & BE. 

5 cars 2x8 ”“—10 to 20’ No. 3 Rough or 8S & E. 

5 cars 2x10” & 2x12”—10 to 20’ No. 3 Rough or 
S & E. 


All good Short Leaf Yellow Pine—Strictly 
up to grade. Can ship very promptly. 


C. J. Carter Lumber Co. 


KANSAS CITY, MO. 








LOUISIANA RED 


CYPRESS 


Byrne-Renfro Lumber Co. 
Kansas City, Mo. 

















TELEGRAPH BILLS REDUCED (ricrman telscode. 


For further particulars address American Lumberman, Chicago, IIL 
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How They Talk. 
We have had a 5 M’ Yellow 


Strand | 1" rope in service for six years 
on one of our road engines, without a 
break, other than the cutting off of 
worn ends, and anyone familiar with 
our logging operation, which is a very 
difficult one, realizes what this service 
means—especially when they have had 
experience with other lines on a similar 
engine at similar work, where it called 
for a new line nearly every year, with 
the exception of one line, which gave 
us two years’ service. As a result of 
this experience, we bought a second 5' 
14" road line and it has now been in 
use two seasons, and we defy anyone 
to point out on it any appreciable signs 
of wear. Madera Sugar Pine Co. 
Madera, Cal. 


Years of careful thought and 
experiment makes it as nearly 
perfect a cable as can be evolved 
by the brain of man and the re- 
sources of the world’s mineral 
wealth. 

Every Strand 
of the 

Powersteel Cable 
is made of imported steel wire 
of a tensile strength of from 
240,000 to 260,000 pounds 
per square inch, and is extremely 


flexible. 


KIGSBASCO) 
RESCOMEANK 
AINTSLOULSSg SEAWILE 
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searce. Country trade is better just now than city; 
and while orders are not large, a good many are coming 
in and the prospect for another month or two seems 
first class. * 





Bay City and Saginaw. This wood is moving 
steadily. Nearly all the operators in this district 
operate planing mills and factories and have customers 
with whom they have had long business relations. 
This is true of the sash and door and box trade, both 
of which are reported as doing fairly. There is a 
steady volume of trade at prices without much fluctua- 
tion. The finer grades of stock appear to be more 
active. Local dealers are rushing forward supplies for 
the winter. Prospects appear to be improving. 





Pittsburg, Pa. This wood shows little change from 
week to week. Demand for better grades continues 
fairly active, but there is not sufficient business being 
done to fill order books or cause a flurry in price lists. 
Stocks are so small that present values remain un- 
changed. In the lower grades the situation seems to 
be about the same as for the better stocks. Shipments 
are limited and yards are running extremely low in 
supply. 


Buffalo, N. Y. Demand continues active and the 
supply hardly up to requirements. Prices are strong 
for good lumber, but not strong for box grades. 


Eastern Spruce. 


Boston, Mass. Demand has been quiet the last week. 
Buyers have not been anticipating their wants. The 
ear trade has been light and cargo orders are not 
numerous. Opinions regarding future prices differ. 
Some manufacturers ask $23 for frames, while others 
have not been asking more than $22.50 and state that 
they have found this price hard to get. A few weeks 
ago practically all manufacturers were asking $23, but 
some then made a reduction of 50 cents a thousand 
hoping to receive a larger volume of business. A 
number of mills will close down within a few weeks. 
It is believed that this- will help the market out. 
Random has been in moderate demand. For 2x7 and 
under prices range from $18.50 to $19.50. Larger 
sizes are in better call. In spruce boards a fair amount 
of new business is reported. 

——ewowrnvrnmr—r—ernaweraers 

Pittsburg, Pa. Clear spruce is in good demand and 
wide boards and export material are short of require- 
ments. In general the demand is slow and the prices 
are not so strong as the dealers wish. Less than $2 is 
reported as the average in concessions offered for good 


White Cedar. 


Chicago. Fall demand for posts has made a fair 
showing and up to the present the tendency is to in- 
erease. A scarcity in 4 and 5 inch 7 foot lengths is 
reported. This demand is only natural, as at this sea- 
son farmers, villagers, railroads and others are rushing 
work forward to a finish for the season. As the winter 
approaches no one is surprised to see some decline in 
the demand for trolley, telegraph and telephone poles, 
although the demand, considering the lateness of the 
season, has kept up well. 




















Minneapolis, Minn. Demand for posts continues 
fair, with the large rounds a favorite. Pole business 
is light, but producers all report their stocks reduced 
to a low point, which favors a strong price situation 
in spite of the dullness. New enterprises are not 
numerous and trade is coming mainly in small quan- 
tities for replacing poles put out of commission. The 
forest fires in the northern part of this state have 
destroyed some stocks, reducing the visible supply, but 
not causing any new demand just at present. 


Buffalo, N. Y. The farming demand for posts is 
now very light, though the season has been a good one. 
Cedar ties are not used very much, though the market 
for long poles is always good, as the supply is running 
down. 





Grand Rapids, Mich. There is more inquiry for rail- 
road ties and some good sales are reported. Ties, 
‘posts, poles and all cedar products are searece. Farm- 
ers have had a prosperous year and the demand for 
posts is increasing. 


Hardwoods. 


Chicago. The tone of the hardwood market is of a 
firmer nature. Dealers are cognizant of a little expan- 
sion that they think foretells a good trade during the 
remainder of the fall and winter. It is probable, how- 
ever, that there will not be a marked increase of pur- 
chasing for stocking up purposes until after the begin- 
ning of next year, as the tendency will be, as in the 
closing weeks of preceding years, to restrict purchases 
to current wants until after the new year. Some buy- 
ers who have recently returned from the Southern mill 
points claim that the dry oak in the smaller mills has 
been mostly taken up, which places larger points in a 
good relation to.the general trade. Prices on plain 
oak are firmer. Quartered white oak has been fairly 
active all season, although it is stated that prices are 
not as strong as they were a short time ago. If the 
furniture factories had been operating with the energy 
of some former years there would have been a livelier 


‘ 








demand for all hardwoods, northern as well as southern. 
The main call comes from the manufacturers of interior 
finish and foxyms of factory work other than furniture 
making. The local yards depend largely upon the fur- 
niture trade for the absorption of their miscellaneous 
stocks and hence have felt the lack of that requirement 
to some degree. First and second cottonwood is show- 
ing some strength as is also gum. In the northern 
woods birch continues to be a leader with prices stiff. 
Maple shows considerable activity. Rock and soft elm 
are scare with demand fair. Basswood as a whole is 
slow, but some of the northern manufacturers report 
having sold considerable of it recently. Hardwood 
flooring manufacturers are well stocked up with orders. 





Minneapolis, Minn. Local demand from consumers is 
slow and the tendency of buyers is still to hold off. 
Outside trade is quiet, and no large orders are being 
booked. The consumption is fairly heavy and this 
will call for demand later, which dealers are confident 
of seeing soon. Prices on nearly all stock handled 
are reported firm, and no special inducements are 
being offered to move lumber. Basswood is the only 
weak point in northern woods. 





St. Louis, Mo. No marked improvement in the loca! 
market this week, but a more optimistic feeling re 
garding the outlook has been manifested. The retail 
trade is said to be good, although there has been no 
marked improvement in retail buying. Jobbers are 
complaining bitterly of a lack of buying in retail lines 
and also in factory trade. What stock is being sold is 
not bringing a satisfactory price, although the upper 
grades are said to be much sought for and command a 
fair price. Lower grade stock is very quiet, excepting 
red gum, for which there is a brisk inquiry, due to the 
vigorous advertising that the gum makers are doing. 





Kansas City, Mo. Most of the dealers report « 
larger volume of business, in the softer woods es 
pecially. It is taken as an indication that many of th 
yards have reached their limit as far as reducing stock 
is concerned and are ordering moderately to keep uj) 
their stocks. The condition strikes several of the 
larger wholesalers as peculiar. It approaches a situa 
tion where the consumer practically is buying of the 
wholesaler with the retailer acting as the medium 0i 
exchange. 





Memphis, Tenn. Demand continues somewhat irreg 
ular but, on the whole, a fairly large business is being 
done. There does not seem to be any urgent demand 
and yet sellers report that the volume of business 
shows a substantial inerease over the corresponding 
period last year, some estimating that they are doing 
from 20 to 25 percent more than at that time. The 
higher grades of lumber are in more active request 
than the lower and there is greater firmness in values 
in the former than in the latter. Ash seems to be oue 
of the poorer sellers. The demand for red gum, oak 
and cypress is satisfactory and a very good business 
is being done in poplar. Cottonwood in the upper 
grades is bringing good prices, while box boards are 
firm and offerings limited. In the iower grades more 
business is going on, but there has not been the ap 
preciation in values some of the trade expected. Sap 
gum in the upper grades is still an unsatisfactory 
article. More business is reported, but values are 
practically unchanged. The lower grades of cotton 
wood and gum are moving in fair volume, reflecting 
the improvement heretofore noted in wooden boxes 
Export trade is somewhat irregular. 





Nashville, Tenn. Demands for immediate delivery 
continue and building continues active. Collecticns 
show improvement. Prices are firm. Plain oak leads 
in demand for the week, red gum and poplar are next 
in order. Panel poplar, however, is not in as active 
demand as of late and is not bringing good prices. 
Small orders for birch, maple, ash and basswood rv 
numerous. 





Louisville, Ky. Demand continues irregular, «(| 
buying generally less active than had been expectcl. 
Quartered oak does not show gains, although plain oak 
has made a decided improvement. The lower gra:les 
of quartered oak are moving fairly well. Poplar 1s 
hardly as strong as heretofore. Cottonwood is selling 
well for use in the box factories. Mahogany is *<°!l- 
ing much better, and imports continue large. 





Pittsburg, Pa. Wide poplar and oak are in excellent 
demand and prices are firm. In the other grades of 
hardwood the situation appears to be unchanged, w th 
a slow demand and plenty of offerings. The chest! ut 
trade is running about the same as for the summcr. 
Maple flooring is reported to be active and at g' od 
prices. Good ash finds a ready market at this time 
and prices are strong. The same may be said of 
hickory, but in the lower grades the demand is lim ed 
and prices are uncertain. In both instances the stocks 
are small and without feature in the general buying. 

Buffalo, N. ¥Y. Demand has improved somewhat and 
many dealers have lately been adding largely to the!t 
stocks by lake. Among the shipments received are 
birch, basswood, elm and ash. Plain and quartered 
oak are reported to be selling well, and a considerable 
amount of them is coming in from the South. Trade 
in chestnut is fair, although there is a scarcity of ‘1S 
wood as well as in some grades of elm and maple. Chert’ 
and walnut are in small demand at present. 





Baltimore, Md, The general tendency seems to ee 
toward more satisfactory conditions. Earnest °ff°T 
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is still required to get orders, and sellers frequently 
feel that it-is up to them to make price concessions, 
but stocks are being taken with greater freedom, and 
there has been evidence of late of renewed buying by 
the big consumers of hardwoods. The export situation 
is decidedly more promising. Stocks abroad seem to 
have been still further reduced, and numerous inquiries 
are being received, some of which will result in the 
placing of orders. The improvement seems to take in 
nearly the whole list. 


Boston, Mass. For a number of weeks the yard 
trade has been reported as very good. According to 
leading dealers this has not been reflected in the 
market from the wholesalers’ standpoint. The stocks 
in the yards will soon be so far reduced that they will 
be forced to replenish. Consuming manufacturers are 
not large buyers and have not been for some time. 
Prices are fairly steady, although in some cases cuts in 
prices have been made by manufacturers. Oak is not 
in large call. Maple has been in fair demand. 





Columbus, Ohio. Improvement in trade continues. 
The best feature is the better movement of the lower 
grades and there is no accumulation of stocks in that 
class. Orders are coming, ir well from yards and fac- 
tories and buying by factories is more lively. Build- 
ing operations continue active and dealers are in the 
market for larger stocks. Traveling salesmen report 
short stocks generally, which is taken as an indication 
of more active buying soon. Furniture and implement 
factories are in the market. Quartered oak is in good 
demand and quotations for firsts and seconds range 
from $82 to $86. Plain oak is in good demand and 
quotations are: Firsts and seconds, $51 to $52; No. 1 
common, $32 to $33; No. 2 common, $20 to $21. 
Chestnut also is firm and the volume of business is 
satisfactory. Prices for firsts and seconds are $51 to 
$52; No. 1 common, $38 to $40 and sound wormy, $16 
to $16.50. Basswood is in good demand and the supply 
is not too large. Quotations are strong. Weakness in 
ish is still apparent, but prices are some stronger. 
Other hardwoods are unchanged. 


Hemlock. 


Chicago. This wood up to the present time has had 
a good call all the year with prices steady. A tend- 
eney has been noticed in the last few days, however, 
to make slight concessions to close large orders. The 
demand for framing dimensions in this and surround- 
ing territories is keeping up well and shipments to the 
Kast are still made on a large scale and manufacturers 
predict that the slight recession in prices will be of 
short duration as the stocks at the mills are not large, 
which is accounted for by the fact that the extensive 
building operations in the cities and suburbs, as weil 
s interior towns, have used up the output of the mills 

' that the present prospect is that when the season 
shall elose smaller stocks of unsold hemlock will be at 

mills or at wholesale yards than for several years. 
le present tendency is to conserve stocks and insist 
pon firmer prices for all hemlock lumber. 











Pittsburg, Pa. Some of the dealers report a slightly 

woaker market and a sagging tendency to prices, but 

ajority of the larger concerns report a steady 

ket and slow shipments. Eastern buying, it is 

is taking up surplus to a large extent that might 

h influenced the local trading to some extent. No 

will dispose of stock on special orders without 

t list prices being obtained. The unusual and un- 

pM re sizes are the ones most affected in the lowering 
ues, 





Buffalo, N. Y. This wood has been coming in largely 
jake lately and will continue to do so while navi- 
yvion is open. The dealers who fail to get sufficient 
ks before lake traffic shuts down will bring in 
ock from Pennsylvania rather than pay the west- 
“ll-rail rate. Canadian hemlock is kept out of this 
‘set by the tariff. There is a good supply of hem- 
in this market and prices are not very strong, but 
demand on the part of builders remains as good as 


~— eee 
Soston, Mass. This market is fairly firm. Offerings 
not Jarge and manufacturers of eastern clipped 
ds are not eager sellers, in fact a few manufac- 
‘’s are asking an advance of 50 cents over prices 
would sell at a week or two ago. The general 
ing price is $19, although there are holders who 
' $19.50 and who think that they will have no 
ible in getting this price a little later. 
Columbus, Ohio. This wood is somewhat stronger 
" demand, but there is still a weakness in prices, 
‘uich is not expected to pass 2way until stocks are 
nore reduced. Active building operations are ex- 
jected to reduce stocks in a few months. 


— 





Poplar. 





f Chicago, Locally, firsts and seconds are selling more 
'reely than the lower grades. There is noticeable some 
‘mprovement in demand, but it still lacks the life and 
urgency that dealers would like to see. During the last 
nen Some inquiry has been received for squares, 
yoWing that a searcity has developed in this product. 

rices of firsts and seconds are steady, but the lower 
grades have a tendency to weakness, although No. 1 








common is selling with increased freedom and at higher 
prices than thirty days ago. 


~_ 


Baltimore, Md. Improvement in the lower grades of 
poplar continues. Wide stocks of good quality are still 
without special feature, the easing off in demand 
being yet in evidence, and the mills under no pressure 
to fill orders. Prices are fairly well maintained, and 
are high enough on the better grades of lumber to 
enable manufacturers to realize a good profit, but 
the average is far from high. In a_ general 
way, however, the trade shows improvement, with the 
future holding out a promise of still further progress 
in the direction of remunerative conditions. 





——e——eeeee 


Buffalo, N. ¥Y. This wood is reported as strong and 
there is ready sale for the common grades. Automo- 
bile concerns are not using as much of the wood, how- 
ever, as formerly. Cottonwood is going into the trade 
some as a substitute for poplar and is being used to 
some extent by carriage manufacturers. Dealers here 
are not carrying cottonwood, however. Orders for 
poplar are for all grades and thickhesses, though the 
volume of sales is not large. 





Columbus, Ohio. This market is strong since auto- 
mobile factories are in the market for larger stocks. 
Strength is shown in every grade and the volume of 
business is larger. Quotations for firsts and seconds 
are $58 to $59; No. 1 common, $33 to $35: No. 2 com- 
mon, $25 to $27; No. 3 common, $16 to $17. 


Fir, Spruce and Cedar. 


Chicago. A little more activity is noted in West 
Coast product this week. Inquiries have been of an 
figures on large quantities of fir timbers. This is 
thought by some of the representatives of the big 
Pacific coast mills to mean that business from now on 
will begin to climb and by January 1 will be back on 
a normal basis. Stocks of spruce shop lumber are low, 
but are ample to meet all present demands for this 
wood. Redwood has been quite active in territories 
adjoining Chicago, although little of it is used for 
interior finish in this city. 











Portland, Ore. Business is dull, according to most 
reports, and bona fide inquiries are light. No one 
seems able to give any explanation of the cause except 
that buyers are simply holding off waiting to see which 
way the wind is going to blow. Local and foreign 
business is keeping the mills in this district going, 
but they are not worrying much over how to fill orders 
except for flooring, that class of material having had 
a big run the past month. The cedar shingle market 
continues dull. The log situation is unchanged. 





Tacoma, Wash. Fir lumber prices depend largely 
upon individual conditions among the mills. On the 
whole prices are weak. The eastern demand is light. 
There is some railroad buying and very little yard 
trade. Local demand is more quiet this week. Cargo 
trade is furnishing considerable business. California 
is still light, but the offshore market is fairly healthy, 
especially the Australian demand. Coastwise charter 
rates are weak. 





Seattle, Wash. The feeling among lumbermen is 
better this week. The number of inquiries and or- 
ders received lately lead to the belief that condi- 
tions are improving. While the coastwise trade is 
light, foreign shipping is normal, and rail shipments 
seem to have been more during the last week. 





Kansas’ City, Mo. What change there is from last 
week is for the worse, large dealers report. Cedar has 
been particularly poor. The surplus of Coast stuff has 
forced it from $3 to $4 off. Fir is weaker than last 
week. Spruce is not particularly strong, but it is 
better than it was last week. 





Western Pine. 


Chicago. Demand for California white pine and 
sugar pine is still good, with prices firm. Stocks of 
these woods are not large, and the demand seems to 
be of sufficient size to clean up all dry stocks on hand. 
Inquiries for Inland Empire white pine are more 
numerous and the feeling among wholesalers is better 
this week. Prices are recorded fairly firm. 








Spokane, Wash. Western and white pine are still 
moving slowly. Orders and inquiries are fairly brisk, 
but not up to the standard of a year ago and not 
what millmen have expected. Many of the larger 
mills will close their season’s cuts ahead of time or 
at the time originally intended. In spite of the fall- 
ing off in orders, the prices remain unchanged and 
all mills report stock in excellent shape. 





Southern Pine. 


Chicago. Yellow pine conditions during the last 
week have been a little brighter, so far as volume of 
business in coneerned. Considerable stock has been 
sold to the country yards and several.good sized orders 
for car material have been disposed of. Some of the 
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The excellent materials we use 
in constructing the “Stronger- Than- 
The-Law” Shoe, and the expert 
workmen we employ, would alone 
produce a heavy grade shoe far 
above the ordinary. But beyond 
these two important factors in the 
strength and enduring quality of the 
“Stronger-Than- The-Law” Shoe is 
that “Better Shoe” motto which 
governs each of the twelve immense 
“Star Brand” specialty factories. 
Merchants who sell ‘“Stronger- 
Than-The-Law” Shoes build busi- 
ness on them rapidly, because each 
pair sold makes of the wearer a 
satisfied customer. The “Stronger- 
Than-The-Law” is made in various 
styles of high cuts and shoes. Write 
for catalog showing all of them. 











BETTS JOINSONG RAND SHDECE 


MANUFACTURERS, ‘ST.LOUIS. 
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Have Your Secretary 
Write Today 


| For a copy of our handsomely illustrated 
| book descriptive of 


| - MEXICO, 


A Foreign Land a Step Away 


Maybe you would like to take a Winter 

Pleasure Journey to Our Neighboring 

Republic and, Incidentally, look over its 

timber resources. 

You can include Hot Springs, Ark., and San An- 

tonio, Tex., in the same trip — through 
service via these tourist centers 
from St. Louis to Mexico City. 
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| PACIFIC C.L.STONE B.H.PAYNE 
\ IRON Pass. Traffic Mugr. Gen. Pass. Agent 
\ MOUNTAIN ST. LOUIS 
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Good Openings—~ 


# The timber lands along the COTTON BELT ROUTE 
in Missouri, Arkansas, Louisiana and Texas contain great 
varieties of timber. 

At the present time there is absolute need at many points 
for the following industries : 

Furniture, Carriage, Wagon, Sash, Blind, Hoop, Heading, 
Stave, Box and Crate Factories. 

The fine clays and sands at certain points on the COT- 
TON*BELT ROUTE offer special inducements for the es- 
tablishment of Potteries, Brick Yards, Ti Factories, Etc. 

The abundance of fruit and vegetal@péeraised in the 


COTTON BELT territory invites the establishment of 
Canning Factories and Ice Plants. si 

A well equipped industrial department is maintained by 
this ar pe and reliable information and every — 
assistance Wi usiness 


be rendered upon request regarding 
opening and industrial opportunities. 
Write the undersigned for further informa- 


thon. 
GUY L. STEWART 


Agri. and Ind. Agt., Cotton Belt Route 
1348 Pierce Bidg., St. Louis, Mo, 
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wholesalers are complaining that they are unable to 
get stocks forward from the mills, which shows that 
the car shortage is with us again. There is no gain- 
saying the fact, however, that the country yard trade 
is better than the city, but representaives are expecting 
this defect to be remedied in a short time. 

——oOoOr eee 

Kansas City, Mo. The volume of trade has been 

much better this week than last. Many concerns ap- 
pear to have disposed of surplus stocks and prices are 
firmer on nearly every item. Some of the railroads are 
on the market for large amounts of material to be 
bought soon, and conditions have improved consider- 
ably over what they have been for the last three 
weeks. While car shortage is apparent on this market, 
it is not general and is not confined continuously to 
any one road. 

OOO 


St. Louis, Mo. Demand is fair and shipments have 
gone out in considerable volume, but the price tone of 
the market generally is exceedingly weak. The price 
weakness in the yellow pine market is without reason 
and can not be understood. Car shortage in the milling 
territory is in evidence, but this has not influenced the 
price tone of the market as might be expected. There 
has been some improvement in the railroad buying this 
week, 

Baltimore, Md. Reports concerning trade are not 
encouraging. Tenders of stocks are far more numerous 
than is conducive even to the maintenance of moderate 
prices, while the demand Jeaves much to be desired. 
Local business is fair, most of the yards being active, 
but on account of the keen competition for orders, 
which has turned attention to this market, no one is 
getting fair prices. Longleaf pine is being used in 
liberal quantities, but in consequence of the quiet else- 
where the tenders are far too numerous, and the out- 
of-town trade especially continues to cause much dis- 
satisfaction. Prices, in many cases, are said to be less 
than the cost of production, and the little mills have 
been out of the bidding for some time. Only the big 
plants go on, and they are in such a position that they 
can not stop. No relief from the prevailing state of 
affairs is expected until the big consumers, who have 
not been buying to any extent, reénter the market and 
get back to normal requirements. 

See 

Pittsburg, Pa. A good deal of the business being 
done is based on the extremely low prices possible at 
present, but in spite of the buying no one seems to 
have much stock on hand and deliveries from the 
Southwest are slow and often delayed to an exas- 
perating standpoint. Some of the larger dealers be- 
lieve that a better car service in the near future will 
let the bars down for prices. Others look for a better- 
ment in prices, with a stronger demand that they 
feel sure will come. Prices are very uncertain and 
uniformity is absent in nearly all cases. The week 
has made no apparent change in general conditions. 

wna 

Boston, Mass. Demand for flooring has increased. 
No. 2 common has been in fair call at $17.50, although 
some manufacturers will not accept less than $18. 





North Carolina Pine. 


Norfolk, Va. 





North Carolina pine continues quiet 
but firm. Cargo shipments have been light the last 
week, but car business has been fairly active, con- 
sisting largely of prompt shipments, which seem to 
be in favor at this time. Prices are generally well 
maintained. Stocks on hand at the mills are com- 
partively low, with fair assortments. Charters are 
easy on a basis of $2.75 to $3 to New York; one- 
fifth off for dressed lumber. 
en 

Baltimore, Md. Trade continues unsatisfactory, de- 
mand being decidedly smaller than had been expected 
at this time, while the range of prices is satisfactory. 
This wood is down in price and some manufacturers 
assert that they can buy lumber for less money than 
it costs them to eut stocks from their own stumpage, 
acquired when timber was ches aper than it is at present. 
This shows the folly of millmen in sawing their timber 
which has not receded any in value, and selling the 
Jumber for virtually less than they could get for the 
standing timber. The existing condition of affairs is 
Jail chiefly to the big mills, the large bond issues, 
which must go on to earn fixed charges, and can not, 
like the small plants, shut down. The desire of manu. 
faciurers to get into this market prevents a realiza- 
tion of such prices as otherwise would be obtained, 
for the local demand has been fair, both the building 
sizes and box grades having been called for freely 
enough to prevent heavy accumulations. The move- 
ment in building lumber continues, and the box makers 
also are moderately busy, although the packing sea- 
son is about over and the demand from this source 
for cases has let up. 

LOO LOLOL 

Boston, Mass. A fair amount of new business is 
reported this week, but a wider range of prices is 
noted. Roofers have become a little firmer and busi- 
ness is increasing. Partition has been in moderate 
demand only and rough edge has not attracted much 
new business, 





Cypress. 


Chicago. Conditions are satisfactory and the state 
of the market is classed by manufacturers’ representa- 





‘market, although there is not likely to be a very active 





tives as being good. Orders are coming in steadily 
from all sections, showing the demand is growing 
throughout the territory where cypress is sold. Shop 
and factory lumber has had a better call than for 
many months, Prices are said to be firmer and the 
mills are reported as being well supplied with orders. 





St. Louis, Mo. This market is in an unsatisfactory 
condition. There still is a large volume of business 
offered, and the local dealers are shipping a world of 
stock, but prices are weaker than of late. This is 
unaccountable. The car shortage is being felt at a 
majority of the mills, and the feeling is that this will 
have a salutary effect upon the. general price tone of 
the market before long. 

——_—_—_—loOeeeeee" 

Baltimore, Md. Stocks are being called for by build- 
ers in large quantities. Owing to the conservatism 
shown in the matter of bringing in stocks there are no 
troublesome accumulations to take care of and the 
wholesalers are under no special pressure to sell, while 
the retailers adhere to their policy of buying only 
enough to meet current needs. The practice of letting 
the wholesaler and the mills carry the trade is being, 
adhered to as offering some advantages over the laying 
in of extensive supplies, even though it may be neces- 
sary to pay somewhat higher prices. 





Buffalo, N. Y. Less cutting is being done by the 
saw mills, and dealers report that the situation is not 
so mixed as it has been lately. With fair prices estab- 
lished there is an opportunity for good sales in this 


demand for it. 





Columbus, Ohio. This market is still somewhat 
variable, owing to some price cutting. Some of the 
shippers report firmness and others are cutting. On 
the whole the volume of business is somewhat larger. 


Shingles and Lath. 


Chicago. Trade in red cedar shingles is of a desul- 
tory nature. The demand is slow, with prices, if any- 
thing, lower than they were a week ago. Clears are 
bringing from $3.15 to $3.22 and stars from $2.59 to 
$2.69, Chicago basis. The white cedar shingle situa- 
tion is taking on a stronger tone. Extras are worth 
$2.90 to $3 and are reported scarce. Receipts by water 
lately have been light, and it looks as if better times 
are coming for white cedars. Lath demand continues 
strong, with prices exceedingly firm. 











Minneapolis, Minn. Prices are holding about the 
same as for the last two or three weeks, with some 
variation between the quotations. Stocks is storage 
are not heavy and many orders call for quick delivery, 
so the tendency will be to get an extra price for 
shingles close at hand. The run of trade as reported 
by most dealers is light and they are not making 
special effort to force business. 





Seattle, Wash. It is reported that red cedar clears 
ure stiffening in price. Stars can be bought at the 
same low figures as for the last several weeks, but 
because of the extra number of orders recorded dur- 
ing the last few days shingle men feel that the price 
wil! be better before long. Many of the smaller mills 
are closed and the market is not overstocked to the 
degree that it has been for the last several weeks. 





Tacoma, Wash. Red cedar shingles show very little 
change, with business light and prices not advancing 
any. There is not much speculative buying. Produc- 
tion is limited and stocks as a whole are light. Orders 
are uncertain and erratic. 





Kansas City, Mo. Demand is light, and the only 
encouraging feature of the market is that less transit 
stuff is available, doubtless due to the closing of sev- 
eral of the larger mills. In spite of present conditions 
mil! agents and wholesalers look for better things 
soon. 

Buffalo, N. Y. A strong disposition is apparent to 
hold off and get a stock of transit shingles, but some 
dealers who are delaying purchases are likely to pay 
all-rail rates. Prices are unchanged. Redwood dealers 
are making an effort to compete with red cedar shin- 
gles, and some members of the trade here have lately 
been seeking information as to redwood in order to 
introduce it in place of red cedars. 





Boston, Mass. Shingles are still well held, although 
the demand has not improved to any extent during the 
last two or three weeks. A few manufacturers hold 
their cedar extras at $3.40, but for business quotations 
range from $3.15 to $3.25. Lath show but little change. 
Prices are well held, but demand has not been larger. 
For 1%-inch prices range from $4 to $4.10. For 1%4- 
inch prices range from $3.50 to $3.65. 





Cooperage. 


Chicago. Some delicacy is now necessary to effect 
trades on cooper stock. Buyers are supplied and only 
buy on speculation of future improved demand ex- 
pected. But, with the continued decline in farm 
products prospects are not favorable for life in the 
cooperage industry, when the demand is quiet for 











barrels as at present. Shippers cease from stipulating 
their ‘‘count and inspection’’ after the experience of 
reports rec sind showing seed holes and other defects 
on account of age, say A. & H. Gates in their report 
on trade conditions. 

Prices are named by ao based largely on 
former prices of white oak lumber which are now 
20 to 35 percent less and include poorer quality of 
oak than is demanded for white oak staves. Shops are 
doing little and are closed half the time. . An oe- 
casional inquiry is received for future purchase of 
beer staves, but brewers have not experienced such 
a poor season for many years. Millers are uncertain 
if their orders will eall for barrels or bags and buy 
only from hand to mouth. 


No. 1,  egipenee ae ~- flour staves, 
_ne 


ne $:066000606000000 eee 8.5 
No. 3, are ‘inch elm staves, “ne aceameibarese Nominal 5.00 
No. i; 17%-inch kiln dried ova head- 

ing, = ET PEO y ee oe re ’ 07 
No. 1, 17%%-inch — heading, per "set, 

ea ee een ere No demand 
No. 1, Fg Pog gum staves, nominal...... No demand 
M. R., GM MN GONVERs cc cccccsccsesce 6.00 
Patent coiled elm hoops, 6-foot, per M..... 11.50 
Patent coiled elm hoops, 5% -foot, per M...11.00 
Patent coiled elm hoops, 5-foot, - Pre 10.50 
Half barrel staves, elm, per M........... - 6.00 to 6.50 
Half barrel basswood heading, per ‘set ree F hy 
Hickory hoops, flour barrel, per M........ 4.00 to 4.50 
Hickory hoops, half barrel, per M. None wanted 
Hickory hoop poles, per ERED No sale 
Head linings, car lots, per M, 12- inch..... .30 to 35 
Head linings, small lots, per M, 18-inch... .40 to -50 
TORTOORE DOOD DOLTO soon cc ccccccceses 46 
Hight patent hoop barrels................ 46 
Four patent and four emma hoop barrels. 45 
Two patent and six een ony ae barrels. . 45 
Four patent and ag wire hoop barrels.... 45 
BR es, I a 8 0 0 6.0:6.0:6 00:06. 0:0.0:0:0:00% .37 to 38% 
No. 1 white ash butter tub staves........: 12.00 to 13.00 
Flat ash, 5%. sOee DOGO, PEF Mi... ..ccccccee 4.75 to 5.00 
White oak oil ere 32.00 to 33.00 
eo ee Pare petavaeaee . No demand 
Hickory box straps...... bee ereamndibate eared 10.00 to 11.00 
EES ere ‘ 1.20 to 1.380 
Ee EN 66.6.5 :0:660:0-504 6608002008 sconce <a ae 220 
Pues Oarrels, OGR......c0086 Mahan eae con wee ta 
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WANTED-POSITION AS MANAGER OR SUPT., 
Of large sawmill operation from stump to car; 20 years’ ex- 
perience. Reference given. 

Address “B. 158,” care AMERICAN LUMBERMAN. 


EXPERT BAND SAW FILER WANTS POSITION. 
Double band mill preferred. Am employed at present; have 
good reasons for making change. Have had ten years’ ex- 
perience on all kinds of timber. Can furnish best of refer- 
ence from present and past employers and guarantee satis- 
faction. Young married man; strictly sober and steady. 
Address “B. 159,” care AMERICAN LUMBERMAN. 


FOR SALE. 
cars 4-4 common and better plain white oak. 
ears %x1%x4’ No. 1 cypress lath. 
ear 14x14 x18-20-23 & 54” oak squares. 
CAMPBELL LUMBER CO., Kennett, Mo. 
WANTED-—TO BUY 
Tributary to Cleveland, Ohio, 5 good retatl lumber yards, 
doing a yearly business of not less than $50,000.00 each 


yard. Also good yard in Cleveland. No planing mills. 
A. A. B., 3219 Portland Ave., Minneapolis, Minn. 


FOR SALE. 








bo 
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500 M 4-4” 1s & 2s Basswood. 
S00 M 4-4” No. 1 Com. Basswood. 
200 M 4-4” No. 2 Com. Basswood. 


500 M 4-4” No. 3 Com. Basswood. 
100 M 8-4” No. 3 Com. Basswood. 
Write for pores 

W. WHITE COMPANY, 


BOYNE CITY LUMBER CO., Boyne City, Mich. 


FIRST CLASS LUMBER BOOKKEEPER AND 
Accountant wanted, in Northwest; state full particulars, 
giving age, reference and salary been drawing. 

Address “B. 160,” care AMERICAN LUMBERMAN. 


TIMBER LANDS FOR SALE. 

A most desirable tract of hardwood timber land in the 
southeastern part of Missouri, three railroads passilg 
through same. Will cut over 80,000,000 feet. A _ bargain 
to quick buyer. Address NORTHROP LAND CO., 

1202 Central Nat. Bk. Bdg., St. Louis, Mo 


WANTED—CITY SALESMAN 
For a large retail yard and planing mill in large Ohio city. 
Competent, experienced man and a hustler who can get ane 
hold trade. Prefer one who can estimate from. plans. Siate 
age, experience and references. 














Address “B. 161,” care AMERICAN LUMBERMAY. 
ROPE. 
Having purchased a large quantity of new manila nd 


sisal rope for cash at a low price we are offering it at (ess 
than manufacturer's cost. : Z 
WALTER A. ZELNICKER SUPPLY CO. in St. Louis. 





WANTED—MANAGER FOR 
Sash and door manufacturing plant. 
Address “B. 162,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION AS MANAGER 
By first class lumberman. Al references. [ 
BOX 177, Kennan, WS 
acl 


NO. | BAND SAWYER WANTS POSITION. 
Right | hand mill; have the best of references. Address 
“BAND SAWYER,” care AMERICAN LUMBERMAN. 


EXPORT YELLOW PINE SALES MANAGER "1 
Desires connection with large mill, cuiting export and - 
terior ; prefer one selling their export direct to foreign he 
ers. Now filling rere aed —— Kann Bh 300,000 ft. darly 
capacity concern ; #90 reasons for changing. 

" dares “B. 163,” care AMERICAN LUMBERMAN. 
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